



































OVERHEATING is wasteful of fuel, harmful to health and ex- 


tremely unpleasant. With only one Flow Control Valve Thrush engineers have 
completely eliminated the possibility of overheating because the Thrush Flow 
Control Valve closes tightly. Air and gases are vented and expansion pro- 
vided for beneath the valve seat. This is an exclusive Thrush feature and 
prevents all leakage when heat is not needed in the radiators . . . espe- 
cially important when the system is used for year ‘round domestic hot water 
supply. Thrush Flow Control System is the simplest complete system of hot 
water heating control ever devised. It costs less and is easier to install qa 

and there is nothing to get out of order. Use the coupon now. oe 


PLEASE® 


MAIL THIS COUPOM NOW! 


H. A. THRUSH & CO. Date 
Box 459 Peru, Indiana eee tea 
Please tell us how we can iner@ase our business by ecommen 
Flow Control Hot Water Heating Syster in our commu 
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VQGEL Frost-Proof Closets and Hydrants 
cannot freeze and will operatedependably 
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and economically under all conditions! 


They thrive on hard winters — they with- 
stand the hardest usage, and for more 
than 25 years have proved to be the 
most durable water closet made. Further- 
more, there is a YQGEL Frost-Proof Closet 
for every type of installation and at a 
price to suit your customer. 


So when you install VYQGEL Closets you 
are giving your customer the best, and 
can be sure of a job which will give satis- 


factory service for many years. 


Always recommend VQGEL and always 
be safe. 


JOSEPH A. VOGEL COMPANY 
Wilmington, Del. » St. Louis, Mo. 














VOGEL 
N° I 





rs : z 
Lee eee: 5. las women tibaait O° Rind 




















Vogel No. 1— Many thousands in use in Vogel No. 4—Frost-Proof. China bowl, 
oll parts of the country. Cannot freeze, top supply. Same valve as the Vogel No. I. 
no matter how cold the weather. As good-looking as a bothroom closet 
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Vogel No. 2—Frost-Proof Closet. A dur- Vogel Frost-Proof Hydrant for out- 
able, low-priced outfit. Supplied with side installation and for use on 
enameled rim hopper and reinforced farms, dairies and in unheated 
hardwood seot. gorages. Can never freeze. 
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Through leading trade publications Republic is telling 


to cost-minded men in industry the story of the futility 
of using inadequate materials where corrosion is a decid- 


ing factor in determining the life of ferrous materials. 


Help your customers fight corrosion by using Toncan 


Iron—it will maintain good-will and build profits. 





When writing Republic Steel Corporation for further information, please address Department D. E. 


‘si 
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Now is the time 





to prove that 
MARSH ALONE 


combines these 
plus features: 



























and SEE the a 


JAS. P. MARSH CORPORATION, 2051 Southport Avenue, Chicago 




















REGAL SMARTLINE 
to completely enclose the 
boiler and any long burner. 


NEE BSILER CORPORATION 


KEWANEE, ILLINOIS 


Branches in 61 Cities: 


rn District Office, 37 W. 39th St.,New York City 
sion American Radiotor and Standard Sanitary Corporation 












Goulds CID Water Sup 
System for shallow we 


Goulds CID Pumps and Water Supply Systems are easy to 
sell. . . and they stay sold. The complete range of sizes 
available for shallow and deep well service enables you to 
exactly meet the capacity requirements of every customer. 
Efficient design keeps pumping costs low—enables Goulds 
owners to enjoy *ALL the advantages of running water for 
only a few cents a day. Unequalled quality assures depend- 
able month-in-and-month-out operation—eliminates the serv- 
ice calls for adjustments and repairs that leech profits and 
build up sales resistance. 



























The Goulds line is priced right. Buyers get the most for 
their pump dollars . . . you get worthwhile profits. The 
Goulds plan of selling protects the legitimate distributor and 
provides full cooperation at all times. For bigger profits, 


sell Goulds CID Pumps. 





*The sale of a Goulds CID Water Supply System is but 
the first of many you can make. With running water 
available, your customer will require quantities of pipe, 
fittings and fixtures to modernize bathroom, kitchen 
and laundry . . . to promote efficiency in barns and 
poultry house . . . to provide irrigation for garden and 
lawns. 
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Norge is years ahead in home heat- 
ing equipment. Home heating costs 
can be cut as much as 50°;,—service 
calls practically eliminated when a 
Norge Fine-Air Conditioning Fur- 
nace is installed. First cost, also, is 
amazingly low for this modern 
heating and air-conditioning plant. 
These are broad claims, but tests 
prove that Norge wnder-rates its new 
heating equipment—as thousands of 
satisfied owners will agree. Investi- 
gate Norge home heating equip- 
ment today—it presents the biggest 
opportunity in years! . 
NORGE HEATING AND CONDITIONING DIVISION 
Borg-Warner Corporation, Detroit, Mich. 


Investigate the Sensational Norge 
Home Heating Equipment Today! 














THE NORGE GAS BURNER 
Triple control gives economy never be- 
fore possible with gas. Tests prove 
Norge has the most efficient gas burning 
unit on the market. 


NORGE COAL STOKER 
Gives uniform heat, more heat, cleaner 
heat from cheaper coal. Eliminates 
smoke, soot and ashes because it burns 
fuel perfectly. Gears are made by Borg- 
Warner experts. 
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Builders, as well as owners, 
are insisting on the 
Norge Fine-Air Conditioning 
Furnace after they learn 


of its Amazing Efficiency 
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CUTS HEATING COSTS 


THE NORGE WHIRLATOR | AS MUCH AS 507 


OIL BURNER The Norge Fine-Air Fur- 


Operates on a new principle 3 3 nace operates at efficiencies 
originated by Norge. Atrouble- § 
free, economical unit that will 


of 80%, and up as against 
40',, to 70°, for ordinary 
systems. Winter air condi- 


make any furnace more satisfac- ff tioning and domestic hot 
tory. You can demonstrate its water supply are of special 
vital differences. Norge design. 


HC-2 
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CHICAGO FAUCET pei 


Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, III. 








All parts of Chicago Faucets subject to wear are incorporated in a stand- 
ardized, removable, interchangeable Operating unit and are as easily 
renewable as an electric light bulb. 





for You 


You are always safe when you recom- 
mend and install Chicago Faucets. They 


| are quality goods. Once in, you are 

Why they through with them—no call-backs, no ser- 
' — vice time at your own expense, no ex- 
Satisty cuses, no compromising. Your profit 


stays in your pocket. 


All wearing parts, includ- 
ing the Monel Metal seat, 
of every Chicago Faucet 
are included in the oper- 


ating unit, and this is — ) or for Your Customer 


standardized and inter- 
changeable. There is no 
oa srg ea Your customer is safe from annoyance due 
necessary, are easily to service interruptions, repairs, high 
pron ae nd maintenance cost and unsatisfactory oper- 
making the change. ation when he uses Chicago Faucets. 
They will serve him well for as long as 

his building stands. And you get the 

credit. You build good will with every 


sale of Chicago Faucets. 


CHICAGO 
FAUCETS 


Last as Long as the Building 
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ONSIDER STREAMLINE Copper Pipe and Solder Fittings for your next pip- 

ing job. Remember there is nothing so efficient for water, steam or vapor 
systems as Copper Pipe—and Copper Pipe connected with the smoothly re- 
cessed uniform water-way of the STREAMLINE Fitting. 


In addition to its non-rusting, non-clogging qualities and its constantly uniform 
conducting area, Copper Pipe actually delivers the heating element to the 
radiators quicker and with less heat loss than its corresponding size in other 
pipe. Radiators gain their moximum efficiency in keeping the building com- 
fortably heated. 


Of the several complaints the building owner may have, one of his ‘pet peeves” 
is the fact that.certain rooms or apartments in the building cannot be evenly 
and comfortably heated. This state of affairs is mostly traceable to loss of heat 
through internal corrosion and flow restriction. An installation of STREAMLINE 
Copper Pipe and Solder Fittings eliminates the lag in heating systems. 


Remember too, the STREAMLINE Fitting is a cast bronze fitting—rigid and 
strong. The pipe openings are machined to accurate capillary fit for the pipe 
—and more than that they stay perfectly round and retain their proper toler- 
ance even when subjected to the intense heat required when the higher melt- 
ing point solders are used. In short, they make a more positive, workmanlike 
job, more satisfactory for you to use, and eminently more satisfactory for the 
finished installation. P 


STREAMLINE Copper Pipe is not commercial copper pipe. It is a greatly im- 


proved product of uniform diameter and consistently close tolerance. 1 
i» STREAMLINE Solder Fittings are manufactured in sizes from 4" to 12” inclusive, 1 
) T R - A AA a i | o and in a complete range of reductions in tees and elbows. You connect directly 
to the smaller or larger pipe lines without the use of adapters with their ad- 
Bi: ditional expense both for material and labor. A BETTER JOB—A LESS EXPEN- 
. AND FITTINGS DIVISION SIVE JOB—AND A MORE WORKMANLIKE JOB. 
P‘UELLER BRASS CO. Use STREAMLINE Copper Pipe, connect it with STREAMLINE Fittings —ALWAYS. 





IRT HURON MICHIGAN Menulectured in Canada Under License by 


2 \* i °. ,*%,, 9 > 
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EQUAL COMFORT 


IN MILD OR ZERO WEATHER! 


-+-e PLUS YEAR AROUND LOW-COST DOMESTIC HOT WATER 







No matter if the weather outdoors is 50° above or 
20° below—indoors a B & G Triple Duty System 
keeps the temperature uniformly comfortable. 
For this is the warm water system which, in effect, 
expands or contracts its heating capacity in exact 
accordance with the need for heat. No ‘“‘cold 70” 

.. no overheating to waste fuel and bake out all 
the moisture in the air. 


As its name implies,—the B & G Triple Duty 
System offers three important benefits. Mechanical 
circulation provides instant heat when needed... 
sensitive control devices modulate the heat supply 
as demanded by the weather . .. and indirect 
heating of domestic water provides summer- 
winter hot water at an incredibly low cost. Plus 
the fact that on new installations, pipes and radia- 
tion can be so radically reduced that installation 
costs are cut to the bone. 


Any hot water heating boiler, new or old, can be 
equipped with the simple units of a B & G Triple 
Duty System. Write today for design data. Bell 
and Gossett Co., 3000 Wallace St., Chicago. 










































&G 
INDIRECT HEATER 














D&T 
SIMPLEX 
RELIEF 
VALVE 






B&G 
FLO-CONTROL VALVE 















UTY SYSTEMS 


Canadian Licensee: S$. A. Armstrong, Ltd., 720 Bathurst St., Toronto 
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Pray Early in March we will make public 
announcement of plans that will “mark-up” value 


of QUIET MAY Franchise to all time high. 


Tray QUIET MAY dealers will crash new markets 
and create new sales records with 1937 line under 


liberal new franchise terms. 


rary QUIET MAY’s new policy of quality pro- 
duction priced to insure volume sales guarantees 


real profits 


Dray Present QUIET MAY dealer commitments in 


hand to date smash all previous sales records. 


Wrong Dealers desiring advance information with 
possible stake in open or inadequately covered 


territory will do well to address us immediately. 


MAY OIL BURNER CORPORATION 





BALTIMORE, MARYULAN D 
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In 19 Inches of Fire Travel 
It Does A 5 Foot Job 





N our old dependable coal boiler, with say the 21-inch width 
grate, the horizontal back-and-forth fire travel is 5 toot. 


In our specially designed oil burning boiler the vertical fire 
travel is only 19 inches. 


Believe it or not, that 19 inches does just as good a job in heat 
absorbing as the 5 foot one. 


That doesn’t sound like sense, you say. ‘The reason it is sense, 
is because of the teeth lined flue ways. Not any old shaped 
teeth mind you, but ones that it took us over 6 months in design- 
ing and testing to find just the right shape to do the job. 


Not only do they do a marvelous job of heat-absorbing but they 
overcome noisy turbulence. You know it’s the lack of control 
of turbulence that has caused so much vibration trouble with 
the oil burning boilers. 


Many oil burning boilers are quiet enough when you are near 
them down cellar. But they may be all kinds of noisy upstairs. 
That’s because of the uncontrolled turbulence which sets the 
air vibrating in the chimney and causing the room walls to act 
as perfectly good sounding boards. 
Cutaway view of our oil 

The Burnham new turbulence-controlled fire travel makes it burning boiler showing _ the 
one of the quietest on the market. Bear in mind that many heat-grabbing one iat chew 

‘ ; . ' a up 1600 degrees of heat in 
a burner is blamed for being noisy when the fault lies with © inches of vertical travel. 


the boiler. 


Of course, we don’t claim that our boiler will act as a muffler 
for a needlessly noisy burner. But it will prevent them from 
making any more noise than they just naturally do make. 


- . - . ° . . ‘ . 
Of course the jacket of our specially designed oil burning boiler 
is lined with both noise-deadening and heat-insulating materials. 
We have taken no chances in letting any little noise become a 


big one. 


That 19 inches of fire travel does the amazing thing of extract- 
ing 1600 degrees of heat from fire box to smoke box. Try and 
beat that if you can. 


Here's our conversion 
boiler with 5 feet ot hort- 


zontal fire travel, which 

4 gives an economy unbeat 
able by any other conver- 

sion boiler. It can at any 

back to 


time be changed 
IRVINGTON, N. Y. ZANESVILLE, OHIO 





coal by altering the base. 


Representatives in All Principal Cities of the United States and Canada 























In almost every major element of design, operation and control, K6l-Master 
o C=) of a -¥e 80) ss Morey ohis-9 ob elo) et- 0 M10) <-) al 0) d- Lois (ol- MEE bs (o UB (0) So) -Boh rhensne, 
Co} an ds IE-- 0 ¢- Io) ON 0-90 ole MMC 00 6(-) d-) 0] SED -a(-) a-V00UE- Mle (olele ME-i (0) <-) aI E-te) (=> 
deb belo mb eeloy a= Mm de¥-0 oM- Wb ssl-Tod et-b ob Cor- UB ssl=t-b ol-BB Co) amet bele lbh ele Morey.) MNENENNE (0 0! -) 00 
cient, it must be a well controlled means of old bastbele Moley.\ MEE 40) ET) (-) 
started out to produce good combustion conditions. That this led to un- 
usual design is really beside the point. That it produced unusual heating 


Tere) slopes hia Loam beet olevat-belam-bele MBTS attested by thousands of K6l-Master users! 





Kot-Masrer 


| xy 
STOKER 








EIGHT YEARS AGO 


Kol-Master’s first stoker—crude in ap- 


pearance, but setting a new pace in 

stoker design and efficiency—was in- 

stalled in a hotel in downstate Illinois. 

It is, even now, an efficient stoker. It 

has operated without trouble and with- 
Ps out repair expense. 


@ The Kol-Master Stoker has been constantly developed 
during these eight years. From a single crude model it has 
grown to a complete line, with maximum rated capacities 
ranging from 30 to 1200 pounds per hour. There are 
twenty-two standard models in all. Each is a complete 
stoker, accomplishing—with standard controls—feats of 
control and economy that can be accomplished by no 


other stoker. 


Kol-Master is not a cheap stoker. In fact, it is priced pA at 
easons Wh 
well up toward the top; but it has proved. . . not only in Siet Sieuten aneiin tans On nn 


run-of-mine installations but on the “impossible’’ jobs 
COAL FEED... 


A “Reverse Flight’’ Screw 
Feed that prevents ‘‘bank- 
ing’ of coal at back of retort 
and maintains an even fuel 
bed that is ideal for perfect 
combustion. 


a ee PERFECT CONTROL... 


The “Dial-Set’’ control that 
governs rate of coal stoking 
according to burning rate. 


. that the best costs less in the long run. 









| aS STER y No holes in the fuel bed. No 
\ " PRFGON ene excess fuel. 
, Oo, } | LOWER POWER COSTS 


Ltn 


4 The Kol-Master domestic 

stoker is the only stoker with 

: *- 2motors. A small one, runs 

. ¢ : Re, the fan... alarger one, that 
atl drives the coal feed mech- 

° anism, operates only when 

) ° coal is being fed to the fire. 


LESS MAINTENANCE... 


Kol-Master is one of the 
* simplest stokers on the mar- 
ket and itis, by far, the sturdi- 

‘ est. Maintenance costs are 
held at a minimum by this 


_ 
| construction that’s always 
, 2 better than ‘‘good-enough. 





Kol-Master Corporation 
—— aig Oregon, Illinois 
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coe, AN OUTFIT 


to make money with.. 


@ This welding and cutting outfit with the newly developed Purox 
No. 35 Torch has become the most popular general-purpose 
welding and cutting outfit ever included in the Purox line. It is 
engineered to effect practical advantages in performance and to 
insure important operating economies. 

The Purox No. 4018 is the well-balanced outfit to buy for a 
wide range of average work. It brings maximum utility to job 
welding shops, garages, machine shops and manufacturing plants. 

A Purox jobber in your locality is equipped to demonstrate the 
many money-saving advantages of this Purox outfit. Let him 
show you today how to save money and make money with it. 


THE LINDE AIR PRODUCTS COMPANY 


Unit of Union Carbide and Carbon Corporation 


New York and Principal Cities 
In Canada: Dominion Oxygen Co., Ltd., Toronto 





WELDING AND CUTTING APPARATUS AND SUPPLIES 





1 OF A UMIT OF 


UCC 


UNION CARBIDE AND 
CARBON CORPORATION 









































































DOMESTIC ENGINEERING 








AND—Only 
The VENT-RITE BALANCER 


With Vent-Rite Vacuum Valves 
Can Give You the Benefits of 


THE VENT - VAC SYSTEM 


The VENT-VAC System is another exclusive Vent- 
Rite Origination for Automatically Fired One-Pipe 
Steam Jobs—a system which makes moderate priced, 
One-Pipe Steam Systems the equal in Heating Effi- 
ciency and Economy of Operation to much more 
Expensive Systems. 


The VENT-VAC System utilizes every ounce of steam 
generated during the ‘‘filling in’’ of the system and 
prolongs the complete heating cycle. 


l—It controls steam Distribution so that ALL RADI- 
ATORS ARE HEATED AT THE SAME TIME. 


2—It prolongs the heating cycle by a further con- 
trolled B.T.U. Distribution, under vacuum to ALL 
RADIATORS IN PROPORTION TO THEIR RESPEC- 
TIVE HEAT LOSSES. 


This new VENT-VAC System makes Automatically 
Fired One-Pipe Steam Heating Prac- 
tical and Desirable for Larger Res- 
idences, Small Factories, Schools, 
Hospitals. etc. 


Systems which are already 
equipped with Vacuum Valves can 
be improved in Efficiency and 
Economical Operation by Simply 
Installing— 


The VENT-RITE 
BALANCER 


Instructions for Installing. covering 
Automatically Fired Oil. Gas, and 
Coal Installations Provided with 
Every Balancer. 
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HE VENT-RITE PRINCIPLE OF 
CONTROLLED STEAM DISTRIBUTION 


remains today just as it was originally conceived ... because that 
principle was basically right. 


Heating contractors familiar with Vent-Rite valves and their exclusive 
principle of control, know that the superiority of Vent-Rites is NOT A 
MATTER OF OPINION ... but is a matter of actual, improved per- 


formance on the job. 


Furthermore, they know that the wide range of venting rates found 
only in Vent-Rites will Balance and Control the distribution of steam to 
any number of radiators in a system .. .regardless of their sizes and 
distances from the boiler, or of the pressure carried. 


Therefore, we say to you who for one reason or another are not familiar 
with Vent-Rites ... profit by the experience of the many contractors 
who use Vent-Rites exclusively. 


Try Vent-Rite ‘Valves on your next New Installation. Try them on the 
Next Stubborn System you are called on to “fix.” 


Install Vent-Rites on every radiator... Balance the job by controlling 
the distribution of steam the Vent-Rite Way ... heat all radiators at 
the same time with Vent-Rite Valves. 


Keep in mind this fact... Only Valves that are Marked Vent-Rite Can 
Give You Vent-Rite Efficiency. 


A COMPLETE LINE OF VENT-RITE VALVES 


is available for Every Venting Requirement ... a line backed by a 
Sales Policy that gives you Complete Trade Protection ...A line that 
is sold only through Selected Wholesalers of Plumbing and Heating 
Supplies ... and reaches the consumer only through YOU. 


Send for your copy of “Revolutionizing Steam Heating’—TODAY. It 
describes the performance of the Vent-Vac System in Detail. 


ANDERSON PRODUCTS 


INCORPORATED 
CAMBRIDGE, MASSACHUSETTS 
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BATH POP-UP DRAIN 


With overflow plate removed, the lift rod 
is easily and quickly adjustable from 
front. Turn threaded lift rod socket up or 
down to accommodate variations in baths. 


One-piece lift rod has four-arm guide. 
Keeps rod centered in drain tube for 
smooth operation. When drain is opened, 
lift rod is raised to top of drain arm. 
Does not interfere with free flow of water. 


To elean drain arm and drain ell, stopper 
can be removed by loosening set serew. 
Desirable for hotels. Three large openings 
promote fast draining. Rounded edges. 
Seats properly to produce a tight joint. 


Slip-joint eonnections at inlets of waste 
tee simplify installation. Outlet equipped 
for 12” iron pipe or tubing connection. 
A i,” 0. D. tubing tail-piece furnished. 
For shallow floors, ete., drain tee ean be 
reversed so outlet lines up with drain arm. 
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THE KOHLER CLEARPASS 


A SURE WAY to increase spring sales is to fea- 
ture Kohler’s new bath pop-up drain. An 
ingenious working mechanism transmits the 
action of the handle to the stopper without 
lost motion. Thus, the Clearpass operates 
smoothly, positively, quietly. There is nothing 
to get out of order, nothing to cause trouble. 
With overflow plate removed, adjustments can 
be made from the front — no access panel is 
necessary. Parts are accessible for cleaning. 

The Clearpass is an all-brass fitting with 
sturdy overflow ell, drain ell and drain tee cast- 
ings... 17-gage drain tube and drain arm... 
0/16” lift rod. All exposed metal parts are 
chromium plated. 

The Clearpass drains rapidly. A 514’ Kohler 
bath filled with water to the overflow can be 
emptied in approximately 214 minutes. 

Orders for the new Kohler bath pop-up will 
be accepted for delivery after February 15, 
1937. Get yours on the books early. Kohler 
Co. Founded 1873. Kohler, Wis. Shipping 
point, Sheboygan, Wis. 


In circle above—Phantom 
of the Clearpass bath 
pop-up drain in place. 


KOHLEROFKOHLER 


PLANNED 


riRUMBING AND HEATING 















































H-5090 


Dept. B 
Mueller Co. Decatur, Ill. 


Gentlemen: 

Please send me your new 
circular covering the complete 
line of Adapto Showers. 


Name: 
Address: 


City: 
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No longer need space and structural handicaps be reasons for 


home-owners to forego the pleasures and advantages of a 
shower, because the Mueller line of Adapto Showers is made 


for that very purpose—to add a shower right to the present bath- 


room fixtures. 


These showers are made in many different types 
to meet practically any requirement. In all types 
the water is automatically diverted from the shower 
head to the tub when the control valves are closed 
—a feature that was originated by the Mueller 
Company and has been still further improved in 
these recently re-designed Adapto Showers. 


Plumbers everywhere are getting ready to offer 
their customers the added convenience of a shower 
without the necessary alteration or remodeling ex- 
pense. There will be a large demand by your cus- 
tomers once they become aware of the fact that 
such an addition is possible, so prepare to get the 
profit that this line offers. Your Jobber will gladly 
give you the whole story. Ask him for particulars. 


MUELLER CO. 


Factories: Decatur, Illinois; Chattanooga, Tenn.; Los 
Angeles, Calif.; Sarnia, Ont. 


Branches: New York and San Francisco. 


H-5084 


UELLE 








THE xz 2) PAGE 
WATTS CATALOG. 
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COMPLETE JOBBER PROTECTION 






F very unit in Watts’ complete and extensive line bea 
a mart of leadership: leadership accorded wor! 
wide recognition because wherever safety regulating de 
are sold, there the name of Watts has for three 
yenerations stood for integrity and progress 
Your business will be more secure: vour Buying deta: 
implified your profit ncreased. if you will but concen 
trate your sales eflort on Watts manufacture 


Stock Watts: install Watts: look to the Watts line 


Representatives in all principal cities. 


—_————- a ee ee a 


} 
All WATTS products are guaranteed for ome year ageinet 
| detecta im either sternal 

placed when re 


The possession of this coteteg By ony ’ o 
otter ter or equine? sete te bie, of eeyone cise, Me geods leted hereto 


WATTS REGULATOR CO. 
Lawtenct, Wass. 


, 





INFORMATION that every plumbing 

should have on file. In particular, info 

complete line of Pressure Regulating Devices; Re 
and Low Water Cut-offs manufactured by any one manu 


THERE’S PRESTIGE AND PROFIT IN SPECIFYING, SEL 
INSTALLING WATTS PROTECTIVE DEVICES. 


Ask your JOBBER for Watts, NEW, Catalogue Number 37. Also ask 
for your copy of Number 374A ... condensed Catalogue and Price Sheet. 





Agents in principal cities. Canadian Agents: W. H. Cunningham & Hill, Ltd.. Toronto, Canada. 
Stock carried in Toronto. 





3s YOUR JOBBEA FOR THIS LATEST CATALOG | 
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DON'T MISS IT THIS SEASON 


February, 1937 


att yon 


HERE'S PROFITABLE EXTRA BUSINESS IN 


LAWN IRRIGATION 


— i a oe 

@ Another summer season 
wore a new opportunity for you to ‘‘get in’’ on Lawn 
Irrigation. It fits right in with a general plumbing 
business, increasing your sales possibilities just about 
100%. And Lawn Irrigation, properly handled, is 
highly profitable. 

NIBCO Lawn Spray Systems are a logical extension 
of the plumbing field. Each installation at once 
becomes an animated advertisement, bringing in 
new prospects. 

Don't pass up this opportunity this year. Wider 
acceptance, and increased consumer advertising by 
NIBCO, assure better business than ever for 1937. 
Ask us for complete details — today. 


NORTHERN INDIANA 


LAWN SPRAY 


NIBCO Lawn Irrigation consists 
of underground copper pipes con- 
nected to spray heads at fixed inter- 
vals, operated either by hand or by 
automatic control. 


Owner Satisfaction is assured by 
the hundreds of successful installa- 
tions already in service from one end 
of the country to the other. 


Engineering assistance is avai!- 
able. A thorough-going manual of 
instruction for planning and install- 
ing NIBCO Lawn Spray Systems 
will be furnished free to plumbers 
who ask for it. 


Material is purchased through your 
regular wholesaler in accordance 
with the long-established NIBCO 
sales policy. 


| R A $ 5 C 0. 


SYSTEMS 
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More and more. 
people are demanding 





unnecessary noise be elimi- 
nated, particularly in the case 
of plumbing fixtures. And the Si-Flo 
Flush Valve because of its silent 
operation and Speakman Quality 


Construction is ideal for installation 





in all types of buildings, apartment 
houses, hotels and residences. The 
valve construction is simplicity itself; 


if repairs are ever needed the com- 





Pact piston unit can be replaced 





Ina few minutes at nominal cost. 
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K-1001—Speakman 
Si-Flo Flush Valve 
(Patented) 


An elaborately 


illustrated catalog, 





K-2, is now available. 

This catalog describes fully 

all types of installation of the Speak- 
man Si-Flo Flush Valve, which is so 
silent in operation it cannot be heard 
outside the bathroom. Your copy will 


be sent promptly upon request. 











SPEAKMAN COMPANY 


Wilmington Delaware 


Quality Fixtures Since 1869 


Speakman SHOWERS & FIXTURES 
ae 
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THAT MAKE THIS HUMIDISTAT 
especially | 
desirable 
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The “Genuine Detroit” Humidistat No. 197 incorporates the 





O 


patented Friez hair element, which is extremely sensitive, 





which retains its calibration permanently and which operates 






under a very close differential. 

















Not vulnerable to the effect of dust accumulation or its 


resulting lag. 













Fully operative and accurate up to 100% relative humidity. 


Attractively styled to harmonize with modern interiors and 


to match the Two Eleven Thermostct. 





The one instrument will handle both humidification during 
the winter and dehumidification throughout the summer if 
required. Thus dealers’ and jobbers’ stocks include merely 


the one unit. _ Interior of Hu- 
midistat showing 


the patented 


Magnetic snap action prevents flutter and the possibility of _ Friez multiple 
hair element. 





corrosion at the contacts. . 








ve A specially designed mounting plate available to carry both 
the humidistat and the thermostat side by side. 


WRITE FOR BULLETIN 39 





Available at leading Air Conditioning and Refrigeration Parts Jobbers 


DETROIT | UBRICATOR COMPANY Suniiictimct 


Canadian Representative — Rail- 
way and 


| 5900 TRUMBULL AVENUE ¢ DETROIT, MICHIGAN, U.S. A. _ ite., montrect, Toronto, Winnipeg 


— atm 
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-COPPER’ 
HELPS SELL 
HOUSES 
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FHA. 20 YEAR came 
1960,casy 3B MONTHLY 


COLORED PLUMBING FIXTURES 
DOUBLE FLOORS THROUGHOUT 
7/e° FINISHED OAK FLOORS 

LINOLEUM IN KITCHEN 

TILE KITCHEN WALLS AROUND RANGE 
TILE DRAINBOARD IN KITCHEN 


| SANITARY SEWERS 
PLOTS - 40'x 100" 
POURED CONCRETE FOUNDATION 
METAL WEATHER STRIPS 
SLATE ROOFS 
COPPER TUBE WATER LINES 





COPPER LEADERS ¢ GUTTERS 
COMER HOT WATER BOILER 

| Teuton wae 
6 FEET HIGH &WALLS- 


rx | 


STRAIGHT CEILINGS IN BEDROOMS 
3x8" FIRST FLOOR BEAMS 
STEEL GIRDER IN CELLAR 
Aan IN CELLAR 


Arvin 

















—let it help sell your services | 


erant lines and other piping ser- 


Real estate develo yers know that peo le today Want cop- 
I poo} 
per in the houses they buy. 
They realize that to the public copper means quality 


and value in house construction. That is why they are 


yutting more and more copper into the houses they 
: P| , 


offer—and featuring this copper in their advertising. 

You plumbing and heating contractors—and air-con- 
ditioning equipment builders and installers, too—can 
profit in the same way by recommending Revere Copper 
Water Tube in place of rustable pipe. 

Suggest to your customers that they have you install 
Revere Copper Water ‘Tube for plumbing and heating 
hot water heater connections—with a 


lines, indirect 





Revere copper or Herculoy hot water storage tank—oll 


burner hook-ups, refrig 


vices. [his will help you make larger profits and build a 


bigger reputation as a high-grade contractor, alert to 
new and better methods. 

Revere Copper Water Tube comes in three typ 
known as K, L and M which meet all corrosive condi- 
tions and price considerations. Sizes from -inch to 
12-inch, in either hard or soft temper. Joined 
Streamline sold red hittings Or COMpr SSiOn fittin 


Supplied in straight 20-foot lengths; or, if soft temper 


tube, in 20-foot, 45-foot or 60-foot coils. 
()n your next ob, ask you! dj striputor fey) he Vel 
Copper ‘Tube. If you do not have our fO$Payre book, 


“Revere Copper \V iter “Tub Nag 














Revere Copper and Brass 


FOUNDED BY 
PAUL REVERE 





Executive Orrices: 
New Beprorp, Mass. 






Rome. \. Y 





230 Pask AveENus, 


CORPORA TED 


~. Mass. 


New Yorw City Mit BaALTIMorrF, Mi [AUNT 


Derreorr, Micn CHICAG it Sates Ovrices IN Perincn 
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@ They are all around you—these peo- 
ple whose heating plants can’t make 
the grade in winter’s icy weather. They 
intend to do something about it; they 
are sure that they will “look around” 
just as soon as it gets a bit warmer. 

Right now they are ripe for a change. 
And with the complete Crane line of 
efiicient boilers and radiators, you can 
sell them if you go after them no mat- 
ter what fuel they prefer. 

The Crane 7-Point Plan for ’37 is 


CRANE CO., GENERAL OFFICES: 836 S. 


Branches and Sales Offices in One Hundred and Sixty Cities 


FITTINGS, FABRICATED PIPE, 


VALVES, 











CRANE 


PUMPS, 
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designed to help you find and sell pros- 


pects for better heating equipment just 
as it will help you make more sales of 
Crane bathroom, kitchen, laundry equip- 
ment, valves and fittings. 

Investigate today. Sign up prospects 
while they are actively dissatisfied with 
present heating equipment. Talk better 
heating to those who are building new 
homes while winter makes heating a 
major matter. Use the Crane 7-Point 


Plan to multiply your efforts. 


MICHIGAN AVENUE, CHICAGO, ILLINOIS 





HEATING AND PLUMBING MATERIAL 
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Please SELL me a 





profits. 


Complete quality lines of 
heating equipment, valves, 
fittings, pipe and plumbing fix- 


tures. 


Quick service from stocks 
of CranEquipment in the 
hands of Crane branches and 
distributors throughout the 


country. 


Showrooms maintained in 
110 cities. 





ING PIANT! 





Ask your Crane representative to show you the Crane 7 Point 
Plan for ’37, including the most comprehensive and com- 
pelling collection of market-tested selling aids ever seen in 
the heating and plumbing trade. Here are tools that bring in 
customers, that create sales interest, that help you to greater 


Use them for bigger and better business in 1937. 


CRANE 7-POINT PLAN FOR '37 


A pricing service unrivaled 
in the industry. 


National advertising, cre- 
ating a desire for Crane 


products. 


A planning service for 
basement, bathroom and 
kitchen. 


Morket-tested selling tools 
and promotional material 


for bringing business to you. 











F cranEquipment for Every 


_— and Plumbing Job 


BOILERS: (rane 
otters boilers tor 
burning coal, coke, 
oil and Pas; round 
and sectional boil- 
ers; boilers for hot 





water, steam, vacu- 
um and \ ae heating; all sectional 
boilers erected and tested at factor 
then marked to make proper group- 
ing Of sections easv; 27 points of 
merit. (‘See Pages 147-3, vour Crane 
Price Service Catalog. Pages 152-2 on 
round boilers; highlv ethctent, beau- 
tifully 


tinished. see the Heating SEC- 
tion of vour Crane Price Service Cata- 
log for details 


RADIATORS: 
Svmmetrically beautt- 
ful: Stut ly construs 

tion; three to seven i 
tubes: large variety oft 
sizes and StvVies; Cas 
to clean: greater heating surface: in- 


ul 





visible shields if lesired: various 
heights to meet all cor litions: wall, 
ceiling and moor t(vpes, ¢ iSi1\ asscin- 
bled. C( onvectors, in units, /'3 and 
10 inches in length 
4 depths tO make convenient con by 
nations; f ll heating ethcrenc - encio- 
sures. See the heatin rsection of vour 


Crane Price Service Catalog tor details. 


stones ign 

Olfers the )- 
nomical and automatic 
method of su plying 
correct humidity in 
he ited houses the 
Crane Humidifving R 
installed aS part of the heating SvVS- 
tem. See Heating Section of vour 


Crane Price Servi ) 





! 1 itor easily 


, S| 
i , 
el atalov for details 


BATHROOMS: 
TUBS: 24 sry] 

white and in 8 oat 
Ors; por elain (all 
cla . a I ner elain 
enameled on rivid 
cast 1ron; see Bath 
Crane Price rv i 

TORIES O 


vitreous cl lla al ler mele | crit mn: 





‘r ] 0 st: ies: orn irble. 


white, colored, iricty Of trim; n 

stvle aap dressing tables, and 

fixture $ See the | ivatory Section of 

vous Coan » Pry ice for detail 

WATER CLOSETS: Over 70 mule 
ite and colored vitreous 


} : 
W oi eee 1uftomatic trostproot mod- 


els; low and high tanks, siphon jets, 


reverse traps, washdown, blowout: 
bidets; flushing Ives, etc. See Water 
Closet Section of ur € rane Price 


service Catalog for det 


VALVES raha rut 
TINGS: Mo omplete 


iB line of ive and fittings 
in the v eld: brass, iron, 


stec| if { LioV: scTre we 2 


= 





flanged and solder-joine; all 
quick si s fro f I to 
( ontorm to Ameri mM Standards for 
di f » a f 
i {) th) j ' 
; ' } cy? 
( i icc {at 
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PRESENTING... 


two new members of a famous family 


SILVER 
1912 KL 1937 


ANNIVERSARY 





The 
ACME 
MASTER KIT 


You know the ACME Faucet Washer. 
You are familiar with its longstanding 
reputation for eliminating faucet com- 
plaints. NOW, for the greater con- 
venience of the Master Plumber, the 
ACME Master Kit is introduced. Con- 
veniently grouped in this handy new 
all-metal container you'll find a fau- 
cet washer for virtually every need. 
Compact, the ACME Master Kit may 
be readily carried in your pocket or 
kit bag direct to the job. No lost time 
fumbling for the correct size. You 
NEED the Master Kit. Consult your 
wholesaler today. 





@ DISTRIBUTED THRU PLUMBING WHOLESALERS EVERYWHERE @ 

























The 
DANDY 


TANK BALL 


Now. for the first time, the Master Plumber is enabled 
to offer his trade a tank ball which is as fresh at the 
point of sale as it was when it left the factory. The 
new DANDY Tank Ball, in its attractive, air-tight con- 
tainer has made this possible. Here is a tank ball 
made from the highest grade tough black rubber com- 
pound. Its soft seat adapts itself to all types of valves. 
It's a tank ball you can install with utmost confidence. 
To simplify selling and stocking, DANDY Tank Balls 
are supplied in the attention-compelling counter carton 
shown at left. Stock up now... see your wholesaler 
TODAY. 











PRODUCTS OF 








LAVELLE RUBBER COMPANY 


320 WEST ILLINOIS STREET 





CHICAGO, ILLINOIS 













































U/se OXWELD NO. I 
High Test 

Patented Steel Rod 

for Welds Requiring 


60,000 LB. TTENSILE STRENGTH 





sis tly ater 60,000 I . per id in, ie tos 
ten aie strength. oP 










: This rod is widely used for high-stre 
ote santana and for building-up wearing 









, A Pes hepa red. al dependable welds : 
n num and its a in cast, pees : 
_ drawn, or extruded form. ee | 








: This stainless steel rod assures wel re a 
taining all the advantages of the stainless _ 
- steel base metal. : 






This cast iron rod is for welding castings _ 
when difference in color or temperature — 
precludes bronze-welding. 


‘ : 
: soil 
aes Sb« <i + . . is ne ¢ P| 
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Everything for Oxy-Acetylene Welding and Cutting 
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Oxweld No. 1 H. T. Rod was used 
in fabricating this water well casing. 


ELDS of extremely high strength and 
ductility are universally obtainable with 
Oxweld No. 1 High Test Steel Welding Rod. 
With this self-fluxing rod you can consistently 
produce welds showing a tensile strength of 
60,000 Ib. per sq. in. It enables the average opera- 


tor to make welds that average 11,000 Ib. per sq. in. 


higher in tensile strength than he can obtain with 
ordinary mild steel rods. 

Such results can be obtained only with this 
patented Oxweld rod. When placing your next 
order be sure to include a supply of Oxweld No. I 
High Test Patented Steel Rod for welds requir- 
ing high tensile strength. The nearest Linde office 
will gladly furnish additional information upon 
request. Ask for a copy of the booklet “Oxweld 
Welding Rod.” 


THE LINDE AIR PRODUCTS COMPANY 
Unit of Union Carbide and Carbon Corporation 
New York and Principal Cities 


In Canada: Dominion Oxygen Company, Ltd., Toronto 














LINDE OXYGEN © PREST-O-LITE ACETYLENE « OXWELD APPARATUS AND SUPPLIES FROM T r cr 


LINDE UNION CARBIDE 











UNION CARBIDE AND 
Cason CORPORATION 
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ARE FEATURED IN 
AMERICAN RADIATOR 
CONDITIONING SYSTEMS 


N £937, you can offer the great advantages of attractive, con- 
cealed radiators for such a low additional cost that every 
owner, every builder, every architect will want them installed 
in every house. In many new houses the added cost is no more 
than $25 for new Arco Convector models, and only slightly 
more for the new Arco Radiant Convector which has the added 
advantages of radiant heat. 























Genuine Arco Convectors have these special fea- 

tures: Arco Enclosures designed for efficiency ¢ 

corrosion resisting cast iron © staggered fins to 

assure maximum air wipe ¢ low height ¢ four 

widths ¢ priced right ¢ attractive appearance. 
Write today for complete information about all models, and 
learn how you can do more business this year by installing mod 
ern concealed radiators. 


CONCEALED RADIATOR DIVISION 


AMERICAN RADIATOR GOMPANY 


a ee ee ere 














40 West 40th Street, New York, N. Y. 
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DONT 


MAIL THIS COUPON... 


—unless you want to make 
MORE SALES in 1937! 








1937 is the pay-off year for the plumber who ties in 
with the increasing demand for all-metal kitchens with 
work tops of Monel.* 


For this year every woman who reads sees Monel 
kitchens attractively displayed. Every woman who visits 
model homes sees Monel kitchens. 

Your neighbors by the dozen will buy Monel kitchen 
equipment in 1937... the only question is, will they buy 
it from YOU? 

The coupon below will get you all set for your share of 
this wave of business. For it is by rights your share. . . 
but whether you get it or not depends on you. 


Check up on what you know about the sales helps 
Whitehead offers you. Do you know, for instance: 


That Whitehead and Monel advertising in 1937 
reaches 10,000,000 people? 


That we enable you to sell not only sinks and cabinet 
tops of Monel, in a wide range of sizes .. . but steel 
cabinets to fit as well? That our kitchen planning ser- 
vice gives you a bigger total on each job? 


That Monel tanks, in sizes from 20 to 1,000 gallons, 
carry a 20 year guarantee? 


That we have representatives and showrooms through- 


MONEL 


*Monel is a registered trade mark applied to 9n abivy 





containing approximately two-thirds Nickel and one 
third copper. This alloy is mined, smelted, refined. 


rolled and marketed solely by International Nickel 
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out the country, to help you get the greatest advantage 

from the widespread demand for these modern kitchens’ 
* s ° 

We're not missionaries. We're not pretending we re in 

business for our health. The reason we are spending 

money to make it easy for you to make sales is because 


when you make sales, we do too 


The public does want Monel kitchens—that you know 
But few of them are going to walk in your store and tell 
you about it. The profits come when you go out and tell 
them you are the Whitehead dealer. And to do that, 
you need all the information, and all the sales helps 
we have prepared for you To get set to go tor 
profitable work, mail the coupon RIGHT NOW 


WHITEHEAD METAL PRODUCTS CO. 
OF NEW YORK, INC. 
304 HUDSON STREET, NEW YORK, N.Y. 


WHITEHEAD METAL Propucts Co. oF New York, IN¢ 
304 HUDSON STREFT. New York. N. Y 


Kindly send me your catalogue, tell me about the free kitchen 
planning service, and have one of your men call to get me uf 
to-date on your sales help 

Name 

EF vm —————— 

Addr fs 

City Sha 
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‘MODI — comes 


@ During the past year...as in previous connection is the only support. Installed 
years... Modine was first in sales. And here with less material, less time and less labor. 


are some reasons why more Modines are ; 
Economical Operation— Modines save from 


being sold than any other propeller type 7 ; 
1314 to 25 per cent and more in fuel costs. 


unit heater— 


' Prompt Deliveries—Immediate delivery en- 
Superior Construction and Design— All P y 
_ a ables you to make installations on time, 
copper condenser... provision for individual ; ; 
, : satisfy your customers and gain good-will. 
tube expansion...and other features give 


greater structural strength and _ longer, A Responsible Manufaecturer—Modines are 
trouble-free life. backed by the extensive facilities and organ- 
, izati fa pi r manufa er with a 
Better Heating Performance— Modine me anes : P ae rs ae n 
— , nancial rating of over a million dollars. 
heats faster...distributes heat more uni- 6 
formly and thoroughly... maintains more Valuable Sales Assistance — Modine field 
even temperatures. men...trained experts in heating and venti- 
ie — lating...give c ractors sales and engineer- 
Costs Less to Install—With Modine’s direct- 5 atime i y 5 
. , ing assistance unmatched in the industry. 
from-supply-line suspension, no brackets, 


pipe rods or straps are needed. The supply Write for New Catalog No. 236 


MODINE MANUFACTURING COMPANY 1722 Racine st. RACINE, WIS. 
HEATING, COOLING AND AIR CONDITIONING EQUIPMENT FOR DOMESTIC, COMAERCIAL AND INDUSTRIAL APPLICATION 
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to Horida 
“FITZGIBBONS~ 


“u means u 
Fuel Saving 


Here are just @ few recent representa- 
tive Fitzgibbons big boiler installations 
showing the type of buildings they 
heat: 

a 


The Jesse Lee Orphanage, 
Methodist Episcopal Church, 
SEWARD, ALASKA 
State Highway Commission Building, 
HELENA, MONT. 


National Guard Armory 
SPANISH FORK, UTAH 
Factory, Blue Buckle Overall Co. 
LYNCHBURG, VA. 


Staller Apartments, 
PALO ALTO, CAL. 
Factory, Boston Gear Works, 
BOSTON, MASS. 
Federal Land Bank Bldg., 
NEW ORLEANS, LA. 
Apartment Building, 
NEWARK, N. J. 


Post Office, 
SPARTA, TENN. 


High School, 
EAST ORANGE, N. J. 


Court House, 
JEFFERSON CITY, TENN. 
Mound Park Hospital, 
ST. PETERSBURG, FLA, 


RSS) 


FITZGIBB 


big boilers, too, 
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‘ as 
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are on the move! 


Everyone in the heating industry knows the famous Fitzgibbons 
Steel Boilers for residence heating which are to-day leading the 
field in residence steel boiler sales. In the field of large boilers 


too, Fitzgibbons is paramount. 


These big boilers are going to Post Offices, schools, armories, office 
buildings, hospitals and apartments. All over the map these depend- 
able big steel boilers are rolling into town, starting long lives of 


fuel-saving heating service. 


The Fitzgibbons reputation was first made on big steel boilers. An 
unbroken half century of steel boiler experience is now reflected 
in every detail of Fitzgibbons Boilers for the heating of buildings 


requiring all the way up to 36,000 sq. ft. steam radiation. 


Any heating problem can be met with Fitzgibbons Steel Boilers for 
any fuel, any firing method. There is a Fitzgibbons heating engineer 
near you to help select the correct boiler. Write for details of these 


boilers. 


Your request brings catalogs and full details. 


Fitzgibbons Boiler Company, Inc. 
GENERAL OFFICES: 
ARCHITECTS BLDG. 101 PARK AVE., NEW YORK, N. Y. 
Works: OSWEGO, N. Y. 
BRANCHES AND REPRB&SENTATIVES IN PRINCIPAL CITIES 























eel ttt, a 


em is sean 






34 DOMESTIC ENGINEERING 













SIMPLE“ FLUSH 
REGULATION 
SELF-LUBRICATING a! 
PLUNGER } 


| SELF-CLEANING BY-PASS 


PLUNGER CLOSES AGAINST 
INCOMING PRESSURE. 
QUIET -- NO WATER HAMMER 
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FLUSH VALVES 


Scovill’s is the only self-lubricating flush valve 
on the market. That’s why it works and wears 
so well. A lubricant is permanently packed in 
it—for smoother action, longer service with- 
out attention. Outside regulation and a self- 
cleaning by-pass eliminate the inconvenience 
of frequent water shut-offs. Write for catalog 
and further detailed information on Scovill 
quality-profit policies. 





February, 1937 


VALVES 


Cast brass valve bodies on 8- 
inch centers connected by cast 
brass tee with joints soldered, 
14-inch high removable seats ac- 
cessible from face of wall. Adjust- 
able 7g inch on escutcheons. 
Metal handles and escutcheons. 





Exposed parts polished and 
nickeled or chromium. Rust- 


proof and trouble-free. Write WL 
area 
SCOVILL MANUFACTURING COMPANY 
Waterville Division « WATERVILLE, CONNECTICUT 





address below for details. 





nTRA QUALITY IN 

















le i oe niche peal Consider the 
AR «ie TWIN ADVAN- 
rAGES of iron 
pipe-size collars 
and nuts. They 
minimize chances 
of cross-thread- 
ing. Full iron 
pipe-size collar 
on slip end makes 
it possible to use 
ordinary slip nut 
from your stock 
to alter slip 
dimension, 

































Long life and trouble-free service in 
plumbing fittings are the result of 
Scovill’s attention to details—to the 
little items of design and construc- 
tion. That’s how Scovill’s fittings have 
won their name for QUALITY. Look at 
the details of the Lead Joint Trap 
illustrated here. 

Scovill’s Sales Policy is popular with 
plumbers. It is based on fair profits 
and full co-operation between manu- 
facturer, jobber and plumber—the 
satisfactory way. 


Lead washer on 
swivel joint re- 
places rubber 


No more leaking 
cleanouts! A 


double wall of 






















solder (see illus- 
tration) elimi- 
nates leaks and 
strengthens this 
important point. 
Cleanout nut is 
cast brass, so con- 
structed that the 
bottom is flush 
with the inside 
wall of the trap. 






































washers formerly 
used at this point 
(see illustration). 
Lead makes water- 
proof joint which 
can be broken and 
remade as many 
times as necessary 
without repacking. 
Vuleanizing and 
sealing are elimi- 
nated at this point. 
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DIVISION 


STURGIS, MICHIGAN 


. ow 
II 





The No. 6A M-VB Ballcock, illustrated here, is a 
great money-maker. A number of improvements 
have made it quieter than ever—without loss of 
power or speed. It’s reasonably priced and your 





customers will like its quiet service. 
A sturdy ballcock, it is excellent for installations INSPECTION AT STURGIS 

in territories of “average” pressures. Ask your job- 

ber for details or write to the above address for Accuracy in machining and close super- 

information on the whole M-VB line. vision — typical of all M-VB_ products. 








COMPLETE STOCKS OF M-VB CLOSET TANK FITTINGS CARRIED 


AT STURGIS, MICHIGAN, AND WATERVILLE, CONNECTICUT 
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Alloyed with every melt of metal for Scovill 
Brass Pipe is just sufficient lead to produce the 
free-cutting, perfect-threading properties which 
mean speedy installation on the job. Strict 
laboratory control from the making up of the 


| melt before casting through to the final inspec- 
i tion guarantees its quality. 

il Scovill Copper Tube is made from 
Hi copper |OFHC} soutieded by a special proc- 
Hi ess footuata pending in the United States and 
foreign countries) which involves melting and 
casting under most rigid control, so that the 


tube billets produced are of consistently high 
quality and uniformity. 














For more information write 
Scovill Manufacturing Com- 
yany, Waterville Division, 
Weterville. Connecticut. 
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PART OF YOUR NEXT SALE 


IS ALREADY MADE 





WITH G-E 
MOTORS ON YOUR 

DOMESTIC 
WATER SYSTEMS 













HEN your prospects know that the domestic 
water systems you sell are equipped with G-E 
motors, they have confidence that the electric equip- 
ment is dependable, for they know General Electric’s 
high standards of quality. The recognized reputation 
os of the water-system manufacturer, plus this confidence 
Ngsseattress]| in G-E motors, makes the entire unit easier to sell and 


shortens 'the time required to close a sale. 
A NEW G-E CAPACITOR-MOTOR 


Your customers expect a domestic water sys- 
tem to operate year after year with little or 





Thus you have more time to convince prospects in 
your community of the advantages of running water, 


no attention. The new G-E capacitor-motor to demonstrate the benefits and protection afforded 
_ for water systems mects these service demands. . . . +4: . 
| It is @ proved success on millions of electric by a domestic water system. With this additional time 
| appliances. It requires the minimum of atten- you can go out to contact prospects instead of waiting 
| nee OF COmmmanetor tosereiCe-= for them to come to you, and thus prepare the way 


and it does not interfere with radio reception. : : 
BUILT BY MEN WHO KNOW MOTORS, for increased sales. General Electric, Dept. 6A-201, 


FOR MEN WHO KNOW PUMPS. Schenectady, N. Y. 


a 


- GEN ERAL 


LET G-E MOTORS HELP YOU SELL 


ELECTRIC | 
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Century 


Apart- - — a 
ments LOW CEILING TEMPERATURE v HIGH CEILING TEMPERATURE a | 
New ' » \, 
York , "oy 
City 7 - ' 
Where - sad ; ' 
2400 ‘ INE 
Trane " 
Convect- " . . a es 
ors are EVEN HEAT DISTRIBUTION ; POrey NEnraes 
installed | ‘ ‘ 
) ‘ . 
4 , 
4 “ o-~ ~-_ 
—_ TRANE CONVECTOR HEAT RADIANT HEAT paae 
This chart demonstrates the efficiency of T his chart dk monstrates clearly uneven 
convector heat distribution. Note that temperatures and waste resulting from 
improved air circulation spreads heat any form of radiant heat. Note how warm 
throughout the room low ceiling tem- air rises rapidly to ceiling due to lack of 
peratures and no spotty heating. air circulation. 
Th lusive f i P. 
ese exclusive features are important o8 


Regardless of any predetermined convictions about heaters, we urge you to 
investigate without obligation the many important exclusive features of Trane 
Copper Convectors. It costs nothing to compare . 


1. Design—Trane Convectors (both a Insene Heat Control — The 


hidden wall type and cabinets) are light weight, temperature sensitive 
beautifully and simply designed to materials, assure quick response— 
blend perfectly in room surroundings maximum efficiency—easier handling 
in minimum floor space. at time of installation. 

2. Most Complete Line — The 4. Freeflo Grille—Positive control 
Trane line of Convectors includes a of air direction— maximum free area 
proper type and size heater and cab- (about 90%) —greater beauty because 
inet to meet every heating and archi- angled grilles virtually hide any heat- 
tectural situation. ing system. 


For complete data on Heaters and Coils. . . write the mune 
manufacturers of convection heaters in the world. 


THE TRANE COMPANY 


UNIT HEATERS e BLAST HEATERS e AIR CONDITIONERS e HEATING SPECIALTIES 
A COMPLETE LINE OF HEATING, COOLING, AIR CONDITIONING EQUIPMENT 


LA CROSSE ote ro. td” Moe? kuY LSCONSIN 


In Canada: THE TRANE CoO., Ltd., Mowat & King Sts., Toronto 
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COPPER CONVECTORS 


produce more even temperature 


in the Century Apartments 


‘T RANE Convectors produce a more healthful 

condition by keeping air in constant circula- 
tion. Because of this circulating effect, “stuffy” 
air conditions are avoided and the room is much 
more livable and healthful. 


Air circulation is caused by convection—not by 
radiation. Moving air warmed and kept circula- 
ting is by far more efficient, more comfortable, 
more healthful, and more economical than radi- 


TRANE Convectors use only the principle 
of 100% convection. Since their introduction 
in 1926, they have proved their superiority to 
any other heating means. 


4i e 47 
Trane © Exclusive Feature 
Heating Specialties 
TRANE ANGLE TRAPS—are steam savers! Use on 


radiators, convectors or other steam condensing 
units. 


1 Seamless, jointless, 
thermostatic bellows. 

2. Self cleaning. 

3. Factory adjusted. 
Furnished in angle pat- 
terns, sizes from '4" to 
1'4*. Capacities under 4 
oz pressure from 200 to, 


1000 sq 





TRANE RADIATOR VALVES—for use with radi- 
ators, convection heaters, and other equipment on 
2 pipe steam, vapor or vacuum systems. 


1. Packless Hermetic 
Valve. 

2. Less than one turn 
of handle opens fully or 
closes tightly. 

3. Unique mechanism 
eliminates stuffing boxes, 
gaskets, packing, friction. 

4. Leak-proof diaphragm. 

5. Durable non-shrinking disk closes tightly 
against flat raised seat machined in cast brass body. 





TRANE FLOAT TRAPS— 
(Series A& C Models) for 
low pressure steam, vapor 
or vacuum systems. Re- 
moves all air and conden- 
sation from any steam 
unit regardless of con- 
densation temperature 

1. Patented unique float mechanisms. 

2. Thermostatic Bellows protected by brass cup 
removes air from top of trap 

3. All parts removable without disturbing con- 
nections. Capacity 200 to 3670 Ibs. of water per 
hour. 





TRANE FLOAT VENTS— 

1. 14 corrugation Bell- 
ows close against steam. 

2. Seamless copper 
float closes full '4" vene 
port against water. Body 
isof nickel finish cast iron 
with removable brass seat and vacuum protector 
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Priced no higher than others, SLOAN Flush 
Valves give to every job the added prestige of 
thirty years experience in manufacturing the 


majority of the world’s flush valves. 


SLOAN VALVE CO. + CHICAGO 


‘ 
Paes 
eee ¥ 
— i. > 

epee Bo 

Gee: % " 

4 > Do } q 

- 


VALVES 








“] 














+g 












BRIGGS =f 
Caulywarte— 


BETTER PLUMBING ieee aes FOR BETTER HOMES 





EASY TO 
LOOK AT! 











Attractive pastel colors and two-tone 
color combinations... Modern designs 
that harmonize with decorative treat- 


ments... Eye appeal never before ~| 
available in plumbing ware... And the | 4 pee 
beauty lasts because of Beautyware's 

acid-resisting surfaces. 


EASY TO SELL! 


Prospects appreciate the low cost of Beautyware and its 
exclusive features ... They admire its beauty and recog- 
nize its quality ... Plumbers everywhere are making hand- 
some profits and satisfied customers with Beautyware. 


EASY TO INSTALL! 


light weight means easier handling and more money in 
your pocket... Stronger formed metal construction with a 
durable porcelain enamel finish means only one-third the 
weight of other fixtures... Make quicker sales and bigger 
profits by always installing Briggs Beautyware. 











BRIGGS MANUFACTURING COMPANY 
PLUMBING WARE DIVISION « DETROIT, MICH. 


“lPark Ave., New York. N.Y. 177 N. Michigan Blvd., Chicago, Ill. 
480 Wilshire Blvd., Los Angeles, Calif. e 657 Lincoln Rd., Miami Beach, Fla. 



























This photo, taken on 
one of Mr. Meyer Lip- 
son's jobs, dramatical- 
ly illustrates the easier 
handling of Briggs 
Beautyware — because 
of its lighter weight. 


"| HAVE RECEIVED VARIOUS profits. 
BY INSTALLING BRIGGS BEAUTYWARE 


8 Ee) \ 


Master Plumber. Chicago 





“I have received various profits resisting, vitreous enamel finishes 
from the ready sale and installation in white, solid or two-tone colors. 


of Briggs Beautyware plumbing = “pRoFITS in health and content. 
fixtures, for the following reasons: ment to my journeymen, eliminat. 


“PROFITS from reduced labor _ ing the necessity of medical care, 
costs, due to ease and speed in __ probably caused by lifting, pulling 
carting, handling and installation. and tugging of heavier materials. 


“PROFITS in satisfied customers. “PROFITS in the future, through 
I am able to give them durable business resulting from _ recom: 
and safe plumbing fixtures of mod- mendations of present satisfied cus- 
ern design with premium-free, acid- —tomers.’’"— (Signed) Meyer Lipson. 
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The new Capitol Auto- 
matic Water Heater, made 
by United States Radiator 


Corp., Detroit, Mich. 
Rusty 


spo 








A new make of 


Automatic Water Heater 
equipped with 


Tank of Non-Rust Everdur 


N its new “Capitol” line of gas automatic water heaters, 

United States Radiator Corporation has chosen rugged 
Everdur Metal for all non-rust storage tanks. This well- 
known firm selected EVERDUR because it’s as rustless as 
copper and as strong as Steel. 








Everdur tanks, completely welded with Everdur rod, offer 
outstanding value. They deliver rust-free hot water year after 
year, with never a cent for upkeep or repair due to rust. 





More and more of these quality tanks are 
. being used every year. Their buyers profit 
Everdur is through better, longer service; and yow profit 
Sicuthutuis:m because Everdur equipment brings a better 





*"EVERDUR isa registered 
trade-mark identifying alloys 
made exclusively by The 
American Brass Company. 


Everdus Wlelal forJanks 


THE AMERICAN BRASS COMPANY »° General Offices: Waterbury, Conn. 


Offices and Agencies in Principal Cities . In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ontario 


copper price, and helps your reputation as a seller of 
dependable merchandise. sme 
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NO QUESTION 
About this Water Sy: stem 


Giving Satis faction 


LY. 144-4 


Right out in front of us are four important months 
for pump and water system business—February, March, 
April and May. And the next four months—June, July, 
August and September—are just as important. 




























































During this period rural electrification will make 
rapid strides. Prospective purchasers will 
be more numerous than ever. Because of 
improved conditions generally and in- 
creased buying power discrimination be- 
tween price and quality will have vanished, 
and the market ahead will be smooth sail- 
ing for those who sell Myers Self-Oiling 
Power Pumps and Water Systems. 





In design, in economy, in performance 
—all of which are important factors to 
the customer. In completeness of the line, 
in its sales possibilities, in its favorable 
prices, in its high quality throughout—all 
of which are equally important to you 
from the standpoint of profitable business 
—Myers will again step to the front as a 
leader in acceptance and in sales value. 


’ Sell your trade this complete, well estab- 
lished, nationally advertised line 
for more profit and customer 
satisfaction. Write or wire for 
catalog and information. 


| mm FL E,MYERS & BRO.co- 
ASHLAND, OHIO. 


PUMPS-WATER SYSTEMS -—HAY TOOLS -DOOR HANGERS 


—EO -_—_ 


rae Take. <oe, our Hat- ) 
FERS he | 


oe WATER Rua, MAY an DOOR HANGER $ 
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TELL YOUR CUSTOMER: 


“Cut heat losses in that new heating 
system with Anaconda Copper Tubes” 


1/4 BA 
It pay§ you to push 


Anaconda Copper Tubes and Fittings 











ee in 


PValolaolile (eM Qe) o) ela Al ol-S Mold Biel -laleliby 
deoxidized to ir.crease corrosion- resis- 
wa tance and improve physical properties. 


estate" otal 


They carry the best known name in 
the copper and brass business. 





9 Nationally advertised throughout the 
” year in leading magazines. 


3, The line is complete— both tubes and 
fittings — clearly trade-marked for easy 
identification — readily obtainable from 


leading plumbing supply houses. , 2 ' Anaconda Fittings have | 
: &£ 4 high shoulders to give 

Recommend these quality tubes and fit- . i | essiawk. oiin-tik 

tings instead of rustable pipe for heating | ilies tein 

lines, hot and cold water lines, air con- - ; 


Li\ 





3721 


from mine to consumer 


ditioning, etc. They cost hardly any more. ; : j j A NT] pX ee) ND A 








DEOXIDIZED 


THE AMERICAN BRASS COMPANY - GENERAL OFFICES: WATERBURY. CONNECTICUT 


Offices and Sales Agencies in Principal Cities , In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ontario 
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BCILEcM 


steel, freedom from hard 
spots make for the easy 
and accurate threading that 
means fast work and a 


good job. 


BETHLEHEM STEEIRC@O 





mr 
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UNEQUALED ACCURACYcnd SIMPLICITY 


fotu-More)estodbel-lomp te 


regulating the atrous 


vapnras™ >. all 
— on . 


MENA AD 


(Connect ebeobbelome) MBILbT-Jetadedh'a-Me le tlesemel-= 
ol=5 eX Mo} 0 ME-) heed o) bos ta ame bole M10) (=) 0000) (om o) u-1o) t-dLode| 
in the method of regulation. A higher stan- 
folotde Mo) =e t-1- Ihe tele Me (olei tt colon ale bu- Mole) sole) tel=te mB be! 
adjusting all Watrous types than in any 
other line of valves. 


eTHE IMPERIAL BRASS MFG. CO, 


1231 West Harrison Street, CHICAGO * 210 East 45th Street, NEW YORK 























“For a rust-proof, leak-proof, 
trouble-proof job,” says Robert 
M. Morford, leading Philadel- 
phia plumber, “I don’t think 
you can beat Chase Copper 
Water Tube.” 


CHASE 
Brass Pipe 
Copper Tube 
Sweat & Flared Fittings 
Plumbing Supplies 
Copper Roofing Products 


CHASE BRASS & COPPER CO. 
Ineor porated 


Subsidiary of Kennecott C of per Corporation 


Waterbury Connecticut 


2 


Re as oe I See 






REDUCES FRICTION LOS: 


With smooth walls, and full sweep, the 
Chase Sweat Elbow cuts down friction loss 
and increases the efficiency and the flow 
capacity of the heating system. 








CHASE 


BRASS AND COPPER 





CHASE 
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WORKMANSHIP 







SERVICE 
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s| A NEW STANDARD OF HEATING PUMP ECONOMY 
W PERFORMANCE of every Nash Pump is made positive by the most advanced ideas in 


Engineering Research, checked by individual performance tests on each pump. QUALITY 
is maintained by the finest materials and workmanship, under constant and rigid inspec- 
tion during construction. SERVICE is assured by the resources and reputation of the 
Nash Engineering Company, with a nation-wide network of sales and service offices. 


Pump illustrated is the new Jennings Vapor Turbine Return Line Heating Pump. It operates directly from the system steam 
and requires no electric current. It insures absolutely uniform system circulation, and promotes steam economy. One 
moving part. Bulletin 246-A gives the facts. Send for your copy. 


THE NASH ENGINEERING COMPANY 


SOUTH NORWALK, CONNECTICUT, U.S.A. 
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--Dedicated to ~ 


~ HEATING SATISFACTION 


Homeowners today demand 











RO i WAtSZa AERTING & 
economy, safety, comfort of 


The CADWELL No. 45 SYSTEM for , ; 
their heating systems. Above all 
HOT WATER HEATING BY 
The No. 45 System is a positively depend- : 
able unit, complete for hot water heating . az thie demand with items from the 
systems. It properly protects the boiler, - = 
keeps system balanced with water, and we CADWELL Line of Heating 
controls expansion pressure. A necessity Al | 
q ‘ ~~ ~ " ‘ y 
to every hot water heating job. Can be » oo Specialties. CADWELL Prod- 
used with or without any type of control a © ucts are dedicated to heating 
valve or circulator. Installation made in co 
a short time and with a minimum of labor. . satisfaction. ‘Tio make a good 
heating job better make a point 
of specifying CADWELL 


Products. 


they demand satisfaction. Meet 








* FOR STEAM HEATING & 


CADWELL No. 50 ADJUSTABLE 
= VACUUM AIR VALVE 
CADWELL No. 75 PRESS URE Equalizes the One Pipe Steam 
TEMPERATURE RELIEF SURE and System; also made -~ * vent, 
- ——— type of relief valve, sizes 4” and 
of the fusible plug type which does J HE 
: not include self-closing feature. nC TYPE iE AVE 
No. 25 ; CADWELL No. 85 (Diaphragm Furnished in sizes %” and %" 
CADWELL No. 25 TEMPERATURE. 7¥pe) PRESSURE and VACUUM and %” x %". 
ADWELL No. 25 TEMPERATURE, RELIEF VALVE 
PRESSURE, VACUUM RELIEF . ‘ All CA D- 
VALVE For use where a temperature relief 4 ELL Air 
| | AL VE valve is not necessary. Valves have 
This is a self closing diaphragm : WHITE 
type relief valve for use on range OX a METAL seats, 
boilers. Has only one seat which — as an inesur- 
is governed by internal pressure. 10. ance against 
Highly endorsed and recommended corrosion. 
by public safety authorities. 

















CADWELL No. 5 HOT WATER 
CONTROL VALVE 

For use in feeding water supply to 
the hot water boiler. Guaranteed PERFECTION No. 10 FLOOR AND 
to relieve system of high pressures. CEILING PLATE 
ene - pane valve, a an oe eS One of a complete line of floor and ceiling 
ball check, screen and back pres plates. These are available in a wide 
sure valve all in a single unit. variety of styles and sizes. 
COPPER SERVICE TUBE PLATES in the 
No. 10 type are now available in sizes 
%” to 2” inclusive. 

















& CADWELL MFG.CO, 0°3355"" WHEW BRITAIN, COHN. 


The products of this 
We are manufactur- organization are 
ers of a complete line available only through 
of dependable heat- regular wholesale 
ing specialties. Write channels. Consult 
for complete details your wholesaler to 
on the entire line. day. 











The 
trance style is one of seven 


Weisway Standard corner en- 
models 
available suiting every: requirement 
in the simplest cottages or the most 
as in in- 


luxurious homes, as well 


stitutions and commercial buildings. 


eolep mic) ii vam, (er) Si ma Sele): 


This exclusive patented feature of 


the Weisway brings new safety and 
sure-footed comfort to shower bath- 
Ing lhe 
Weisway vitreous porcelain receptor 
staunchly built 


a strong selling feature. 


is light tn weight, 


and leakproof, sanitary, ~ soundless 


as the tread of a bare foot. 


Wt. Pounber 


HENR 
Cabinet 5 


Gentle rmnens - 


about the © 


Na rit 


¥ weis 


hower 


In This Active Demand 


EISWAY Cabinet Showers 
have opened a whole new 
avenue of profits to plumbers who 
seize the opportunity now! Weis- 
ways make possible complete extra 
bathrooms in existing homes and 
new buildings—give plumbers a 
good profit on the installation it- 
self and create sales of additional fixtures and fittings. 


The demand for more bathroom facilities in every size 
home is growing rapidly, and Weisway’s consistent nation- 
al advertising is directing this active demand to Weisway 
dealers. Close sales promotion cooperation enables you, 
Mr. Plumber, to cash in on this increasing opportunity. 


Guaranteed leakproof: construction helps close sales and 
takes service “grief” out of Weisway installations. The 
exclusive Foot-grip, No-slip Floor of yitreods porcelain 
is one of many Weisway features which focus buying 
attention on these cabinet showers. 


Send the coupon for complete information about this fast- 


growing profit opportunity and how Weisway will help you get 
your share. Weisway Cabinet Showers are sold exclusively 


through recognized plumbing channels! 


Right now, Mr. Piumber, is 
the time for you to tie in with 
this big development in mod- 
ern building practice, Get all 
the facts about the Weisway 
proposition immediately! 


pANY, IN 
ELKHART, - te ‘nformatio® 
Shower 


URI 

T, 

4 OAK — e send comple 

e pleas way © abinet > 
15 
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for removing for modernizing 
seepage water hot water heating systems 








PENBERTHY 
WATER CIRCULATOR 
Made in 3 sizes 


PENBERTHY AUTOMATIC 
CELLAR DRAINER 
(Water or Steam operated) 
Made in 6 sizes 





me ler eat 















PENBERTHY AUTOMATIC 
ELECTRIC SUMP PUMP 
Made in 6 sizes 















and careful workmanship are responsi- 
ble for the demonstrated superiority 
| of these Penberthy pumps wherever 
2 seepage water accumulates. Lead-. 







PENBERTHY INJECTOR CUMPANY Manufacturers of QUALITY PRODUCTS Since 1886 
DETROIT. MICHIGAN e¢ Canadian Plant, Windsor. Ont 














Thanks: 
‘“DomEsTIc En- 
GINEERING is very 
interesting. A 
plumber can find 
out anything that 
he wants to know 
by reading it.”’ 
EK. E. F. 
Bingham, Maine. 


r 
Dg 














Ideas and Ideals ... 





een Quiwelires 


which make up... this Issue .. . 





So What? 

“So what?" This is a question which often con- 
cludes current discussions of the Robinson-Patman Act. 
In many respects the remark may seem to be justified 
until a further study of what already has transpired 
brings about an appreciation of the possibilities in the 
Act. Here are some of the reasons that make the Rob- 
inson-Patman Act of vital concern to contractor-dealers 
as well as to manutacturers and wholesalers. 

Ividence has been disclosed to the effect that the 
federal Trade Commission is determined to prevent 
one retailer from getting a better price from a common 
source of supply than another retailer, to the end that 
he may not have an unjustified edge in competition. In 
other words, it is unlawful for a wholesaler to give one 
plumbing contractor a better price than he gives to 
a competing contractor. 

In addition, the Federal Trade 
started action against a manufacturer who sells to vari- 
ous wholesalers among whom is one that acts as a 


Commission has 


retailer in competition with contractors. 

Another significant feature of the Robinson-Patman 
law is that when a complaint is filed by the Federal 
Trade Commission, it is necessary for the one com- 
plained against to prove that he is innocent. Further- 
more, the one who receives a price discrimination 1s 
equally guilty with the one who grants it, and both 
can be sued for threefold damages plus costs and rea- 
sonable attorney fees. 

Suits may be entered by those who have been dam- 
aged through discriminations in price, at any time after 
the discrimination, provided it falls within the period 
specified by the statute of limitations for the state where 
the discrimination occurs. For instance, a company 
may be building a profitable business at the expense 
of competitors through special concessions and unfair 
trade advantages. Before the time for filing suit ex- 
pires, accumulated damages may be sufficient to wipe 
out all the initial resources which that company has ac- 
cumulated. 

These are just a few of the reasons for everyone in 
know more about the Robinson-Patman 
Act, both from the standpoint of attaining relief under 
unbearable trade conditions and of guarding against 


business to 


the possibility of being a party to a later suit. 





The Law is a reality. It was placed in effect on 
June 20 of last year. Whether business likes it or not 
is aside from the question. It 1s here and it is imper- 
ative that men in business know what it 1s all about. 
Attorney Robertson's discussion of price problems 
under the Robinson-Patman Act in this issue was de- 
signed to explain what this Law is and how it applies 
to the plumbing and heating industry. Mr. Robertson 
has made an intensive study of this Law from the time 
made 


ot its reflects disclosures 


by the Federal Trade Commission during its hearings 


passage. His article 


of complaints and takes into account later thinking and 
interpretations of the Act, in contrast to earlier articles 
which, of necessity, could not enjoy the benefit of such 
clarifying information. 

The answer to “So what?” may well be a warning 
that cannot be passed off as lightly as this expression 
implies. 


Cover 


This month’s cover continues the theme that plumb- 
ing contractor-dealers are many sided businessmen. 
Recent covers have shown such contractors engaged 
in various aspects of their business life. The average 
contractor in our industry already has been shown in 
this present cover series as a salesman, as capitalizing 
on the Christmas buying market and as taking inven 
tory in his stockroom. This month another aspect of 
the plumbing business is shown—the big building side. 
One of the pictures on this month's cover shows the 
American flag which went up on top of the new 36 
story building erected at Rockefeller Center in New 
York City signifying the completion of the steelwork. 
Some idea of the size and speed of American construc 
tion today can be gained from the fact that the 9,000 
tons of steel necessary for this building were riveted 
into place in 43 days. 

The other picture shows John E. Weil, president of 
the John Weil Plumbing Corp. inspecting the roughing 
in work of one of his journeymen in this new building. 
Now that new construction again is an actuality and 
not a fond memory, contractor dealers increasingly are 
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busy on similar jobs. 
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**TOLEDO’’ STANDARD POWER DRIVE, 60 OR S@ CYCLE OR D. C. MOTOR 
40, 30 OR 25 CYCLE MOTOR 


ALL MODELS “TOLEDO” POWER DRIVE 
REDUCED $50.00 





Think of it! The same high quality Power Drives 
that have heretofore been furnished can now be 
purchased at a saving to you of $50.00. 


Their many uses make them highly desirable. A 
few of their uses are—operate “TOLEDO” 
Geared Threaders and Cutters; Operat- 
ing Winches; Turning sheet metal rolls; Opening 
and closing large gate valves or sluice gates; 
Auxiliary drive to operate stokers; and many 
other uses too numerous to mention. 









They save approximately four-fifths of the time 
required to cut and thread pipe by hand. 


Now is the time to purchase this much needed 
piece of equipment at new low prices listed be- 
low. Write for complete details or see your 
regular dealer. 








**TOLEDO’’ UNIVERSAL POWER DRIVE 
WITH 110 VOLT UNIVERSAL MOTOR 
WITH 220 VOLT UNIVERSAL MOTOR 


MODEL OLD PRICE NEW PRICE 
| STANDARD DRIVE, 1 1-2 H.P., 60 OR 50 CYCLE 300.00 250.00 
\. STANDARD DRIVE, 1 H.P., D. C. 300.00 250.00 
STANDARD DRIVE, 1 1-2 H.P., 40,30 OR 25 CYCLE 350.00 300.00 
UNIVERSAL DRIVE, 1-2 H.P., 110 VOLT 250.00 200.00 
UNIVERSAL DRIVE, 1-2 H.P., 220 VOLT 250.00 200.00 
SUPER DRIVE, 2 1-2 H.P., 3 PHASE 375.00 325.00 
“TOLEDO"’ SUPER POWER DRIVE 
F. 0. B. TOLEDO, OHIO OR YOUR DEALER'S STOCK 21-2 H.P., 3 PHASE, 60 CYCLE MOTOR 


THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE & DISPLAY, 72 LAFAYETTE STREET 
“TO DO 


AT LOW cosT 
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OUR 


INDUSTRY 


Three Points of V1 


It have fought tooth and nail to keep 
the distribution of our products solely through selected, 
recognized wholesalers of plumbing and heating sup- 
plies. We have been successful almost 100 per cent in 
keeping our products from d.t.u.’s, mail-order houses, 
purchasing agencies and the like. Once or twice a year 
we receive advice from one or more of our distributors 
that ‘so and so’ is offering our products for sale. In 
every instance we know that we have not sold them.” 

The insertion of only the name of the product and 
the name of the manufacturer would make the fore- 
going actual statement apply to the assurances of pol- 
icy which we have been receiving in increasing num- 
bers during the past year. 

This refers to the manufacturer, the first link in the 
chain of distribution. What about the wholesaler, who 
constitutes the second link ? 

“In my opinion, the long established method of dis- 
tribution in Illinois and adjacent states is more strongly 
entrenched than it has been at any time during the past 
six or seven years. The members of our association 
are vitally interested in preserving these principles of 
distribution which have proved beneficial during the 
years to manufacturers, to wholesalers, to master 
plumbers, to journeymen plumbers and to the consum- 
ing public. If, individually, the attention of wholesalers 
is called to any deviations, I am quite sure that they 
This 
is what the spokesman for one of the largest whole- 
salers’ associations in the country had to say within 
the last few days. 


will take the necessary steps to correct them.” 


What does the master plumber think about the pres- 
While the fol- 


lowing may not be expressed in the words of an aver- 


ent conditions regarding distribution ? 


age contractor, it certainly carries a significant thought. 


\t the Wisconsin state convention just held, one of the 


speakers from the master plumber ranks told the story 
of an exuberant football enthusiast who sat on the side- 


How- 


lines and called the plays for his favorite team. 
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eww— One Thought 


ever, when he would call for an end run it would be 
a line plunge, or when he would shout to the team 
to make a forward pass, the actual play would be an 
oft-tackle plunge and the like. The team fought its 
way to within one yard of the goal line through a repe- 
tition of this, and then the would-be coach sat down. 
His companion nudged him with mock seriousness and 
asked if he was not going to call the final play for a 
‘Absolutely no. 
them this far; they can get over the line themselves.” 


touchdown. The reply was: I've got 
Most any kind of a moral can be drawn from this story 
if there is a tendency along this line. However, in the 
case in point it was suggested that the distribution prob- 
lem is close to a solution, and the plumbing contracting 
branch of our industry is urged not to let up in their 


efforts to carry their objectives to their ultimate end. 


We feel and assert, even at the risk of gaining a 
reputation for confirmed optimism and of overlooking 
realities, that these objectives for which all of us are 
striving can be attained most quickly if more attention 
is given to talking our industry up, but not down; to 
reviewing our successes, but not our failures; and to 
magnifying our advantages, but not our shortcomings. 

From our national viewpoint, we see there has been 
definite progress towards the strengthening of the es 
tablished channels of distribution. With the momentum 
increasing behind the clarification and the enforcement 
of the Robinson-Patman Law; with renewed activity 
in the adoption of new and revised plumbing ordinances 
and with continued improvements in business there 1s 
every promise that the traditional channels of distrt- 
bution will continue to strengthen. lor the skeptically 
minded, it may be pointed out that one of the first 
authentic surveys of business which 1s being analyzed 
to show plumbing and heating distribution through dif 
scheduled to be released very 


ferent channels, is 


shortly. Early indications from this survey add to 
existing evidence that distribution from manutacturer- 


to-wholesaler-to-contractor-dealer 1s increasing. 





























Educational Program 


© Convention season gets under way in Illinois and Wisconsin— 
Programs of both the state conventions marked by study of 
present day problems confronting industry 


The first month of the new year also 
marked the beginning of the convention 
season for state associations. Counting 
from the start of 1937, the forty-fourth 


annual convention of the Illinois asso- 


ciation held in Chicago January 11-14 
and followed one week later by the 
forty-third annual convention of the 
Wisconsin association appear to have 
set the pattern for later conventions. 
Both programs were marked with a 
number of educational features and a 
concerted study of present day prob- 
lems which affect our industry in all 
sections of the country. The Robinson- 
Patman Law; state and Federal Social 
Security Acts; and apprenticeship 
were three topics discussed fully at 
both conventions. 


News of Men Ago atrons FE vente 





Illinois 


© Forty-fourth annual con- 
vention of Illinois Master 
Plumbers Assn. held in Chi- 
cago January 11-14 


A study of present day legislation 
which affects the plumbing industry as 
well as the problem of apprenticeships 
were two of the features of the forty- 
fourth anual convention of the Illinois 
Master Plumbers Assn. which was held 
in the Congress Hotel, Chicago, Janu- 
ary 11-14. Still another feature of the 
program presented by this association 
was the attendance and address of 
George H. Werner, N.A.M.P. president. 
Various speakers delivered papers on 
the social security act, the Robinson- 
Patman Law and apprenticeship. Elec- 
tion of officers held at the convention 
resulted in the following men being 


chosen: Charles E. Gawne, Chicago, 
president; Arthur J. Stephens, Down- 
ers Grove, first vice president; T. D. 
Lewis, Somonauk, second vice presi- 
dent; and William F. Hildeman, Chi- 
cago Heights, treasurer. One of the 
largest conventions in the association’s 
history took place this year with a to- 
tal attendance of 578. Many state and 
municipal officials spoke before the con- 
vention, calling attention to the close 
relationship between public health pro- 
grams and the profession of plumbing. 

Further details are to be found in the 
Trade section of this issue. 


Wisconsin 


© Wisconsin Master Plumbers 
Assn. holds forty-third an- 
nual convention in Milwau- 
kee, Wis., January 19-21 


Not only a study of present problems 
affecting our industry, but a forecast of 
the business possibilities offered by 
1937 featured the program of the forty- 
third annual convention of the Wiscon- 
sin Master Plumbers Assn. Papers 
dealing with Federal and State social 
security acts, apprenticeship and fair 
trade legislation high-lighted the pro- 
gram. The slate of officers which was 
elected at the meeting follows: Henry 
Smith, Racine, president; Henry C. 
Weber, Milwaukee, first vice president; 
E. W. Kaelber, Kenosha, second vice 


president; George O. Toepfer, Milwau- 


kee, secretary; and Edward V. Hanley, 
Milwaukee, treasurer. A full study of 
the provisions of prevailing State and 
Federal social security acts was pre- 
sented with each of the separate laws 
included in this legislation taken up in 
turn. Another paper presented the 
various aspects of the national appren- 
ticeship training program recently 
adopted. Other papers presented on the 
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Highlights of thi 


State Association Convention Season 


same subject included one of the Wis- 


consin Apprenticeship Conference and 


another dealt with a statewide appren- 


ticeship survey. 
Further details are to be found in the 
Trade section of this issue. 


Progress 

© N.A.M.P. release covers ac- 
tivity of first six months of 
present administration 


A progress report on N.A.M.P. activ- 
ities has been released following the 


custom of keeping the membership in- 


formed as to what has been going on 
since the present administration went 
into office. This report covers actions 
taken on resolutions which were passed 
ut the last annual convention. The work 
of standing committes also is described 
in it. Research activities carried on 
by the national association occupy still 
another portion of this report, while 
other divisions cover membership, the 
publication and supplies division of the 
N.A.M.P. and plans for the coming na- 
tional convention and Home Comfort 
Exposition to be held in Atlantic City. 

Further details are to be found in 
the Trade section of this issue. 


Burlnen)s 


Incre ses Shown. Heating Items Outstanding Horsepower Up 


33.03 Gain 


® Average gain of 33.03 per 
cent registered over 1935 
Upward trend gaining great- 
er momentum 








With complete 1936 figures available 
for 82 wholesalers, an average gain of 
33.03 per cent over 1935 is shown. Of 
particular interest is the fact that both 
November and December business 
showed a somewhat larger gain over 
the previous year than the figure for 
the entire twelve months. November 
business was 38.2 per cent over the 
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previous year and December business 
was 39.64 per cent ahead of the pre- 
vious year. Apparently, therefore, the 
upward trend of the plumbing and 
heating industry is gaining even greater 
momentum. 

As volume increases, prices also are 
moving upward. A great many plumb- 
ing and heating items were advanced 
from 5 to 10 per cent the first of the 
year. There seems to be a general 
feeling among wholesalers that further 
advances are in view. New England 
has been particularly active during re- 
cent months. This section showed a 
gain of 39.0 per cent in December over 
the previous year while the average for 
the entire year was only 19.5 per cent 
ahead of 1935. The Middle Atlantic 
States are doing somewhat better with 
a gain of little better than 32 per cent 
for December, which compares with a 
25 per cent gain for the year. 

The East and West North Central 
States continue to forge to the front. 
They show gains of 47.26 per cent and 
50.18 per cent in December as against 
gains of 37.8 per cent and 34.5 per cent 
for the entire year. The entire south- 
ern section of the country recorded a 
slight decrease during December from 
the advance it has been showing 
throughout the entire year. Neverthe- 
less, these sections are still showing 
outstanding gains. Business in the 
Mountain and Pacific States continues 
at about the same pace set throughout 
the year. 

Summer and year round air condi- 
tioning installations showed up particu- 
larly strong in the closing months of 
the year. The usual abrupt seasonal 
drop that comes at the end of the year 
was alleviated considerably. Oi] burn- 
ers increased their gain slightly in the 
closing months while stokers continued 
to hold the wide increase that had 
been shown in previous months. 

Although in a few sections whole- 
salers anticipated a slight slowing up 
in business due to the present strike 
situation, for the most part they look 
for substantial increases in January 
over the previous year despite this 
cloud. For the first week of January 
& few firms that have made a checkup 
with the same period of the previous 
year state that they are enjoying sub- 





stantial gains. Apparently, therefore, 

the new year is off to an excellent start. 
Further details are to be found in the 

Business section of this issue. 
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Displays 

© Minneapolis auxiliary spon- 
sors third annual window 
display contest in that city 


For the past three years the Minneap- 
olis, Minn., auxiliary has sponsored a 
window display contest in that city to 
encourage better displays of plumbing 
and heating materials. These contests 
are held at the Christmas season and 
the one for 1936 has just closed. An- 
nouncements of this contest were made 
at various association meetings. Every 
contractor-dealer in the city was called 
on the telephone and told about the con- 
test and its rules. The response was 
the best in the contest’s history. 

Further details are to be found in the 
Women section of this issue. 


Conventions 


© Recent state conventions in 
Illinois and Wisconsin begin 
busy season for auxiliaries all 
over the country 


The auxiliaries have taken an active 
part in the programs of both the Illinois 
and Wisconsin state conventions which 
were held during the month just passed. 
Not only did members of both auxiliar- 
ies conduct their own programs but also 
participated in the programs for the 
men’s section of the convention. Both 
the Illinois and Wisconsin programs 
were featured by consideration of pub- 
lic health problems and sanitation. 

At the Illinois convention the follow- 
ing women were elected to office: Mrs. 
Dick Johnsou, Champaign, president; 
Mrs. John Zajicek, Cicero, first vice 
president; Mrs. Julia McKenna, Win- 
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Opened by Programs Studying Problems 


netka, second vice president; Mrs. Wil- 
liam E. Bahn, Chicago, third vice presi- 
dent; Mrs. T. D. Lewis, Somonauk, sec- 
retary; Mrs. N. Mergenthaler, Wilmette, 
treasurer. 

The Wisconsin auxiliary elected the 
following officers: Mrs. David Stern, 
president; Mrs. Walter Dusold, first vice 
president; Mrs. J. A. Murphy, second 
vice president; Mrs. Charles Heffling, 
Jr., third vice president; Mrs. Erwin 
Knauer, recording secretary; Mrs. 
George Schuh, corresponding secretary; 
Mrs. Peter Vogt, treasurer; and Mrs 
Fred Westfahl, historian. 

Further details are to be found in the 
Women section of this issue. 
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Wholesalers 


© Plumbing and Heating 
Wholesalers of New Eng- 
land, Inc. hold fourteenth 
annual convention in Boston, 
Mass., January 26 


Present legislation and 
which confront the association occupied 
the major portion of the program at the 
fourteenth convention of the Plumbing 
and Heating Wholesalers of New Eng- 
land, Inc., which was held at the Hotel 
Kenmore, Boston, Mass., January 26. 
Approximately 250 were in attendance 
at the morning and afternoon sessions. 
Officers of the association are as fol- 
lows: M. W. Dennison, president; James 
H. Mullin, vice president; W. F. Ben- 
nett, Jr., treasurer; and E. F. Butler, 
secretary. 

Discussion at the convention was de- 
voted to the following subjects: boilers 
and radiators; copper and brass pipe 
and tubing; steel and wrought iron 
pipe; plumbing fixtures and supplies: 
new resale schedule of valves and fit- 
tings; extension of Federal Housing 
Act, Titles I and II; and the California 
Fair Trade Practice Act. 

Further details are to be found in the 
Supply section of this issue. 
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.... It is, in reality, two separate statutes brought 
together with the joint not very well wiped.”— 
Robertson. 


HERE seems to be a widespread impres- 
sion that the Robinson-Patman Act is a new thing, a 
wholly unprecedented, radical innovation in the rela- 
tion of government to industry. It has been represented 
in publications and discussion as the invention of a 
communistic devil, plotting a regimentation of all the 
economic life of the country, and on the other hand as 
a panacea for the cure of every evil practice which has 
grown up in the field of commerce. Nothing could be 
further from the truth than either of these fantastic 
notions. 

The Act, while important, and in some respects com- 
plex and difficult, is but an extension in detail of gov- 
ernmental theories which have been accepted in_ the 
United States in principle since the year 1890 and were 
more fully developed by the Clayton Act in 1914. 

Let me say in order to avoid a possibility that this 
discussion may be thought political in character. I belong, 


Note: Six months ago. this article by Egbert Robertson of the Chicago 
law firm of Robertson, Crow and Spence, could not have been written. 
The information contained in this material comes as a result of a close 
study of the pure legal aspects of the Law, as a result of Congressman 
Patman’s own interpretation of the intent and purpose of the legislation, 
and as a result of complaints and hearings now being issued and held by 
the Federal Trade Commission. 






in general viewpoint, to the minority sixteen million. 
[ am not even certain that the Robinson-Patman Act 
is a wise extension of the existing principles. I think 
that problem is too difficult to form a positive opinion 
on at this time, and we shall not have the full proof 
of the pudding until it has been eaten and digested. 
Nevertheless, the portrayal of it as a piece of socialist 
legislation by which the government is assuming a bu- 
reaucratic direction of the methods and practices of in- 
dustry, evidences, it seems to me, a misunderstanding 
of the character of the legislation. 

There have been much discussed, two fundamental 
and opposite viewpoints as to the function of govern- 
ment in relation to the economic life of any nation. 
According to one viewpoint, business as a whole must 
be either operated by government or subject to a form 
of regimentation which amounts to governmental con- 
trol in the affirmative details of business relationships. 
This in one aspect, and carried to its extreme, repre 
sents the socialist creed, and, carried to a similar ex- 
treme down another fork in the road, represents the 
underlying idea of fascism, the difference mainly being 
which group of society has the power. The other view 
of government, and this is the essence of our demo- 
cratic system, is that individual freedom of action shall 
be restrained by governmental authority only to the ex- 
tent that the public welfare requires restraint. 

The pronouncements of government under the fascist 
or communistic scheme direct affirmatively what the 
individual shall do. The pronouncements of govern- 
ment under the free and democratic idea, direct by way 
of prevention or prohibition what the individual shall 
not do, leaving the individual free, excepting for the 
prohibitions, to exercise his individual will and to do 
what he chooses. 


under discussion 
are Clearly and plainly of the latter kind and not the for- 
mer, and are an extension of the same theory of prohibi- 
tion of procedures supposed to be detrimental to the pub- 
lic economic welfare that has characterized all the anti- 
trust legislation from the Sherman Act in 1890, and 
existed long before that in state laws and in England. The 
question of the extent to which governmental prohibition 
shall go in abating or forbidding practices in industry 
is always, of course, a question of sound judgment under 
changing conditions, and the development of legislation 
on this subject has been a progressive growth, with the 
increasing complexity of economic conditions. 















PROBLEMG...... 


The first private suit for triple damages 
has just been filed under the Robinson- 


Patman Act. 


It 1s more important 


than ever to understand this Law 


I sometimes like to compare the development of this 
legislation with the simple analogy of the development 
of the sport of pugilism. So far as I know, the first 
recorded fistic combats were in Roman arenas. The 
rules of the game were relatively simple. Each con- 
testant fastened, on his knuckles lead or iron slugs en- 
cased in leather, and the two combatants entered the 
arena. From then on each one let his conscience be 
his guide. The winner staggered out, if he was able, 
to receive the prize, while the loser almost invariably 
was removed for burial. Later in the history of this 
sport battles were fought under the London prize rules. 


to manslaughter were permit- 
ted, and hitting below the belt was taboo, but aside from 
this there were very few limitations on the battle 
methods of the competitors. From these primitive 
methods the relatively humane precepts of the Marquis 
of Queensbury have rendered modern boxing a reason- 
ably effete form of entertainment. Thus, in the pro- 
gressive development of governmental regulation of 
commerce, laws have restricted further and further the 
ingenuity of combatants by the elimination of various 
methods of biting, ear-pulling and kicking, in aid of a 
more orderly development of the competitive idea. 
Historically the first enactments on this subject were 
in medieval England, in the laws against forestalling, 
regrating, engrossing and like practices. These laws 
prohibited contracting for foodstuffs on the way to mar- 
ket, or arranging to prevent them from being brought 
to market, or buying them at the market in quantity 
with the intention of reselling at a higher price. It 
was the obvious thought at the time that it was con- 
trary to the public interest to permit an individual to 
force a profit from the desire of the community to avoid 
starvation, by means of an artificially created monopoly 
dealing with the necessities of life. It is to be observed 
that in this early period plumbing facilities were not 
considered to be among the necessities of life. Corn 


was included within the prohibition, but cobs were 
exempt. 





These provisions of [english law were adopted in the 
United States at the very beginning of its history, and 
continued to be in effect until the more extensive appli- 
cation of anti-monopolistic theories developed out of 
the rise in the 18/0’s and 1880's of large aggregations 
of industrial and economic power. 

I recall in my early boyhood discussion in the fam 
ily of the unhappy situation of a local grocer in South 
ern Illinois, against whom there had been conducted 
a campaign of boycott and local price-cutting in kero- 
sene, then one of the prime necessities of ordinary liv 
ing, to such an extent as to destroy his business and 
put him into insolvency. Wide-spread attempts of this 
kind to effect monopolistic control in various industries 
led in the year 1890 to the adoption of the Sherman 
Anti-Trust Law, which prohibited all contracts, com- 
binations or conspiracies in restraint of trade or com- 
merce among the several states, and all attempts to 
monopolize any part of such trade or commerce. This 
was the first attempt by Federal law to deal with the 
question, although most of the states prior to that time 
had enacted state laws which were found to embody 
similar prohibitions. 


to deal with the sub- 
ject is limited under the Federal constitution to its right 
to regulate interstate commerce, and that transactions 
wholly within a state are not subject to Federal legis- 
lation on this subject. 

The Sherman Act was bitterly assailed on various 
grounds, including the constitutional requirement of lib- 
erty of contract, but in the Northern Securities case its 
constitutionality was definitely settled, and subsequently, 
in the Standard Oil and Tobacco cases, the Supreme 
Court read into the enactment the so-called and much 
discussed “rule of reason,” by which a reasonable rather 
than a strict interpretation was given to the prohibitions 
contained in the Act. 

This is of the utmost importance in our present dis- 
cussion, because it is generally believed, though not 
universally accepted, that this same principle will be 
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[Remove Uncertainties of 
Patman Act, Asks U.S. . 
Chamber Committee. [2 
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BY JOHN A. MIRT. 

Postponement of the enactment 
of additional federal or state legis-)« 
lation covering. trade practices, 
pending a judicial review and 
working out of ‘the uncertainties} f 
surrounding the present Robinson- 
Patman act, is wrged by a special] 
committee of the United . States} 
Chamber of Commerce. — 

Included on the committee which 
made the report—to be submitted: 
at the coming annual meting of the 
chamber for consideration and ac- 
tion—are three Chicagoans. They 
are D. M. Nelson, vice-president 
of Sears, Roebuck & Co.; Gerard 
M. Ungaro, of the law firm of Un- 
garo & Sherwood, and C. J. Whip-| Bee: 
=) °"|ple, president of Hibbard, Spencer,| Bey 
.°') Bartlett & Co. : 
“ll The report points out that the|.§ iz 
: 4 3 basic theory of the “act is that all S 4 
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given application in the interpretation of the Robinson- 
Patman Law. 

The Sherman Act did not outlaw any particular busi- 
ness practices, but was a general prohibitive statute. 
Twenty-four years’ experience under this type of pro- 
hibitive legislation led to a wide-spread opinion that a 
more effective way of meeting the problem of monopoly 
was to stop in their inception practices which, if not 
prevented, tended towards monopoly. There was also 
one wholly unanticipated result under the Sherman Act, 
illustrated in the famous Danbury Hatters case, in which 
individual members of a labor union were subjected to 
heavy damages for a boycott against a hat manufacturer, 
on the ground that the union activities constituted a 
conspiracy to restrain commerce under the Act. Ac- 
cordingly, in 1914, Congress passed the Clayton Act, 
supplementing and at the same time limiting the origi- 
nal Sherman Act. The limitation is contained in the 
section exempting labor, agricultural and _ horticultural! 


The news item at the top of this page needs no explanation. It 
is taken from the January 20 issue of the Chicago Daily News 































nt and that differences in 

Wf |price should be allowed only to 
% vey the extent that provable savings 
SY" \ can b@ effected by. the seller. by|1e 
re sof the cost of manufacture,| fe 
sale’or deliveryyresulting from dif- 
fering methods or. quantities. 

New Theory of Price-Making. 

“This isa wholly’ different 
theory of pricé-making than that 
which. has been followed in the 
|past,” the edmmittee reports. “The 
seller has been-governed in the 
“2X |prices he quoted to no inconsider- 
>, jable extent by -the valde he. has 
placed upon getting the business of 
jsome particular buyer.” 
_ The committee also expresses the 
iview that some interpretations ° of 
the provisions of the law may like- 
wise endanger the future success of 
many manufacturing concerns. One}; 
of the “gravest dangers which faces|? 
industry as a result of the enforce- 
ment of the act” is to be found, the 
report points out, in the section 
--|which provides that anyone hom comes 
Fentlin his Re usiness or property by rea- 
ia json of “anything forbidden in the 
=lact ‘may use and recover treble 
damages. 
“A selles. closely following the 
a best legal advice obtainable, may 
@™ jfind sfter some case has been in- 
4 spanks and has been carried 
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through the various courts until 
fina]. decision is rendered by the 
_{Supreme court of the United States 
that he has for several years been 
‘junintentionally violating the Mw! | 
and is thus subject.to numerous 
w. |treble-damage suits,” 9 report 4h 
asserts. 
Delayed Decisions Been; | 
A'though the federal trade .com- 
i.e|mission has taken steps toward/ 0p... 
en |clarification of the existing uncer-| thy, 
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organizations from the operation of the Law. In accord 
with the new philosophy of preventing monopolistic 
tendencies, the 1914 Statute made certain specific prac- 
tices illegal. Thus, it prohibited certain discriminations 
in price; sales under agreements by the purchaser not 
to use goods of the seller’s competitor; and the acqui- 
sition of control over competitors through stock owner- 
ship or interlocking directorates. 

It may be wondered, then, why there has been such 
a flood of discussion about the Robinson-Patman Act 
when there has been a price discrimination law in force 
for over twenty years. The significance of the recent 
legislation lies in several important additions to the 
provisions of the original Clayton Act. Before pointing 
out these differences, we must realize that the so-called 
Robinson-Patman Act is, in reality, two separate stat- 
utes brought together, with the joint not very well wiped. 


Section 1 of the Act .. . is, by its terms, an 
amendment to the price discrimination section of the 
Clayton Act. Since it is an amendment to the Clayton Act 











-all the other provisions of that statute are applicable to 
this part of the Robinson-Patman Act. Sections 2 and 4 
of the recent legislation provide, respectively, for pre- 
serving existing actions under the old price-discrimina- 
tion statute, and for allowing cooperative associations 
to return their net profits to their members. 

Section 3 of this new Act, which provides for crimi- 
nal penalties, presents an interesting illustration of how 
laws are made by the necessity of political and legis- 
lative compromise. This section was introduced by 
Senator Borah as a separate bill. An attempt was made 
to substitute it for the original Robinson-Patman bill, 
but this was defeated in the House. Then the Senate 
added this section to the Robinson-Patman bill and the 
conference committee accepted the addition. It is neces- 
sary to keep well in mind that Section 3 is a separate 
piece of legislation, and is not an amendment to the 
Clayton Act, but stands by itself as an independent Fed- 
eral statute, differing from, and in some respects in- 
consistent with, the provisions of the other sections. 


| Shall Forbear. .. extended discussion of the con- 
stitutionality of the Act. I think the better opinion 
is that in the main, and as it probably will be construed, 
it is within the constitutional powers of Congress, al- 
though there is no unanimity of opinion on this ques- 
tion. It is quite possible that some individual provisions 
may be held invalid, though this also is, of course, a 
matter upon which no opinion can properly be given 
with any degree of positiveness. If any of you are 
interested particularly in the constitutional arguments 
with respect to the law, may I suggest that you read a 
very excellent article on’ the subject by Mr. Reynolds 
Robertson of New York in the November issue of ‘‘For- 
tune,’ which discusses these questions at length with 
citation of authorities. 

With this view before you of the condition of law 
in the United States against price discrimination prior 
to the enactment of the Robinson-Patman Law, let us 
proceed to analyze the provisions of that law itself, so 
that we may determine as nearly as possible to what 
situations it applies and where it 1s silent. 

The only attention necessary to be given to Section 1 
is to note that it directs the substitution of a new Sec- 
tion 2 for Section 2 of the Clayton Act, being the same 
price discrimination section which I have heretofore 
mentioned. Section 2, therefore, including subpara- 
graphs “a” to “f”, inclusive, is now the price discrimi- 
nation law of the United States, (excepting for the pro- 
visions of Section 3, which will be referred to again). 

Section 2 commences, “That it shall be unlawful for 
any person.” It will at once occur to you that the 
word “person” is of limited application. This need 
not delay us longer than a moment. Since Section 2 
is an amendment of the Clayton Act, the definitions 
contained in Section 1 of the Clayton Act have full 
application to the new provisions. These definitions es- 
tablish that the word “person” includes corporations 
and all forms of associations existing under the Law. 
A partnership under the laws of some states is an asso- 
ciation; under the laws of other states it is an aggre- 
gation of individuals. Considered from either aspect, 
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either the partnership or its members will be clearly 
within the purview of the Act. Therefore, the word 
“person,” used in the Robinson-Patman Act, includes 
any form of business organization. 

There is, however, a limitation on the persons whose 
acts are prohibited by the Law. They must be persons 
“engaged in commerce.”’ At first impression this may 
seem to be a very broad classification, but again it is vital 
to consider the legal meaning of the word “commerce.” 

Section 1 of the Clayton Act specifically defines ‘“com- 
merce’ as meaning interstate commerce, and this defini- 
tion limits the meaning of the word in the section before 
us. Such a limitation, either expressed or implied, was 
imperative, or the whole legislation would have been 
violative of the constitutional provision which limits the 
power of Congress to the regulation of such interstate 
commerce. Whether a particular person is, in legal 
contemplation, engaged in interstate commerce is an ex- 
ceedingly difficult question. 

What is it unlawful for such persons engaged in com- 
merce to do? The answer from the Law is ponderous, 
complicated and difficult. I have tried to condense it, 
but except for one minor phrase it can not be done with- 
out destroying the correct meaning of the prohibition 
itself. The answer therefore, is that the thing which 
may not be done is, in the course of such commerce, 
either directly or indirectly, to discriminate in price be- 
tween different purchasers of commodities of like grade 
and quality, where either or any of the purchases in- 
volved in such discrimination are in commerce, and 


(Continued on Page 158) 
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First Suit - New Complaints 


Reounpine out what apparently is a 
program of filing complaints under each section of 
the now much discussed Robinson Patman Law, the 
Federal Trade Commission on January 13 issued two 
complaints involving Section 2c of this Law. It will 
be remembered by readers who have been following 
these articles in Domestic Engineering that Section 
2c makes it unlawful for any person engaged in inter- 
state commerce to pay or receive any brokerage fee 
except for services actually rendered in connection 
with the sale or purchase of goods. One of these new 
complaints involves a national chain grocery store, 
which, it is alleged owns and operates about 14,000 
retail stores and is engaged in the inter-state sale and 
distribution of merchandise. The violation of Section 
2c is claimed to exist in the receipt by the chain store 
of allowances or discounts in lieu of brokerage upon 
purchases of goods made in interstate commerce from 
certain named sellers, who are also engaged in inter- 
state commerce, for which allowances nor services 
whatsoever, it is alleged, are being or have been 
rendered by the chain store to the sellers in connec- 
tion with the purchases. 

The other complaint is against a company alleged 
to be operating a market information and purchasing 
(Continued on Page 87) 
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.....MORE REACTION 


Here are additional last minute com- 


ments which tell what is happening 
in industry as a result of Patman Act 


O NE of the most powerful answers to the ques- 
tion “So what?” asked in connection with discussions 
of the Robinson-Patman Act, is found in the action 
which already has been taken by different manufac- 
turers and individuals in our industry . 

As reported in another part of this issue, we have 
already reached that stage where damage suits are be- 
ing filed by individuals for the purpose of recovering 
losses sustained through the very acts which are pro- 
hibited by the Robinson-Patman Law. This phase of 
the Law is the one which has been most feared by bust- 
ness men, and without discussing the merits or disad- 
vantages of the Legislation it is in order to reemphasize 
the importance of knowing what the Law stands for 
and what action is being taken in efforts to comply 
with it. 

One manufacturer has told us, “We are looking to 
various phases of our operations endeavoring to comply 
with what we are told by our attorneys to be the actual 
requirements in connection with the Robinson-Patman 
Act. We have changed our policy of maintaining price 
lists and of giving discounts, to those of net prices to 
utilities and jobbers. While we are suggesting certain 
prices to be maintained on the resale, we are not re- 
quiring that this be done. All changes have not been 
completed in connection with this rearrangement and 
when they are finished we will be glad to notify you 
for whatever use you can make of them.” 

The secretary of an association says, “Our associa- 
tion is developing policies to conform with the Robin- 
son-Patman Act, and later in the month we expect to 
be able to give you some definite information in this 
respect.” 

A wholesaler says, “You ask what changes we are 
making in our sales policy, if any, so as to conform to 
the provisions of the Robinson-Patman Act. Our an- 
swer is that we have always conducted our business 
along those very lines and it is not necessary for us to 
make any changes whatsoever to comply with this Law.” 

Another association secretary tells us, “I am some- 
what amazed at the apparent lack of seriousness on the 
part of members of industry in trying to clarify with 
their distributors some of the questions which are bound 
to arise when the Robinson-Patman Act gets moving 
in the enforcement channels. 

“T am also familiar with the fact that my attorney 
is meeting with some prominent citizens in Washington 
and is recommending an amendment to the bill which 
will take out the contradictory clauses. 





“Industry is missing an opportunity of cleaning out 
some of its evils by failing to get the good out of the 
Act and make it effective in industry.” 

Still another association secretary says, “So far, the 
only change in the position of the members of our group 
has been to discontinue quantity discounts, believing 
that such quantity discounts might prove troublesome 
under the Act.” 

Another comment is, “Manufacturers, as I know the 
situation, are giving serious consideration to the Robin- 
son-Patman Act and its possibilities, but I am not aware 
of any radical changes which it has caused as yet.” 

The president of a state association of master plumb- 
ers says, “We believe that we are now properly pre- 
pared for the handling of the Robinson-Patman Act 
during our coming convention, thanks to your help. We 
received the copies of the reprint of the editorial, ‘Let 
the Buyer Beware,’ which we are distributing to all of 
the locals in our state. We shall also appreciate your 
bringing a quantity of reprints of Congressman Pat- 
man’s answers to the fifty questions submitted by you 
to him.” 

Another association secretary states, ‘I have read 
the article on the Robinson-Patman Act which appeared 
in the January issue of Domestic ENGINEERING and | 
am sending it along to our counsel for his information.”’ 

Then again, another manufacturer tells us, “I know 
you are following the developments of the current Fed- 
eral Trade Commission hearings and as further signifi- 
cant information becomes available, I feel sure that it 
will be of more than passing interest to the readers of 
DoMESTIC ENGINEERING. 

‘No changes have been made in our methods of sell- 
ing, since we believe them to be in conformity with 
the Robinson-Patman Act.” 

Here is another comment: ‘We find your articles in 
connection with the new Robinson-Patman Legislation 
of unusual interest. We have not observed any drastic 
changes in sales policies, at least on behalf of our mem- 
bers, as a result of this Law. You are undoubtedly 
aware of the fact that we are in a rising market and 
the stiffening of prices is attributable chiefly to market 
conditions. 

“From what we are able to gather, most manufac 
turers are continuing to do business as heretofore and, 
in a few minor exceptions, some will advance the argu 
ment of possible violation of the Robinson-Patman Bill 
when special price considerations are requested by large 
buyers.” 
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Second in the sertes of planned window 
displays capitalizes on Easter buying 


HIS month the second in a series of win- March takes full advantage of the merchandising oppor- 
dow displays is presented. As was the case last month, tunities offered by the Easter season. ‘That the Faster 
this new display is described a month in advance season does offer definite merchandising possibilities 1s 
in order to give contractor-dealers a full opportunity borne out by the activity at this time of those such as 
to derive value from it. clothing merchants and florists. 

The March display which is presented this month 1s The caption on this new window display reads, “Start 
a colorful one. The picture of it shown at the top of the Easter Parade from a Modern Home.” As has been 
this page does not do it full justice since it is reproduced indicated before, the buying public already has been 
in only two colors, while the display itself is in six made sales minded towards the Easter season through 
colors. This display, like all others in the series, capi- the activity of other groups. Women especially regard 
talizes on the season. While the display for February Easter as a definite deadline for doffing winter raiment 


was built around Lincoln’s birthday, the display for (Continued on Page 86) 


































5 YEAR 


\dvance Notice News of the five year pro- 
motional campaign for domestic water systems was given 
by Herbert C. Angster, secretary-director of the Elec- 
tric Water Systems Council, at the forty-fourth annual 
convention of the Illinois Master Plumbers Assn. Mr. 
Angster appeared immediately after the closing session 
of a four day meeting of the Electric Water Systems 
Council at which the promotional program for the sale 
of electric water systems was launched. 

Among the statements made by Mr. Angster 1n intro- 
ducing this promotional program to plumbing contractor- 
dealers was that one of its results would be increased 
business for the master plumbers of the country. He de- 
clared that there will be a closer tie-in between manu- 
facturers, utility companies and plumbing contractor- 
dealers in developing sales possibilities. Plumbing con- 
tractor-dealers, he declared, may expect utility companies 
and manufacturers to cooperate in supplying them with 
prospect lists and sales building literature. In conclu- 
sion Mr. Angster mentioned the size of the market for 
private water systems and stated that the sales manual 
and other literature which has been prepared will help 
greatly in bringing that market to the plumbing con- 
tractor-dealer. 


The Campaign Itself.... Five years is the 
length of the promotional program for the sale of elec- 
tric water systems which has been launched by the Elec- 
tric Water Systems Council following a four-day meet- 
ing, January 9-12, at the Hotel Sherman, Chicago. 

A goal of 250,000 electric water systems to be sold in 
1937 was set. Sales in 1936 totaled 149,000 units as 
compared with 77,000 in 1934 and 50,000 in 1932. 

With improving business conditions, increasing farm 
income and rapid extension of power lines throughout 
the United States, enterprising dealers in 1937 will have 
an unprecedented opportunity to sell and install electric 
water systems as well as supplementary equipment, 1n- 
cluding complete farm bathroom and kitchen units. 

Sale of electric pumping systems is by no means con- 
fined to the rural market, Herbert C. Angster, secretary- 
director of the Electric Water Systems Council points 
out. 

“The potential market for electric water systems today 
is greater than ever before,” Mr. Angster says. 

“Consolidated schools, garages, filling stations, summer 
resorts, and tourist camps are among the prospects which 
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. . + potential market for water systems greater than 


ever before .. .” Angster 


enterprising dealers will find in nearly every community. 
One of the best prospects is the family on the edge of 
town. With one or more members of the family work- 
ing in town, they have a steady income and are in a po- 
sition to buy the convenience which only running water 
can give. 

It is with the object of enabling dealers to find their 
prospects and aggressively develop sales that the joint 
program of utilities and pump manufacturers acting 
through the Electric Water Systems Council was 
formulated. 

Both manufacturers of electric pumping systems and 
utilities have agreed to undertake certain definite steps 
for the promotion of sales. 

The pump manufacturers are publishing a 32-page 
sales manual for their dealers. Fifty thousand copies 
of this manual on how and where to sell pumps will be 
distributed to dealers by participating manufacturers. 
This manual will not only point out the potentialities of 
the pump market but will be filled with helpful sugges- 
tions on how to interest prospects as well as practical 
information on the selection of a water system. 

The distribution of the booklet will be confined to those 
dealers who can qualify for participation in the promo- 
tional program. Those who qualify will receive an 8 in 
window seal denoting them as qualified dealers. 

The booklet will contain five chapters, as follows: 

















CAMPAIGN...... 





250,000 electric water systems will be 
sold 1n 1937, 1f Councl’s goal 1s attained. 
Dealer aids in supporting plans told 


Chapter I. Where and How to Sell Pumps and Water 
Systems. 

Chapter II. Sell Water Service—Not Water Systems. 

Chapter III. Common Sense Information. 

Chapter [V. Importance of the Rural Market. 

Chapter V. The Electric Water Systems Council—lIts 
Organization and Purpose. 

The manual has been written and will be ready for 
distribution in about 30 days according to information 
from the Council. 

A four-point program for utilities was agreed upon 
as follows: 

1. Utilities will continue to furnish prospect leads to 
all manufacturers who are participating in the campaign 
In other words, every time a farmer or any other patron 
of a utility makes a connection to a meter, his name is 
automatically sent to participating manufacturers. The 
latter, in turn, send these names to qualified dealers. 

2. Utilities are underwriting and preparing a slide 
sound presentation based on the booklet “Life in the 
Country.” This dramatic portrayal of the advantages of 
running water will be available to manufacturers, their 
jobbers, and utilities. It will be ideal for use at meetings 
of rural groups such as Grange Clubs and 4-H Clubs. 

3. Utilities will call dealer meetings in which all quali 
fied dealers will be invited to participate. 

4. Utilities will prepare and publish a manual for 
local managers. 

The Electric Water Systems Council consists of five 
manufacturers of pumps representing the National As- 
sociation of Domestic and Farm Pumping Equipment and 
Allied Products Manufacturers, and five representatives 
of the electric utilities. P. H. Powers, vice president, of 
the West Penn Power Company, Pittsburgh, is chair- 
man of the Council. 





Supportin How- 


ng rians . The plan is ready. 
ever, any program which has as its avowed purpose the 
promotion of a product or an idea, must receive support. 
The best plan in the world, to be a success, must have 
continued, cumulative effort to support it. In the short 
time since this promotional program has been announced 
several manufacturers have indicated that they are giv- 
ing it their wholehearted endorsement and already have 
taken constructive steps to aid in its success. 

One manufacturer has had this to say: “With the re- 
newed and more intensive promotional efforts of the Elec- 





tric Water System Council, the active dealer who sells 
running water service instead ot merely a pump and a 
tank and a few fittings will find 1937 an exceptionally 
profitable year. A water system is but a ‘foot in the 
door’ sale for the alert dealer for with the installation of 
water systems of adequate capacity, the purchase of 
plumbing fixtures, kitchen and bathroom fittings, and 
hot water heaters quickly follow. 

“Each individual manutacturer is following through 1n 
this campaign with new sales helps, window displays and 
other material to make 193/ the biggest year ever for 
electric water systems. 
get ‘aboard the bandwagon’ at once and reap the profits 
which are certain to come as a result of this effort.” 

Another manufacturer has reported: “We sold almost 
as many water systems in the month of December as we 
sold any month last year. Prospects furnished by job 
bers and dealers literally are being bombarded with fold 
ers entitled, ‘Running Water— Your Family Deserves It’ 
and dealers and jobbers also are being bombarded with 


ur message to the dealer 1s to 


sales material. Residence building is increasing rather 
rapidly and it looks like we are on the upgrade in resi 
dence building for four or five years. 
The rapid increase in 


This means more 
electric pumps and water systems. 
the number of rural consumers, due to extension of rural 
electric lines, also will make more sales for electric pumps 
and water systems.” 

Still another manutacturer has said: ““We intend 1 
continue asking plumbing contractor-dealers for lists ot! 
prospects, which we will circularize with printed matte 
with the contractor-dealers’ imprint. We also keep our 
contractor-dealers informed as to the extent of this Water 
Systems Council campaign and urge them to contact rep 
resentatives of the utilities in their sections. The pump 
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manufacturers, who are cooperating with the Council, are 
getting out a pamphlet which covers sales, selection and 
installation of water systems, and when ready, we will 
distribute this to dealers. In the meantime, our dis- 
tributors are contacting all of these dealers and will keep 
them fully acquainted with the progress of the campaign.” 
Representative of many similar comments received 
from manufacturers is the following: “Our company is 
back of this whole campaign ‘heart and soul’ and we feel 
that with cooperation of dealers and wholesalers it 1s 
going to be a big success.”’ 
Water 


of special 


Further plans for augmenting the klectric 


System Council’s campaign include the use 


demonstrations. 
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Here is a powerful argu- 
ment for checking hotel and 
restaurant kitchen equipment 









to guard against the spreading 


of disease 


ry 

I HE wave of influenza and pneumonia epi- 
demics which has swept the country and which is still 
in progress in certain sections has drawn attention once 
more to the need for proper provisions for sterilizing 
dishes, silverware, and other eating utensils. In addi- 
tion, the alarming increase of these diseases among the 
victims of the floods in the Ohio River Valley, due in 
part to the suspension of normal service and the scarcity 
of pure water, has further accentuated the importance 
of precautionary measures in fighting influenza and 
pneumonia. Studies which have been made by health 
authorities have pointed conclusively to improperly 
washed dishes as a means of spreading infections, such 
as a common cold and influenza, from one person to 
another. For that reason, if for none other, restaurants 
should be equipped with proper dishwashing and steriliz- 


Note: This discussion by Major Jorl I. Connolly, Chief of Bureau of 
Engineering, Board of Health, Chicago, provides forceful ammunition for 
investigating the present condition of water heating equipment and for the 
sale and installation of modern and adequate facilities. 
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ing facilities to insure that they are not only free from 
invisible dirt but also are free from disease germs. The 
manner in which sterilization is accomplished will vary 
considerably but the principal reliance is upon heat in 
the form of hot water or steam. It has been found by 
experience that most of the disease germs which may 
be spread by dishes are killed by exposing them to a 
temperature of 170 deg. Fahr. for a period of at least 
one minute. Of course, that temperature is too high 
for the immersion of the hands, so it 1s necessary to put 
the dishes in a basket or similar device which is low- 
ered into the hot water. With this type of sterilizing 
the dishes come out so hot that they dry themselves 
quickly while standing in the air. Mechanical equip- 
ment is available for carrying on this dishwashing func 
tion automatically. 

All of this forms a powerful argument for restaurant 
and other eating place owners to have their water heat 
ing and dishwashing facilities checked to make sure that 





















Most of the disease germs which may be 

spread by dishes are killed by exposing 

them to temperatures of 170 deg. Fahr. 
for at least one minute 


their places of business are not instrumental in the 
spread of diseases. 

In some cases where hot water is not available at all 
times, or in sufficient quantities, it may be that a chlorine 
disinfectant is used instead of heat. Where this chemi- 
cal is used, it is necessary that great care be exercised 
to insure that the chlorine solution is strong enough at 
all times. The solution does not remain constantly at 
the same strength but tends to diminish rapidly so that 
the amount of chlorine is likely to fall below the mini- 
mum required for sterilization. Chemical methods are 
available for testing the amount of chlorine present. But 
during the rush hour when many dishes are waiting to 
be washed and where space for the storage of dirty 
dishes is limited, the tendency is to avoid taking the 
time to test the chlorine. Where the chemical method 
is used, often it is necessary that the soap used in cleans- 
ing the dishes be rinsed off before the dishes are put 
in the chlorine solution, because the soap tends to com- 
bine with the chlorine and destroy its effectiveness. 


HOT WATER METHOD OF STERILIZATION 


In testing the hot water methods of sterilizing dishes, 
it merely is necessary to hold a thermometer in the water 
to make sure that the temperature is high enough. Where 
dishwashing machines are used, very often they are 
equipped with built-in thermometers so that the water 
temperature can be determined at all times. Also, ther- 
mostatically controlled valves can be provided to emit 
the water only when it 1s at or above the required tem- 
perature for adequate sterilization. A committee of the 
American Public Health Association is evolving stand- 
ard methods for the examination of dishwashing, and 
it is expected that before long some definite standards 
will be promulgated for the guidance of restaurant keep- 
ers, health officers and others throughout the country. 
[t is expected that the recommendations of this commit- 
tee will have a profound effect upon future practices 
for safeguarding public health in restaurants. 

In any event, the present offers an outstanding oppor- 
tunity for water heating sales efforts. Not only should 
these be extended to restaurants and other eating and 
drinking places, but they can be applied to private homes 
where the spread of colds, from one person to the entire 


A committee of the Public Health Assn. is evolving standards on 

dishwashing and it is expected that before long some definite 

standards will be promulgated for the guidance of restaurant 
keepers, health officers and others throughout the country 





family is the rule rather than the exception. Hot water 
and plenty of it in the private kitchen 1s essential in 
preventing the spread of these diseases. 


OPPORTUNITY FOR SALES EFFORTS 


In a short talk given before the recent convention of 
the Illinois Master Plumbers Assn., Mr. Connolly 
pointed out that one way influenza and pneumonia had 
been curbed in Chicago was through better sterilization 
of dishes in that city’s hotels and restaurants. In order 
to carry this sanitary precaution to its logical conclu- 
sion, he declared that the association's membership 
should make one of its chief aims the installation of 
adequate water heaters and plumbing facilities in such 
places. He stated that it has been an immense task 
in all municipalities to provide sanitary water supply 
and proper facilities for the elimination of waste mate- 
rials. As an example, he mentioned the Panama Canal 
and stated that this great engineering work could not 
be completed until sanitary measurements had_ been 
taken. The slogan of the engineers on the canal job 
was, he said, “have you got rivers that are uncrossable ; 
mountains which cannot be tunneled through: we spe- 
cialize in doing the wholly impossible.” This same slo- 
gan, said Mr. Connolly, might well be adopted by plumb- 
ing contractor-dealers in their continuous battle against 


disease. 
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This check shows how H. P. Reger has solved the problem of giving his employes a record of O. A. B. payments 





ECURITY... 


By what regulations must contractors abide un- 









der the Social Security Act? Here is a group of 


Hk term, “Social Security,’ has caused 
a great amount of uncertainty in the minds of employ- 
ers. This has been especially true in the contracting 
field where the number of employees fluctuates during 
the year. l*urther confusion is caused in our industry 
particularly because plumbing and heating contractor- 
dealers frequently are in the position of sub contractors 
or, in other words, employees themselves. At recent 
State conventions of master plumbers, discussions of the 
provisions of Federal and state Social Security Acts 
have occupied an important position on the program. 

For that reason, a number of representative ques- 
tions asked by contractor-dealers with the answers given 
by representatives of the Social Security Board have 
been collected and are published here. 

Q: A general contractor, say, has a job of put- 
ting up an ordinary house of $15,000 or $18,000. 
We got the contract through the general contrac- 
tor. Who pays the insurance on the men. Who 
pays the tax? 

A: You pay the tax, if you pay the men. 

Q: Can the employer elect to come under the 
old age benefits? 

A: That is a good question, and, let me answer it 
by speaking of the last letter I signed last evening. The 
letter I answered came from a druggist, and read some- 

The questions contained in this article were asked from the floor of the 
Illinois Master Plumbers Assn. convention and were answered by R. B. 
McCune of the Social Security Board. 

If realers have any further questions on provisions of the Social Se- 


curity Act, address them to Domestic ENGINEERING, 1900 Pragrie Ave. 
Chicago. 


questions and answers which clarify the subject 





thing like this: “Am I under the Act as far as making 
tax returns? I operate a drug store, have no one in 
my employ except that I have a man come in at the 
noon hour and at the evening hour while I go home 
for my meals. Is he an employee and shall I make tax 
returns?’ He signed his name. I think it was “John 
Smith.” 

Now, the answer to that part of his letter is that the 
employee, for the wages he pays him for the two hours a 
lay, is subject to the tax returns but this man, this 
druggist, to make sure we would know who he was, 
where to send the reply, had put on the bottom of that 
little plain sheet of paper the sticker he uses when he 
fills a prescription, and this sticker said, “Smith’s Drug 
Store, /nc.” and that changes the picture. 

If that is correct, and he is incorporated, then the cor- 
poration is the employer and the wages John Smith 
draws are subject to a tax return because he is in the 
employ of the corporation. 

Now, if your firm is incorporated, you as an officer. 
drawing salaries from the corporation, are subject to tax 
returns on the part of the corporation, and you should 
complete Form SS5 as an employee of that corporation, 
because you will be entitled to the benefits, and if you 
fail to claim it, your estate can come in and file claim 
after your death. An individual, where the business 1s 
not incorporated or a partnership, is not an employee, 
he is an employer. 

Q: How can you handle a situation where a 
man is traveling around the state or the country 















and picking up employes wherever he goes, and in 
the town he is in nobody is registered? 


A: If an employe that you put on, even in circum- 
stances like that, has no identification number to give 
you, when you pay them wages you must make a deduc- 
tion for their share of the tax, and report same to the 
Internal Revenue Office, and in that report put down 
their name, their address, their home address, and then 
where it says “number’—‘“no number available,” but 
you are required to make the tax deduction and tax re- 
turn, whether they have a number or not. 


Q: There is one thing that is not clear in my 
mind yet. I am an employer. I elect to come 
under this Act. I think the old age benefit is a 
good thing and want to come under it myself. Is 
there any way I as an individual, operating a busi- 
ness, being an employer, not incorporated, may 
receive the benefits? 


A: That is a very good question, and I might say I 
had that asked me this morning, a few minutes after 
I arrived here by a person who operates their own 
business, and they have no employes. ‘That 1s, “Can 
employers receive the benefits?” At the present time 
they cannot. Let me explain why, then tell you about 
the plans that are being worked out. The cost of han- 
dling this business, as many of you know there is a 
word “overhead” and a private insurance company 
would not think of issuing annuity policy—a group an- 
nuity policy to any firm that had less than fifty em- 
ployes because the mechanical cost would be prohibi- 
tive. The Federal Government has set it as a start, 
to include only employes of a firm whether one or more, 
and an individual, the owner, is not under the Act at 
the present time, but I can say for your benefit, as 
well as others, and including myself, because I am not 
under the Act as a Federal employe, that plans are 


(Continued on Page 157) 





HANDY-WORK ..... 


Tuere is a growing trend towards more 
stringent legislation to govern plumbing and heating in- 
stallations and repair work. Different sections of the coun- 
try have taken action, either to secure new plumbing and 
heating codes, or to bring existing ones up to date. Such 
action has been prompted by a growing knowledge on 
the part of the public that the work of handymen in 
the field of plumbing and heating often menaces health 
and life itself. 

Fear of the work of handymen is based on facts 
which the public has 
learned at great cost. Prob- 
ably every city can recall 
some instance when the 
work of handymen has 
caused loss of life or prop- 
erty. Not the least spec- 
tacular example of the dan- 
gers in employing handy- 
men is shown in the photo- 
graph elsewhere on_ this 
page. This illustration shows 
a boiler which exploded be- 
cause of improper repair 
work done by a handyman. 


These photographs show what 
happened when a_ householder 
tried to save a few dollars by 
employing a handyman to re- 
pair his boiler. At the left is 
the boiler itself and at the right 
is the floor of the room above 
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L. L. Carr, secretary of the Omaha Master Plumbers 
Assn., who forwarded the picture, stated that when a 
reputable contractor-dealer was called in to drain the 
plant after the explosion he found that the 1% in. pop 
valve had been replaced with an inoperative 34 in. 
valve and that the damper regulator had been removed. 






















































UP AND UP...... 









Fig. 1 -Mr. Davis’ competitors do not have any advantage 


over him in the matter of displays. Here is his showroom 


Refrigerator and range volume dealer has the 
advantage over d.t.u., mail order houses and chains 


Ourtsive solicitation backed up by con 
sistent advertising is the key that unlocks the door to 
profits in the sale of electric refrigerators and other gas 
appliances according to the experience of the Davis 
Plumbing & Heating Company of Jackson, Miss. 

This concern sold $50,000 worth of gas refrigerators 
in 1934, exceeded this figure in 1935. Sales for the 
first four months of 1935 totaled 140 boxes, which any 
dealer, whether a department store, chain store or other 
outlet will agree is a lot of business in a city of some 
50,000 inhabitants. Not stopping with this record, in 
the first six months of 1936 they sold 25 per cent more 
volume than they sold in the preceding year. 

Instead of cussing the big department stores, the 
chains, the mail order houses and other so-called d.t.u. 
outlets, J. P. Davis, proprietor of this concern, figures 
that he actually has the advantage over them. In the 
first place his men in handling repairs and installations 
actually come in contact with prospects for various types 
of appliances. The craftsmen either make the sales them- 
selves or turn the name of the prospects over to one of 
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the concern’s staff of outside salesmen who give their 
entire time to outside solicitation. The personal call 1s 
found to be the best form of selling, yet it is rare that 
the chain stores and department stores resort to this 
type of solicitation, depending largely on prodigious dis- 
play and daily advertising. 

Mr. Davis’ competitors do not have any advantage 
over him in the matter of display because his spacious 
showroom is located on one of the city’s main streets. 
Then, too, he uses the newspapers to keep the public 
informed about all items of store news. For instance 
a newspaper advertisement may carry the information 
that Davis has just received “His fourth carload of re- 
frigerators this year.” This same information is also 
carried on the sides of his trucks. To make the fact 
even more dramatic Mr. Davis uncrates the boxes right 
in front of his store so that the whole town can see the 
activity and comment that “there is a plumber doing a 
lot of business.” 

In another way Mr. Davis figures he has the advan 
tage over the department stores and chains. The sale 








lig. 
ot an appliance, especially a retrigerator, is a_per- 
son-to-person transaction and the customer likes to feel 
that he is doing business with an individual concern, 
one that is local and independent. Then, too, when it 
comes to the installation and service of the appliance, 
that is Mr. Davis’ business and the customer is quick 
to realize this fact. 

‘About 90 per cent of our appliance business is orig! 
nated on the outside, but the customers are 
then brought into the said Mr. Davis. 
“Our salesmen do not find it necessary to make cold 
calls since they are able to originate prospects other 
wise. They make it a practice to keep contact with our 
satished users who keep us supplied with quite a list 
of prospects. In fact of 
tomers are displayed prominently in our showrooms and 
anyone interested in a refrigerator may call them at 
anv time for a reference if desired. 

“A number of our sales have been to apartment house 
owners who have found that modernization pays divi 
dends in the shape of increased rentals. 


many of 


store for closing,” 


the names our satisfied cus 


Fig. 3--He unerates the refrigerators in front of his store. The 


2—-The names of our satisfied customers are displayed prominently in 


our showroom. Anvone interested can refer to them 


“In apartment house yobs we endeavor to vel as much 
of the work as possible. In a tew cases we have mod- 
the 


samme time supplied appliances, 


heating system and at the 
for 


ermized bathroom and 


cabinets and sinks 


the kitchen. Contact on the job is worth money to the 


contractor who has some merchandising sales ability and 


will use it intelligently.” 


Mr. Davis answers emphatically “yes” to the ques- 


tion of whether the sale ot refrigerators has helped his 


plumbing business. [lis merchandise sales don’t run 
more than 50 per cent of his entire business, so it can 
be seen that he has not turned the plumbing cart around 
and gone entirely into appliance selling. Every satis- 


hed refrigerator user immediately becomes a_ prospect 
tor bathroom repairs and other kitchen appliances. 


Much the 
carried by Mr. Davis himselt 


of installment paper on refrigerators 1s 


\s these customers come 
in to pay their bills they see other fixtures and appli 
‘They are also 


have 


ances displayed on the sales floor. re 


minded of repair jobs that they need to done So 


Mr. Davis’ merchandising helps his repairs 


whole town sees, “There ‘is a plumber doing a lot of business” 


























STICKERS... 


New plan for the 
registration of 
both new and Sec- 
ond hand fixtures 
is made effective 
in Dayton. Local 
inspector reports 
wide cooperation 


W ure stickers are for the registration 
of new plumbing fixtures. Red labels are attached to 
second-hand items, under the new plumbing fixture 
registration law now in effect in the City of Dayton, 
Ohio. Here is how the plan works. When a supply 
company makes a sale, they fill out a registration ticket, 
the form of which is shown in the illustrations on this 
page. An “X” is marked on the fixture line to indicate 
the type fixture sold. The stub is separated from the 
label by tearing it on the perforated line and then it 1s 
pasted on the fixture. It will be noted that each stub 
bears the same number imprinted on the registration 
ticket. This is for later checking and identification pur- 
poses. 

The plumbing inspector collects the registration tickets 
from the supply companies once a week and checks them 
in the office of the plumbing department to determine if 
a permit has been taken out for the installation of the 
fixture in question. If the purchaser has failed to apply 
for a permit, the inspector investigates to see if the fix- 
ture has been installed and, if so, by whom. If, on 
making an inspection, it is found that there is no sticker 
on the fixture, the address is checked in the Dayton 
master address file to see if that particular fixture had 
been registered at that address and to whom it was 
sold. 

James P. Murray, acting chief plumbing inspector of 
the city of Dayton, who has furnished the information 
for this article points out that once in a great while 


The forms reproduced on this page show the stickers used in 

this plan for the control of fixture sales. The top one is white, 

for new fixtures, while the lower one is printed on red paper 
for second-hand items 
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a sticker will be destroyed accidentally before the in- 
spector appears to check it. 

A failure to find in the registration file any reference 
to the fixture at the address where it is being installed 
nay mean one of three things. First, the one who sold 
the fixture may not be living up to the ordinance; sec- 
ond, the item may be a stolen fixture; or, third, it may 
be a so-called “bootleg” fixture. Mr. Murray points out 
that under any one of these three conditions they are 
able to prosecute either the installer or the seller of the 
fixture as a violator of the city ordinance. 

The Dayton fixture bill was patterned after the code 
effective in Birmingham, Ala., generally known as the 
Birmingham Code. The Dayton bill already has been 
published (see November 1936 issue, page 135.)* 

In bringing about the enactment of the code, the spon- 
sors proceeded along a definite line. The association’s 
code committee contacted supply houses in the area and 
found that they not only endorsed it but assured the as- 
sociation of their coperation. The contemplated code 
was then placed in the hands of an attorney who was 
familiar with the city ordinances. Then, in a private 
session with the City Commission, the committee of the 
Master Plumbers Assn. of Dayton stressed the need 
for registration of fixtures and the need for a check on 
used fixtures to eliminate the stealing of them from 
vacant houses. 


*See also Domestic ENGINEERING, June, 1936, page 63. 
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DISTRIBUTION .... 


“The pendulum 1s swing- 
ing back and in my 
opinion wholesalers and 
master plumbers of the 
central states are in a 
more secure postition to- 
day then at any time 
during the past 7 years’ 


FE. JR years, we have believed that wholesalers 
should confine their activities to wholesaling and the 
master plumbers should confine their activities to retail- 
ing and installation. That is the theory upon which our 
long-established method of distribution—manufacturer 
to wholesaler to contractor to consumer—was estab- 
lished, and which method, we believe to be beneficial to 
those engaged in the industry and to the consumer. 

In referring to the three links in our chain of dis- 
tribution, we must not overlook the importance of the 
journeyman plumber, who installs the plumbing prod- 
ucts in a manner to protect the health of the nation. 
While the wholesaler has no contact with the journey- 
man plumber, we do know that in cities where there 
is a strong journeyman union, there is less chance for 
the improper installation of plumbing products, because 
generally speaking, plumbing products in those cities are 
sold by wholesalers to master plumbers. 

The wholesaler is an important link in the chain of 
distribution. He performs many functions; he is the 
buyer, a warehouse man, an assembler, a seller, a shipper 
and performs the function of granting credits, collecting 
accounts and adjusting claims. 

The average wholesaler, carrying a complete line, has 
from 300 to 350 sources of supply, but perhaps two- 
thirds of his purchases in dollars are made from less 
than one-third of his sources of supply. 


Note: This article consists of excerpts from Mr. McCollum’s talk before 
the annual convention of the Wisconsin Master Plumbers Assn. held in 
Milwaukee, January 19-21. 





W. E. McCollum 


The inventory of the average wholesaler includes ap- 
proximately 20,000 items of various styles and _ sizes. 
The average inventory of 187 wholesalers who partici 
pated in our survey for the year 1935, was approxi- 
mately $70,000. The average rate of stock-turn is about 
three times per year. 

l‘or many years, it has been predicted that the whole 
saler of plumbing and heating products would soon pass 
out of the picture, and that manufacturers would sell 
their products direct to the contractor and to the con 
sumer. 

Why has this prediction not come true? 

Is it because of the deep seated triendship between 
manufacturers and wholesalers? No. While the rela 
tion between manufacturers and wholesalers is very 
cordial, the manufacturer does net think that much of 
the wholesaler. 

Is it because of tradition? No. Because some manu 
facturers who formerly sold through wholesalers have 
changed their sales policy, and most of them realizing 
their mistake, have made an earnest endeavor to try and 
reinstate themselves in the good graces of the , 
saler. 


wl ole 
If the answers to these foregoing questions are NO 

then what is the real reason manufacturers continue to 
distribute through wholesalers’ If the 

asked of the average manufacturer, he would tell you 
that he continues to sell through the wholesaler because 
the wholesaler assembles and sells the products of many 
manufacturers, and the wholesaler can perform the func- 
tions of distributor at a lower cost than any single manu 


question were 


(Continued on Page 154) 















































































































Fig. |--Here is a plumbing lay. 
out that would fulfill the require- 
ments of most modern plumbing 
codes and would be considered 
good practice 

















HXAMINATIONS ..... 


Suggested solutions for previous 
drawings accompany further problem 


As a part ol every plumbing examination it is 


oiten required that the applicant fill in the necessary 
details for a skeleton drawing of a plumbing layout. This 
is One of the ways in which the prospective applicant's 
knowledge of plumbing may be tested. In a previous 
issue Of DoMeEsTiIc IXNGINEERING, such a skeleton layout 
was published and readers were invited to complete the 
drawing and show what methods they would use to con 
nect the various fixtures. Two of these completed draw- 
ings from readers have been selected and reproduced for 
comments and another drawing prepared by the author 
shows connections which would meet the requirements 
of most plumbing codes and which would be considered 
good practice. These two drawings, Figs. 2 and 3, will 
he criticised using the prepared drawing, Fig. 1, as a 
basis. It is clear that if a hundred men were to work out 
this problem, there would be no two results identically 
the same. These men would have differing ideas as to 
how the work should be installed; the work would be 
shown under different plumbing codes, and there would 
also be varying degrees of knowledge of plumbing pos 
sessed by these different men. Regardless, the manner 
in which the installation was worked out would give a 
more or less clear idea of the applicant’s knowledge of 
plumbing. In Fig. 1, a layout has been worked out 
which 1s offered to cover the requirements as found in 
most modern plumbing codes. Perhaps the drawing in 
every single detail will not be in entire accord with any 
one plumbing code, for it must be appreciated that as 
yet no actual standard is universally followed. 





The layout in Tig. 3 comes from Long Island, and 
well worked out. Fig. 2 comes from Detroit, and show 
its inaker to be in need of a deeper study of the prince 
ples of plumbing construction. 

lig. 3 is discussed by making reference to Fig. |. 
which will be used as a basis for comparison throughout. 
Fixture No. 1 should be stack vented, not that the 
method shown is at all wrong, but when stack venting 
can be applied it effects a saving in cost. 

‘Why not connect 12 and 13 on a unit vent, as in the 
case of 26 and 27? 13 has a ““34-S” trap, and on a con- 
tinuous vent use of such a trap is impossible. It can be 
laid down as a law not to be violated, that the correct 
installation of a continuous vent requires that the tray 
waste leading to the drainage fitting shall be horizontal 
This can be accomplished with a “P” trap or a “drum 
trap, but not with a “34-5” trap or a full “S*" trap 

This layout shows the use of a main trap and fresh an 
inlet. While opinion against the main trap has _ bee 
vrowing in recent years, and especially since the Hoov 
code came into existence, there are still plumbing cod 
which demand its use. Circuit venting is applied to tli 
urinals and to batteries of lavatories, but not to wate! 
closets. Generally if applied at all, this type of vent 
used in connection with lines of water closets. Referrin: 
to Fig. 1, it will be noted that the basement water close! 
33 to 37 have individual vents, whereas those on th 
floor above, 21 to 24, also 45 to 48, have circuit vents 
The explanation is that 33 to 3/7 fixtures are not only 
on the main house drain, but at a point where nearly 
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Fig. 2--This layout was worked 
out by a Detroit man as his | 
method of completing the skele- ) 
ton drawing presented in last | 
month’s issue 
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all the sewage of the building flows past them. In cir 


cuit venting, the drainage line must serve also to carry 
the supply of air for venting the fixtures. On main house 
(rains there is danger that the flow of sewage will be of 


such volume as to interfere with a proper flow of air in 
the upper part of the pipe. Therefore, generally it 1s 
considered better practice to use individual vents under 
the conditions named. 

l'ixtures 45 to 48 also connect into the house drain, 
but at a point where the flow of sewage would not inter- 
fere with proper venting. Therefore it is satisfactory to 
use circuit venting here. 

In the circuit venting of water closets in Fig. 1, it will 
he observed that the lead bends from the fixtures con 
nect horizontally into the drainage fittings. No doubt 
in a large part of circuit venting work on lines of water 
closets, the fixtures connect into “Y™ branches looking 
up. The method used in Fig. 1 is better because the 
ow of air is less impeded, and therefore, the venting is 
more effective. 

Another point of interest in Fig. 3 is that the bath 
tubs on the top floor are wet vented by the lavatories. 
Whether this is good practice is one of the disturbing 
questions in plumbing. The Hoover code, which has 
hecome standard practice in many communities, favors 
the practice. 

The refrigerator pans in Fig. 3 should be trapped. 
Note that whereas the fountains connect directly into the 
drainage system, the refrigerator line has an indirect 
waste connection, but both lines of fixtures have the 
same vent connection 
through the roof. This 
method 
which we have shown by 


forms a_ by-pass, 











arrows. Sewer or drain air 7 @ es 
can enter the drinking 3 = 
fountain stack, follow , a 
around into the refrigerator 
stack, and pass out into C =) C > 
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he interior of the building — 
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Fig. 3--Here is a layout sub 

mitted by a Long Island man. 

In general, the work is well 
done 
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through the retrigerator connections, and through the 
open end in the basement. This danger is to be guarded 


against because storage of food in the” refrigerators 


makes the strongest kind of an argument for trapping 
the refrigerators. 
Reference to Fig. 1 shows several important points 


When possible, 


use sharp-pitching wastes for refrigerators, as Fig. 4 


concerning refrigerators and fountains 
shows. Drinking fountains may connect directly with 
the drainage system or have an indirect connection as 
shown. When directly connected, they should be imstalled 
as any other elevated plumbing fixture and should he 
vented properly. This has not been done in Fig. 3 

When indirect connections are used for a line of drink 
Ing fountains, refrigerators Mav connect into the san 
line. 

The lavatories 19 and 31 in Fig 
vith continuous vents. 

The combination fixtures connect into a kitchen catch 


3 are not provided 


basin which apparently is located underground outside 
the foundations of the building. These basins are used 
for handling kitchen wastes in certain sections of the 
country. Their function is to serve as grease traps. It 
would be better to carry the inlet to this catch basin 
helow the surface of the water, in order that any grease 
which may collect at the top may be stirred up as little 
AS possible. 

There is a question concerning the venting of the com 
Probably the code under which the 
doubt 


bination fixtures. 


r ic made would not require vents. No 
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most codes would call for venting of these fixtures, but 
inasmuch as they are indirectly connected into the catch 
basin, the danger of siphonage is greatly reduced and the 
need of venting is not so great. 

Referring now to I‘ig. 2, the chief deficiency is in the 
venting. A study of Figs. 1 and 3 will show what is 
right and what is wrong in this respect. The refrigerator 
work is correct, and if the fountains had been given the 
same indirect connection that the refrigerators have, 
that work would also be satisfactory. 

The connection of two lavatories into one trap, as 
seen several times in this layout, is not good practice. 
An attempt is made to use circuit venting, but wrongly. 
fixtures 21 to 25 apparently are supposed to have been 
circuit vented, but are not. In fact these fixtures are 
not vented at all. Refer to Fig. 1, and it will be seen 
how this type of venting has been applied to Fixtures 
21 to 24. 

Study of Fig. 2 will show that the only fixtures that 
are adequately vented are Nos. 1, 3 to 6, 10 and 26. 
Nevertheless, Fig. 2 shows a sufficient knowledge of 
plumbing to make it evident that some good earnest 
study will go a long way to bring about a good work- 
able knowledge, and that is just what these problems 
are supposed to do. 

Ten questions, part of an actual plumbing examination 


) 


are presented here with their answers: 

1. Why should not main traps and leader traps be 
vented ° 

2. What is the principle of the continuous vent? 

3. How should the waste fitting be located in continu- 
ous venting ? 

4. What advantages has continuous venting over 
crown venting ? 

5. How should the outlet from the trap be run in 
continuous venting ? 

6. What fitting is used generally in continuous vent- 
ing ? 

7/7. Why may not “Y” 
ous venting ? 

8. Where is the loop vent mostly used? 

9. What type of venting does the double waste and 
vent provide ? 


branches be used continu- 
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10. What fittings are prohibited on the drainage sys- 
tem? 

The answers to these questions are as follows: 

1, Main traps and leader traps do not require vent- 
ing because of the fact that they are not subject to 
siphonage, and use of a vent would be unnecessary. 

2. In continuous venting, the outlet of the trap, 
which must always be horizontal, is connected into the 
branch outlet of the drainage fitting, with the waste 
connecting into the bottom opening and the vent into 
the top opening of the fitting. 

3. In continuous venting the waste fitting must be 
located in such a manner that the opening of the vent 
into the fitting shall be above the level of the trap seal. 
Otherwise, the vent cannot prevent siphonage. 

4. Every advantage is on the side of the continuous 
vent as compared to the crown vent. The location of the 
vent makes it much less possible that the continuous 
vent will become clogged with grease, lint, etc. Because 
the continuous vent brings the air supply more indirectly 
upon the water in the trap, evaporation is not so rapid. 
Often continuous venting may be installed at less expense 
than crown venting. 

5. In continuous venting the trap outlet should run 
very nearly horizontally, with a slight downward grade 
toward the waste fitting. 

6. Waste fittings for continuous vent work are gen- 
erally of the “T-Y” pattern. 

7. Use of “Y” branch waste fittings in continuous 
venting would bring the entrance of the trap outlet into 
the drainage fitting so low down, with respect to the 
level of the trap seal, that in many cases the trap would 
not be safeguarded against siphonage. 

8. The loop vent is used in circuit venting when 
main soil stack and main vent stack are both at the 
same end of the line of fixtures to be vented. The loop 
vent is also used when circuit venting is being used for 
fixtures on one floor only. 

9. The double waste and vent is also known as the 
unit vent. It is used on pairs of fixtures so located that 
the wastes from them may enter the two branches of a 
double “T-Y” or similar waste fittings. 

10. Tees and quarter bends are prohibited on the 
) drainage system, although al- 

lowed on the vent system. 

es They are prohibited as they 

do not form a path for the 

sewage that provides the 

least resistance to its flow. 

S For the same reason “T-Y’s” 

are not good practice on hor- 

izontal lines. Double hubs 

should be used as seldom as 

possible and saddle fittings 
should never be used. 
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Fig. 4—The left hand side of this 
diagram illustrates a wide variety 
of wrong connections. Readers 
are invited to fill in, in the right 
hand section, their methods of 
connecting these fixtures.  An- 
swers will be published in a fu- 
ture issue 
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At the left G. L. 
is shown turning over to Red Cross representative collection 
taken at St. Louis meeting of society. Upper left is map 
showing main cities struck by flood. View above shows 
rescue scene. Note the sign of Whitehurst Plumbing and 
Heating Company of Ashland, Kentucky 


FLOODS........ 


Our industry 1s quick to give assistance. 
Dealers in flood area request catalogs 


EF... JODS, unseasonal in character and un- 
reasoning in their wanton destruction of life and prop- 
erty, have written a dark page into the short history of 
1937. Starting in the headwaters of the Ohio River, a 
solid wall of water has swept down the course of the 
river to the Mississippi leaving death and desolation 
in its wake. As this issue goes to press, the known 
dead numbers over 250 and almost 1,000,000 are home 
less. 


While the flood waters now are abating slightly in 
the Ohio River valley, the crest of the flood has swept 
into the Mississippi and is coursing down stream. Ex- 
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perts predict that the full effects of the flood have not 
been telt and that towns along the banks of the Mi: 
sippi too must suffer. Like all natural catastrophes 
the flood has been no respecter of persons or position 
and has brought disaster to hamlet and metropolis alik 
The following cities have been affected by the flood 
waters: in Kentucky—Louisville, Paducah, Henderson, 
Lewisport and Calhoun; in Ohio—Cincinnati, /’o1 
mouth and Ironton; in Illimois—Cairo, Mound City, 
Golconda, Harrisburg, Shawneetown, Brookport, 
Maunie, New Haven and Mounds; in Indiana-—Evan 


(Continued on Page 153) 


Larson, retiring presidemt, A. 5. H. V. E.. 
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Fig. | Estimate the cooling load for this bungalow, as 
shown above, and from the figures given in the article 


Pros conditioning may be defined as the 
process by which the temperature, moisture content, 
movement and cleanliness of the air in spaces intended 
for human occupancy, are maintained within desirable 
limits. Air conditioning equipment may perform these 
functions in winter only, in summer only, or during all 
seasons of the year. 

If a piece of equipment does not perform all four tunc- 
tions mentioned in the definition of air conditioning it 
should be called by a name which describes only the 
function performed. For instance, neither a tempera- 
ture controlling instrument nor an air moving apparatus 
should be called air conditioning equipment, though 
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ig. 2—This is a very simple type of thermostatic hook-up to 
be used in connection with the cooling system 


NEW A.C. 


Effectiveness of 
cooling medium 


either one would be considered a part of the system. 
There are many parts of the country where well wate: 
can be obtained with temperatures from 48 deg. Fahr. 
to 60 deg. Fahr. which used with the proper size and 
type of cooling coils will give excellent results both trom 
the cooling and the dehumidifying standpoints, as is 
pointed out in the manual “Summer Air Cond 
tioning with Well Water,’ which is a compilation of 
work data material prepared by the National Domest 
& Farm Pumping Equipment and Allied Products 
Manufacturers. Portions of this manual were published 
in a previous issue, along with the presentation of table: 
and formulas by means of which cooling loads may be 
estimated. The second part of the manual continues 
A room temperature of 74 deg. Fahr. dry bulb, 70 per 
cent relative humidity, is just as comfortable as a room 
temperature of 80 deg. Fahr. dry bulb, 50 per cent rela 
tive humidity. A final air temperature leaving the coll 
3 degrees lower than the dew point temperature 0! 
the room air, usually gives excellent results in the aver- 
age residence or small restaurant. Therefore, to main 
tain a room temperature of 80 deg. Fahr. dry bulb, 60 
deg. Fahr. dew point, 50 per cent relative humidity, 4 














Fig. 3-Here is a more complex system of control for a well 
water cooling installation 
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Fig. 4—-Another method of thermostatic control is indicated 
in the above wiring diagram 


MANUAL 


well water as a 
1s discussed here 


inal air temperature off the coils of 5/ deg. Fahr. must 
be obtained. It will take 52 deg. Fahr. water to give this 
result, but if only 55 deg. Fahr. water is available which 
will give a OO deg. Fahr. final air temperature, then 
figure on maintaining a room temperature of approx 
mately 8O deg. ahr. dry bulb, 63 deg. Fahr. dew point, 
and 5/ per cent relative humidity, which is very com 
tortable. 

a cooling installation the controls play a 
very important part. It is advisable to keep the fan 
running continuously, regulating the room temperature 


ln making 


by controlling the flow of water. If both fan and wate: 
are shut off at the same time, the results are not so 
good as the air motion imparted by the tan gives a 
sense of coolness which is lost when the fan is stopped 
\lany times it 1s found that the fan operating alone gives 
all the cooling required for quite a period before the 
temperature rises to a point where the water is required. 

Ikven though the well water system is very flexible, as 
many different and satisfactory results can be obtained 
figure 
Always install equipment of 


sufficient size to do the work required, as many factors 


by varving the flow of air and water, do not 
installations too closely. 


big. 6—Here is another suggested method of thermostatic control 


which can be used 


the cost of the cooling powe! 


cooling. 
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Fig. 5—Another projea to be estimated for cooling 


requirements 


enter into the Operation OL a cooling system which cannot 
always be estimated correctly and also many times the 


> ae _ ; 
specified conditions are changed and a= little excess 


capacity is absolutely required to make the system 
function properly. 

Where well water is available it is by far the most 
economical installation to install and operate. [ven in 


(alifornia, Arizona, New Mexico and Utah where evap 
rative cooling can be used satisfactorily, well water in 
stallations have been made to operate satisfactorily. Uh 


ost of the well and pump is in many cases less than 


required tor e 


aporative 


TO OUTSIDE THERMOSTAT 
OR PLAIN PUSH BUTTON 
SWITCH INSIDE 
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rom a study of over 3,000 records of ground water 
temperatures, one observer has concluded that under 
normal conditions the temperature of ground water ob- 
tained at a depth of from 30 ft. to 60 ft. will generally 
exceed by 2 or 3 degrees the mean annual air tempera- 
ture for the locality, with exceptional cases slightly 
greater. ‘The British Assn. for the Advancement of 
Science has adopted as most probable an average in- 
crease in temperature of 1 degree for each 64 ft. of 
depth. It may be stated that for practical purposes 
water taken from depths of 20 ft. to 200 ft. will have 
a uniform temperature of from 3 to 6 degrees higher 
than the mean annual air temperature. 

In considering a well water installation, the tempera- 
ture of the water available is very important because 
this determines the final air temperature which can be 
obtained. All calculations should be based on a final 
air temperature not less than 5 degrees higher than the 
entering water temperature. For example, with 53 deg. 
Kahr. water the lowest final air temperature that can 
be obtained practically is 58 deg. Fahr. Also remem- 
ber that a 15 degree rise in water temperature is about 
the maximum that can be figured. 

In determining the amount of cooling coil surface re- 
quired for any project it is suggested that the follow- 
ing recommendations be observed: 


RECOMMENDATIONS TO OBSERVE 


Air velocity through cooling coil should be held down 
from 300 to 350 feet per minute. A greater air velocity 
will prevent the final air temperature from reaching the 
minimum (approximately within 5 degrees of the well 
water temperature ). 

Air and water in coil should move in opposite direc- 
tions and the final air as it leaves the coil should be in 
contact with the coldest water. 

The selection of the proper size cooling coil can be 
obtained from any manufacturer's data. 

The following formula may be used to determine the 
number of gallons of water required for a cooling pro- 
ject: 
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To Determine Gallons of Water Required for a Cooling Project 








H = Total heat load (including latent heat). 

W1 = final water temperature at cooling coil. 
W2 = entering water temperature at cooling coil. 
Factor of 500 — 8% lb. X 60 minutes. 


As in the case of the Restaurant Project. 
H = 110,753 Wi1— 70 deg. Fahr. W2— 55 deg. Fahr. 
Water H 108,829 
required ——$ 14.5 
(W1-W2) &X 500 (70-55) XK 500 or 15 g.p.m 


To determine the cubic feet of air per minute re- 
quired for a cooling project, the following formula is 
used : 





To Determine CFM of Air Required for a Cooling Project 








h = Sensible heat load. 

Al final air temperature at cooling coil. 

AZ entering air temperature at cooling coil. 
As in the case of the Restaurant Project. 

h 92,576 Btu. 

Al or final air temperature = 60 deg. Fahr. 

A2 or entering air temperature — 80 deg. Fahr. 

h 92,576 


5270 (Ce.f.m.) 


(A2-Al1) X (60 X .24 XK .075) 





c.f.m. . 
20 X 1.08 


With the c.f.m. known, it is only necessary to esti- 
mate the amount of air resistance in the duct system and 
apparatus which you plan to use, in order to definitely 
select the fan with the correct motor horsepower. Air 
resistance is measured in inches of water gauge pres- 
sure. The friction loss of the duct system is not the 
sum of the friction losses through each duct, but is the 
greatest friction loss of any circuit. Obtain from the 
manufacturer’s data on the particular apparatus to be 
used, the friction loss through the apparatus, or in lieu 
of actual data, assume the following average losses: 

Filters—'%% in. to %4 in. Water gauge pressure. 

Cooling Coils—'% in. to 4 in. Water gauge pressure. 

Average Furnace 
system — % in. to 
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14 in. Water gauge 
pressure, 

Air washers 
1/10 in. Water 
gauge pressure. 

Add the appara 
tus resistance to 
the 
the duct system to 
obtain the total 
static or pressure 


TYPICAL WELL WATER COOLING INSTALLATION 
SHOWING METHOD OF INSTALLING COOLING 
COILUNIT 


THIS METHOD REQUIRES THEJNSTALL ATION OF 
LEADER AND RETURN DUCTS WITH FLOOR 
WALL REGISTERS 


resistance of 


resistance. Then 
select fan and mo 
tor. 


(Continued on 
Page 150) 








Fig. 7—This diagram is 
a typical installation, in- 
dicating location of the 
cooling coil, blower. 
duct work and pump 
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Letter No. 1=> 


rOoLrrTKs... 






Here are two letters to send to legislators 
urging their support of state plumbing codes 


Man Y states hope to enact plumbing codes in° 
the near future. Contractor-dealers constitute one of the 


few groups that realize just how important such codes 
are to public health. Consequently, several requests 
have been received from readers for suggested letters 
which they can send to members of the state legislature 
urging their support on the proposed state code. ‘Two 
such letters have been prepared and are reproduced here. 
Both of these letters seek the support of legislators on 
the basis that such a code is a definite public health 


These two letters may be used by contractor- 
The force 


measure. 
dealers at intervals of a week or ten days. 


of these letters might be increased by sending them out 
over the signatures of a large group of contractor-deal- 





Cc 


rs rather than over the signature of a single person. 


The two letters which appear at the top of this page 
are shown in their proper form before mailing. bBe- 
cause of their length, both letters probably should be 
typed on two separate sheets of paper. This has been 


indicated by carrying only a portion of each letter at the 
The balance of the text is contained 


top of the page. 

on this and following pages. 
CONTINUATION OF LETTER NO. 1 

employees worked and lived and in which food was 

stored and prepared both for guests and employees. 

Some of the equipment was old and badly located trom 
(Continued on Page 89) 
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A ‘EW days ago while sitting chatting in the 
living room of Dan Hounsell’s pleasant home in [Edge 
brook, in the northwest section of Chicago, the host made 
a remark that caused the writer to wonder how many 
contractor-dealers in our industry, and in any industry 
for that matter, appreciate fully the tremendous power of 
that elusive, intangible thing called “customer good-will.” 

There is nothing unusual in hearing a dealer remark 
that he makes many sales as the result of leads furnished 
hy satisfied customers. But it 1s rather startling, to say 
the least, when a contractor-dealer who 1s not a large op 
erator comes out with the bald statement that over a 
period of nine years he has done $123,000.00 worth of 
business in boilers, stokers, oil burners and other heating 
equipment as the direct result of tips furnished by old 


“> a customer, the owner of three two-flat buildings, has 
turned in leads that produced $7,000 in business... ~ 









































Here 1s one 
whose old cus- 
beneficial in 


customers. It’s enough to arouse the curiosity 
of anyone with the slightest flare for merchan 
dising. Perhaps many other dealers have done 
equally as well as Mr. Hounsell in this respect, 
but it’s unusual to encounter one who has kept 
a record of such business so as to be able to cite 
actual totals. 

Mr. Hounsell is owner of the Hounsell Heating Com- 
pany, and is strictly a heating contractor-dealer. An 
average sized operator, he employes from two to eight 
journeymen steamfitters depending upon the amount of 
work to be done. He started in business for himself ten 
years ago on the west side of Chicago and still confines 
his activities to about the same territory. ‘‘That’s where 
most of my friends live and own property,’ Mr. Houn 
sell explained. 

Kesidents of this district are, for the most part, work- 
ing people of moderate circumstances, and included 
among the Hounsell firm’s customers are the owners ol 
some 300 two-flat buildings, a number of four-flat and 
six-flat buildings and bungalows. Nearly 100 per cent 
of the company’s business consists of modernization and 
repair work. 

Former customers are encouraged to turn in leads tor 
sales by the promise of financial remuneration for their 
efforts. “I make it a point to impress this point on those 
customers whom I feel are in a position to turn in some 
good leads,” Mr. Hounsell said. ‘Usually the best ‘sales 
men’ are customers who have purchased a new boiler, 
stoker or oil burner. The offer applies only to leads that 
result in the sale of a job amounting to approximately 
$500.00 or more.” 

Customers are not given straight cash rewards fo1 
their sales-producing leads. In some instances they are 
given a heating accessory that will improve the efficiency 
of their heating system—tusually an item retailing fo 
$10.00 or $15.00. The owner of an oil burner or stoker 
may be offered one year of free service on the unit, or he 


may be given an accessory of some kind. (The Houn 
sell company gives free service on oil burners and stok 
ers for one year following installation). Sometimes. 


where the customer refuses to accept a gift for his assist 
ance, Mr. Hounsell evens matters up by not charging for 
a future repair job. It should be explained, however, that 
he keeps a record of all these transactions so as to avoid 








contractor -dealer 
tomers have been 
helping him to sell 


the danger of giving away too much free service and 
material. 

One of Mr. Hounsell’s customers, a street car conduc 
tor, has turned in leads for $30,000.00 worth of business 
in the past nine years. This man has sent fifteen fellow 
employes to Mr. Hounsell as customers, and he has given 
him leads that resulted in the sale of hot water heating 
systems to replace warm air systems in eleven two-flat 
buildings. As a reward for his assistance, this customer 
has received free repair service amounting to approxi- 
mately $25.00 per year for nine years, or a total of about 
$225.00 for sales leads aggregating $30,000. 

Another customer, also a street car company employe, 
has turned in leads that have produced $10,000 worth of 
business in eight years. Practically all of this business, 
too, consisted of replacement of warm air heating sys- 
tems with hot water plants. In eight years this customer 
has received approximately $40.00 worth of heating 
accessories as a reward. 

Still another customer, the owner of three two-flat 
huildings, has turned in, over a period of seven years, 
leads that produced $7,000.00 in business for Mr. Houn 
sell, receiving in return about $15.00 worth of accessories 
free of charge. This customer has just pur- 
chased an oil burner for one of his two-flat 
buildings as an experiment and if it oper- 
ates to his satisfaction will install oil burn- 
ers in the other two buildings. 

Mr. Hounsell has been handling stokers 
and oil burners for only about one year 
and is enthusiastic concerning the sales 
possibilities they offer. Among his cus- 
tomers are the owners of the 300 two-flat 
huildings mentioned, all of which are hand- 
fired coal jobs. These owners are being 
approached on the matter of installing an 
oil burner or a stoker and many of them 





Another before and after picture which is typical 
of the kind of installation which Mr. Hounsell 
makes 


8] 


FROM GOOD WILL... 






have displayed considerable mterest. One hundred per 
sonal letters were sent to oil burner and stoker pros 
pects recently, about one of the recipients requesting 
further information. One sale has already resulted. 

The owner of a two-flat building where Mr. [lounsed 
installed a steam heating boiler and a stoker to replace 
two old warm air furnaces, is highly pleased with the 
change. “With the old system,” the owner said, “it cost 
approximately $1 10.00 ad Vear to heat the second floor flat 
and about $/0.00 a year to heat the first floor flat.” “With 
the new steam boiler and automatic stoker, which heats 
both apartments, the total heating cost for the season | 
going to be about $100.00," he said. “Not only am | 
able to get a higher rent for the second flat which I don't 
occupy, but mv heating cost is much lower, the basement 
and the rest of the house is much cleaner since the old 
system was removed, and we now can use the basement 
lor recreation purposes.” 

















































View of distributing ducts in ceiling 





Another view of ducts in main store 





View of roof of building 


RADIATOR HEATING 


Stoker fired vapor heating plant with 
distribution characterized this 


4 Li heating and air conditioning must be eco- 
nomical in installation and operation and still must de- 
liver perfect results under all conditions of winter cold, 
summer heat and crowded store spaces—these were the 
blanket requirements which were laid down by the 
owner of the Denver store, the installation of which is 
described in this article. The complete heating, venti- 
lating and cooling system presents some very interesting 
and unusual innovations. Heating facilities comprise 
two boilers, each having a rated capacity of 7,200 feet of 
radiation. These are of the high firebox type and are 
stoker fired. The radiation system is separated into two 
general divisions. 








A direct radiation system, using regular steam radl- 
ators located properly throughout the building and a 
fan blast system with heating coils, a blower, and 
a complete duct system that also serves the entire 
building. All radiation is of the closed circuit type con- 
trolled by a low pressure vapor pump that operates from 
steam taken out of the main boiler header and returned 
to the system without loss. This in turn, is controlled 
automatically by a constant-drop pressure valve that 
maintains an operating pressure differential for the pump 
of 2.5 lb. In the event that the low-pressure turbine, 
that normally drives the pump, should fail from an 
cause, a direct connected electric motor will start auto- 
matically and operate the vacuum system. This system 
operates at a high vacuum. The building is 125 ft. by 
150 ft. and is four stories high. There is a total of about 
10,000 sq. ft. of radiation. 

Referring now to the two divisions of the heating 
system. The direct radiation division has a capacity sul 
ficient to maintain a differential of 60 deg. Fahr. between 
outside and inside temperatures. When more heat 1s 
wanted the blower and duct system is brought into oper 
ation. This split system permits the blower to remain 
out of operation except during severe cold winter weather 


Still another view of ducts showing store before expanded metal 
lathe and plaster were put in place. Note the four annular dis 
charge openings and the eight branch ducts from the main to 
serve each branch 

















Rolling doors govern air intake openings 


AND A.C, 


a split system for 
air conditioning job 


On the other hand, the duct system is an essential to 
the air cooling and ventilating requirements for summer, 
so it was unnecessary to install enough direct radiation 
to take care of extreme conditions of cold weather. ‘Thus 
both installation and operating economies have been re- 
alized and a very flexible arrangement is had whereby any 
amount of heat combined with circulation of air may be 
put into service. The duct system is provided with re- 
turn passages, under damper control, for any desired de- 
gree of recirculation. So far, we have considered only 
the heating of the building, which is under constant ther- 
mostatic control in both the direct and duct divisions. 
Now, for ventilation and air cooling during the sum- 
mer months, the same system of ducts, above described, 
is normally limited to serve only the basement and the 
first and mezzanine floors. This is accomplished by 
dampers, and all recirculation dampers are also closed 
when the system is used for cooling, converting it into 
a volume-pressure set-up. The blower has a capacity 
of 90,000 c.f.m. and delivers washed, filtered air. The 
air going to the basement passes through a 22 ton re 
trigeration plant and the air going to the first and mez- 
zanine floors is sufficiently cooled by the washer, for 
satisfactory results. In this dry climate and high altitude, 
the dry-bulb temperature can be reduced 12 to 15 degrees 
without increasing the humidity above the comfort zone, 
simply by washing the air and taking advantage of the 
heat absorbed by the vaporization of part of the sprays. 
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Construction view of store, including glass brick sections 


The third and fourth floors of the building are cooled 
and ventilated by another 90,000 c.t.m. blower and duct 
system delivering washed air. ‘These two duct sys 
tems then, have a totaled capacity of 180,000 c.f.m. and 
are interconnected and controlled by dampers so_ that 
for special occasions, such as store sales, or crowded con 
ditions in any part of the store, any proportion of the 
total output can be directed where it 1s most needed. 
Kither system can serve the entire store if necessary, 
without the other being operated. 

The blower that 1s used for delivering both heated an 
in the winter and cooled air in the summer, 1s equipped 
with both an air filter°'and an air washer, but the other 
blower, that delivers only cooled air, normally for the two 
upper floors of the building, needs only a washer. It ts 
interesting to note that both blowers and all washers and 
filters are located in a pent house on top of the root. This 
saves valuable space in the basement that would othet 
wise by occupied by the machinery and large intake ducts 
by starting the duct systems on top of the building where 
space is of relatively less value, they become smaller and 
smaller as they go downward 1n the building and space 
becomes increasingly valuable. The discharge trom each 
blower enters a primary duct about 5 ft. by & ft. and each 
blower 1s equipped with a 25 h.p. variable speed motor. 
The air intake through the washers is controlled by roll 
away doors that can be selectively opened to admit any 
desired amount of air. The air filter is 11 ft. by 18 ft. and 
is composed of 20 in. by 20 in. by 4 in. removable sec 
tions. The filter is used in the winter when the air wash 
ers are not operating. Another small independent ex 
haust system changes washroom air every 6 minutes 

The air supply openings are 90 in number and are lo 
cated throughout the building in the ceilings. They ar 


(Continued on Page 6) 
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The burner that closes the door 


Every time an Air-Seel shuts off the door to the firebox is 
automatically closed sealing the heat in the boiler and saving 
from 25 to 35% on fuel costs. 


108% more flame 


The Air-Seel Progressive ruta- 
tion flame travel is 108% 
greater than the flame pro- 
vided by conventional type 
burners. This means a more 
luminous and better heat-pro- 
ducing flame, and far more ef- 
ficient combustion. 















' Flexile drive saves dollars 


Air-Seel’s flexile drive keeps the burner aligned, it lessens the 
starting torque and enables the use of a smaller electrical motor 
thereby effecting substantial savings in electric power costs. 



















Quiet cushioned power 


Time-saver 
top 


Air-Seel’s new one piece 
time-saver top was especi- 
ally designed to short cut 
servicing. It makes.servic- 
ing and cleaning a matter 
of minutes instead of 
hours. 


Now is the time to sign up with Silent Glow franchise. 
Dealers who have seen the Silent Glow Air-Seel pre- 
dict that it will be the fastest selling oil burner in the 
field. It is the leading item in a complete line of 


burners—all sizes—all types—all prices. 


To assist dealers get business and make profits Silent 


Glow maintains the largest field organization in the 








Because the new Air-Seel burner has a spring suspended 
power unit and rubber mountings throughout, noise and 
vibration are reduced to a minimum. They prolong the life 
and efficiency of the burner, reduce care and attention. 
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oil burner industry. Over 1600 dealers vouch for the 


value of these men. 
Silent Glow’s new prices are astonishingly low. 


Write today for full details 


The Silent Glow Oil Burner Corp. 


Hartford, Conn. 
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unusual in design, for architectural and decorative rea- 
sons. Each one is a 4 ft. ring that is supplied with air 
by eight branch ducts from a main duct. This division 
of the incoming air permits an even discharge around the 
entire area of the annular opening and in a straight down- 
ward direction. And since the cooling system is a vol- 
ume-pressure one, it makes no difference whether doors 
and windows are open or closed, in the summer months. 
Everything about this new store building is up to the 
minute and no expense has been spared to have things 
arranged just right. All piping, even in the basement, 
and including the sprinkler system, is concealed at con- 
siderable added expense. 

Harry H. Herman, mechanical engineer of Denver, 
designed this system. Carleton W. Campbell, mechan- 
ical and industrial engineer of the same city is the author 
of this article. 





March— 


(Continued from Page 61) 


and starting spring in new clothes. Men have been 
swept along by their enthusiasm and follow suit. What 
is more natural than that this idea should be carried one 
step farther and that the homes of the public should be 
modernized ? 

Spring colors are reproduced on the March window 
display. The side panels of the display are in two shadés 
of green, white and blue. These panels show Easter 
lilies on a green background. The central portion of 
the display is set upon a table base which is colored 
green and white. Most of the color work is centered 
upon this central panel. The background of this panel 
is white with the exception of a strip at the bottom 
which is green. The caption which has been mentioned 
previously is printed in red and black. The design which 
appears below the caption shows a stylized picture of a 
fashionably dressed man and woman. In the background 
is a representation of a home. Colors used in the design 
are blue, black, red, green and pink. 

Probably the most effective feature of this display 
is that it is unusual but it is unusual only as a display 
for plumbing and heating contractor-dealers. Similar 
displays already have proved highly successful in other 
fields. Such a colorful display will be a powerful atten- 
tion getter through its very novelty. Like all successful 
window displays this has much pictorial appeal and little 
copy. Tests have proved that passersby will not stop 
to read a large mass of copy on a window display. There 
are only four lines of two words each in the copy of 
this display, but a better sales story is told by those 
four lines and the picture than would be the case if 
more copy was shown. 

This minimum copy develops another basic idea in 
window display technique. One of the worst mistakes 
that can be made in a window display according to a 
man who has designed thousands of them 1s to clutter 
up a window with a large amount of merchandise. A 
short time ago he had the opportunity to test his theory 
in the case of a paint store. A display background had 
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been erected and the hint was given to the merchant to 
place only one one-gallon can of paint in the window 
itself. However, the paint dealer also had a theory. He 
felt that if one can of paint in the display would have 
a good effect, thirty-six cans would be thirty-six times 
better, and so he put that number in his window, includ- 
ing quarts, pints, half-pints and gallons. He then waited 
hopefully for two weeks. In that time customers stayed 
away in large numbers. So the paint dealer called the 
window display expert and stated that the window dis- 
play was acting like a bumper—it kept people away. 
Upon investigation the window display man found that 
the window display background was almost hidden by 
cans of paint. So he took the unnecessary thirty-five 
cans out of the window and convinced the dealer that 
he should give the display three days’ trial. In those 
three days over 100 customers were attracted into the 
store. This is but one instance which has proved the 
theory that certain types of window displays should not 
be cluttered with merchandise. 

This series of window displays has been planned as 
a unit; that is, all displays are of similar construction 
and have the same approximate sizes. Flanking panels 
are 40 in. high and 15 in. wide; the table base is 4 in. 
high, 36 in. wide and about 1 ft. deep; while the central 
portion of the display is 52 in. high and 36 in. wide. 
These various sizes were not selected at random but 
were arrived at only after definite research on the size 
of the average display window which plumbing and 
heating contractor-dealers have at their command. One 
of the definite problems which had to be solved in pre- 
paring a series of window displays was to make them 
a proper size for use in all show windows both large 
and small. The contractor-dealer who has an unusually 
large show window has the opportunity of spotting these 
displays in the center of the window area which leaves 
the sides of the window for other displays of merchan- 
dise. These displays can be used as window backgrounds 
in cases where the display window itself is small. The 
overall width of this display is approximately 4% ft., 
but this measurement can be altered to a considerable 
extent to accommodate the window area. An unusually 
small window would still be large enough for this dis- 
play if the side panels were placed at a more acute angle 
to the central portion of the display. The reverse also 
would be true in a large window where the side panels 
could be arranged almost parallel to the central portion 
thus increasing the width of the whole display. 

As was indicated last month, any one of the displays 
in this series can be set up as a part of the show room 
display once it has served its purpose in the show win- 
dow. There it can be of service for another month or 
longer as the contractor-dealer desires. 
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Only the cost of labor and materials used by the 
manufacturer of these displays will be charged read- 
ers who wish to purchase all or any part of this new 
series. The display described this month costs $4.50 
complete, ready to be installed in your show window. 
It should be understood that the price for these dis- 
plays is set by the manufacturer. Domestic ENGI- 
NEERING is not connected in any way with this com- 
pany. Address your inquiry or order to THE Epiror, 
DOMESTIC ENGINEERING, 1900 Prairie Avenue, Chicago. 
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First Suit 


(Continued from Page 59) 

service and thirteen other companies alleged to be 
buying and selling footstuffs through the company 
operating the service. Seven of these respondents 
are classified as buyers and are claimed to be typical 
of some 2,400 buyers subscribing to the _ service. 
Six are classified as sellers and are alleged to be 
representative of a large number of companies sell- 
ing through the respondent operating the service- 

It is claimed that this latter respondent pursues a 
policy of purchasing foodstuffs for the members of 
a group of buyers, including the buyers named, from 
the members of a group of sellers including the re- 
spondent sellers named, and in such course of busi- 
ness acts for and on behalf of the buyers, and that 
such purchases are usually made in interstate com- 
merce. It is alleged that as a result of the trans- 
mission of orders by the buyers to the respondent 
operating the purchasing service, the execution of the 
orders by such purchasing service and the acceptance 
of the orders by the sellers, foodstuffs are sold and 
delivered by one or more sellers to one or more of the 
buyers and that by this means all of the respondents 
cause goods to be transported from one state to an- 
other for ultimate resale to the buyers, customers or 
consumers, and that, therefore, each and every one of 
the respondents is engaged in interstate commerce. It 
is charged that a brokerage fee or commission in 
varying amounts, usually between one and five per 
cent of the quoted sales price agreed upon by the 
buyer and seller is paid by the sellers to the com- 
pany operating the purchasing agency. This broker- 
age fee, it is alleged, is received for the use and 
benefit of the buyers and is paid over to each buyer 
to the extent that it is received on the purchases each 
individual buyer makes.. Paragraph 9 of the com- 
plaint charges that the payment of these fees is made 
by sellers to the buyers through the intermediary 
purchasing agent, and violates Section 2c of the Act. 

Thus the fourteen complaints issued thus far have 
involved directly Sections 2a, 2c, 2d, 2e and 2f of this 
Anti-Price Discrimination Law. The ground work is 
apparently being laid for a comprehensive test and 
development of the entire law. There is no way of 
telling in what fields or under what sections of the 
Act further complaints will be issued. 





ADDITIONAL ANSWER IS FILED 


There has also been one additional answer filed 
since the January issue went to press. This answer 
is filed by one of the yeast manufacturers who were 
complained against on November 21, 1936. The vio- 
lation charged in the complaint was that a price dis- 
crimination under Section 2a of the Act was being 
made by the respondent. The answer denies that 
this manufacturer is engaged in interstate commerce, 
alleging that all of its sales are made in intrastate 
commerce from delivery trucks to the purchasers, 
much in the manner in which the evidence reported 
in our January issue in the Kraft-Phenix Cheese Cor- 
poration case developed the distribution methods of 
this latter corporation. The answer denies that the 
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manufacturer is discriminating in price by giving 
different prices to purchasers in competition with 
each other. The answer further alleges that the 
price differentials set out in the complaint are neces- 
sary to meet competitive prices and that such dif- 
ferentials enable the manufacturer to aid bakers and 
fosters competition in bread and allied products by 
enabling bakers to bake more economically; that said 
price differentials do not lessen, injure or prevent 
competition in the sale of yeast between respondent 
and other manufacturers; that the prices do not 
tend to create a monopoly in favor of any particular 
group of customers; that respondent has not suffi- 
cient knowledge to deny or affirm whether the pur- 
chasers are in competition with each other and 
demands proof that they do so compete and that 
the price differentials tend to lessen, injure, destroy 
or prevent competition among customers, and that 
the differentials are available to all customers in 
each class. It is also claimed that the differentials 
in price per pound are partially the result of higher 
selling and distributing costs in the smaller monthly 
quantity brackets, and that the differentials make 
due allowance for the difference in cost of sale and 
delivery resulting from the different methods and 
quantities in which the yeast is sold. 


TRIPLE DAMAGE SUIT IS DESCRIBED 


In addition to the allegation that its sales are not 
made in interstate commerce, respondent further 
alleges that its price differentials will not burden or 
hinder interstate commerce, and therefore do not fall 
within the meaning of Section 2a. The constitu- 
tionality of the Law is attacked on the grounds that 
it violates the due process clause of the Constitution 
and attempts to delegate legislative power to admin- 
istrative officials. 

The first private suit seeking to recover triple dam- 
ages brought under the Robinson-Patman Act was 
filed on January 9, 1937 in the United States District 
Court of Missouri. The petition in this case alleges 
that plaintiff is engaged in the business of selling 
liquid copper sulphate in Oklahoma, Kansas and 
Missouri and that the defendant sells copper sul- 
phate and other products throughout the United 
States. It is claimed that beginning in January, 
1936, defendant twice reduced the prices for copper 
sulphate in the states in which the plaintiff was 
engaged in business, while maintaining its original 
higher price elsewhere in the United States. It is 
charged that the purpose of the defendant in so 
lowering its price was to undersell the plaintiff and 
drive it out of business, thus eliminating it as a com- 
petitor and creating a monopoly for the defendant. 
It is alleged that this violates Section 2 of the Sher- 
man Anti-Trust Act and Section 2 of the Clayton Act 
as amended by the recent Robinson-Patman Law. 

Thus the influence of this new piece of legislation 
is being felt on all sides, with both the Government 
and private individuals seeking to enforce its pro- 
visions. What the next developments will be, remains 
to be seen. Asin the past, we will endeavor to keep 
our readers informed from time to time as to what 
is happening. 
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‘... We are also impressed with the completeness, accuracy, and 
scope of its contents—”’ 


“ ... have at no time failed to find what we were looking for—” 


... the Catalog Section of this year’s Directory is one of the best 
ever published—”’ 


“We find the contents of this valued Catalcg-Directory up-to-the-minute 
in construction—” 


... to be without this Directory would be comparable to a ship 
without a rudder—” 


‘... There is not a day goes by that we do not, on numerous occa- 
sions, refer to this book—” 


‘... We have used the Domestic Engineering Directory for many 
years and like it very much—” 


“ ... Your Directory has always been of wonderful assistance to our 
Purchasing Department—’”’ 


We wish to thank the many users who have written us let- 
ters praising the utility of the new 1937 Domestic Engineering 
Plumbing and Heating Catalog-Directory. We have listed 
some of the comments above so that others may profit by this 
new and revised Buyers’ Guide. 
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Complete 


..+e-Say the users of thi 
Big Orange Book 





The first giant mailing of the new 1937 Domestic 
Engineering Plumbing and Heating Catalog-Directoiy 
has been sent out nationally. Already many letters of 
praise for this useful Buyers’ Guide are starting to 
pour in from every corner of the industry. 


MANUFACTURERS’ CATALOG SECTION ® 
Complete ... yes, that is the very word that describes 
this big Orange Book. This year a greater number o! 
items have been listed in the Catalog Section by the 
manufacturers. These manufacturers have inserted 
their catalog material in sections ranging from 12 page 
to 28 pages, and have clearly described and copiously 
illustrated this material to make the task of buying an 
easy one. 


CLASSIFIED DIRECTORY SECTION ® This 
year the Classified Directory Section contains over 
4,000 manufacturers, and is an indispensable feature 
of this handy book. There is also a 65 page Tables 
and Rules Section containing hundreds of standard 
tables, rules, charts, and diagrams for figuring jobs 
of every sort. Then to make this Big Orange Book 
complete, the Name and Address Section has been 
carefully checked and revised so as to bring it right 
up-to-the-minute. 


ORDER YOUR COPY TODAY ® There are still @ 
few copies of the Catalog-Directory available. Why 
not take this opportunity of bringing your catalog 
and reference material up to date and order one 2 
these valuable books today. Your order accompanied 
by a check for $5 will bring immediate delivery . - 
transportation charges prepaid. 
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Politics— 


the standpoint of sanitation. Crowding of equipment 
and personnel was evident.” (Pages 87 and 8&8) 

How important it is to have plumbing installations 
properly designed and supervised is indicated on page 
89 of the report showing that the efforts to modernize 
the plumbing in these buildings had actually created 
hazards. The exact working is as follows: “To meet 
changing conditions, many of the plumbing fixtures have 
been modernized and additional ones installed, and in 
doing so new potential hazards were created. The extra 
load on the existing sewers increased the likelihood of 
their flooding. Other hazards were submerged water 
inlets to fixtures, presenting the possibility of siphoning 
contaminated water into the house water supply locally. 

. . As more and better equipment was installed, ade- 
quate measures were not always taken to prevent over- 
loading of certain principal sewers. The result was that 
operating difficulties developed which had to be over- 
come by whatever means seemed expedient at the time, 
with the possibility of creating a hazard at some other 
point.” 

The master plumbers of this state stand squarely be- 
hind the passage of the plumbing code which will assure 
to the people of the state, adequate protection at all 
times, both in their homes and in public buildings against 
the various dangers of infection which will arise when 
plumbing is installed without the benefit of a modern 
engineering code and proper supervision. 

As a member of the craft in this state, I urge very 
strongly that you exercise all possible diligence to assure 
its early passage. 

Very truly yours, 


CONTINUATION OF LETTER NO. 2 


adequate and experienced inspection force. 

2. There is a great need for education of engineers, 
architects, designers, equipment manufacturers, installa- 
tion artisans, and operating personnel having to do with 
water supply, drainage, and sewage disposal systems ot 
large buildings relative to the hazards of cross-connec- 
tions. 

3. Proper design of water and waste piping in build- 
ings is very important, both to prevent overloading and 
to avoid contamination of food, ice, and water by leak- 
age when the pipes become corroded. Plans for each 
proposed new building should be carefully checked by 
the board of health to avoid bad design, and the build- 
ing should be inspected during erection to see that the 
plans approved are followed in the construction work. 

4. The secondary use of water in an institution may 
involve potential hazards of pollution and, therefore, any 
secondary system should be kept entirely separate from 
the main water-supply system. 

5. The installation of new or additional plumbing 
fixtures in a building without providing for the extra 
load on the drainage system may cause serious flooding 
of the sewers. 

6. The seasonal use of water for condensing pur- 
poses, especially in refrigeration and air conditioning 
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units of large buildings, may create a serious problem 
in the disposal of water which properly should be pro- 
vided for. 

7. In older buildings corrosion of sewer pipes may 
be expected. These should be tested regularly to detect 
points of leakage. 

S. Sewers operated under pressure require special 
construction, especially at joints, to prevent leakage. 

9. Sewers should never pass directly over water 
tanks or any place where water, ice, or food are pre- 
pared, handled, or stored. 

10. Plumbing defects of any character should be 
promptly and effectively repaired by a competent li- 
censed plumber, and not be given temporary attention 
by some makeshift plan and then be neglected. Altera- 
tions and replacements should be made only by thor- 
oughly competent men. 

ll. Water storage tanks should be covered effec- 
tively. If the covers are removable, they should over- 
lap the sides of the tank, be self-draining, and be kept 
locked. 

12. Periods of greatest strain on the water supply 
and sewage disposal systems of buildings are to be ex 
pected with maximum occupancy and unusual weather 
conditions, especially when combinations of the two 
occur simultaneously. 

Other engineering lessons derived from this epidemic 
are: 

13. FKlush valves in hotels should be provided with 
effective anti-siphonage devices. 

14. Submerged water inlets to plumbing fixtures 
should not be allowed, as they constitute a potential pol 
lutional hazard to the water supply. 

15. Storage space in the basement of buildings for 
ice or food should be sufficiently elevated to prevent 
contamination in case of flooding. 

16. Whenever house pumps are provided to repump 
water within a building, ample provision should be 
made to prevent a negative head on the water supply 
system when pumps are operated. 

17. Any unusual use for water, such as for hydraulic 
elevators, presses, fountains, ete., should be given spe 
cial consideration in relation to possible pollution of the 
regular water system. 

ven these seventeen points do not exhaust the pos 
sible hazards in defective plumbing systems. 

The new state plumbing code is designed, so tar as 1s 
humanly possible at this time, to protect the health of 
the citizens of the state of Iowa against any such ep 
demic as is covered by the report from which we have 
quoted. 

Every master plumber in this state stands squarely 
back of the plumbing code and its need and [| urge that 
you use every diligence in securing its early passage 

Very truly yours, 





Do you have special conditions and requirements in your 
locality ? Write us about them. The editors of Domes- 
Tic ENGINEERING stand ready to furnish any assistance 
possible in efforts designed to further the relationship 


between plumbing and public health 
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This Hoffman 
Advertisement 
is typical of the 
series appearing 
this Spring ino 
AMERICAN HOME 
BETTER HOMES 

' AND GARDENS 
HOUSE BEAUTIFUL 
; HOUSE Anb GARDEN 

and FORTUNE 
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it's your most important home- 


faction or regret as your selec- 
tion of heating and conditioning 
equipment. Send the Coupon Today! 


j 
Compare carefully all types of heat-| 
ing systems and cael Gad that 
Hoffman Controlled Heat with Air Condi- 
tioner offers many impressive advantages. 
This is the system in which the tempera- 
ture of any room can be instantly raised 
or lowered by simply touching the lever 
of the Hoffman Radiator Modulating 
Valve... without affecting other rooms 
Or, if desired, the house can be kept at 
a uniform temperature throughout. 


rialated 
vawnh ib, 






If you also install a Hoffman Air Condi- 
tioner with Hoffman Controlled Heat you 
have endowed your home with every winter com- 
fort that modern engineering can give. The air 
will be cleansed, humidified and gently circulated 
refreshing, pure and healthful. 
Importamt, too, in this system, is its separate 
control of heat and air conditioning. This means 
that in mild weather, when the heating plant is 


Temperature 4s 308 operating at reduced capacity, that air condition- 
lhe &. at @ fmger's ing o not be similarly restricted. 


By all means, read the new Hoffman Booklet. It 
will show you how much genuine comfort you) 
can have from a properly Decigaed heating and 
air conditioning system. 


HOFFMAN 


AiR CONDITIONED 
RADIATOR HEATING SYSTEMS 





HOFFMAN SPECIALTY CO. INC, ang | 
Dem. HG-2, Waterbary, Coan. 
Send me your free booklet on Controtied Heating and Ale Conditioning. 









HOFFMAN 


SPECIALTY CO., Dept. RX-2, WATERBURY, CONN. 


planning decision ...no other 
will be os much cause.for satis-_ 


LAUNCHES BIGGEST ADVERTISING 
CAMPAIGN TO INFLUENCE 
LEGION OF NEW BUILDERS.... 





On the job as usual, Hoffman introduces a new 
Spring Advertising Campaign to swing business to 
the heating contractor ... presenting proof to the 
home builder that Hoffman Controlled Heat with 
Air Conditioner will give him a// the comfort he 
expects from a modern heating and conditioning 
system. 


Hoffman Controlled Heat with Air Conditioner 
offers advantages that are completely outstanding. 
It provides ample heat—bxt modulated to every 
variation of the weather. No over-heating to waste 
fuel—no under-heating to cause discomfort. Famous 
‘Finger Touch Control” permits temperatures to be 
regulated room-by-room, or kept uniform through- 
out the house. 


Equally important to the home builder is the fact 
that the Hoffman Air Conditioner is controlled 
independently of the heating plant. Changing the 
amount of heat delivered does not affect the constant 
volume of fresh, humidified air. 


If you haven’t received a copy of Hoffman’s com- 
prehensive book on Controlled Heat with Air 
Conditioning, write at once. You'll 
find many selling ideas that will 
help you get your share of today’s 
new-building and modernizing 
money. 


This simple equip- 
ment provides 
Hoffman Con- 
trolled Heat with 
Air Conditioning 







AIR CONDITIONED RADIATOR HEATING SYSTEMS 


*x* THE QUALITY LINE OF STEAM HEATING SPECIALTIES 
Sold everywhere by leading wholesalers of Heating and Plumbing equipment. 
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STEAM HEATING 


MAINS, 


AND DRIPPED 


2,700 
3,900 
5,500 
11,000 
16,800 
35,000 
64,000 
102,000 
192,000 


12 lb. 


~*) 


Je 


1,070 
in, 1,600 
in. 2,20 
in. 4,200 
in. 6,900 
in, 14,400 
in. 26,100 
in. 42.000 
in. 78,500 


Note—Amounts shown are 


H15 
1.010 
1.850 


2.770 


3,900 
7,200 
11,900 
24,800 
45,000 
72,500 


180,000 


1/16 lb. 
44 


Q7 
152 


"y ~ 
~~) ‘ 


510 
930 
1,380 
1,960 
3,650 
5,950 
2,400 
22,700 
36,200 
63,000 


26— 


edule 











Sizing Sch 


DOWN-FE 
NOUTS: 


500 
820 
1,500 
2,250 
3,200 
5,900 
9,650 
20,000 
37,000 
59,000 


110,000 


1/20 lb. 


39 


5O 
$30 
1,240 
1,750 
3,200 
5,300 
11,000 
20,2 
32,500 
60,500 


in e.d.r., sq. ft., 


60 

‘TO 

50 
5,100 
17,600 
32,000 
51,000 
96,000 


1/24 lb. 


36 

80 

124 
250 
410 
760 
1,130 
1,600 
2,950 
4,880 
10,000 
18,400 
29,500 
56,000 


123 
192 
390 
640 
1,170 
1,760 
2,470 
4,350 
7.500 
15,600 
28,500 
46.000 
85,000 


1/32 lb. 


31 
69 
107 
217 
360 


O00 
980 
1,390 
2,550 
4,150 
8,700 
16,300 
26,500 
40,000 


and include 25 


per cent allowance for line loss; drops are in Ib. per 100 ft. e.l.r. 
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STEAM HEATING 





£7 


izing Schedule 


UP-F] 


UNDRIPPED RU 


U p-teed Risers 


5. Pipe 


2 600 


6,600 
10,600 


15,000 


1-Pipe 


. 


6 


640 

910 
1,220 
1.930 
2.570 
4,880 
7,840 


10,900 


Undripped Runouts 
ne- Pipe 


" Over 8’ Uy 


l wo- Pipe 
' Over 8’ 


Note—Amounts shown are in e.d.r.. sq. ft., and include 25 


per cent allowance f 


Publi. 


r line loss; drops are in lb. per 100 ft. e.l-r. 
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ou are sure of receiving 
Asbestos and Magnesia Products of recognized 
superiority when you specify K & M insula- 
lion materials. The line is complete and is 
backed by more than 60 years in the develop- 
ment of insulation materials. It is offered only 
through the established channels of distribu- 


tion... is priced right...and sold right. 
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best in a ieekial COMPANY amater, enna. 
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KEASBEY & MATTISON 





K& M Produets that 


make vour place of business the Insula- 


Some of the can 


tion Headquarters of vour community: 


Asbestos Aircell Insulations 
in sections and blocks 


Woolfelt Pipe Insulations 


‘Featherweight’ 85% Magnesia 
Pipe Insulation and Blocks 


Asbestos Insulating Cements 
Asbestos Paper and Mill Board 
Asbestos Packings and Gaskets 
Range Boiler Jackets 

Asbestos Lead Joint Runners 
Welding Electrodes (Celto) 
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Gain Continues CO Widen cember over the same month of 1935. 


© Composite Curve now stands at 139.3—F urther price advances  %in of 23.81 per cent for the twelve 
reported—Shipments of range boilers outstanding 


During the month of December, the 
DoMESTIC ENGINEERING Plumbing and 
Heating Composite Curve further 
widened its gain over the previous 
year. For December the curve stood 
at 139.3 as compared with 138.2 in the 
previous month. Further price advances 
are reported, ranging from 5 to 10 per 
cent on most items in the field. Lead, 
brass and copper goods, soil pipe and 
fittings and range boilers were all spe- 
cifically mentioned. In general, the 
feeling seems to be that further ad- 
vances are anticpated. 

Again, range boilers stepped into 
the limelight with shipments totalling 
111,790 units in November of 1936 as 
compared with 64,338 in the same 
month of the previous year. There 
seems to be no question but that range 
boiler shipments will pass the 1,000,000 
mark in 1936—which is a new all-time 
high for the industry. The largest pre- 
vious year was in 1927 when 866,161 
units were reported as shipped. 


Key Wholesalers 

With reports tabulated from 113 
firms, the industry showed an advance 
of 39.34 per cent in December over 
the same month of 1935. These same 
firms report an average gain of 33.18 
per cent for the twelve months of 
1936 over 1935. Seventy-eight of these 
firms expect January of ‘37 to exceed 
the same month of the previous year, 
26 expect it to be about the same, 
while only five expect a decline and 
the other four did not comment. Ap- 
parently, therefore, the new year gives 
early indications of living up to the 
substantial advance that was antici- 


pated. 

New England States: Nine whole- 
salers reporting from this section 
showed an average gain of 33.31 per 
cent in December over the same month 





Curve Now At 139.3... Range Boilers Again Lead... 





average gain of 29.24 per cent in De- 
These same firms report an average 


months of 1936 over the same period 
of the previous. year. Twenty-eight of 
these firms expect January to be better 
than last year, eleven expect it to be 
about the same, while two expect a 
20.24 per cent over 1955. Six of these gqecline and the last did not comment. 
firms state that they expect January A Philadelphia wholesaler reports in- 
to be better than the previous year creased activity both in new construc- 
while two expect it to be about the tion and in industry. Another Pennsyl- 
same and the ninth did not comment. vyania wholesaler reports that they sold 
A Rhode Island wholesaler states considerable material for January ship- 
that they anticipate a gain because ment in December on the strength of 
general business is better and there price increases. 
have been wage increases in most lines A northern New Jersey wholesaler 
in their territory. reports that they have a large volume 
Middle Atlantic States: Forty-two of business booked for this January, 
wholesalers in this section report an whereas very little business in the pre- 


of 1935. For the year 1936, these same 
wholesalers report an average gain of 





/ Lm, Business 








4 c . f/f 
Average Fercent of /ncrease 


over /4¥35 Business, Reported 


ee a OL TY Heating Wholesalers 
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Curve now at 139.3 as compared with 138.2 in previous month 
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SHIPMENTS OF PLUMBING AND HEATING ITEMS 
Percent of 
Increase 
Total 11 Mos. ’36 





November November 11 Mos. over 
1936 1935 1936 11 Mos. °35 

Cast Iron Boilers 

Thousands of Pounds. penbeGavssuee ns 33,844 25,283 282,464 22.86 
Cast Iron Radiation 

Thousands of Ft. of Htg. Surface....... 9,475 6,616 70,231 34.78 
Steel Boilers 

EB i 837 587 9,885 53.37 
Domestic Water Systems 

Pe 2 Cn ccceeetsebedesscoceedeoee 10,540 8,125 136,687 34.58 
Range Boilers 

We Cs 6 6606 0.0.6.0886860 48-0688 111,790 64,338 934,180 26.73 
Oil Burners 

ee ee . 16,291 10,049 182,970 39.49 


Mechanical Stokers (for residential apart- 
ments and commercial use) ae ee 
Pn oer Un bb bo 660860 6h6eebve ~-- 8,687 4,791 76,500 81.50 


vious January was booked in advance. firms in this section report an average 
This same firm reports that collections gain of 33.0 per cent in December over 
are definitely better and that they the previous year and an average gain 
wound up the year with approximate- of 34.25 per cent for the twelve months 
ly the same dollar volume of “Ac- of '36 over ’35. Two of these firms ex- 
counts Receivable” despite the fact pect January to be better than last year 
that their total dollar volume increased while one expects a decline and the 
51 per cent. Another New Jersey’ fourth did not comment. 

wholesaler reporty that their first ten A Tennessee wholesaler reports that 
days in January showed an advance the weather has been very mild and, 
over the previous year. accordingly, building operations have 

A central New York wholesaler re- not been halted. 

ports that they expect an increase in 

January if they are not disturbed by 

strikes and excessive increases in costs 


95 


West North Central States: Twelve 
wholesalers in this section report an 
average gain of 49.91 per cent in De- 
cember over the previous year and a 
gain of 34.49 per cent for the twelve 
months of ‘36 over 1935. Eleven of 
these firms expect January to show fur- 
ther improvement while the twelfth ex- 
pects it to be about the same as last 
year. 

A Kansas wholesaler reports that 
building has inereased in their terri- 
tory. The one wholesaler reporting 
that January should be about the same 
as last year explains that their Janu- 
ary of 1936 was unusually large. 

West South Central States: Three 
wholesalers in this section report an 
average gain of 61.43 per cent in De- 
cember over the previous year and an 
average gain of 67.73 per cent for the 
twelve months of 1936 over 1935. All 
three of these firms expect January to 
exceed the previous year. 

Mountain States: Five wholesalers 
in this section report an average gain 
Of 46.40 per cent in December over the 
same month of 19385 and these same 
firms report an average gain of 58.60 


of materials and labor. A New York NOVEMBER BUILDING PERMITS—42 MOST ACTIVE CITIES 
City wholesaler reports that they an- New New Non- Total 
mie Residential Families Residential (Including 
ticipate an increase due to the volume Buildings Provided Buildines Repairs) 
+ ) ars “or { - sora oO . 
of orders already on file for January. State and City (Dollars) Dollars) (Dollars) 
: ° __ . . NEW ENGI AND STATES 
South Atlantic States: Eight whole West Hartford, Connecticut....... 374,970 16 3.600 142.67] 
salers in this section report an average Boston, Massachusetts ......... . 270,800 76 930,210 1,657,298 
, ‘ 9 : MIDDLE ATLANTIC STATES 
gain of 34.63 per cent in Decémber over Newburgh, New York............. 3,400 599,432 603.282 
> Vi ‘ear New York, New York: 
the same month of the eerarus vom i Pn 2 6666660 8866066646 O 08 2,361,200 548 515.200 3.170.208 
and an average gain of 34.90 per cent ce eee ad oesb Gua 2'347.450 195 2,936,520 6,238,462 
DEBMMBCEBM ccc cccsccrccccccces 10,000 2 178.008 2.959.896 
for the twelve months of 1936 over the Queene eee 3,479,950 068 163'178 4.630.138 
previous*year. Five of these firms ex- Richmond ......scecccecceccees 293,650 7: 172,555 543,995 
yo). =, ee ee 385,400 $9 5.400 425,650 
pect January to be better than last Lower Marion T, Pennsylvania. 344,173 28 16,395 390,586 
e thi . nab § Philadelphia, Pennsylvania ae 529,580 132 392.050 1.312.641 
year while the other three expect it Pittsburgh, Pennsylvania ........ 161,100 32 297,195 876,873 
to be about the same. EAST NORTH CENTRAL ST ATES 
r : Cs Ben. . ocieeseeecb¥eckeod 648,700 97 842. 508 1.943.715 
A North Carolina wholesaler reports Indianapolis, Indiana ............ 183,660 32 169,275 379.920 
that residential and commercial con- Detroit, Michigan ...--...---. ceo SRRRaeS $61 dat $-9-4-+- 3,633,104 
. : Coenen, Gee secescecess eer 457,050 76.805 792 420 
Struction continues to progress. A >) a eee 245,500 63 91,950 661,500 
nc Ts Sai fc , T ° > ‘ er tae he Swe 871.600 Laz | Gil 1 62 Aaa) 
West Virginia wholesaler reports that Dayton, Ohio .......... 54'200 19 245,734 ee O 
more houses are being built and that Mansfield, OWIO «1... eeeeereeees 50,000 I4 (o1,70 513,405 
5 . : ee eee ee koe 8 Oe Oe 1,409,400 27 i 6.220 1615 rn) 
more money is in circulation. Milwaukee, Wisconsin ...... : 213.151 14 57.31 5 
WEST NORTH CENTRAL STATES 
East North Central States: Twenty- Minneapolis, Minnesota ae : 93 t.450 ' 7 . + in, ; t) 
, - ww ” oo : arti : St. Pawl, MEIMMOSBOCH.. .ccccccccececs $16,386 60 12, 960 109 S59 
{ *Se , Se , : . ’ - - , ~ oe 
‘our wholesalers in this section report St. LOuls, MISSOUF). .. «ccc ccccceces 219,450 ) 7,794 +” 
an average gain of 54.37 per cent in De- Omaha, NEDFASKE ...cccccccscsces 1,454,080 14,486 1,555,938 
Aberdeen, South Dakota.......... () (23,82 126,66 
cember over the previous year and an SOUTH ATLANTIC STATES 
‘ , v«  e , . - rs : j ri PPS eS Se. Ss ee 3 6.755 | f}4* 1 tj ? 
average gain of 40.08 per cent for the Washington, D.C... ...eeeees eens ooh , 
” Pp : Jacksonville, Florida ............ 205,465 64 ys 4,144 
twelve months of 1936 over 1935. tee eeteeas .. 609,695 152,470 1,167,19 
Seve Ts IaQe ir > Ys ‘ m Atlanta, Georgia bee eesveadave e.8«< 11i oS ot PT S.O]% ff) } 
seventeen of these firms expect Janu aMtimore, Marviané ........ array ‘ 07 208 10 
ary to be better than last year, five ex- EAST SOUTH CENTRAL STATES wn 7 
, Louisville, Kentucky .... 686,400 6 { 
pect it to be about the same while one Memphis, Tennessee | 106.500 194 78 — 
expects a decline and the last did not WEST SOUTH CENTRAL STATES faa , ata sia 
, : Fort W orth, Te ) | — eeée . 10%, ‘ L . : : 
comment. The one firm anticipating a ee Re 8 noc cesses none $85,845 ‘ 63,71 1, 307,41 
: : San Antonio, Texas... IS1,02% 3 yx] 
decrease in January attributes this to) wooenraIN STATES 
the automobile strike which will effect Albuquerque, New Mexico . san 4 +. At 
; . Salt Lake City, Utah.. wes 150,850 8 
their territory directly. PACIFIC STATES i 
. : : , Pe . . Long Beach, California..... 196, 0 bh f f 
A Southern Ohio wholesaler reports Los Angeles, Galifornia........... 3,037,567 84) 14 
that they have more future orders on Oakland, California ....... sere 318,995 + 4 one Bai 
; San Diego, California.. 595,030 ‘ ‘ 1 00 ‘ 
file now than they had in January of San Francisco, California.... | 597,830 1: 183,560 1,048, 5 
1936 Portland, Oregon . Joa ve? 265 150 57 175,205 156, 255 
Spokane, Washing ON i ate teil’ 153,600 124 16,871 621,174 


East South Central States: Four 
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This map shows the average percentage of change in the 1936 business of key whole- 
salers in each section of the country as compared with 1935 


per cent for the twelve months of 
1936 over the previous yea! Four ot 
these firms expect January to exceed 
the previous year while one expects a 
decline. This last firm states that 
January of 1936 was an exceptional'ly 
good month for them. 


A Montana wholesale that 
the fact that the 


in their territory is now below zero the 


reports 


despite temperature 


demand for plumbing fixtures is good 


Pacific States: Six wholesalers in 
report ol 


the 


of 


this section gain 


'Y ROD 


an average 


per cent in December over 
an 
the 
Two 


eX ¢ Ped 


gain 
months 
firms 


previous year and 
o6.58 
of 
expect 


average 
for twelve 
1935. 


January 


per cent 


1926 over of these 
last 


if 


to year 


while the remaining fou to be 
the same. 

A southern California 
that the price 
ditions in their territory are still quite 


expect 
about 
wholesaler re 


ports competitive con 


bad. 


Air Conditioning 


December air conditioning installa 


tions, as reported by 40 utilities, were 


l0> as compared with 34 in the previ 
Ous year an increase of 208.8 per cent 
The horsepower was 7,420.80 as com 
pared with 2,458.04 in the previous 
year, an advance of 201.8 per cent. The 
twelve month total for these 40 utili 


ties was 2.742 installationus——an advance 
of 50.99 per cent over the previous year 
and 62,618.85 


of 15.91 


horsepower-—-an advance 


per cent 


Oil Burners 


November oil burner shipments to- 
talled 16,291 units which compared 
with 10.049 in the same month of last 








This 
LS2Z, 


year. 
to 


per 


tal 
54.49 
With 


December 


(*¢ 
figure 
pared with 
(>t the 


>.>. ] 4 


pres 


per cel 


brought 


G70 
rit 


he 


permits 


2 408 
"10us 


it. 


units 
over 


available 


in 


Vv 


the 11 months to 


an advance of 


the previous year 


from 48 cities, 


were 3.737 
the 


ani 


as com 
month 


of 


same 


ear advance 


This December increase 


should be sufficient to bring the final in- 


crease tor 
cent ahove 
vreater thar 


estimate. 


Stokers 
November 
and 3° stoke 


1936 


1935. 


1 the 


shipments 


TS 


to 


38 


was 


better than 40 per 
which is. slightly 
per cent previous 


+) 


Class 1, 
units 


of 


8 687 which 


compares with 4,791 in the same month 


of last year. Total shipments for the 
first 11 months of Class 1, 2 and 3 stok- 
ers was 76,500-—a gain of 81.5 per cent 
over the previous year. With figures 
available for twenty cities, December 
permits were 395 as compared with 
272 in the previous vear—a gain of 

Key WHOL 

Y~CuovG = y Sf) 

rn TF 

sk~ao oe 

Ea & Ja & >, 

20% a= °o, Ea 

52. a aN 

eG or 

New Eneland . 20) 

Middle Atlanti: 23.24 Zee 
South Atlanti: 54.6: 4 

East North Central 54.37 10 
East South Central 33.00 4 
West North Central 49.91 4 

West South Central 61.43 67 

Mountain 16.40 58 

Pacific 99.83 26 


Total 
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14.69 per cent. Since stoker permit fig 


ures are seldom complete, the figures 
which are given here are merely ind 
cations of the trend. 








Gas Heating 


The American Gas Association re 
ports that there were 154,700 house 


heating customers on the lines of man 
ufactured gas utilities at the end of O: 
138,400 
the end of the previous month—a 
of 16,300 the month of Octobe) 
Similar figures are not available 
the natural gas industry. 


tober, which compares with al 


Sa iti 
for 


(ot) 


Metal Prices 


(Prices of Jan. 28, 1937) 


abs 


Market Domestic Good 


Slower. 


New Metal 
Foreign- 
Delivered 


Electrolytic Copper—15.125. 


Middle West. 


Lead—5.85 ecwt., St. Louis; 6.00 cw 
New York. 
Ingot 5 Ib.—6.35, 6.50, St. Louis 

Zinc-——6.00 ewt., St. Louis 

Tin—50.10 ewt., New York. 

irass Ingot-—85 /5/5/5. 13.75 ce /] 
14.00 LCL Delivered. 

Yellow § Ingot-—68/1/2/29. 10.75 ¢/] 
11.00 LCL Delivered. 

Scrap Metal (Dealers Buying Prices) 

(Composition and steam brass- 8.5) 
Cw. 

Strictly Heavy Yellow Brass) Scrap 


Cast—6.50 ewt. 


Mixed, Strictly cocks and faucets, (ite! 
ball .)- 


Light Brass, tubes, pipe, old sheets, et: 


cocks, ete 7.25 cwt. 


6.00 ewt. 
Old scrap lead pipe, ete.—5.00 cwt 
Copper, sheathing and roofing, free ol! 
nails—-9.00 cwt. 
Copper, boilers, tanks and other light 
materials—-9.00 cwt. 
Soldered Joints—-Nominal, cwt., f. 0. b 
Chicago 
Block Tin—37.50 ewt., f. 0. b., Chicago 
MESALERS 
Re ow be , Ire pect fo ! 
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February, 1937 


Congress on January 28 
McDonald, FHA Administra- 
with the provisions 
of Section 5 of the National 
Act submitted the third annual 
on the operations of the Federal Hous- 
calendar 


Stewart 
tor. in accordance 
Housing 


report 


ing Administration for the 
1936. This report was submitted 
The report 


year 
to Congress on January 258. 
follows. 

transacted by the 
Administration up to 
totalled $1,350,157,149. 


Gross business 


Federal Housing 
) 


January 1, 1937, 


This included mortgages selected for 
appraisal, commitments to insure large 
scale housing projects and moderniza- 
tion and repair notes insured. Approxi- 
mately $816,000,000 of this was trans 


acted during the vear 1936. 

On January 1, 1937 home mortgages 
accepted for insurance reached a total 
of 151,758 with a value of $609,044,017. 
Of this total $438,449,153 were accepted 
for insurance during 1936, representing 
Mort- 
projects 


a gain of 157 per cent over 1935. 


large scale housing 
approved up to January 1 amounted to 
$41,141,000. 

Modernization and repair notes num. 


1.326.102 amounting to $500,220.- 


eagzes on 


hering 
642 were insured up to January 1. Of 
amount $246,149,913 insured 
during 1936, a gain of 10 per cent. 


this were 


New Construction 
last six months of 1936 
newly constructed homes 
approximately 55 per cent of the tot 

mortgages accepted by the 
Federal Housing Administration. For 
the same period, approximately 40 per 


cent of the estimated value of all mort 


During the 
represented 





value of 


loans eligible for insurance on 


Lave 


single family newly constructed non 
farm homes were financed under the 
federal Housing Administration plan 


When we measure progress of the 
Federal Housing Administration against 
believe that 


considera- 


operating expenditures, I 


we may properly take into 
fion the increased revenue flowing into 
the national Treasury from taxes paid 


by corporations and individuals, former 


“in the red.’ who derive their in 
come directly or indirectly from the 
evived construction industry When 


we further take into account the light 
eninge of the Government relief load as 
employ 


i consequence of providing 


ment for hundreds of thousands of 
workers in the construction and related 
I feel that the money spe' 
hv the Federal Housing Administration 
well invested. 

however, do not 


ndustries. 


been 
Mere figures, 
quately describe the progress made by 


ade 





Third FHA Report 


© Third annual report on operations of FHA submitted 
Agency's activities shown 
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conservative, 
standardized long-term 
monthly amortization, reasonable inter- 
careful consideration of 
the home buvyer’s ability to pay. 
had 

two 


auce to spread losses, 


appraisals, 


to est rates and 


Mortgage money, which almost 


market 
available for 


vanished from the years 


Administration in 
(‘on- 


the Federal Housing . 
ago. is now generally 
carrying out the mandate of the cd 
home financing on fairer terms than 


gress “to encourage improvement in ;' , , 
I sity a ever before in the history of the 
housing standards and conditions,” and ” _ rr? 

| country. The acquisition of a home 
“to create a sound mortgage market.” , 
—— has been made easier and safer for the 


Over half 
under 


family of moderate income 


Lending Practices of the families buying homes 


With those objectives in mind, the the Federal Housing Administration 
Kederal Housing Administration has plan have annual incomes of only $2,500 
found it necessary to discourage cer- or less. With accumulating evidence 


tain outmoded lending practices, such of the actuarial soundness of the mu 
as the second mortgage, oppressive in- tual mortgage insurance system and 
terest rates, costly commissions and with the experience which has been 
renewal fees which prevailed priortothe gained in its administration, we have 
real estate debacle of the early thirties. every confidence in the ability of this 

Instead. we have set up a new sys- system to meet any conditions which 
tem. based upon the principle of insur mav develop in the future. 


FEDERAL HOUSING ADMINISTRATION 


WASHINGTON 


fr. William 4%. Gothard, Managing Editor 
DOMESTIC ENGINEERING 

1900 Prairie Avenue 

tnicago, Illinois 

Dear Mr. Gothard: 

Ys 1936 draws to an end, we note with gratification that our 
early estimate of non-farm dwelling units built in 1936 was exceeded by the 
actual buildine volume. We had anticipated the construction of 250,000 dwel- 
ling units. A careful investigation of all sources places the actual total 
around 270,900, of which about 190,900 are single family houses. 


What are tne prospects for 1937? We confident expect a con- 

i 
building upturn and estimete that there will be between 
constructed during tn® coming year -- 


tinuation of the 
490,900 and 459,000 non-farm dwelling units 
" fAin of approximately SO per cent. This aporoaches the volume of non-farm 
iwelling units built during 1929 and is, roughly, about the total built in this 
country in 1921. Yet, this is considerably under the average of 700,000 units 
constructed annually from 1920 to 1929. 


all members of the plumbing and heating 
benefits to their business. 


It should be obvious to 
industry that such building gains represent material 


We consider our estimates conservative. The outlook for home 
building for tne next four years excellent, both from the standpoint of volume 
and quality. During the years of inactivity in the building industry, the nation 
accumulated 1f housing and it will require years to over- 
come tnis situation. and heating industry will play 
a nrominent role. 


an enormous shortage 
In this revival the plumbing 


Tne Federal Housing Administration's insured mortgage system and 
wnat influences it has exerted on tne new construction program deserve the at- 
tention and study of all industries ified with residential building. The 
reforns, instituted by the passage of tne National Housing Act, in home financing, 
the elimination factors, the nrovision of high construction standards and 

rT bullding,*® all have 
i@ tne construction upturn and in removing rcrob- 


ident 


~ * - 
) riash 


‘ At , a “ 4 hb? —~ om 1 ~~ a » 
the discourngement of reprehensible practice ch as “Jerry 


etabilizi 


had their influence tn 


abilities of a return of the unfortunate conditions of the past. We must remem- 


her, however, in this connection, tant booms as well as depressions have their 


ianfers. 
We join with you in Loox ing forward to further business gains in 1937. 


- 


1 truly yours, 
ek) sriakd 


Vein 


s * 
Stewart McDonald 


£ Aon 4 oy 1 +e. * re 
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News of Men... 


Meetings... 





Companies .. . 





N. E. Wholesalers 


® Fourteenth convention of Plumbing and Heating Whole- 
salers of New England, Inc. held January 26, at Hotel Ken- 


more in Boston, Mass. 


Featuring the fourteenth convention of 
the Plumbing and Heating Wholesalers 
of New England, Inc., which was held 
at the Hotel Kenmore, Boston, 
January 26, mat- 
ters affecting the association, both with- 
in the industry and from the standpoint 
of present Attending the 
one-day session were 250 members and 


Mass., 


was a discussion on 


legislation. 


guests. 

The election of the board of directors 
which took place at the morning session 
had the following Charles H. 
jarker;: Thomas F. Beunett; Arthur W. 
Blake; George F. Elliott; Harrie C. 
Fletcher; Richard H. Gamwell; William 
Haves: Ernest H. Littlefield; E. C. Mars- 
den; <A. C. Marshall; Edward Mce- 
Gowen; J. Walter Mills; James H. 
Mullen; John H. Patrick; R. C. Sulli- 
van; G. L. Tillinghast; John E. 
Washburn. All the foregoing were re- 
R. C. Emerson and Samuel J. 
Lipsitz also were elected to the board. 
Officers of the 
lows: M. W.. Dennison, president; 
James H. Mullen, vice president; W. F. 
treasurer; and E. F. Butler 


results: 


and 
elected. 


association are as fol- 


jennett. Jr.. 
secretary. 


Membership 


new wholesalers were voted 


The time 
convention of 


Four 
membership at this meeting 
next 


and place for the 


the association were left to the further 
decision of the officers and the board of 
directors. 

Subjects which were discussed at the 
boilers and 


afternoon session included: 


radiators; copper and brass pipe and 
tubing: steel and wrought iron pipe; 
plumbing fixtures and supplies; new 


resale schedules of valves and fittings; 
Federal Act. 


and the provisions of 


lHlousing 


extension of 


Titles |] 


and Il: 


the California Fair Trade Practice Act. 
Other scheduled business before the 
convention included reports from the 


nominating committee, the president, 
the board of directors, treasurer and 
secretary. Over 250 members and 


guests gathered at the Hotel Kenmore 
the afternoon and evening before the 
The annual banquet of the 

was held the evening of 
January 25 and at this affair President 
Dennison introduced prominent mem- 
By previous agree- 
were no speeches at this 


convention. 
association 


bers and guests. 


ment there 


Among those who were in- 
President Dennison 
James Mullin, vice president of the as- 
Tom Richardson, president 
of the Eastern Supply Assn.; William A. 


Breck, vice president of J. B. Wise Co.; 


function. 


troduced by were: 


sociation: 

























George E. Hoffman, vice president of 


Crane Co.; D. C. Roscoe, Bethlehem 
Steel Co.; R. H. Sanborn, Republic Steel 
Corp.; Frank Hubbard, president of 
United Electric Controls; E. T. Rowe, 
manager of Boston branch of Crane 
Co. 

The various sessions of the conven- 
tion itself were restricted in attendance 
to members only. Another social function 
was a luncheon held between the morn- 
ing and afternoon sessions. 


Credit 


A series of meetings for the credit 
men of the plumbing and heating indus- 
try has been scheduled during the Sev- 
enth Credit Congress of Industry which 
is to be held in connection with the an- 
nual convention of the National Assn. of 
Credit Men in Chicago, June 21-25. This 
group from the plumbing and heating 
industry is headed by C. H. Rison, Grin- 


nell Co., Ine., national chairman, and 
F. A. Meyer, Crane Co., national vice 
chairman. 







Left to right: Riceardo Salmona, president, KleenSan Corp., and A. M. Maddock, 
vice president, Standard Sanitary Mfg. Co. 
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EATER COMFORT... BETTER HEALTH .. SAAC ALY 


Cen walth Them bay / 
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@ You want comfort. You want good health. What’s more, your 
wide of possession in your home, its furnishings, your automobile, 
our wife’s fur coat, and all such, makes you want to be just a little 
bit ahead of —not just keeping up with—the Joneses. 

If that is a fairly accurate picture of you, it is also a quick and 
yweurate picture of Mr. Joe Consumer and wife—your prospective 
ystomers—because we are all pretty much alike. 

You and | and our wives and the other fellow and his wife, all buy 
fom the same buying motives, and one of the strongest is personal 
emfort. Another is the desire to buy something “new” and still 
another is keeping up with, or a bit ahead of, the Joneses. 

Here is where the Nu-Bidet will not only fit into that picture but 
actually make it complete. 

First. the Nu-Bidet will give to man or woman, more comfort than 
any accessory you can purchase for your bathroom. It is as necessary 





to personal hygiene and complete cleanliness as a toothbrush or the 
bathroom itself. 

Second, it is amazingly NEW—in fact, the most advanced step in 
bathroom fixtures since bustles, picture hats and sideburns were all 
idged to be one’s own fault and gave way to something far better 





and more useful. 
Third, people having a Nu-Bidet in their homes or apartments will 
irst be envied and then copied. Because, most people have a bath- 
room complex and are hygiene minded, and the Nu-Bidet offers the 
simplest, most comfortable and safest way of being completely clean. 
In Europe you may go begging for a room with bath, but, bath or 
no bath, you'll have a bidet in your room without asking for it. They 
have been using them there for more than two centuries. 
Therefore, the Nu-Bidet is a unit that you can’t duck, dodge or 
ignore. And the question is: Why should you want to when there is 
aready and eager market for it? Orders and inquiries from every 
nok and corner of the United States, Canada and every other 
civilized country in the world have proved that. , 
The Nu-Bidet is an added attraction that will definitely help sell 1"* gore a ee eee aus 
rrent new or modernized homes and apartments easier and at unit of seat, Nu- ad uum breaker and 
; : . . Bidet and lid in also a specially de- 
igher prices. Use the coupon NOW for further enlightenment. one assembly, which BP signed venturi si- 
replaces the regular : phon breaker, making 


2 ee ae Eo [ite RE Pee ge er Pr Yt ag, a Pare A seat and lid. /t is equip- ; i ; back siphonateo a ross 
ped with a specially de- , connection impossibie. 


ae % 

WHAT IS THIS N THIS! ‘ “ 

The Nu-Bidet is a thoroughly modernized Sitz Bath...and more. The Be @ 
following uses make it a safeguard to health and as necessary to personal © e 


hygiene as your toothbrush or the bathroom itself. 
L. 





and proctolog:cal cases. Spray for same purpose and feminine hygiene. 
DAY ) 


Attachment for douche, enema and hydrotherapeutics, entirely elim- s 
inat ng the old rubber bag method. as 
The Nu-Bidet can be installed on any regulation size toilet bowl in less & 
thas ‘wo hours. It will convert the ordinary bathroom into one that is # 
truly hygienic at a small investment. Use coupon now. 4 


KLEENSAN CORPORATION: 341 PARK AVE 


S tz hath for personal hygiene and treatment ef urolog cal, gynecolog cal 
f E 
ae 
rm 





KLEENSAN CORP., 341 Park Avenue, New York, N. Y. 
Please send brochure, “Your Answer to a Long Felt Need.” 
Name 

Address 

Jobber 


Address 





The Nu-Bidet does not change the The Nu-Bidet lifts up and stands 
pearance of your toilet. No extra against the lid when not in use, com- Jobber _) 
Space required. pletely out of the way. 


Retail Plumb 
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Taken at Northrup roundup. Left to right: Herbert J. Northrup, president. 

Northrup Supply Corp.; C. H. Starr, secretary, Northrup Supply Corp.; W. M. 

Jenkins, San-Equip., Inc.; R. L. Ulffers, Bell & Gossett Co.; H. R. Bickle, 

Keasby & Mattison Co.: and F. J. Dunn, General Fittings Co. Other pictures 
taken at this meeting will be published in a later issue 





Salesmen and executives of Hays Mfg. Co. attending sales conference of company 


Product Display 


A number of manufacturers, whole- 
ealers and contractor-lealers met in 
the offices of KleenSan Corp., 314 Park 
Ave., New York City, on January 13. 
H. R. Doughty, general manager of the 
company, talked on the development of 
the company’s product and explained 
new merchandising plans. 


Northern Indiana 





Sales Conference 

Salesmen and executives of the com- 
pany attended ae sales’ conference 
staged by Hays Mfg. Co., Erie, Pa. 
Conferences of a similar nature are an- 
nual affairs at the company and this, 
like others. lasted a full week. New 
products in the company’s line were 
introduced at the meeting. 


Brass Co. representatives assembled at recent 


| 


: 
+ 
4 
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february, 1937 


Sales Convention 


Northern Indiana Brass Co., Elkhart, 
Ind., held a sales convention at the 
plant January 8 and 9. This convention 
was attended by the company’s repre 
sentatives from all parts of the country 
The various sessions at the convention 
were devoted to an explanation of the 
company’s position in reference to the 
existing market. A tour of the plant 
had been arranged to view the recent}, 
completed changes in the manufactiu) 

ing facilities. All sessions of the con 
vention were in charge of Ross Martin 
president. A feature of the two-da 

session was a banquet held at the Hote! 
Elkhart and attended by the represen 
tatives and men from the plant. 


Second Roundup 

The second “roundup” sponsored by 
Northrup Supply Co., Johnson City, N 
Y.. was held January 5-6 in Kalurah 
Temple, Binghampton, N. Y. All the 
manufacturers who sell to this suppl 
house were represented at the roundup 
and each had a booth. <Approximatel: 
350 attended the first day’s session 
while over 500 were present the second 
dav. Plumbing and heating contracto) 
and purchasing agents of the variou: 
manufacturers were present at the two 
day session. Refreshments were served 
by the company during the hours that 
the roundup was open 


Merchandisin inic 
g Cl 

A sales meeting and merchandising 
Clinic for salesmen and dealers of 
Johns-Manville Corp. was held at the 
Palmer House in Chicago, January 1» 
Approximately 800 were in attendance: 
at the session At this meeting 


sales convention 
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Taken at the sales meeting of Johns- 
Manville Corp. Left to right top row: 
Lewis H. Brown, president Johns-Man- 
ville Corp.; L. R. Hoff, president, Johns- 
Manville Sales Corp.; and Arthur Olsen, 
treasurer Johns-Manville Corp. Bottom 
row: H. M. Shackleford, sales promotion 
manager and P. A. Andrews vice presi- 
dent in charge of building materials, both 
of Johns-Manville Corp.; and George La 
Pointe, Jr.. president, National Retail 
Lumber Dealers Assn. 


greater than average improvement in 
the farm situation in the middle west 
was cited as an indication of a bright 
future for the building trades. This 
meeting was part of a four-day conven 
tion of the company’s salesmen. 


—r 


P. A. Andrews, vice president 
charge of building materials, acted as 
toastmaster for the banquet in the eve 
ning. Other speakers were Lewis H. 
Brown, president; J. L. Wood, general 
credit manager; L. R. Hoff: president, 
Johns-Manville Sales Corp.; and George 
Dulany, president, American Forest 
Products Assn. 

In the course of his address, Mr. 
Brown stated that 425,000 home units 
e expected to be built in 1937. This 


al 
he said, while it represents a large 
increase over the previous year, still 
is below the 590,000 units needed an 
nually to wipe out the existing home 
shortage. To reduce home building 
costs without sacrifice of quality, 
financing for the home owner tinust be 
on a sound basis. Developing this line 
of thought, Mr. Brown declared that 
these principles are incorporated in 
Title II of the National Housing Act 
Karlier in the day. Arthur A. Hood, 
merchandising expert, outlined the 
company’s plan of consumer selling 
H. N. Shackelford, vice-president, Johns 
Manville Sales Corp., presented’ the 
campany’s plans for promotional and 
uivertising activitv during 19°7 


Attend Meeting 


\t a recent sales meeting held by 
McDonnell & Miller forty sales repre 
sentatives and principals of the organi- 
zation were in attendance. The avowed 
purpose of the meeting was to work 
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tween the jobber and the contractor. 


roducts Show 
Radiator Co. 
troduces twenty new prod- 
ucts at convention of com- 


N.¥., January 25-27 
A group of twenty new products was 
presented by American Radiato1 





Arthur R. Herske,. vice president and 


merchandising 





LHote. vice president and manage 
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which have proved to be successful in 
the automobile industry. Included in 
this group of new products was a con- 
ditioner unit for oil firing, an attic fan, 
an all purpose boiler, a stoker for side 
firing, a stoker boiler, a radiant tem 
perature control, a humidifier and pre- 
fabricated ducts 


Attendance 


This sales convention at which the 
products were introduced was attended 
by representatives from all parts of the 
countrys The salesmen in attendance 
made visits to the various plants of the 
company in the area. The second and 
third davs of the convention were given 


Ove} to discussions of the new prod 


ucts and to an explanation of-the com 
pany's plans for promoting them. Mr 
Herske made the statement that the 
products which were introduced at this 


time will be followed by several others 





D. Rose, vice president and eastern manager of sales: R. F. 


Allied Products Division: A. R. Herske. 
vice president and general manager of sales: and D. E. Kennedy. viee president 
manager of sales 





Left to right: Geo. Drake and Geo. Frank, past presidents, N.A.M.P.: Mr. 
Herske; and Mr. Rose 
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On the day following, this display 
of new products was opened to con- 
tractor-dealers. Some of the plumbing 
and heating contractor-dealers in at- 
tendance at the display were: George 
H. Drake and George W. Frank, both 
past presidents of the N.A.M.P.; Henry 
J. Ritter, past secretary-treasurer of 
the same association; C. P. Haggerty; 
William Harmon; ‘Taylor Johnson; 
William Harmon, Jr.; J. A. Collins; 
and Walter Johnson. This group of 
contractor-dealers was drawn (from 
Buffalo and the immediate vicinity. 


Welding Foundation 


A new foundation has been estab- 
lished for study and research in the 
arc welding industry. This foundation 
has been named The James F. Lincoln 
Are Welding Foundation. Principal di- 
rection of the wok carried on will be 
given by Dr. E. E. Dreese, head of the 
department of electrical engineering at 
Ohio State University. One of the pri- 
mary objects of the foundation will be 
to stimulate original design. 


Veteran’s Dinner 

Jenkins Bros., Bridgeport, Conn., held 
the annual banquet of the Jenkins 
Bros. Veterans League in the Stratfield 
Hotel, January 14. The League is com- 
posed of workers, who have been con- 
nected with the company over a period 
of 25 or more years. Farnham Yard- 
ley, president, completed 25 years of 
service with the company during the 
past year and was awarded a 25-year 
medal at the recent banquet. Bernard 
J. Lee, vice president, was toastmaster 
at the banquet. 


Gas Contest 


The Assn. of Gas Applicance and 
Hquipment Manufacturers have an- 
nounced a nation wide contest for 
plumbing contractor-dealers which will 
run from February 1 to September 30. 
Merchandise prizes to the value of $12.- 
000 will be awarded to winners. Seven 
geographical districts, comprising the 
entire United States, have been set up 
for this contest. In each of these dis- 
tricts, a complete set of ten prizes will 
be awarded. Duplicate prizes will be 
awarded in case of ties. 

The rules of the contest are as fol- 
lows: Automatic storage, instantaneous 
and conversion gas water heaters will 
carry a contest tag worth one point 
in the case of automatic heaters and 
one-half point in the case of conver 
sion heaters. Dealers are required to 
send in one tag to register for the con- 
test. From then until the end of the 
campaign they will receive monthly 
folders offering advertising and mer- 


chandising plans to stimulate sales. 
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Personals 





Paul R. Baugh, has just been made 
vice-president of the Blaker Advertis- 
ing Agency, Inc., New York City. The 
announcement was made by Henry 
Blackman Sell, president. Mr. Baugh 
served for some time as assistant ad- 
vertising manager of American Radia- 
tor Co. 





Paul R. Baugh 


L. A. Fisk and M. E. Northrop, have 
joined Earl K. Williams, Inc., New York 
City, in charge of Brooklyn and Long 
Island territories. 


William C. Bird, president, Buffalo 
Pipe & Foundry Co. has been appointed 
general chairman for the annual ban- 
quet of the Buffalo chamber of com- 
merce to be held February 2. 


T. R. Flanigan, formerly of the Balti- 
more, Md., office of United States Radi- 
ator Corp., has been appointed New 
York branch manager of the company. 


Pierce T. Wetter, for ten years on the 
staff of the American, Society of Me- 
chanical Engineers, has left to become 
executive vice president of the Ameri- 
can Cutting Alloys, Inc. 


February, 1937 


Harry Booth, formerly vice president 
of United States Radiator Corp., has 
resigned to go with Weil-McLain Co. 


A. J. Riedinger, formerly assistant 
sales manager of J. A. Zurn Co., has be- 
come works manager of Josam Mfg. 
Co. 


Otto A. Pfohl, formerly chief engi- 
neer in the Buffalo, N. Y., area for 
S. F. Bowser & Co., has been appointed 
general sales manager of the Coleman- 
Stratton, Inc. 


J. Walter Singmaster, president, Le- 
high Valley Supply Co., Allentown, Pa., 
was reelected president of the Allen- 
town chamber of commerce. 


A. D. McNeilly, formerly connected 
with American Radiator Co., has been 
appointed head of the heating division 
of Warren Norge Co., according to an 
announcement from C. B. Warren, pres- 
ident. 


J. Lee Walsh, formerly connected 
with May Oil Burner Corp., has been 
appointed sales manager of the foil in- 
sulation department of Reynolds Corp. 


Crane Co., Chicago, has announced 
the following apointments: C. 5S. Pit- 
kin has been placed in charge of tlie 
newly established east central sales 
district; J. G. Johns has been placed 
in charge of the newly formed south- 
eastern sales district; H. M. Moss has 
become sales manager at Pittsburgh, 
Pa.; F. D. Morrison has been made 
manager at Birmingham, Ala.; G. E. 
Anderson has been made manager at 
Buffalo, N. Y.; E. R. Henning has been 
appointed manager at Lima, Ohio; T. 
R. Brady has become manager at Sioux 
City, Iowa; R. E. Doherty has become 
manager at Rockford, Ill.; E. B. Moor 
has been appointed manager at Sacra- 
mento, Calif.; E. T. Rowe has been 
appointed manager at Boston; and A 
H. Buck has been appointed manage! 
at Syracuse, N. Y. 





Left to right: C. S. Pitkin; J. G. Johns; and Fred W. Zander. Other pictures of 


appointees will be published in a future issue 
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J. P. Syme, Johns-Manville Corp., is 
one of a committee of New Yorkers 
appointed to study the financial needs 
of the construction industry. The ap- 
pointment was made by the New York 
Building Congress to develop informa- 
tion which would help sound financing 
of new construction. 


W. R. Rich, who for the past three 
years has been associated with Amer- 
ican Radiator Co. in the general sales 
department and in the Allied Products 
Division, has been placed in charge of 
the automatic oil burner division of the 
company, according to an announce- 
ment by R. F. L’Hote, vice president 
and manager of the Allied Products 
Division. 


New Distributors 


Sales Representatives, Appointments 





Malleable Iron Fittings Co., Branford, 
Conn., recently appointed a number of 
dealers in Connecticut for the Branford 
Oil Burner division of the company. In 
the report of these appointments, it was 
neglected to mention that the oil bur- 
ner division of the company is entirely 
separate from the fittings division. 


National Radiator Corp., Johnstown, 
Pa., has announced the appointment of 
W. B. Montague as advertising and 
sales promotion manager. Previous to 
his joining National Radiator, Mr. Mon- 
tague was sales promotion manager for 
the Surface Combustion Corp. 





W. B. Montague 


Central Tube Co., Pittsburgh, Pa. has 
appointed Arthur H. Dufort general 
manager of sales. H. G. Morrow, vice 
president in charge of sales, made the 
announcement. 


Jas. P. Marsh Corp., Chicago, has an- 
nounced the appointment of Harry A. 
Pillen, 622 Broadway, Cincinnati, Ohio, 
as representative 
territory. 


for the Cincinnati 
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Gar Wood Industries, Inc., Detroit, 
Mich., has announced the appointment 





Ralph Jenkins 


of Ralph S. Jenkins 
in charge of manufacturing. Logan 
Wood, vice-president and general man- 
ager, made the announcement. Mr. 
Jenkins formerly was connected with 
St. Paul Hydraulic Hoist Co. 


as vice-president 


The Emerson Electric Mfg. Co., St. 
Louis, Mo., has announced that Eugene 
P. Farris has been appointed manager 
of specialty sales. 





Ferdinand Jehle 


The Hoffman Speciality Co., Water- 
bury, Conn., has announced the ap- 
pointment of Ferdinand Jehle, as di- 


rector of their research laboratory at 


Stamford. The laboratory has just 
been completely equipped to develop 
and test devices for use on radiator 


heated systems. 


Johns-Manville Corp., New York 
City, has announced the following pro- 
motions within the Charles 
H. Roberts, formerly 
has become comptroller; 


company: 
general auditor, 


Arthur Olsen 


has been made treasurer: Vandiver 
Brown, formerly assistant secretary, 
has been made secretary; and W. I. 


Waite has been made secretary of the 
officers’ board. This announcement 
came from Lewis H. Brown, president. 
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Aurora Pump Co., Aurora, Ill, has 
announced that Frank S. Main has been 
made president of the company and 
that Lionel W. Claypool has been made 


vice president. Both of these men for- 


merly were connected with Micro- 
Westco. 
Doran Co., Seattle, Wash., has ap- 


pointed Marlin C. Moore, 1971 W. 97th 


St., Chicago, as the company’s repre- 
sentative in the territory. This an- 
nouncement has come from I. A. Heus- 


ner, vice-president. 


Business Changes 


and New Incorporations 





American Brass Co., Waterbury, 
Conn., has announced that the Newark, 


N. J. branch of the company has moved 
into new quarters at 744 Broad St., 
Newark, N. J. 

Meichior, Armstrong, Dessau Co., 
New York City, have announced the 
opening of a branch at S859 Bergen 
St.. Newark, N. J. 

C. Il. T. Corp., New York City, has 


the opening of an office in 
Manville is in 
him is C. F. 


announced 
Morristown, N. J. K. R. 
with 


charge. Associated 


Gilbert. 


The Titan Valve & Mfg. Co., Cleve- 
land, Ohio, has announced that the com- 
pany’s new factory and offices are now 


located at 9913 Elk Ave., N. E. 


R & M Plumbing & Heating Sup- 


plies, formerly located at 35846 Lan- 
caster Ave. and 3845 Warren St. has 
announced that the company now is lo- 
cated at 3808 Lancaster Ave. and 3809 
Pearl St., Philadelphia, Pa. 

The Patterson- Kelley Co., East 
Stroudsburg, Pa., has announced that 
the Philadelphia branch of the com- 


pany has been moved from 2402 Market 


St. to 1700 Walnut St. T. J. Kauders, 


for the past eleven years connected 
with the Chicago office. now is in 
charge of the Philadelphia office and 
is associated with C. P. Sanville. 

Alco Valve Co., St. Louis, Mo., has 


announced that the company’s Chicago 
district office and warehouse now is 
located in the Merchandise Mart, Chi 
cago. 

General Controls Co., San Francisco, 
Calif., has announced that the company 
has established a branch office in New 
York City. Alvin W. Ray, sales man 
ager, made the announcement 


Birchfield-Cowan Co., 420-422 Lee St., 
Ala.. 
ing wholesalers, has been formed by lL. 


M. Birchfield Charles G 


Montgomery, plumbing and heat 


and (C‘owan 
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Forty-fourth Illinois 


® Present legislation discussed at annual convention of Illinois 


Master Plumbers Assn. held in Chicago, January 11-14— 
Charles E.. Gawne elected to presidency 


Present day legislation affecting the 


plumbing industry and the problem of 


apprenticeship were two standout fea- 
of the forty-fourth annual 
vention of the Illinois Master Plumbers 
held at 


January 


tures con- 
the Congress Hotel, Chi- 

11-14. The 
was featured also by the attendance of 
Werner, 
tion president, and his wife. 


Assn. 
convention 


Cazo, 


(;eorge H national associa- 


Papers de- 
legislation included 


livered on present 


one on the Social Security Act and an- 


other on the Robinson-Patman Law. 
Apprenticeship was covered by a paper 
describing the national apprenticeship 


training program. 


Officers 

The election of officers, which was 
held on the final day of the convention, 
resulted in the following men being 


Charles E. 
Arthur J. 
first 
Somonauk, 
William F. 
Chicago treasurer. 
Mr. Hilde- 
were reelected to their respective 
Total the 
numbered this 


chosen for the ensuing year: 


CGawne, Chicago, president; 


Stevens. Downers Grove, vice 


president; T D. Lewis, 


second vice president: and 


Hildeman, Heights, 
Mr. 


man 


Stevens, Lewis and Mr. 


attendance at con 
578. Of 
alternates and 
261. 


and 


offices. 
vention figure, 


delegates, other mem 


bers accounted for 
state municipal of 
the 


pointed to 


\ number of 
convention and in 
the 


lationship between municipal and state 


ficials addressed 


their remarks close re- 
public health programs and the profes- 
plumbing These officials in 
cluded: Edward J. Kelly, mayor of Chi- 
cago; Joel I. Connolly, chief of the Bur- 
eau of Public Health Engineering, City 
of Chicago; Dr. Frank J. Jirka, director, 
Department of Public Health, State of 


sion of 


Illinois; and Lauren Gayton, City Engi- 
City 
men, several nationally prominent lead 


neer, of Chicago. Besides these 





ers of other branches of the industry 
were presented and spoke briefly. In- 
cluded in this group were: Herbert C. 

director, Electric Water 
Council; R. D. Smith, presi- 


Angster, 
Systems 





Gawne—New President 


Chas. E. 


Air Condition 
ing Institute of William Spil 
lane, president, Chicago Credit Bureau; 
William Woolley, administrator of the 
voluntary committee in Illinois; 
and C. B. Nash, vice president, Stand- 
ard Sanitary Mfg. Co. 

The paper on the Social Security Act 
by R. B. MeCune, field 
representative, Social Board. 
Mr. McCune prefaced his paper by stat- 
ing that there are a number of separate 
features to the Social Security Act 
which many people do not realize. For 
example, he declared, there are portions 
of the Act devoted to public assistance, 


104 


Refrigerating and 


Chicago; 


dent, 


code 


was delivered 


Security 


aid to the aged, dependent children and 
the blind, public health and maternal! 
care. Grants for these provisions, he 
pointed out, are made by the Federa! 
Government to the various states pro- 
vided that the states themselves will 
appropriate funds for the purpose and 
set up an administrative commission. 
Unemployment compensation, said the 
speaker, has not, as yet, been enacted 
into law in Illinois although there is a 
strong possibility that this will be done 
at the present session of the state legis 
lature. Wisconsin was the first state 
to adopt such a law and today 35 states 
and the District of Columbia have fol 
lowed suit. Such legislation, Mr. Mce- 
Cune said, affects employer of 
eight or employees. Another 
statement he made was that of pc 
of the funds collected under this 
lation are used to set up a fund for un 
employment relief. 


every 
more 
°- cen! 


legis 


Old Age Benefits 

In explaining the old age benefits sec 
tion of the Social Security Act, Mr. Me- 
Cune stated that it is, in effect, a pen 
sion to employees upon their reaching 
the age of 65. The amount 
ployees will receive will be dependent 
upon their length of service and the 
amount of their earnings. Other 
Visions explained by the speaker were 
that lump sum payments to individuals 
amount to three and one half per cent 
of the wages earned by the individua! 
When an individual dies, his estate is 
entitled to the benefits which he 
received. Every employer who has 


such em 


pro 


has 
not 
his payroll 


one or more employees on 


is affected by this provision of the 
Social Security Act. 

Mr. McCune declared that 1,270,000 
employees already were registered 10 
Chicago and about 27,000,000 in the 
United States. This number will be in- 
creased to a great extent as time goes 
on. Employees are not forced to stop 
working upon reaching the age of bo, 
but they will not receive their benefits 
until they have stopped. 

A short period of the speaker's time 


allotted to answering questions 


was 
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George H. Werner—Problems 


from the floor. Brought out by one of 
these questions was the fact that in an 
incorporated business, all officers 
entitled to benefits since they receive 
salaries, but in an individual or partner- 
ship owned business the owner or own- 
ers are not entitled to receive benefits. 
Another question disclosed that employ- 
must give employees receipts for 
the amount of tax deducted from earn- 
ings. Mr. McCune said that this can 
be accomplished in a number of ways. 
three of which are: on the clock card 
of employees; on the pay envelope; or 


are 


ers 


on the pay roll check given the em 
ployee. 
In conclusion, Mr. McCune stated 


that present plans call for amending the 
\ct so that it will include those now 
left out. In this list will be owners of 
businesses, agricultural workers and 
Federal employees. 

The address having to do with 
other vital piece of present day legisla- 
was entitled, “Price Problems 
('nder the Robinson-Patman Act,” and 
delivered by Egbert Robertson, 
member of the legal firm of Robertson, 
Crowe & Spence. Mr. Robertson, 
made a study of the Law as it 
affects our industry, traced the develop 
ment of its provisions and they 
may affect plumbing and heating 
The complete text of 
Mr. Robertson’s talk will be found in 
another section of this issue. 


an- 
tion 
was 


who 


has 


how 
con- 


tractor-dealers. 


Werner’s Address 

National President Werner’s address 
dealt with problems confronting the 
master plumbers of today. A portion 
of his address is reprinted below: 

“It is always a pleasure for anyone 
Officially connected with the National 
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Plumbers to attend 
Illinois state 
with on the 


Assn. of Master 
a convention of the 
ciation and to confer 
problems confronting 


you 


our association 


and master plumbers. Members of your 


actively 
the 
vears 

1883, 


many 


have been 
the direction of 


since its 


association 
with 


state 
identified 
N.A.M.P. 
ago, and since its beginnings in 
your contributed 
fundamental which 
large degree, been responsible for the 


inception 55 


members have 
ideas have, in a 
success we have enjoyed as a associa- 
tion. The idea of a permanent national 
office originated in Illinois. The re- 
search idea had its inception here; so 
when I refer to the membership in the 
Illinois state association as being orig- 
inal thinkers, I believe T am only stat- 
ing the obvious truth. 


“You probably get somewhat impa 
tient, now and then, with the national 





Thomas F. Hanley, Jr. 


Delegate 


association, because we don’t adopt all 
of the ideas the members urge and do 
not, in all cases, proceed along a path 
of activity which appears to you wise. 
But oftentimes practical considerations 
prevent the adoption of novel ideas, no 
matter how sound these ideas may be; 
demands a 
atti- 


Con 


and oftentimes expediency 
retrenchment or a 
when the conditions which 
us would seem to urge going full 
this 


call 


conservative 
tude, 
front 
ahead. I not as an 


speed say 


apology, but rather to atten 
the 


regard to 


your 
tion to existence of many factors 
with 
are not obvious unless one is intimately 
affairs. Finance and 
membership are two 
tant factors which oftentimes prevent 
us from going ahead and doing the 
obvious things to correct the conditions 
surrounding us and to overcome the 
obstacles placed in our path. 

“But my object in coming before you 
today is not to merely praise you for 


your work in the past and to spur you 


our association which 


familiar with its 


numerical impor 


asso- 





LUD 


on to greater organization effort in the 


future. You will go ahead without any 
encouragement from me because you 
realize, just as other intelligent men 
realize, that it is only through well 
financed and strong organization that 
we can meet and overcome our ob- 
stacles and make the existence of our- 
selves and other master plumbers 


profitable to us and to the public whom 
we serve. 

“No plumber 
tools. No 


tools. 


can do a job without 


Association can do a job 


without Whatever the plan may 
be, there are three essentials to its suc 
money, (2) 
the de 


translate 


cessful attainment: (1) 


membership strength, and (3) 
termination to succeed. To 
dreams into reality; to translate hopes 


events, and to achieve what we 
the 
pendent business and the possibility of 
the three 


and 


into 


want right to conduct an _ inde- 


a profit tools I have spoken 


of are needed, must be present to 


carry any plan, whatever it may be, to 


a successful conclusion.” 


Public Health 

The subject or 
plumbing and public health as expressed 
really 


relationship between 


municipal officials 
Mayor Kelly in 
the 
The theme was developed more fully bs 
Dr. Frank J. Jirka. In Illinois alone, 
said the speaker, 7,000,000 lives are de- 
the purity of the public 
He then pointed to the 


by state and 


was introduced by his 


speech of welcome to convention 


pendent upon 
water supply. 
publicity which is being directed daily 
to the that this 
had a One way 


declared 
effect 


subject and 


most beneficial 





Introduction 


Werner 


Mrs. 


that this publicity is helping 1s in the 
enactment of more plumbing codes 
which recognize the public health fea 
ture. However, continued the speaker, 


more such codes are needed 

The public water supply, Dr. Jirka de 
clared, is the foundation on which rests 
the protection of public health. In 
the speaker the 


which 


COT 


clusion, praised rela 


tionship exists between public 
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Joel I. Connolly—Health 


health officials and plumbing contrac- 
tors of Illinois. Increased cooperative 
efforts between plumbers and public 
health departments will effect much 
future good, he said. 

Lauren Gayton, who was introduced 
for a brief talk before the convention, 
stated that modern, municipal water 
filtration plants only protect the water 
supply up to the premises of the ulti- 
mate consumers. Therefore, as a pub- 
lic health measure only qualified men 
should be permitted to touch any part 
of the water supply system. He then 
stated the obvious truth that the find- 
ing and eliminating of cross connections 
is plumbing work. There is a tremen- 
dous amount of such work to be done, 
he declared, and the only way in which 
it can be accomplished is by all plumb- 
ers, city health departments and engi- 
neering departments to work together 
with the avowed purpose of eliminating 
health hazards. 

“Skilled Craftsmen vs. Handymen 
and Helpers,” was the title of the paper 
which covered the subject of apprentice- 
ship. This paper was delivered by 
Maurice M. Hanson, field representa- 
tive, Federal Committee on Apprentice 
Training. Mr. Hanson took up the sep- 
arate features of the Federal apprentice 
training program and showed why each 
of the separate sections had been in- 
cluded. He then showed the need for 
such a program and pointed to the fact 
that the depression had caused a break- 
down in apprentice training which today 
is making itself felt very strongly. The 
Federal program, he said, is entirely a 
voluntary proposition, and the com- 
mittees now appointed are voluntary 
organizations. Five field representatives 
have been appointed by the Federal 
government. 

The thought was then developed that 
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the request for an apprentice training 
plan had come from trade itself. In 
our industry, Mr. Hanson declared that 
improperly trained apprentices who 
eventually become master plumbers 
only bring about their own downfall 
and work against the betterment of 
others who do have the proper training. 
Mr. Hanson made the statement that 
improper training is the basis for many 
of the evils besetting our industry to- 
day. 

Mr. Hanson declared that finally a 
standard, comprehensive course of ap- 
prentice training had been developed. 
The agencies responsible for the setting 
up of such a program in the plumbing 
industry were the master plumbers’ na- 
tional association, the journeymen’s as- 





J. A. Van Nattan, retiring president 


sociation and a number of government 
groups. Features and provisions of the 
program for plumbing apprentice train- 
ing were explained by Mr. Hanson. Full 
details of the program were published 
in a recent issue of DoMESTIC ENGINEER- 
ING.* In conclusion, Mr. Hanson urged 
all those who were in attendance at the 
convention to encourage the establish- 
ment of this program wherever feasible. 

John J. Calnan, president, Plumbing 
and Heating Industries Bureau, deliv- 
ered an address, “Planned Publicity.” 
The speaker’s opening remarks were 
devoted to business conditions. He 
pointed out the fact that associations 
everywhere were faced with favorable 
futures. He then went on to show the 
necessity of publicity in any business 
and particularly in the plumbing and 
heating field. In connection with this 
he said that local associations every- 
where in the country have the oppor- 
tunity of carrying on such a publicity 
program A portion of Mr. Calnan’s 
talk follows: 

“The Bureau has prepared for the use 
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of local associations a portfolio contain 
ing the various materials necessary to 
put the program into operation. Ags | 
proceed to outline the program, I ask 
you to kindly keep in mind that every- 
thing I mention is in the Bureau's 
portfolio. 

“The first step in the inauguration of 
an association publicity program is the 
appointment of a publicity committee. 
In larger cities, the chairman of the 
committee will doubtless wish to dele- 
gate to various members of the com- 
mittee full responsibility for the major 
subdivisions of the program. Now as to 
the details of the program. It will be 
most convenient, I believe, to mention 
the media for publicity which associa- 
tions have available. These, of course, 
are the newspapers, the radio stations, 
the civic clubs, community groups such 
as the parent-teacher association and 
local publications other than news- 
papers. 

“IT should like to see every local as- 
sociation in Illinois, following this con- 
vention, discuss the subject of publicity 
at its next regular meeting. I should 
like to see the appointment of a pub- 
licity committee by the various local 
associations for the purpose of formula- 
ting and carrying out a consistent pro- 
gram of publicity. May I repeat that 
the program I have outlined is practical, 
simple, and inexpensive. It is so inex- 
pensive, I believe, that any association 
should be able to inaugurate such a pro- 
gram from its own resources.” 





Auxiliary—Presented by Brookman 


W. E. McCollum, secretary, Central 
Supply Assn., read a paper on the pres- 
ent status of wholesalers within the 
industry. Excerpts from this paper are 
printed below: 

“For the past several years there has 
been a very cordial relationship be 
tween the wholesalers and the master 
plumbers in the central states and par 
ticularly in the state of Illinois. Each 
branch of the industry has a high re 
gard for the other branch of the in 
dustry. Master plumbers seem per 
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Tu E AIR CONDITIONING 
BLUE BOOK has been specifically de- 
jgned to become the daily reference 
wok for every man concerned with the 
design, specification, installation or serv- 
ong of air conditioning and_ heating 
equipment. If you come under any or 
ill of these classifications you need the 
WR CONDITIONING BLUE 
BOOK. In it you'll find a// of the 
echnical and product reference data so 
essential to the successful air condition- 
ing or heating installation . . . data 
yowll want to put to daily use. 

Consisting of more than 600 pages, 
more than 150 pages of the AIR CON 
DITIONING BLUE BOOK will be 
devoted to technical reference material 
.,, material yow’ll need in figuring air 
wnditioning and heating requirements. 
Many tables, rules and charts will sim 
lity its use. 

In its complete classified directory the 
nmes of more than 3500 manufac 
turers of products used in this field will 
x listed under the headings of all items 
they make. If you are familiar only 
with the trade name of a product, the 
trade name section will enable you to 
quickly establish the name of the manu 
racturer. 
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In another section the names and 
omplete addresses of all known manu 
tacturers of items used in this field will 
‘listed. In a matter of seconds you are 
thus enabled to locate information so 
ital to your daily buying and specify 
AQ activities. 








In the manufacturers’ catalog section 
ine products of the leading makers of 
Wf conditioning and heating equipment 
will be displayed. Descriptions, sizes, 
‘apacities and various other specifications 
' these products will be incorporated. 





Wuy not make the AIR CONDITIONING © we urge you to place your order now to insure yout 
BLUE BOOK your daily reference book? The receiving your copy without fail. ‘The price, post 
1937 edition will be distributed early in Merch and _ paid, is $5.00 per copy. 


AIR CONDITIONING 
BLUE BOOK gy | 


1900 PRAIRIE AVENUE, CHICAGO,_ ILLINOIS 





@ The job’s going right—we're on top of the 
schedule! Look for the reason and don't over- 
look the part fittings play. Square “GEE” Fit- 
tings and Unions with their clean cut threads 
help journeymen make quicker connections 
—connections that stay put. On thousands of 
jobs, Square’ GEE'S ‘aresavingtime, temper, 
and money. They can do it all the time for you. 


Square “GEE” Fittings and Unions are 
uniform. What one gives, all give! Grabler 


manufacturing methods, 
backed by careful, triple 
inspection, guarantee that! 


Order Square “GEE” Fit- 
tings and Unions from your 

* J F 
wholesaler next time... forts oo Reads trent 


ice Tables on Square "G 


a fte r th —— lwa ys | Products. Write for your copy now. 


THE GRABLER MANUFACTURING COMPANY 


6565 BROADWAY ° CLEVELAND, OHIO 


Worehouses: NEW YORK «© CHICAGO «+ PHILADELPHIA 
LOS ANGELES « SAN FRANCISCO + DENVER «+ DALLAS 


THE SQUARE “GEE” STANDARD AND EXTRA HEAVY MALLEABLE FITTINGS * STANDARD AND GROUND JOINT UNIONS « RAIL FITTINGS * STANDARD 
CAST IRON STEAM AND DRAINAGE FITTINGS « PATENTED FITTINGS * STANDARD AND EXTRA HEAVY BRASS FITTINGS « BRASS 
L ! N E I N C L U DE .) * UNIONS-+STEEL AND BRASS NIPPLES « HANGERS * FLOOR AND CEILING PLATES « RAPIDSEAL COPPER TUBE SOLDER TYPE FITTINGS 


SQUARE 
Pipe 


MALLEABLE, CAST IRON 


“GEE” 
Fittings 


DRAINAGE, BRASS, COPPER 
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fectly content for wholesalers to do 
‘the wholesaling and wholesalers, on the 
other hand, are content to let the mas- 
ter plumbers do the retailing and the 
contracting. 

“There was a time within the last six 
years when the competition of the other 
channels of distribution was a real 
threat to the members of your associa- 
tion and to our association, but within 
the past two years, we have reason to 
believe that wholesalers collectively 
have enjoyed a larger percentage of in- 
crease in volume than that obtained by 
the other channels. 


Even Larger Percentage 

“As new building increases we be- 
lieve that wholesalers will distribute 
an even larger percentage of total 
plumbing products sold, which means 
that the master plumber will gradually 
regain his proportionate share of the 
business. The mail order houses and 
certain of the d.t.u. distributors are 
here to stay, for there is always a cer- 
tain class of trade which they can sell. 
What we are most interested in knowing 
is whether or not the long-established 


method of distribution is breaking 
down in [Illinois and in the Central 
States. 


“It has been stated that if it were 
not for the business received from mas- 
ter plumbers, that certain d.t.u. distrib- 
utors could not remain in _ business. 
It would be interesting to know the 
total amount of such purchases by 
members of the Illinois Master Plumb- 
ers’ Assn. and the ratio of such pur- 
chases to total purchases by mem- 
bers of your. association. Person- 
ally, I believe that many of these re- 
ports have been greatly exaggerated. 

“There have been times during the 
past few years, when some of these ex- 
ceptions could have been justified. If in 


1933, or in 1934, a journeyman could 
not find employment with a master 


Plumber, and his family was hungry, 
who could conscientiously have criti- 
cized him if temporarily he ignored the 
ethics of his craft and decided that self- 
preservation was the first law of na- 
ture. Similar instances may have oc- 
curred with a master plumber, or it 
might have occurred with a wholesaler 
Or a manufacturer who was forced to 
convert merchandise into cash to meet 
a payroll. 

“Fortunately, that period of stress 
has passed. The pendulum is swinging 
back and, in my opinion, the long es- 
tablished method of distribution in IIlli- 
nois and adjacent states is more 
Strongly entrenched than it has 
been during the past six or seven 
years. If my statements 
and I hope they are, then I believe 
those who refer to the “breakdown” of 
should concentrate their 


are correct, 


distribution, 
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Some of those in attendance at the Illinois 
state convention. Left to right, top to bot- 
tom: William F, Hildeman, reelected treas- 
urer; A. J. Stephens, reelected first vice 


president; and T. D. Lewis, reelected 
second vice president. Second row: D. C. 
Cunningham, Edward Monteath and H. 


Bartosch, all of St. Louis, Mo. Third row: 

Leo J. Corboy, William J. Lang and C. J. 

Stanley, all of Chicago. Fourth row: Peter 

Munn and Rupert J. Weber, both of Chi- 

cago: and William Woolley. Bottom row: 

H. F. Clueas, C. Y. Lucas and R. C. Hunt, 
all of St. Louis, Mo. 


efforts on those territories in which that 
condition exists. If it were possible to 
do so, I should like to see a chart com- 
piled showing the rating of each and 
every state, with reference to the ob- 
servance of the long-established prin- 
ciples of distribution. I am quite sure 
that Illinois and other states in the 
central territory would be at the head 
of this list.” 

Herbert C. 
Water Systems 
troduced and in a short 
about the publicity 
nounced by private water system manu- 
facturers. This program ties in with 
utility companies all over the country 
for, said the speaker, such systems are 
limited by the availability of electricity. 
Such utility companies have been show- 
ing marked cooperation with master 
plumbers in supplying them with leads 
and inquiries for water systems. A 
sales manual now is being compiled on 
the subject, according to Mr. Angster. 
will be an even 

manufacturers, 


Elec- 
was in- 
told 
an- 


Angster, director, 


tric Council, 
speech 


program just 


In this manual there 
closer tie-in between 
utilities and master plumbers. 


Size of Market 

A few figures given by Mr. Angster 
showed the of the market. 1956 
was a peak production year for private 
that year approxi- 
units were 
He 


already 


size 


yater systems. In 
mately 25,000 
factured than in 1929. 

with the statement that 
$125,000 had been spent by his organi- 
zation to make the nation running water 


more manu 
concluded 


over 


conscious. 

C. B. Nash, vice president, Standard 
Sanitary Mfg. Co., spoke briefly. 
Mr. Nash stated that his travels over 
the country had convinced him that the 
public daily is becoming more conscious 
of the fact that master plumbers are 
guardians of the public health. Every- 
thing points to the fact that plumbing 
soon will be, if it hasn’t been already, 
profession on an equal 


also 


classed as a 
basis with the medical profession. 
One of the resolutions adopted by 
convention advocated the continuance 
of FHA activity beyond the present ex 
This resolution, consist- 
adopted. 


the 


piration date.* 
ing of two parts, was 
*Domestic ENGINEERING, Jan. 1937, pp. 133 
134. 
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Wisconsin Apprenticeship 


®@ Apprenticeship and legislation affecting industry discussed at 
great length at 43rd annual convention of the Wisconsin Mas- 
ter Plumbers Assn. held in Milwaukee, January 19-21—Smith 


elected to presidency 


The forty-third annual convention of 
the Wisconsin Master Plumbers 
Assn., held January 19-21 at the 
Hotel Schroeder, Milwaukee, Wis., had 
a program marked by the study of 
problems which affect our industry, as 
well as a forecast of the business pos- 
sibilities for 1937. Some of the high- 
lights on the program were papers 
which dealt with Federal and _ state 
Social Security Acts, apprenticeship 
and fair trade legislation. The slate 
of officers elected at this meeting for 
the ensuing year were as _ follows: 
Henry Smith, Racine, president; Henry 
C. Weber, Milwaukee, first vice presi- 
dent; E. W. Kelber, Kenosha, second 
vice president; George O. Toepfer, Mil- 
waukee, secretary; and Edward V. Han- 
ley, Milwaukee, treasurer. National 
delegates also elected at this time were 
Joseph Brah, Milwaukee, and Frank 
Branson, LaCrosse. Alternate delegates 
were N. Holgard, Racine, and George 
Kispert, Green Bay. 


Social Security 

The paper which dealt with Federal 
and state Social Security Acts had as 
its title, “Unemployment Compensation 
and Old Age Benefits.” H. Herman 
Rauch, director, Unemployment Com- 
pensation Department, Industrial Com- 
mission, Milwaukee Office, who deliv- 
ered this paper, explained the _ provi- 
sions of existing social security legisla- 
tion. One of the points made by the 
speaker was that deductions for the 
old age benefits provision of such legis- 
lation will amount to one per cent for 
three years. Starting with the fourth 
year the rate will be increased by one- 
half per cent and will continue to be 
raised every three years until three per 
cent finally is reached. $3,000 received 
as wages or salary from any one em- 
ployer will be the highest amount upon 
which any employee will be taxed. Mr. 
Rauch said that he wanted to make it 
very plain that this is just one of the 
taxes under the Social Security Act. 

The speaker next took up the provi- 
sions of unemployment benefits and 
made the point that employers are al- 
lowed up to 90 per cent deduction on 
their Federal tax when they are sub- 
ject and paying similar state unemploy- 
ment benefit taxes. Mr. Rauch declared 
that any unemployment benefits must 


come from the separate states and that 
the purpose of the Federal unemploy- 


ment benefit tax is to equalize the tax 
burden on labor between the various 
states. Employers who have eight or 
more employees are assessable on their 
1936 payrolls, said the speaker. To 
bring the picture closer to the plumb- 
ing and heating industry Mr. Rauch 
made the point that in contracting 
work the employees of sub-contractors 
must be counted in for tax purposes 
by the general contractor when the sub- 
contractors are not liable under the 
law. However, said the speaker, any 
employer who does not have eight em- 
ployees and consequently is not affected 
by the law can elect to come under its 
provisions. Mr. Rauch stated that gen- 
eral contractors sometimes demand 
this from sub-contractors in order to 
avoid the additional bookkeeping which 
would be necessary. 

Mr. Rauch devoted a portion of his 
time to answering questions asked 
from the floor. One of the points to 
which a considerable amount of discus- 
sion was devoted had to do with con- 
tractors electing to come under the 
provisions of the law. The speaker 
made the point that one year of taxa- 
tion under its provisions is a donation 
period to build up the fund and any 
contractors who do elect to make 
themselves liable for the provisions of 
unemployment benefits must bind 
themselves to pay taxes for three years. 
A final point made by Mr. Rauch was 
that Wisconsin was a leader in passing 
such legislation and that a number of 
other states now have followed. 


Fair Trade 
“Recent Trends in Fair Trade Legis- 
lation,” the title of an address by Her- 
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bert L. Mount, attorney, touched upon 
the Wisconsin Fair Trade Practice Act 
and the Robinson-Patman Law. One of 
the first points made by Mr. Mount was 
that the Wisconsin Fair Trade Practice 
Act recently was found unconstitutional] 
in the lower courts, but that an appeal 
now is pending and, from present indi- 
cations, the decision of the lower court 
will be reversed early this year. The 
provisions of this act permit manufac- 
turers to contract with their dealers 
so that such dealers will not resell the 
manufacturers’ products at less than a 
specified minimum price. “The Robin- 
son-Patman Law,” said the speaker, 
“was designed to reach and curb the 
factors which permit cut-rate prices.” 
In the opinion of Mr. Mount the broad 
principles of the Robinson-Patman Act 
will be sustained by the courts. This 
act, he went on to say, first met with 
much opposition on the part of all con- 
cerned, but this feeling now is waning 
and the general sentiment is growing 
up that it will prove very beneficial. 
Mr. Mount read a letter which Con- 
gressman Patman, co-author of the 
law, recently sent to all his colleagues 
in Congress. In this letter Congressman 
Patman made the point that he believes 
the Robinson-Patman Law already has 
proved helpful for the small retailer. 
He then cited a number of large com- 
panies which have changed their sales 
policies as a result of the Act. In con- 
clusion, Congressman Patman asked 
his fellow Congressmen to help him in 
securing further appropriations to start 
the complete enforcement machinery 
of the law and keep it in operation. Mr. 
Mount made the point that in his opin- 
ion the Robinson-Patman Law undoubt- 
edly will revolutionize industry in this 
country. 

Another subject taken up by the 
speaker were the “junior” Robinson- 
Patman Laws which various states now 
have in preparation. The purpose of 
these laws is to cover the same things 
in intrastate commerce as the Robin- 
son-Patman Law does in_ interstate 
commerce. Such an act, said the 





Officers in action. Left to right: Henry Smith, Racine, president; R. T. Morrill, Beloit, 
retiring president; and George O. Toepfer, Milwaukee, reelected treasurer 
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speaker, has almost been completed and 
probably will be presented shortly in 
Wisconsin. 

Constitutionality of state fair trade 
practice acts, said Mr. Mount, has been 
borne out by court decisions in Califor- 
nia and Illinois. In both instances the 
cases brought by chain stores have 
been carried to the United States Su- 
preme Court and there sustained again. 


All such legislation does is give retail-. 


ers the legal permission to protect their 
own rights. In any questions which 
arise on such acts retailers should be 
represented by their trade associations, 
said the speaker. The point he had in 
mind was that manufacturers might not 
be prone to listen to the requests and 
demands of a single retailer, but would 
be amenable to joint action. Mr. 
Mount also devoted a portion of his 
time to answering questions which 
were asked him. 


Apprenticeship 

Apprenticeship was covered in the 
addresses of three men: Maurice M. 
Hanson, field representative, Federal 
Committee on Apprenticeship Training; 
E. E. Gunn, Jr., assistant vocational di- 
rector, State of Wisconsin; and Frank 
R. King, state plumbing and domestic 
sanitary engineer. Mr. Hanson ex- 
plained the national apprenticeship 
training program which has been ap- 
proved by the National Assn. of Master 


Plumbers, the Journeyman’s National 
Assn. and several Federal agencies. 


Among the points made by Mr. Hanson 
was the fact that this plan is entirely 
optional and is based upon the Wiscon- 
sin plan which was adopted several 
years ago. The only difference between 
the Federal plan of apprentice training 
and the Wisconsin plan is that school 
attendance on the part of apprentices 
is compulsory in Wisconsin and volun- 
tary in the national plan. Other points 
made by Mr. Hanson were that appren- 
tices taken into the trade should be be- 
tween 16 and 21 years of age; this pro- 
gram of apprentice training will be run 
by the trade and, finally, that the pro- 
gram, while it will show no immediate 
benefits, will, in the future, carry the 
industry to even higher levels than it 
has reached today. 


Conference 

KE. E. Gunn, Jr., gave a brief resume 
of the Wisconsin Apprenticeship 
ference, which was held a day previous 
to the opening of the convention. In 
the estimation of the speaker this con- 
very valuable thing pro- 
viding, as it does, the opportunity for 
a meeting of minds, the interchange of 
thoughts and thus, in effect, acting as 
He declared 
plan has been evolved to give 


Con- 


ference is a 


a clearing house for ideas. 
that a 
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the highest degree of apprentice train- 
ing. The state has been divided into 
zones and three traveling instructors 
cover these zones. These instructors 
contact all apprentices. Instruction 
centers have been established in 
of the zones, but where it is impossible 
for the apprentices to reach these in- 
struction centers the traveling instruc- 
tors give them extension courses. Mr. 
zunn touched upon the apprenticeship 
program which is being carried out for 
other industries and, as a final point, 
declared that 90 per cent of all appren- 
ticeship instruction in Wisconsin is de- 
voted to young and adult workers. 
Frank R. King, whose paper was en- 
titled, “Statewide Apprenticeship Sur- 
vey,” explained the provisions of the 
survey which have been carried out re- 
cently. He declared that each plumb- 
ing apprentice in the state who had 
filed with the state board of health had 
been sent a survey card to be filled out. 
The purpose of the survey was to as- 
certain the status of registered appren- 
tices and the approximate number who 
probably would appear for journey- 
men’s license examination in the 
this survey 


each 


cur- 
Returns from 
that 185 
turned the survey cards while 215 failed 
to do so. In the city of Milwaukee, 
which has 98 registered apprentices, 68 


rent year. 


have shown apprentices re- 


cards and 380 
the 


cards 


returned their survey 


failed to report. From statements 


made on these survey returned 
it may be assumed that 84 apprentices 
may make application for license exami- 
1937. One of the 


points made by Mr. King was that the 


nations during 


present tendency is to select appren- 
tices who are over 21 years of age and 
thus avoid indenture. As a secondary 
point Mr. King declared that more care 
applied in the 


apprentices as it relates to 


should be selection of 


their nat- 
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ural fitness. Apprenticeship, said Mr. 
King, cannot be handled as a statewide 


proposition, but should be determined 


locally. Mr. King also spoke on state- 
wide conditions, sewage systems, new 
construction, public water supply sys- 
tems and tavern sanitation. On this 
last named subject, Mr. King stated 


that conditions within municipal limits 
work now is 
afoot to extend sanitary supervision be- 


are satisfactory and that 


yond corporate limits of cities. 


Sanitary Programs 


Dr. C. A. Harper, state health offi- 
cer, was scheduled to read a paper, 
“Sanitation Under the Social Security 
Act,” but was unable to be present. Dr. 
Harper’s paper was read by R. T. Mor- 
rill, president of the association. One 
of the points made in the paper was 


that up to the advent of the present so- 
the 
the sanitary engineering and the plumb- 
engineering 


cial security program programs of 


ing and domestic sanitary 


departments largely consisted of inspec- 
tions of plants, consultation service for 


municipal systems, plumbing super- 
vision and private water supply and 
sewage disposal systems. Since the 


passage of the Social Security Act this 
the 
twelve assistant sanitary 


program has been enlarged by 
placement of 
engineers in district offices throughout 
the state who are available locally for 
the solution of sanitary problems of in- 
and collective 
organization the 
redivided into nine sanitary 
districts and three county units. These 


new district units are in cities centrally 


dividual citizens units. 
Under the 


has been 


new state 


located for each district and consist of 


a medical director, a sanitary engineer, 
a public health nurse and a junior clerk 
stenographer all employed full time un- 
der Civil Service. 


“The Functions of the Wholesale Di- 


Action shots of some of the speakers at the Wisconsin convention. Left to right: 
Clifford Smith pointing to a labor hour cost chart; Maurice Hanson speaking on 
apprenticeship; William R. Brookman reading the national director’s report; and 


Charles E. Gawne preparing to report on publicity 
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vision” was the title of a paper given 
by W. E. McCollum, secretary of Cen- 
tral Supply Assn. Mr. McCollum de- 
clared that all three links in our indus- 
try are important. He then made the 
point that the average wholesaler has 
many functions. He is a merchandiser, 
a warehouseman, a shipper, an extend- 
er of credit and a collection agency. 
Mr. McCollum stated that oftentimes 
in the past the prediction has been 
made that the wholesaler as a part of 
our industry is on his way out. The 
reason this prediction has not come 
true, said the speaker, is that the 
wholesaler can accomplish the functions 
of distribution cheaper than can manu- 
facturers. Then, taking up the question 
of distribution, Mr. McCollum stated 
that the police power of distribution 
channels is in the hands of master 
plumbers. He went on to state that no 
one forces them to buy from unethical 
sources. Also on the subject was the 
point made by the speaker that in his 
opinion the competition of dtu. and 
mail order houses has been magnified 
greatly and that growing prosperity 
will cut down competition from these 
two sources by curtailing their supply 
of materials and labor. The speaker 
declared that the tobinson-Patman 
Law was made for the protection of the 
small retailer. He also mentioned a 
number of cases under this law now 
before the Federal Trade Commission. 


Business Possibilities 

One of the speakers who gave a pre- 
diction as to business possibilities pre- 
sented by 1937 was Russell G. Crevis- 
ton, Crane Co. The title of Mr. Crevis- 
ton’s address was “1937 As I See It.” 
Recoveries, like depressions, said the 
speaker, acquire momentums almost 
physical in character. The speaker also 
made the point that an industry to ad- 
vance must not ride along with recov- 
ery, but must observe the three cardi- 
nal principles of good management, 
namely, research, flexibility and coordi- 
nation. The observance of these three 
are necessary if rewards are to be 
reaped in this and future years. Mr. 
Creviston pointed out the following fa- 
vorable factors in general business con- 
ditions, which seemed to indicate a 
good vear for the plumbing and heat- 
ing industry. Basic conditions are 
sound and price levels are more equit- 
ably adjusted than they have been for 
several years. Industrial production 
and industrial payrolls already have in- 
creased and give every indication of 
continuance. The national income also 
will increase. According to the speaker 
the automobile and electrical industries 


are shining examples of the favorable 
benefits to be derived from good man- 
agement. 
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Left to right: Peter King, secretary; R. 


Other unfavorable factors mentioned 
by the speaker were: the restriction of 
loans; rapidly rising material and labor 
costs; the impending’ shortage of 
skilled labor; the hesitancy of the buy- 
ing public over home construction; and 
the uncertain real estate market. On 
these last two mentioned points Mr. 
Creviston declared that wild ideas 
emanating from sensational writers on 
the subject of prefabricated homes or, 
in other words, the packaged house, 
have frightened people who otherwise 
would be customers for new homes. 
Real estate analysts, he stated, have 
worked out the fact, to their own satis- 
faction at least, that a building boom 
is not impending this year, but should 
come in 1938 or 1939. 


A recognition of the new order of 
things is the first necessary step in set- 
ting sales for increased business possi- 
bilities for 1937. In his concluding re- 
marks Mr. Creviston stated that FHA in 
a short span of years has done some- 
thing which our industry has not been 
able to accomplish in many; that is, 
selling the public the idea of keeping 
property in a fine state of repair. 


National Association 

A paper on activities of the National 
Assn. of Master Plumbers which was 
scheduled to be given by Thomas F. 
Hanley, Jr., national director, was read 
by William R. Brookman, secretary of 
the Illinois Assn. of Master Plumbers, 
in Mr. Hanley’s absence. This paper 
made the statement that a well-financed 
and close-knit organization is the only 
possible solution for the troubles which 
confront the master plumber today. An- 
other point taken up in this paper was 
the subject of distribution. Present 
evils were enumerated as well as the 
statement that some solution must be 
evolved. 

“A Publicity Program for the Local 
Association” was the title of a paper 
to be read by John J. Calnan, presi- 
dent, Plumbing and Heating Industries 





T. Morrill, past president; Cletus Weitzer: 

C. B. Nash, vice president, Standard Sanitary Mfg. Co.; R. K. Robertson, Erwin Knauer 

and Joseph Brah, all of Milwaukee. The first picture was taken as Mr. Morrill presented 

a medal to Cletus Weitzer, prize winning apprentice, in a joint wiping contest staged 
by the state association 


sureau. Because of illness Mr. Calnan 
was prevented from appearing and the 
paper was read by Charles: E. Gawne, 
newly-elected president of the Illinois 
State Assn. of Master Plumbers. Ex. 
cerpts from this paper follow: 

“T am on your program today to dis- 
cuss the subject of publicity—what a 
local association of contractors can do 
to keep the industry, and particularly 
the services of the contractor, before 
the public. I might say by way of in- 
troduction that in the course of recent 
months the Bureau has received re- 
quests from a number of associations 
for suggestions on a local publicity pro- 
gram. The program I shall describe to 
you was outlined in response to these 
requests from associations. 


Aims and Objects 

“The subject of a publicity program 
for a typical local association may be 
discussed under two broad headings. 
First, the aims and objects of the pro- 
gram. Second, means of achieving 
these objectives. Let us discuss our ob- 
jectives first of all. Here are the most 
important, in my opinion: 1. Direct 
public attention to the master plumber 
as the man best qualified to undertake 
the responsibility for all plumbing 
work; 2. Emphasize the importance of 
quality materials and good workman- 
ship and, in this connection, point out 
the dangers in cheap plumbing and in- 
ferior workmanship; 3. Plumbing as a 
health measure—the need for inspec 
tion of plumbing in new buildings and 
the need for reinspection of plumbing 
in old buildings; 4. Plumbing for the 
new house—the convenience of an ade 
quate number of bathrooms—the rela 
tion of good plumbing to property 
values—a general educational presenta: 
tion of modern plumbing from the point 
of view of the man building a new 
house: 5. The same subject with refer- 
ence to modernization of residential, 
commercial, and industrial property. 

“These, it seems to me, are the high- 
lights of a publicity program. I am 
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sure you will agree with me that any 
association that sets itself to the task 
of intelligently and systematically plan- 
ning a program that will be pointed in 
the direction of achieving these objec- 
tives will be making a very sound in- 
vestment.” 

Another subject having to do with 
present day problems in our industry 
was a paper, “Labor Hour Cost’s Rela- 
tion to Distribution,” by Clifford F. 
Smith, secretary, South Dakota Retail 
Plumbers Assn. On this subject Mr. 
Smith declared that the amount of la- 
bor is not as important a factor as is 
the amount of material. The ills which 
the plumber today, he 
said, are distribution and its costs. He 
went on to say that some method for 
lowering the cost of distribution must 
be found. An industry which finds such 
a method of lowering costs will lead 
in progress. The mentioned 
the automobile industry as an outstand- 
ing example of this progress. In the 
case of the automobile industry today 
the average purchaser gets a better car 
at lower cost than he could ten years 
ago, but in the case of the plumbing 
and heating industry, while equipment 
has been improved and beautified, costs 
are higher than they were 30 years ago. 
The journeyman, said the speaker, has 
solved his problem of labor hour cost 
by following this line of reasoning. He 
works eight hours a day, for each hour 
receiving so much in From 
the total amount he receives he must 
pay his living expenses and consequent- 


face master 


speaker 


wages. 


ly it is a cut and dried problem. How- 
ever, there difficulty in the 
fact that many master plumbers come 
up from the ranks of journeymen and 
retain the journeyman’s attitude in 
their new status. 


is some 


Overhead 


A master plumber must assume a 


large number of items of overhead. It 
is a physical impossibility for him to 
pay this overhead by profit made on 
labor alone. Consequently, master 
plumbers who install chain store fix- 
tures bring about their own downfall. 
Mr. Smith had worked out a chart 
which proved that every master 


plumber must sell at least $2.00 in ma- 


terial at a 30 per cent mark-up every 


break even on his la- 
Those in the 
this fact 
for 


hour in order to 
industry 
the 


other 


bor hour cost. 


who do not realize are 


worst competition possible 
master plumbers. 
Another statement 
Smith that 
wholesalers should evolve some plan by 
the master plumber make 
from the sale of equipment to 


in business. 


Mr. 
and 


made by 
was manufacturers 
which can 
enough 


remain 
tection, 
accounting 


For their own pro- 
wholesalers should set up an 


system to prevent master 
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plumbers from selling and installing at 
a figure below a cost-plus basis. Ap- 
prentices should be taught the impor- 
tance of. overhead. Formerly whole- 
salers could make up the loss sustained 
by master plumbers not making a 
profit and consequently being a poor 
credit risk for the wholesaler, by pass- 
ing this loss along to the ultimate con- 
sumer. This no longer can be done. 
In an open forum following Mr. Smith’s 
talk Henry C. Weber of Milwaukee de- 
clared that his experience had shown 
the subject of labor hour costs does not 
refer to repair work only, but also car- 
ries over into the field of new construc- 
tion. 


President’s Report 

The president’s report delivered by 
Robert T. Morrill urged all members 
to install only materials which they, 
themselves, sold. He urged, also, closer 
cooperation between master plumbers 
and journeymen. One of the points he 
made was that members should forward 
all complaints to state officers, but that 
first, care should be taken to determine 
that these complaints were just. Mr. 
Morrill also mentioned the joint wiping 
contest which was held at the zone 
meeting in Madison Wis., late in the 
summer. In this connection, Mr. Mor- 
rill presented a medal to the apprentice 
who won this joint wiping contest, 
Cletus Weitzer. 

A number of representatives of other 
associations and manufacturers were 
present at the convention and intro- 
duced for short talks. Included in this 
group were C. B. Nash, vice president, 


Standard Sanitary Mfg. Co.; L. L. 
Smith, Kohler Co.; Henry Clausen, 
Lead Industries Assn.; Peter Munn, 
secretary, Chicago Assn. of Plumbing 


Contractors: Herbert C. Angster, secre- 
tary-director, Electric Water Systems 
Council; Anthony King, business agent, 
United Assn. of Journeyman Plumb- 
ers; William Spillane, James B. Clow & 
Sons; and Reuben Anderson, past presi- 
dent of Minnesota State Assn. of Mas- 
ter Plumbers. 


Resolutions 

One of the resolutions adopted at the 
convention with the exten- 
the of FHA while 
others had to do with plumbing in pub- 
The an- 
association 
the evening 


had to do 
sion of provisions 
lic buildings in rural areas. 
nual dinner dance of the 
was held at the hotel in 
following the final session. 


Publicity 

The Plumbing and Heating Industries 
has prepared and shortly will 
distribute an exhibit showing how a 
state plumbing contrac- 
tors can be used as a means of securing 


sureau 


convention of 
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favorable publicity for the plumbing in- 
dustry all over the state. 

The exhibit shows that articles by 
the Bureau released in connection with 
the 44th annual convention of the IIli- 
nois Master Plumbers’ Association were 
placed by the leading daily newspapers 
in the state before more than 12,000,000 
newspaper readers. 

One or more favorable articles about 
the plumbing industry were published 
in all the Chicago metropolitan dailies, 
including the Tribune, Daily News, 
American, Herald-Examiner, and Daily 
Times. 

Downstate newspapers’ publishing 
Bureau articles include the Springfield 
Journal, Danville Commercial News, 
Kankakee Republican News, Decatur 
Daily Review, Urbana Courier, Rockford 
Register-Republic and Star, Waukegan 
News Stun, Elgin Courier News, Aurora 
Beacon News, and Joliet Herald News. 

Secretaries of all state associations 
are invited to obtain a copy of the ex- 
hibit from the Bureau for use in 
nection with their own conventions. 


Con- 


Xmas Baskets 


During the week before Christmas, 
all members of the plumbing and heat- 
ing industry of Dallas, Tex., were given 
the opportunity to make small dona- 
tions to buy groceries for the needy 
families in Dallas. On Christmas Eve, 
several members of the _ industry 
gathered the groceries together 
assorted them in large baskets 
taining flour, sugar, fruit, vegetables 
and other provisions. Three’ truck 
loads of these baskets were assembled 
and delivered. 


and 
con- 


Bureau Elects 


About 150 members of the Air Condi- 
tioning Bureau of Boston, with invited 
guests, met at the Rice Building, for 
the regular monthly dinner and meet- 
ing of the Bureau. After the dinner, 
at a short business session, the follow- 
ing officers were elected for the com- 
ing year: Julius Daniels, president: 


W. D. Wilkinson, vice president; Ru- 
dolph Sommers, _ treasurer; Daniel 
Ricker, secretary; Col. D. S. Boyden 


and J. W. Millard, directors. 

Guest speakers included: William B. 
Rice, Jr., trustee of the Rice Building: 
J. F. O'Neill, sales manager; Frank A. 
Merrill, consulting engineer; and F. A 
Weisenbach of Philadelphia. Mr. Rice 
explained how his organization came to 


have air conditioning installed in the 
bulding. He described the problems 
solved and difficulties met, which in- 


cluded taking as little space for the 
duct work as possible and camouflaging 


the duct work. 
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News of Associations 


® Various local associations all over the country are electing 
officers and mapping out courses of action for coming months— 
Reports from secretaries give a bird’s eye view of association 


actwity 


The set up of local, state and national 
associations in our industry is a strik- 
ing parallel to municipal, state and 
national governmental groups in our 
country. Each unit is important in the 
general advancement of the _ entire 
group. Thus, to have a clear under- 
standing of present trends and roads of 
development in our industry today and 
to view association activity from a 
logical broad viewpoint, news from 
local associations is vital. For that 
reason, DoMeEesTIC ENGINEERING is in 
constant touch with association secre- 
taries in order to present news as it 
happens. The following columns con- 
tain summarizations of reports which 
have come in to date. More will fol- 
low in later issues. 


California 

Fresno Master Plumbers Assn. has 
reported that it has the following offi- 
Roy W. Peterson, president; A. 
and H. T. 


cers: 
EK. Clifford, vice president; 
Lefever, secretary-treasurer. 

The Peninsula Master Plumbers Assn., 
has reported that since employing a 
full time executive secretary last Au- 
gust, membership in the asso¢iation has 
than doubled. This association 
covers San Mateo and Santa Clara 
counties. The association also has re- 
ported that the recently inaugurated 
credit exchange is of particular benefit 
to members. 

Santa Monica Bay Merchant Plumb- 
ers Assn. has sent in the following 
names as officers for the association: 
R. J. Vander, president; Fred C. Rei- 
mers, vice president; and J. M. Keller, 
secretary-treasurer. 


more 


Connecticut 

New Britain Master Plumbers Assn. 
reports that the following men are 
Officers of the association: A. H. Ber- 
geron, president; F. C. Walker, vice 
president; William R. Fenn, secretary; 
and Louis Croll, treasurer. 


Illinois 

Macoupin and Montgomery County 
Master Plumbers Assn. has the follow- 
ing Officers: Oren M. Denton, presi- 
dent; C. A. Napier, vice president; Car] 
Lang, secretary; and Jack Smith, 
treasurer. 

Quincy Master Plumbers Assn. has 
reported the following officers: Karl 
Luthin, president; Eugene Wand, vice 
president; Elmer E. Ernst, 
and Fred Schnack, treasurer. 


secretary; 


James T. 


Rockford Master Plumbers Assn. has 
reported the following officers for the 
Albin Broquist, president; 
president; Z. P. 
Ralph E., 


association: 
A. W. Carlson, 
Gasparini, 
Arfstrom, treasurer. 


vice 


secretary; and 


Indiana 

Fort Wayne Merchant Plumbers Assn. 
reports that the tollowing men are offi- 
cers of the Ben B. Lind- 
strom, president; Shambaugh, 
vice president; E. F. Oelschlaeger, 
secretary; and Otto Leykauf, treasurer. 

Indianapolis Merchant Plumbers 
Assn. has the following officers: Harold 
R. Dailey, president; Harry Freyn, vice 
president; Orval E. Cotton, 
and Frank Layton, treasurer. 


association: 
Roscoe 


secretary; 


Iowa 

Cedar Rapids Sanitary Assn. has re- 
ported the following John 
Nyere, president; Clair Dice, vice presi- 
dent; and C. L. Cashman, 
treasurer. 

Sioux City Master 
has elected this slate of 
Marolf, president; H. M. 
vice president; H. J. 
and William Johnson, 


officers: 
secretary- 


Plumbers Assn. 
officers: Leo 
Armstrong, 
Bruns, secretary; 


treasurer. 


Minnesota 

Range Master Pliumbers Assn., 
announced the following officers for the 
association: Herman Beckman, 
dent; John A. Anderson, vice 
dent; and P. L. Hendricks, secretary. 


Nebraska 

Omaha Master Plumbers’ Assn. 
elected the following officers at a regu- 
lar meeting of the association January 
10: Dudley Hamilton, president; R. 
Steel, vice president; Leo Baroch, treas- 


has 


presi- 


presi- 


urer; and Lucien L. Carr, secretary. 
Mr. Baroch and Mr. Carr were re- 
elected. Directors elected at the same 


meeting are as follows: B. Sterba; 
Richard Krimlofski; George J. Daniels: 
and H. O. Holmer. One of the subjects 
taken under consideration at the 
ing was the advisability of the associa- 
building an 
include a 
room to house a laboratory for testing 
heating 


meet- 


building of its 
and a 


tion office 


own to meeting room 


plumbing and equipment. 


New Jersey 

The Master Plumbers Assn. of Jer- 
sey City, has elected the following slate 
of officers: John W. Thompson, presi- 
Fred J. Cook, president; 
Brennan, secretary; John A. 


dent: vice 
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Ward, treasurer; and Herman Haag, 
sergeant at arms. Trustees elected at 
this same meeting were John J. Cor- 
coran, J. Joseph O'Neill and Robert 
Armistead. 

The Master Plumbers Assn. of the 
Oranges and Maplewood, elected the 


a meeting held in 
Milton M. 
Willard N. 


serge, re- 


following officers at 
East Orange, 
Robertshaw, 


January 6: 
president; 
Durr, vice president; Joseph 


cording secretary; Frederick Bogart, 


financial secretary and treasurer; ~ 


Charles Kuntz, sergeant at arms; and 
Harry Kraus, trustee. 

The Master Plumbers Assn. of Eliza- 
beth and Vicinity, Inc., has announced 
that the following officers were elected 
the Janu- 


Daly, president; F. 


meeting of association, 
14: James E. 


president; 


at a 
ary 
B. Behm, 


vice George § IL. 


Bird, treasurer; Charles Von Bischoffs 
hausen, sergeant at arms; and Leon- 
ard M. Giesler, secretary. 


New York 
The Nassau County Assn. of Master 
Plumbers elected the following officers 


at a regular meeting of the association 
held December 15: KE. Floersch, presi 
dent; Lionel M. Kipp, vice president; 
Emil Distler, recording secretary; 
Henry Krug, financial secretary; Wil 
liam Bloeth, treasurer; and William 


Jacobi, trustee, 

The New Rochelle Master Plumbers 
reelected the offi- 
the ensuing James J. 
Porter, president; James E. Coffey, vice 


Assn. has following 


cers for year: 
president; Arthur J. Cochrane, financial 


secretary; William J. McGuire, treas- 


urer; and Arthur Pugliese, recording 
secretary. The association has made 


their third annual dinner 
dance to be held at Lawrence 
Mamaroneck, N. Y., March 31. 
The Syracuse Master Plumbers Assn., 
elected the 


ensuing vear: 


plans for 
Inn, 


has following officers for 
the William M. 
president; James McDonald, vice presi- 


Young, 


and 
Howard Members of 
the executive committee who have been 
Rinehart, H. R. Halli- 
and Robert 


dent: Charles Sunlay, treasurer; 


(oon, secretary. 
elected are Frank 


day, James FF. Conway 
Pearson. 

Utica Master Plumbers Assn., elected 
held 


president; 


the following officers at a meeting 


January 5: Thomas Finn, 
Albert Klube, 
Marrato, Jr.., 


Witte, 


vice president; Ernest 


recording secretary; and 


secretary and treasurer 


Henry 


United States 


Secretaries of all local associations 


are urged to send in news of their asso 
ciations. Elections of officers, conven 
tion dates and other news is interesting 


valuable to 


to the entire industry and 
those engaged in it: consequently 
these columns are open to it. 
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The pictures at the top of this and the following page were taken at the Chicago meeting. Left to right on this page: Peter M. 
Munn; T. W. Merryman; John Calnan; Robert Murphy; William Hildeman; Arthur Stephens; and Charles Dreier 


Chi (s the past year, along with the other of- resulted beneficially to the men en- 
1cago roup ficers and directors was unanimously gaged in the plumbing business. In 
All officers of Chicago reelected for the ensuing year. In ap- promoting peattn _ sanitation he 

> _ ; preciation of his services he was pre- said that the Chicago association had 

I lumbing Contractors Assn.  sentea with a diamond ring by the as- taken a leading and prominent part, 
reelected at annual meeting sociation, the presentation being made _ stating that the Laboratory Test Com- 
held January ” by Chas. E. Gawne, past president, mittee, which has been active for the 

‘ which was accepted by President Han- past two and a half years, was entitled 

The annual meeting of the Chicago ley in a graceful speech of thanks. In to the thanks and appreciation of the 
Plumbing Contractors’ Assn. was cele- his annual report President Hanley re- entire industry for the time and thought 
brated with a dinner and entertainment viewed the activities of the Chicago they had given to this subject. Its vari- 
in the Florentine Room of the Congress association during 1936, which he _ ous tests and demonstrations exhibited 
Hotel, January 7, with an attendance’ stated had been one of the most active to architects and engineers both in 
of more than 200 members. Following’ in its history. Chicago and representatives of many 
an excellent dinner, the members lis- Referring to the Plumbing License municipalities, showing the pollution of 
tened to the reports of the officers. Ordinance of the City of Chicago, he the drinking water supply through 
Thos. F. Hanley, Jr., who has served '_ stated that excellent results had been back siphonage, has been the means of 
as president of the association during obtained in its enforcement, which had _ stimulating interest in plumbing and 
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PBOILER x’ 


c socks many a boiler hard this month 
and thousands of heating plants will go 
down for the count. But, Ol’ Boy ‘X’’ has 
been bringing punch-drunk boilers back as 
good as new for over 20 years. That's why 
profit-wise plumbers and steamfitters always 
insist upon keeping Ol’ Boy ‘X’’ in their 
corners. 



























“xX” finds and seals every leak instantly 
and permanently without shutting down the 
system. How about a fast moving carton 
for you right now? 
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Left to right: William Lang; Joseph Cannon; and Thomas Hanley, Jr. 


the important relation it bears to pub- 
lic health on the part of health officers 
and municipalities throughout’ the 
country. AS a of the 
terest manifested in the laboratory by 
the delegates and members of the asso- 
ciation at the Chicago convention a 
vear and a half ago, the National Assn. 
of Master Plumbers in cooperation 


result great in- 


with the manufacturers and wholesal- 
ers have established at the State Uni- 
versity of Iowa a research laboratory 
along somewhat similar lines, which 
will no doubt be the means of educat- 
ing the public to the importance of 
sanitary plumbing. The reports of 
Peter M. Munn, secretary, and Henry 
P. Reger, treasurer, showed that the 
financial position of the Chicago Asso- 
ciation as well as its numerical 
strength was greater than it had been 
for quite a number of years. 


Sacramento Elects 

The Master Plumbers Assn. of Sac- 
ramento, at a meeting held January 14, 
reelected the following officers: Har 


Taken at first banquet of 


old Dixon, president; F. E. Carlisle, 
vice president; J. B. Hawley, secretary; 
and H. H. Holland, treasurer. With 
the exception of four years, President 
Dixon has served his association in that 


capacity for eighteen years. 


First Banquet 


The first annual banquet of the Assn. 
of Licened Plumbers of Eastern Queens, 
Ine., New York, was held January 9 at 
the Triangle Ballroom in Richmond 
Hill, L. I. The affair was attended by 
over 125 which included 
tives from other associations, local job- 
bers, manufacturers and salesmen with 
their wives and guests. The group en 
joyed a delicious dinner and during the 
evening they were entertained with an 


representa- 


excellent floor show after which the 
balance of the evening was devoted to 
dancing. During dinner there were 


George Ludwig, pres- 
covered the 


some brief talks. 
ident of the association, 
progress the association had made dur- 
ing its first year of operation and the 
further expects to 


work if carry on 





117 


in the future. Mr. Ludwig praised 
the membership of the association and 
untiring 
helping to 
present 


his fellow officers for their 
work and 


bring the 


cooperation in 
organization to its 


position in the industry. 


A. C. School 


conditioning 
Radiator Co. in the 
Arts, Trenton, N. 
J., Was attended by plumbing and heat- 

Trenton 
Ke. A. Me- 
Tague, sales promotion manager of the 
Philadelphia American Radiator 
Co., who was one of the principal speak 
that heat 
ing contractors first should be acquaint- 


The air school conduct- 


ed by American 
School of Industrial 
ing contractor-dealers from 


and the immediate vicinity. 


office, 


ers, declared plumbing and 


ed with air conditioning units, then 


with the phrases used in air condition- 
ing and finally with the layout of such 
a system. 

J. Le. MeCann, 


(‘o., described the 


American Radiator 


suide which has 
and 
for dif 

conditioning. 
West explained 


which the 


been prepared by the company 


which gives the various terms 


ferent phases of air 
Kimble Hicks and C. E. 
conditioning 


the air “init 


company sells. 

The 
devoted to the 
of air conditioning equipment, while the 
third night was spent in studying how 
The 
and 


night of the school was 


and 


second 


layout installation 


should be closed. informa- 
tion offered on the third 
night was in playlet form. In conclud- 
ing the school, Mr. McTague 
the members to study the following 
market; the 


how to 


sales 


second 


urged 


product; how 
figure; 


to merchandise. 


points: the 
to make installations: 
how to sell: and how 


the Assn. of Licensed Plumbers of Eastern Queens, Inc., New York 
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y H fore the relationship that is develop- 
A ° 9 » m . esearc ing between research in medical circles 
© New high in membership set at 43rd annual meeting of Ameri- _™ his paper, Dr. Sheard discussed 
can Society of Heating and Ventilating Engineers in St. 
Lous, January 25-27—E m phasis placed on research activities jn various regions of the body produced 
—boyden elected to presidency under varied but controlled environ- 


Two things stood out in relief at the 
43rd annual meeting of the American 
Society of Heating and Ventilating En- 
gineers held in St. Louis, January 25-27. 
First there was the fact that a new 
high in membership was scored during 
1936 and second, a new emphasis was 
placed upon the research activities of 
the association. In addition to this, the 
attendance at the convention ran close 
to the 500 mark. 


Officers 


The officers elected for the coming 
year were as follows: VD. S. Boyden, 
Edison Electric Illuminating Co., Bos- 
ton, president; E. H. Gurney, Gurney 
Foundry Co., Ltd., Toronto, first vice 
president; J. F. McIntire, United States 
Radiator Corp., Detroit, second vice 
president; A. J. Offner, New York City, 
treasurer. 

New members of the council are: J. 
J. Aeberly, Chicago Board of Health; 
M. C. Beman, Beman & Candee, Buf- 
falo; E. O. Eastwood, University of 
Washington, Seattle, and W. A. Russell, 





Officers elected at A. S. H. V. E. meeting in St. Louis. Left to right: D. S. eating a meal there is about a 10 or 15 

Boyden, president; J. F. McIntire, second vice president; A. J. Offner, treasurer; 

(. L. Larson, past president; and J. J. Aeberly and M. C. Beman, both members 
of council 





Action shots of speakers at A. S. H. V. E. meeting. Left to right: G. L. Tuve, 
Col. W. A. Danielson, C, R. Davis, Dr. Charles Sheard, and F. C. Houghten 
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and research in equipment circles. 


the results of investigations concerning 
the changes in temperature of the skin 


mental conditions. Following the pres- 
United States Radiator Corp., Kansas entation of the paper, Dr. Sheard was 
City, Mo. asked whether or not the conclusions 
reached would apply to all races, par- 
ticular mention being made of negroes 
and Eskimos as representing two ex- 


New members of the research com- 
mittee for 1937 are: H. E. Adams, Nash 
Engineering Co., Norwalk, Conn.; A. E. 
Stacey, Essex Fells, N. J.; G. L. Tuve, ‘Temes of climate. 

Case School of Applied Science, Cleve- 

land; J. H. Van Alsberg, Clarage Fan Racial Differences 

Co., Kalmazoo, Mich., and J. H. In reply Dr. Sheard said: “I do not 
Walker, Detroit Edison Co., Detroit. know. I suspect that there are racial 

One of the most interesting sessions’ differences and that all these factors 
in recent years was the one held in the comein. I have an old’ man who works 
afternoon of the second day. At this for me in the summer time and I 
session, Dr. Charles Sheard, director, thought that this job of being one of 
Division of Physics and Biophysical Re- our test subjects would please him, 
search, The Mayo Foundation, delivered but he complained. He said that it was 
his paper on “Investigations on the Ex- too monotonous. The basal metabolism 
changes of Energy Between the Body of this old man is considerably lower 
and Its Environment,” prepared in col- than that of a ten year old child. The 
laboration with Dr. M. D. Williams, a arteries have hardened somewhat and 
Mayo associate. This was followed by the old man does not have the circula- 
two papers read by F. C. Houghten, di-_ tion in the extremities that the younger 
rector, research laboratory, A.S.H.V.E.: person has. Without doubt, the adjust- 
“Fever Therapy Induced by Conditioned ments of the Eskimo and the negro are 
Air,” and “Cooling Requirements for entirely different. Because they are 
Summer Comfort Air Conditioning.’ in environments that are extreme dur- 
These papers brought very much to the ing most of the year, the adjustments 
are considerable.” 

Col. W. A. Danielson, chairman of the 
committee on research asked the 
speaker if the tests had led to any con- 
clusions about blood pressure. In his 
reply Dr. Sheard said, “Yes. It is dif- 
ficult to get a blood pressure reading 
that means anything and that is cor- 
rect. Also, anyone in this room be- 
tween morning and night will have a 
varying blood pressure. It may reach 
165, and it can be as low as 125 in the 
same individual on the same day. After 


per cent increase in the blood pressure 
for about the first half hour or hour. 
After that it slowly returns, so there 
is a relationship between blood press- 
ure and the temperature curves which 
would be expected, but which is not 
so markedly demonstrated as to cause | 
you to feel that there is any signifi- 

cance in it.” 

Before the delivery of two papers by 
Mr. Houghten, Pres. G. L. Larson called 
upon Walter Fleisher of New York to 
introduce Mr. Houghten. 

“TI do not know why I should be asked 
to introduce Mr. Houghten,” said Mr. 
Fleisher. ‘The only reason is that, pos: 
sibly I have thought that he has re- 
ceived too little recognition by this so- 
ciety for the fine work he has carried 
on for the last ten or eleven years and 
probably also because I have assisted 
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‘by being very enthusiastic in the prepa- 
ration of the two papers he is to pre- 
sent. Mr. Houghten needs no intro- 
duction—he simply needs greater ap- 
preciation.” 


Earlier Work 

in his remarks concerning the paper, 
“kever Therapy Induced by Conditioned 
Air,’ Mr. Houghten recalied the work 
carried on in the early 1920’s and the 
construction of the first of the fever 
therapy boxes. Mr. Houghten likewise 
read the paper, “Cooling Requirements 
for Summer Comfort Air Conditioning,” 
which collated the work at Pittsburgh, 
College Station, Texas, Toronto, and in 
some respects, Boston. 

Arrangements for the convention 
were made by C. R. Davis, president 
of the St. Louis chapter, with the as- 
sistance of L. W. Moon, C. E. Hirtein, 
G. W. &. Myers, R. J. Tenkonohy, T. W. 
Sodemann, KE. J. Fagin, E. E. Carlson 
and J. W. Cooper. 

After the formal greetings, President 
Larson read his report calling attention 
to the fact that the membership is now 
the largest in the history of the so- 
ciety. Four hundred and ninety appli- 
cations, he said, were filed during 1936 
and the fact that income from dues 
was greater than anticipated has made 
it possible for his administration to 
meet the 1936 budget without difficulty. 
He also made a point of the fact that, 
while the research division has passed 
through trying times in récent years, 
now that conditions have improved, ac- 
tivities which were dropped may be re- 
sumed. “We are now in a position 
where we can pay our way in connec- 
tion with cooperative research arrange- 
ments with the various colleges,” said 
the report. 


Research 

Col. Danielson’s report for the com- 
mittee on research listed twelve papers 
as the product of research during 1936. 
Ten institutions are cooperating with 
the committee in research activities, 
and the committee has listed thirty 
subjects as desirable for investigation. 
Twenty-one technical advisory commit- 
tees included brief reports of their ac- 
tivities in the research report. 

Another of the speakers at the open- 
ing session was J. Lawrence DeNielle, 
president of the National Bureau of 
Heating and Air Conditioning. On be- 
half of the Heating, Piping and Air 
Conditioning Contractors National 
Assn., Mr. DeNielle extended a cordial 
greeting. He recalled the friendly co- 
operation which has existed between 
the two societies for many years, and 
extended an invitation to the members 
to attend the convention of his associa- 
tion in Minneapolis, in May. 
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Taken at A. S. H. V. E. meeting. 


Left to right: R. C. Bolsinger, F. B. Rowley, 


W. H. Griseoll, W. L. Fleisher. and S. Konzo 





Taken at A. S. H. V. E. meeting. 
W. Elliott Stark, F. E. 


Because of the absence of L. A. Hard- 
ing, chairman of the committee on Na- 
tional Standards for Air Conditioning 
applications, the report of this commit- 
tee was read by John Howatt, chief en- 
gineer, Chicago Board of Education. 
Mr. Howatt told the group that, “After 
revisions, we have a set of standards 
that is fairly comprehensive, 
in a general way the requirements for 


covering 


comfort air conditioning in North 
America. However, the work of the 
committee is not completed, but this 


fourth revision needs more study and 
more discussion. All that we can re- 
port today is that we believe this com- 
mittee has progressed a considerable 
distance in this work and that the 
work of the committee will have to be 


ro Uf? 


continued for a part, at least of 1937. 


Banquet 

The social events included an_ in- 
formal dance and entertainment on 
Monday evening, with the annual ban- 
quet on Tuesday evening. The ban- 
quet had some special features this 
year. In the first place, Bennett H. 


Chapple, who broadcasts each week for 
the American Rolling Mill Co., was 
present to introduce President Larson, 
the time 
to coast 


to whom was made available 
for a brief address on a coast 
radio network. 

E. B. Langenberg, of St. Louis, acted 
as toastmaster. He called upon the 
twelve of the twenty-three living past 
presidents who were in attendance to 
Remarking that there were two 
have occurred 


stand. 
or three things which 


Left to right: he 


G. Miller, Elbert Buenger, 
Giesecke, and C. M. Humphreys 


during 1936 which should be noted at 
this time, Mr. 
Willis H. Carrier to rise, 
fact that Mr. had 
nized by the Japanese Society as hav- 
ing completed 25 years since proposing 
the 
Mr. 


speaker of 


Langenberg called upon 
the 


recog- 


citing 


Carrier been 


rules for the psychrometric chart. 
called on the 
Wiilard, 
Illinois, 


Langenberg also 
the evening, A. C. 
University of 
recipient of the F. Paul Ander- 
the society for the 
contribution to the 


president of the 
as the 
award from 

individual 


son 
greatest 
industry. 

In his address of the evening, Dr. 
Willard 
engineer to our civilization, 
the latest 


Sroups. 


traced the contributions of the 
calling the 
the 


“Before his ad- 


engineer acquisition to 


professional 


vent.” said Dr. Willard, “society was 
more or less static. The pattern of 
human life did not change very much.” 


Aside from the discovery of movable 
type and of gun powder, the speaker 
said that the scientific knowledge of 


the world of Gen. Washineton’s time 


knowledge of 


was comparable to the 
the world at Julius Caesar’s time 
Social Effects 

The application of steam and elec. 
tric power had brought about great 
changes and it was Dr. Willard’s feel- 
ing that, while the engineer had been 
responsible for these changes, he had 
given too little attention to the social. 


effects of these 
For the future. 


Dr. Willard felt that the engineer must 


economic and political 


advances upon society. 


interest himself in these problems as 
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well as in the more specialized prob- 
lems of engineering, so that he may 
take a new place in human society. 


This report will be continued in the 
March issue. 


Cal. Organization 
® Dinner meeting at Oakland, 
January 22 developed pres- 
ent trend towards organized 


effort 


That today’s trend is definitely in the 
direction of organized effort was amply 
established at the dinner meeting at- 
tended by 60 northern California mas- 
ter plumbers, held at the Hotel Cali- 
fornia in Oakland, on January 22. The 
gathering was addressed by officers of 
the local, state and national associa- 
tions. Stressing the advantages of 
concerted effort were two talks from 
men outside the industry, one of whom 
linked his remarks appropriately with 
state measures governing trade, and 
with the Robinson-Patman Act. 

Presiding was W. H. Picard of Oak- 
land, past president of the state asso- 
ciation, who introduced members and 
non-members from a score of communi- 
ties from Sacramento to the San Fran- 
cisco peninsula. Also present were 
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Chief Plumbing Inspector George Grim- 
shaw of Berkeley and Inspector J. E. 
Francis of Oakland. 

L. J. Kruse of Oakland, vice president 
of the National Assn. of Master Plumb- 
ers, drew a vivid picture of the national 
body—its history, functions, accom- 
plishments and aims. “Our national as- 
sociation,” stated Mr. Kruse, “is older 
than a great many of us here, now be- 
ing in its fifty-fifth year. It is a dis- 
tinct triumph to the foresight of its 
founders and their realization, even at 
that early date, of the constant need of 
forthright, cohesive work for the better- 
ment of the individual master plumber 
and the general advancement of sani- 
tary standards. For this reason, the 
national association stands today as 
the oldest organization in the construc- 
tion industry. 

“If it were not for the national. I am 
afraid that neither this nor any similar 
gatherings of master plumbers, seek- 
ing a well rounded program of indus- 
trial advancement. would be possible.” 
Mr. Kruse then pointed out the mani- 
fold arteries of activity that go to 
make up the functions of the N. A. M. 
P. These include research, education, 
training in accountancy, merchandising 
and business managefmhent, and keeping 
an appraising finger on the legislative 
pulse in the nation’s capital when pro- 
posed law-making affects the welfare of 
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the plumbing and heating industry and 
the health standards of the country at 
large. The speaker also outlined the 
functions of the national board of di- 
rectors, each man being chosen to keep 
in touch with conditions in his allotted 
territory, the whole board representing 
the entire country. 

Reviewing briefly the effects of the 
depression, Mr. Kruse sounded an op- 
timistic note not only when he showed 
the broad, general scope of the eco- 
nomic upswing as it affected the build- 
ing industry, but when he pointed to 
the promise of an ever brightening fu- 
ture into which the country is now en- 
tering. “There is lots to be done; and 
strangely enough we have something 
for which to thank the depression, in 
that it created a tremendous vacuum in 
business, the filling of which will re- 
quire an untold volume of material and 
labor and—let us hope—time. The 
upturn was bound to come, and now 
that it is fairly under way, the national 
association is confidently looking for 
a wholesome increase in member- 
ship. As new members are added, it 
follows that these men, too, given the 
advantage of association training and 
backing, will not only improve their 
own position but will add impetus to 
the movement along a wide, general 
front. This, in turn, is bound to stabil- 
ize business and add measurably to the 
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volume on a countrywide basis. Thus, 
‘the effect of organized activity is found 
to be cumulative: it behaves like a 
rolling snowball, gathering in its pro- 
gress both momentum and volume.” 

J. B. Hawley of Sacramento dwelt 
briefly but explicitly on the very defi- 
nite coordination of effort existing be- 
tween the state and national associa- 
tions, and earnestly urged that every 
master plumber devote whole-hearted 
support toward carrying through the 
work of building up a solid organiza- 
tion front. For nine years Mr. Hawley 
has served the California association as 
a member of the directing board: he 
now is vice president of the associa- 
tion. 


Board Meeting 

J. J. McLeod of San Francisco, newly 
elected member of the board of direc- 
tors of the state association, reported 
briefly on the recent board meeting. 
“Today we read and hear a great deal 
about balancing the budget; therefore, 
I am happy to say that as far as our 
state association is concerned, we are 
now operating on a strict budget sys- 
tem.” As a member of the advertising 
committee, Mr. McLeod reported real 
progress on highway billboard advertis- 
ing now under way throughout the 
state. 

Touching on the forthcoming conven- 
tion, scheduled to take place in Holly- 
wood, May 10 to 13, Mr. McLeod 
predicted it will be the finest gathering 
of its kind, in every respect, the state 
association has ever held, intimating 
that the total attendance will probably 
reach the 500 mark. 

Waldemar Gnerich, executive secre- 
tary of the Northern California Retail 
Druggists Assn., Ltd., of San Francisco, 
drew a striking parallel between the 
problems of the retail plumber and the 
retail druggist. “No one can operate 
alone today; he must work with his 
brother-merchandiser as well as his 
direct competitor.” He proved his as- 
sertion by referring to the question of 
legislation. “Alone you can do very 
little, if anything; but as a member of 
a well-knit organization, legislators 
readily lend you their ears.” The 
speaker then appropriately discussed 
various angles and applications of the 
California Fair Trade Practice Act 
which “gives your industry a stable 
footing. And bear in mind, this was 
accomplished only because of coordi- 
nated effort. So let me urge that you 
do as the druggists did—invite non- 
members to your meetings; you will 
thereby add weight, prestige and, event- 
ually, new members.” 

Mr. Gnerich then high-lighted the 
subject of the California Unfair Prac- 
tices Act, which he held to be even 
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more important, especially to the mas- 
ter plumber. In brief, this prohibits 
the giving away of services or mer- 
chandise below cost (which term has 
recently been amended to mean aver- 
age cost) with the intent of destroying 
competition. Mr. Gnerich then touched 
on the Robinson-Patman Act, emphasiz- 
ing two points: it is applicable only in 
interstate business, and may be in- 
voked only in cases involving direct 
competition. 


Living Conditions 

Leonard E. Read of San Francisco, 
manager of the western division of the 
Chamber of Commerce of the United 
States, spoke in a general way on im- 
proved living conditions, the attain- 
ment of which necessarily involves 
“more goods and more services for 
more people.” In other words, more busi- 
ness. Looking toward this end, he indi- 
cated certain very definite trends inim- 
ical to trade interests. “Such prob- 
lems are now more national than local; 
to meet such problems requires special 
gearing, and this gearing is available 
only through the field of organized ac- 
tivity.” Again: “Such vital questions 
simply cannot be handled locally, nor 
by any one man. Group action is the 
only answer.” 

Summing up the remarks of Mr. Read 
and the previous speakers, Chairman 
Picard said in part: “It’s not what’s 
good for us as individuals, but what is 
good for us collectively. Collective ef- 
forts only will bring about the desired 
ends. So let us subordinate our per- 
sonal feelings to those of the group.” 


Officers Reelected 


All officers of the Philadelphia Mas- 
ter Plumbers Assn. were reelected at 
the January meeting of that group. Of- 
ficers for the ensuing year are as fol- 


lows: John Lamond, president; Walter 
Raid, Philip Hering, Jr., John Nagele, 
Jr., Harry L. Stilwell, Sr. and James 


McStay, vice presidents; George Moel- 
ler, treasurer; Robert Pflug-Felder, sec- 
retary; and Edward F. Quaid, sergeant 
at arms. The board of directors is 
made up of the following men: William 
H. Frey; Harry L. Righter; George M. 
Hicks; Edward H. Rinear; Conrad 
Eisemann, and William Beahm. 
Besides reading his annual report, 
Secretary Pflug-Felder gave a report on 
the first two regional meetings of the 
state association. In so doing he urged 
all the members to attend the coming 


meeting at Harrisburg and the final 
meeting will be held at Philadelphia, 
March 13. Henry O. Heiser, state 


president, and John Seager, state sec 
retary, were present and spoke on 
state activities. 
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In his capacity of national director, 
Mr. Pflug-Felder called attention to the 


exhibit which will be held in connec- 
tion with the national convention at 


Atlantic City, N. J. He then took up 
the subject of the research program 
which is being carried out at the State 
University of lowa. In conclusion he 
mentioned the present the 
plumbing survey being conducted in 
Federal buildings in New York City 
and Detroit. 

Representative intro- 
duced by Walter Raid, chairman of the 


status of 


Jaldino was 


educational committee, and spoke on 
the Social Security Act. After the 
regular order of business had been 


completed, a buffet supper was served 
to which the members of the auxiliary 


were invited. 


Vocational School 
the 
County 


the 
Plumbers 


Before regular meeting of 


Camden Master 


Assn., the members visited the Camden 


County Vocational School. Mr. Slater 
and Mr. Hall of the school took the 
members on a tour of the buildings 


and explained the various departments. 


Mr. Slater had arranged a test on back 


siphonage to be run while the members 


were present. Following this, the mem- 
bers of the association checked the test 
papers of the students in the plumbing 
department. 

In the 


Knecht, 


Klect 
vice president, 
One of the 


absence of President 


Clarence Lind, 
called the meeting to order. 
the 
work is in progress on a 
for the The 
tional convention at Atlantic City, N. J.., 


points brought up at meeting was 


that heating 


code state. coming na- 


was discussed. Henry Eichfeld sug 
gested that the members do all in their 
power to see that the Camden delega 


tion at the national convention is the 


largest in attendance. Committee mem 


were 


bers 


final 


appointed for the vear as a 


piece of business. 


Humidity 


The regular monthly meeting of the 
New York Chapter of the American 
Society of Heating & Ventilating Engi 
neers was held on Monday evening, 
January 18, at the Bnuilding Trades 
Club, New York Citys Two speakers, 


who discussed the subject “Humidity 


Its Control and Measurement,” were 


talph R. Chappell, chief physicist and 
executive head of the engineering de- 
partment of Julien P. Friez & Sons 


Kenneth EF. Whitney, 
of the air 


controls de 


of Baltimore, and 


development engineer condi- 


instruments and 
the 


was in charge of Gustav 


tioning 


partment of same company. 
The meeting 


KE. Olsen, president. 
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Six Months’ Progress 


© Report from National Assn. of Masier Plumbers covers entire 
field of activity by that body for first six months of present 
administration—A ction on resolutions; work of standing 
committees; research activity; membership work; activity of 
publication and supplies division among topics covered 


While the present administration of 
the N. A. M. P. has tried to keep the 
membership informed as to what has 
been going on, the end of the first six 
months of the present administration 
is an appropriate time to make a brief 
summary of activities and accomplish- 
ments. 


Resolutions 

All of the resolutions passed by the 
Fifty-fourth Annual Convention have 
been acted on. Resolution 9 prescribes 
that the proceedings of the annual con- 
vention should be distributed not later 
than December 31 of the year in which 
the convention was held. The proceed- 
ings of the Buffalo Convention were in 
the mails January 22. The delay was 
inevitable. Apologies are herewith of- 
fered for our inability to comply with 
the resolution. Resolutions 11 and 14 
had to do with the Hightstown Resettle- 
ment Projects and the N. A. M. P. was 
instructed to contact Congress _ for 
remedial action. This will be done as 
soon as the new Congress gets rid of 
the present burden of legislation. In the 
interim, representations have been 
made to the Resettlement Division. 
Resolution 17 is on the schedule for the 
next contact with the manufacturers 
made by the conference committee. 
Resolution 19 was not substantiated by 
its sponsors when the resolution was 
called to the attention of the Federal 
Housing Administration. It has been 
dropped by reason of this lack of sub- 
stantiation of the charges. Resolutions 
21, 25, 26, relating to the acceptance of 
paid advertising in the Bulletin, were 
rejected by the board of directors as 
not practicable. Resolution 24 was re- 
jected by the board of directors, insofar 
as the present administration is con- 
cerned. All other resolutions were car- 
ried out to the satisfaction of their 


sponsors. 


Standing Committees 

The following is a brief summary of 
the standing committees’ work: The 
apprenticeship committee has _ devel- 
oped, in cooperation with the United 
Assn. of Journeymen Plumbers, and the 
Federal Committee of Apprentice 
Training, a program to put the appren- 
tice plan, approved by the Fifty-fourth 
Annual Convention, into effect. This 
program is in effect in some of the 
states, and other states are now work- 
ing under it. The apprenticeship com- 


mittee has also approved the “Proposed 
Legislative Program,” which program 
comprehends the introduction of a bill 
in the several state legislatures regu- 
lating apprenticeship and _ providing 
funds for carrying out the apprentice- 
ship program. 

The conference committee has held 
meetings with the manufacturers of 
plumbing materials, and with the Heat- 
ing, Piping and Air Conditioning Con- 
tractors’ National Assn. A joint com- 
mittee with the heating contractors has 
been formed and a meeting of that joint 
committee with the manufacturers of 
plumbing and heating materials is 
scheduled for the first week in Febru- 
ary. Nothing but progress can be re- 
ported at this time on the series of 
negotiations. A preliminary meeting 
was held between the president of the 
N. A. M. P. and the president of the 
U. A. of J. P. & S. F. of the U. S. and 
Canada. This contact wil be continued. 

The sanitary committee is cooper- 
ating with the standardization commit- 
tee in the revision of the N. A. M. P. 
plumbing code. The sanitary commit- 
tee has been particularly active in its 
communication with constituent asso- 
ciations on the revision of existing 
codes and the introduction of new 
ordinances. Three cities have recently 
adopted the so-called Birmingham Or- 
dinance. 

The scholarship committee has held 
a meeting with the authorities of the 
Carnegie Institute of Technology and 
has laid out the curriculum for the 
coming year. It has made its annual 
announcement of the scholarships of- 
fered for the year 1937-1938. It has 
considered, and will act on, a method 
calculated to increase the scholarship 
fund income. 

The standardization committee is 
busying itself with the revision of the 
N. A. M. P. Plumbing Code. Since its 
adoption by the delegates at the New 
Orleans Convention, many revisions 
and additions to the code have been 
suggested. These are being co-ordi- 
nated and considered. The standardiza- 
tion committee will have a report of its 
work prepared shortly. 


Research 

The research plan approved by the 
Buffalo Convention has been put into 
effect. The research agency, The State 
University of Iowa, was selected and 
work there is under way. A _ prelimi- 
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nary report on research has been ren- 
dered by the research agency.* <A 
formal report on research will be given 
to the delegates at the Atlantic City 
Convention. 


Membership 

Membership calculations made at this 
time indicate that the association will 
enjoy an increased membership for the 
first half of the present administration 
over the second half of the previous 
administration. There have been note- 
worthy increases in some of the con- 
stituent state associations. Candor 
compels the statement, that there have 
been noteworthy decreases in others. 
An unusual amount of membership ac- 
tivity has been conducted by the 
national office. Over 20,000 sets of 
membership booklets were distributed 
to state and local associations. Ap.- 
proximately 6,000 individual member- 
ship letters were prepared and mailed 
by the national office in cooperation 
with state and local associations. The 
national office did all the preparation 
and mailing—the state or local asso- 
ciations paid the postage. It is believed 
that the full effect of all this member- 
ship effort will be felt more in the 
second half of the present administra- 
tion than it was in the first half. 


Publication and Supplies 

Present calculations point to a 
marked increase both in sales and net 
return for the P. & S. division over the 
previous year. Seemingly the master 
plumbers are awakening to the need 
for proper records in the _ present, 
highly competitive market. The wide- 
spread distribution of Social Security 
forms, and the Amebiasis Booklets ac- 
counts, in part, for the increased sales. 
The grateful acknowledgment is here 
given for the help given to the Publi- 
cations and Supplies Division by the 
trade press. The trade press has been 
featuring bookkeeping during the past 
six months, and in many other ways 
aiding in the distribution of supplies. 
Certain wholesalers, too, have distrib- 
uted pamphlets descriptive of the P. 
& S. supplies. We appreciate their 
cooperation. 


Convention and Exposition 

All essential details of the forthcom- 
ing 55th Annual Convention and the 
1937 Home Comfort Exposition have 
been worked out. Space to the amount 
of 77 per cent of the total dollar value 
has already been contracted for by 
manufacturers. This represents about 
72 per cent of the available space. 
There is little doubt that all the avail- 
able space will be sold. 

It is intended to start the Conven- 
tion on the afternoon of May 24. This 
will give an extra session. 


*Domestic ENGINEERING, January, p. 11° 
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Obituaries 





J. A. Gerrity 


John A. Gerrity, 62, plumbing and 
heating contractor-dealer of Jamaica 
Plain, Mass., died January 6 at his 
home there. Mr. Gerrity was a mem- 
ber of the Boston association and had 
been connected with the industry for 
nearly 40 years. He is survived by his 
wife, two brothers and a sister. 


W.H. Hill 


William Hogarth Hill, 69, vice presi- 
dent and director of American Radiator 
Co., died suddenly January 29. Mr. Hill 
was New York manager of American 
Radiator Co. for some years and then 
was transferred to the executive offices 
in Chicago. 


P. J. Mulvey 


Patrick James Mulvey, 75, plumbing 
and heating contractor of Birmingham, 
city, January 9, Mr. Mulvey headed the 
city, January 9. Mr. Mulvey headed the 
firrm of P. J. Mulvey and had been en- 
gaged in the heating and plumbing 
business in Birmingham for over 40 


DOMESTIC ENGINEERING 
years. Surviving are the widow; two 


sons and two daughters. 





Anton Vyhnalek 


Anton Vyhnalek 


Anton Vyhnalek, 62, engaged in the 
plumbing business at 3008 W. 55th St., 


Chicago, passed away January 16. Mr. 
Vyhnalek had been in the plumbing 
business for the past twenty years. He 


is survived by four sons and two daugh- 


ters. He was a member of the Plumb- 
ing Contractors’ Assn. of Chicago. 


R. L. Dawson 


Robert L. Dawson, 67, Kansas City 
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plumbing and heating contractor-dealer, 


died at his home, 5127 Hudson Rd., 
Johnson County, Kansas, January 6. Mr. 
Dawson founded the business which 
bore his name 45 years ago. He was 


a member of the Kansas City, Mo. as- 
sociation. Surviving are his wife, two 


daughters, a son and two sisters. 
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F. H. Stevens 


Krank H. Stevens, 53, 
purchasing 


assistant treas- 


urer, general agent and a 
director of Warren Webster & Co., 
den, N. J., died at his home in Collings- 
wood, N. J., ex- 


tended been 
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January 6, 
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connected with the company since 1898. 
He is survived by his widow, two daugh- 


ters and a brother. 





J. F. Murphy 


J. F. Murphy 


John F. Murphy, 56, general manager, 
Sloan Valve Co. in charge of the New 
York district, died recently in Port- 
chester, N. Y. Mr. Murphy formerly 
was connected with L. Wolff Co. and 
later joined the sales force of the Sloan 
company. He is survived by a wife 
and a sister. 


Fred Hoehn 


Kred Hoehn, 74, former vice president 
of Forest City Foundries Co., Cleveland, 
Ohio, died at his home in Lakewood, 
Ohio, January 19. Mr. Hoehn was con- 
nected with the company for 57 years. 
A native of Germany, he came to Cleve- 
land when he was 17. 


H. J. Evans 


Howard J. Evans, 53, regional sales 
manager of the Lunkenheimer Co., died 
at St. Petersburg, Fla., January 5. Mr. 
Kvans had gone to Florida for his 
health. He was a native of Cincinnati 
and had been connected with the Lun- 
kenheimer company for 34 vears. 


A. P. Crosby 


Arthur Phillip Crosby, 63, manager of 
the Twin City Trap Co., died at his 
home in Minneapolis, Minn., recently. 
Born in Bangor, Me., Mr. Crosby had 
resided in Minneapolis for 51 years. He 
is survived by his widow, a brother and 


a sister. 





M.H. Boucher 


Merlin H. Boucher, 35, Philadelphia 
representative of Pittsburgh Valve & 
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Fittings Co., died in Philadelphia re- 
cently after an illness of four months. 
Surviving him are his parents, wife, 
two children, three brothers and three 
sisters. 


New Contractors, 
Business Changes 





Buffalo, N. Y.—John A. Hauenstein 
has severed his connection with the H 
& R Plumbing and Heating Co. and 
now is operating under his own name 
at 6 Colton Drive. 


Eugene, Ore.—The C. P. Tillman Co. 
has been formed to engage in the 
plumbing and heating business by C. P. 
Tillman and Robert L. Booth. 


Chappel Hill, N. C.—The Chappel Hill 
Plumbing & Heating Co. has been in- 
corporated by A. S. Blackwood and 
R. R. Benson. 


Convention Dates 





February 8-10, — OHIO. — Forty-sixth 
annual convention of the Ohio State 
Assn. of Master Plumbers to be held in 
Youngstown, Ohio, with headquarters to 
be selected at a later date. 


February 16 (tentative)—N. J. QUAR- 
TERLY.—Quarterly meeting of the New 
Jersey State Assn. of Master Plumbers 
to be held in New Brunswick, N. J., with 
headquarters in the Woodrow Wilson 
Hotel. 


February 16.—rP OW E R.—First of a 
series of five meetings covering the sub- 
ject of power to be held in Chicago, with 
headquarters at the Hotel LaSalle. 


Mareh 13.—(tentative)—REGIONAL.— 
tegional meeting of the Pennsylvania 
State Assn. of Master Plumbers to be 
held in Philadelphia, Pa. 


March 15-19.—O. B. I.—National Oil 
Burner and Air Conditioning Exposition 
to be held in Philadelphia, Pa., with 
headquarters in the Convention Hall of 
the Commercial Museum. 


March 19-20.—DISTRIBUTORS.—State 
meeting of the Wholesale Distributors 
Assn. of Texas to be held in Waco, Tex., 
with headquarters at the Rooseveit Hotel. 


April 5-6.—FLORIDA—Annual con- 
vention of the Florida State Assn. of 
Master Plumbers and Heating Dealers, 
Ine., to be held in Miami, Fla. 


April 5-6.—-IOWA.—Annual convention 
of the lowa Master Plumbers Assn. to 
be held in Davenport, Iowa, with head- 
quarters at the Hotel Blackhawk. 


April 6. MASSACHUSETTS Annual 
convention of the Massachusetts State 
Assn, of Master Plumbers, Inc., to be 
held in Boston, Mass, with headquarters 

the Hotel Blackhawk 








April 12-13.—(CrlAsRADY Annual] 


convention of the Colorado Society of 
Sanitary and Heating Engineers to be 


held in Denver, Colo., with headquarters 
it the Hotel Albany. 
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April 16-17.—C. S. A.—Spring meeting 
of the Central Supply Assn. to be held 
at French Lick, Ind., with headquarters 
at the French Lick Springs Hotel. 


April 19-20..-MINNESOTA.—Annual 
convention of the Minnesota State 
Master Plumbers Assn. to be held in St 
Paul, Minn., with headquarters at the 
St. Paul Hotel. 


April 19-21.—TEXAS.—Annual conven- 
tion of the Associated Master Plumbers 
of Texas, Ine., to be held in Houston, 
Tex., with headquarters to be announced 
later. 


April 19-21.—-NEW YORK. — Annual 
convention of the New York State Assn. 
of Master Plumbers to be held in New 
York City, with headquarters at the 
Hotel Pennsylvania. 


May 1.—-IDAHO.—Annual convention 
of the Idaho Master Plumbers Assn. to 
be held in Boise, Idaho, with head- 
quarters at the Owyhee Hotel. 


May 6-8.—-NEW JERSEY.—Annual con- 
vention of the New Jersey State Assn. of 
Master Plumbers in Newark, N. J., with 
headquarters in the Robert Treat Hotel. 


May 10-13. — CALIFORNIA. —  Thirty- 
sixth annual convention of the State 
Assn, of Master Plumbers of California 
to be held at Hollywood, Calif., with 
headquarters at the Hollywood-Roose- 
velt Hotel. 


May 11-12.—CONNECTICUT. — Annual 
convention of the Master Plumbers Assn 
of Connecticut, Inc., to be held in New 
Haven, Conn., with headquarters to he 
announced later. 





May 17-19.—H. P. A. ©.—Forty-eighth 
annual convention of Heating, Piping 
and Air Conditioning Contractors Na- 
tional Assn. to be held in Minneapolis 
Minn., with headquarters at the Hote! 
Nicollet. 


May 21-22.—E. S. A.—Spring meeting 
of the Eastern Supply Assn. to be held 
in Atlantic City, N. J., with headquarte! 
at the Marlborough-Blenheim Hotel. 


May 24-27.—N. A. M. P.—Fifty-fifth 
annual conventon of the National Assn. 
of Master Plumbers in Atlantic City, 
N. J., with headquarters at the Hotels 
Ambassador and Ritz-Carleton. 


May 25-27.—SHORT COURSE.—Fourth 
Short Course in Coal Utilization to be 
held at the University of Illinois, Urbana. 


June 7-11.—STOKERS.—Coal Stoker 
Show to be held in Chicago. 


June 14-15.— PENNSYLVANIA. — An- 
nual convention of the Pennsylvania 
State Assn. of Master Plumbers to b¢ 
held in Pittsburgh, Pa., with head 
quarters at Hotel William Penn. 


June 24-26.—-A. S. H. V. E.—Summer 
meeting of the American Society of Heat- 
ing and Ventilating Engineers to be held 
in Swampscott, Mass. 


July 23-25. DELAWARE.—Annual 
convention of the Master Plumbers Assa. 
of Delaware, Inc., to be held in Reh 
both, Del., with headquarters to bé 


nounced later 


. . t-—ALABAMA Annual! ive! 
tion of the Alabama Master Plumbeé! 
Assn. to be held in Florence, Ala, with 


| 


headquarters and date to be announced 


later. 

























heating 


Realizing that attractive displays of 
merchandise lead to more sales, the 
Minneapolis auxiliary has for three 
years sponsored a Window Display 
Contest in order to encourage better 
display of plumbing and heating ma- 
terial. The third contest was held in 
December. 

Announcement of this contest was 
made at association meetings and in 
the weekly bulletin. bach = master 
plumber in the city was advised by 
telephone of the contest and its rules. 
Although excellent results had been 
obtained in previous years, the re- 
sponse this year was much better than 
before. 


Winners 

The president of the Display Men’s 
Guild was again asked to appoint a 
committee to judge the displays. The 
fine cooperation of the Guild was very 
helpful to the auxiliary and was greatly 
appreciated. First prize was awarded 
to the Lynnhurst Plumbing Co.; sec- 
ond prize to the Twin City Plumbing & 
Heating Co. and third prize to F. S. 
Lamson. Four other firms received 
honorable mention. Each of the plumb- 
ing companies winning prizes received 
a check from the auxiliary and a poster 
telling of the prize which had been 
won. Those given honorable mention 
received a check. 

The display of the Twin City Plumb- 
ing & Heating Co. was designed by 
Mrs. Royal Berg, president of the 
auxiliary. Its background of blue and 
Silver, with balsam tree hung with sil- 
ver icicles, was very appropriate to the 
season and greatly enhanced the at- 
tractiveness of the merchandise shown. 

Mrs. Frank Lamson acted as chair- 
man for the contest, with Mrs. Otto 
Nelson as co-chairman. Mrs. Hugo 
Guntzel, Mrs. P. T. Peterson, Mrs. Mer- 





Conducted by » @ « Dorothy Edwards 





Better Displays ae eae 


© Minneapolis, Minn., auviliary sponsors third annual window — yen's Auxiliary to the Denver Master 
display contest to encourage better displays of plumbing and Piumbers Assn. when they met January 





Wornen 







































many members handicapped the Wo 


7 at the home of Mrs. A. H. Mellema. 

llowever, eight members braved the 
win Porter, Mrs. Oscar Johnson and elements to enjov the delectable lunch 
Mrs. A. G. Nelson helped to make the eon. A report on the Christmas party 
contest a success by telephoning plumb- was given by the treasurer, and cards 
ers to ask their participation. were played. 


Wisconsin Women 


© Wisconsin auxiliary hears report of health bureau in protec- 
tion of public health--Mrs. Stern reelected to presidency 


One of the features of the convention points covered were the dangers of de 
of the Wisconsin women’s auxiliary, fective plumbing and the way to rem 
held at the Hotel Schroeder, Milwau edy this; and the special need of better 
kee, on January 19 and 20, was the ad- plumbing in rural sections Mr. King 


dress by Frank R. King of the Bureau said that among the things necessary 
of Plumbing, State Board of Health. for health were safe drinking water, 
Mr. King used a number of blue prints’ the daily bath and proper home sanita- 
in order to present his subject tion. He suggested that dangerous con- 
graphically. These blue prints showed ditions such as inefficlent plumbing in. 
the work of the Bureau of Plumbing in _ stallations, improper sewage disposal or 
protecting public health Among the unsafe water supplies should be report- 





One of the prize winning displays in the contest sponsored by the Minneapolis 
auxiliary 
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Officers of the Wisconsin auxiliary. 


Left to right: Mrs. Walter Busold, first 


vice-president; Mrs. David Stern, president; Mrs. F. C. Kuetemeyer, national 

president; Mrs. Erwin Knauer, recording secretary; Mrs. Charles Hefflin, Jr. 

third vice-president; Mrs. James A. Murphy, second vice-president; Mrs. F. C. 

Westfhal, historian; Mrs. Peter Vogt, treasurer; and Mrs. George C. Schuh, 
corresponding secretary 





Taken at Wisconsin auxiliary meeting. 


ed and proper supervision will result 
in better health and better communi- 
ties, he declared. 

Mrs. F. C. Kuetemeyer, national 
auxiliary president, also addressed the 
group. 

Mrs. David Stern was again chosen 
president. Mrs. Walter Dusold was 
elected as first vice president; Mrs. J. 
A. Murphy as second vice president; 
Mrs. Chas. Heffling, Jr., third vice presi- 
dent; Mrs. Erwin Anauer, recording 
secretary; Mrs. Geo. Schuh, correspond- 
ing secretary; Mrs. Peter Voigt, treas- 
urer; and Mrs. Fred Westphall, his- 
torian. 


Queensboro Installs 


At the regular monthly meeting of 
the Queensboro (New York City) wo- 
men’s auxiliary, held in Jamaica Janu- 
ary 6, the following officers were in- 
stalled by State President Mrs. J. 
Stockinger assisted by State Secy. Mrs. 
Henri Billharz, Jr.: president, Mrs. 
Chas. Budrie; vice president, Mrs. Wil- 
liam Foley; secretary, Mrs. Geo. 
Doescher; treasurer, Mrs. Chas. Hoch- 
statter, all re-elected; second vice presi- 
dent, Mrs. Adolph Oeste; sergeant-at- 
arms, Mrs. Jacob Eck; historian, Mrs. 
John Kornick; publicity, Mrs. Joseph 
Peter. 

The newly appointed trustees are 
Mrs. John Kornick; Miss L. Rogers and 
Mrs. Charles McGuire. 


After the installation a delicious buf- . 


fet supper was served to the members, 
their husbands and guests. Gifts were 


Left to right: Mrs. G. J. Stoehr, Mrs. 
Joseph J. Miller, Mrs. E. Merz, Mrs. Louie Schoenleben, Mrs. F. H. DeLonge, 
Mrs. M. C. Holgard, Mrs. L. C. Pugh, Mrs. John Dickert, and Mrs. John Feiner 


presented to President Mrs. Gudrie, 
State President Mrs. Stockinger and 
State Secretary Mrs. Billharz. A spe- 
cial prize was awarded to Miss Rogers. 

A film dealing with the new housing 
project was shown by the Johns Man- 
ville Co. at a recent meeting of the 
auxiliary. A lecturer explained the use 
of insulating materials for plumbing 
and heating. The company also fur- 
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nished refreshments for the members 
and master plumbers. 


. 


Re-elect Mrs. Sharp 

The members of the Manhattan, N. 
Y., auxiliary have re-elected the officers 
who served during 1936. They are as 
follows: President, Mrs. John Sharp; 
vice president, Mrs. John Birch; secre- 
tary, Mrs. Herbert Halloran. Mrs. 
George Horne will replace Mrs. Fred 
Miller as treasurer. 

Fourteen members of the auxiliary 
enjoyed a luncheon and bridge at the 
home of Mrs. T. P. McLaughlin in New 
Rochelle last month. 


Past Presidents Meet 


The second meeting of the Past 
Presidents Club of Greater New York 
and Nassau County was held at the 
meeting rooms of the Brooklyn aux- 
iliary on January 13. Mrs. M. J. Ken- 
nedy, president of the Brooklyn 
auxiliary, and Mrs. John Sharp, presi- 
dent of the Manhattan auxiliary, were 
the hostesses. 

This group, which was organized for 
social purposes and to stimulate 
greater interest in auxiliary matters, 
enjoyed a luncheon before the meeting 
was called to order. No detailed busi- 
ness was transacted but the members 
took part in a discussion of matters in 
general. 

The club meets every three months 
and the next meeting will be on the 
second Wednesday in April. 


Illinois Auxiliary 


© Women’s activity contributes to success of 44th Illinois con- 
vention—-Mrs. Johnson reelected 


The activity of the Women’s Aux- 
iliary of the Illinois Master Plumbers 
Assn. contributed in large measure to 
the success of the 44th annual meeting 
of the state association, held at the 
Congress Hotel, Chicago, January 11 
to 14. 

The presence of many wives of mas- 
ter plumbers rendered the President’s 
Open House on Monday evening, Janu- 
ary 13, a very enjoyable affair. The 
luncheon held in the Gold Room, Con- 
gress Hotel, on Tuesday, through the 
courtesy of the Plumbing Contractors’ 
Assn. of Chicago, was a great success. 
Mrs. Thos. F. Hanley, Sr., mother, and 
Mrs. Thos. F. Hanley, Jr., wife of the 
president of the Chicago association, 
were hostesses and Mrs. Geo. H. Wer- 
ner of Orange, N. J., was guest of 
honor. Following the luncheon which 
was attended by over 150 ladies, a musi- 
cal entertainment was provided and a 





card party held in the Pine Room at 
which prizes were awarded, completed 
an enjoyable afternoon. The dinner 
dance held Wednesday evening, at 
which 600 were in attendance, was the 
culminating feature of the social pro- 
gram. 

In the general arrangements Mrs. 
Dick Johnson of Champaign, state presi- 
dent, served as general chairman, with 
Mrs. Fred W. Hager of Chicago as co- 
chairman. 

The following were elected as offi 
cers of the auxiliary for the coming 
year: president, Mrs. Dick Johnson of 
Champaign; first vice president, Mrs 
John Zajicek, Cicero; second vice presi- 
dent, Mrs. Julia McKenna, Winnetka: 
third vice president, Mrs. Wm. E. Bahn. 
Chicago; secretary, Mrs. T. D. Lewis, 
Somonauk; and treasurer, Mrs. N. Mer 
genthaler, Wilmette. Mrs. Johnson 
was reelected to her office. 
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Houston Campaign 

A very interesting lecture on sanita- 
tion by Dr. F. C. Elliott, chairman of 
the Board of Health in Houston, was 
given at a joint meeting of the Master 
Plumbers Assn. and Women’s Auxiliary 
on January 20. The auxiliary has 
started a campaign for more and better 
sanitation in public rest rooms, restau- 
rants, schools, beauty parlors and 
churches. Mrs. P. L. Borgstrom has 
been elected general chairman of the 
committee. She will receive assistance 
from the other members and from the 
Board of Health and City Doctor. Dr. 
John W. Brown of Johns Hopkins Hos- 
pital has just been appointed doctor 
of Houston, and is very much interested 
in this campaign of the auxillary. 

Social affairs are also given 
share of attention. 


their 


Jersey City Meeting 

At the January meeting of the Jer- 
sey City, N. J., women’s auxiliary, 
which was held on the 5th, a new mem- 
ber was enrolled, the second member 
gained during the last two months. 

After the transaction of routine busi- 
ness, delicious refreshments were 
served by the hostess, State President 
Mrs. Louis Komoski. 
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Taken at meeting of Illinois auxiliary. 


vice president; Mrs. Dick Johnson, president; Mrs. F. 


Johnson, Mrs. C. 


Dinner Dance 


The installation dinner of the 
Women’s Auxiliary and Master Plumb- 
ers Assn. of North Hudson, N. J., held 
at North Bergen, N. J. 
was a very large and successful affair. 
An excellent dinner, floor show and 
dancing contributed to the enjoyment 
of the guests. 

Mrs. Chas. Zimmerman, “mother” of 
the New Jersey auxiliary, and Mrs. 
Louis Komoski, state auxiliary presi- 
dent, installed the new officers, who are 
as follows: Mrs. Wm. Jacob, president; 
Mrs. Nick Triani, vice president; Mrs. 
Henry Bunker, secretary; Mrs. Mary 
Menegeaux, treasurer; Mrs. Chas. Bot- 
winik, sergeant-at-arms; and Mrs. 
Alex Thane, Sr., Mrs. Fred Baker, and 
Mrs. Jos. Cotte, who are trustees of the 
auxiliary. 


dance 


on January 18, 


ee -_—- 


Left to right: Mrs. Julia McKenna, second 
C. Kuetemeyer, national 
president; Mrs. George Kearney, Mrs. Howard Moore, Mrs, A. J. Butow, Mrs. 


C. Rosenfield, and Mrs. P. H. Kale 


Mrs. Jann President 
The January meeting of the Philadel- 

held tm _ the 

installations of 


phia auxiliary, Bourse 


Bldg., was featured by 


the new officers. Past Pres. Mrs. Geo. 
Hicks installed: Mrs. Chas. A. Jann, 
president; Mrs. Ellis Hendricks, vice 
president; Mrs. John Siebel, treasurer; 


Mrs. Edw. F. Quaid, secretary. 


Mrs. Jann urged all to take a more 
active part in promoting the plumbing 


and heating industry and to report in- 


sanitary conditions. A committee on 


sanitation will be appointed. 


Fla. Board Meeting 


Representatives of the auxiliaries of 
Miami, St. Petersburg, Daytona, Winter 
Haven, Winter Park and Tampa met in 
Tampa on January 9 to make plans for 
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SPECIAL SINKS 
to fit any space 


Non-absorbing and non-staining, Alberene 
Stone is ideal for sinks and laundry trays. 
Tongue and groove joints with hidden 
bolts, 
strength, solidity and tightness of one- 
piece units. 

As you know, Alberene is natural quarried 
soapstone. 
ing. 
cated in any desired shape or form with- 
out danger of chipping or spalling. 
Order Alberene Sinks of any dimensions 
to fill any desired spaces. 
be made within one week from the receipt 
of order and complete details as to sizes, 
openings, etc. 

Write for special price on the Alberene 
Laundry Tray, plain and in Duco 
colors. 
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419 Fourth Avenue, New York, N. 
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Acid-, heat-, and wear-resist- 
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future activities, including the state 
convention which will be held in Miami 
in April. 
dent of the state auxiliary, presided. 

Mrs. F. H. Inscho was appointed 
chairman of the convention committee. 
Prizes will be awarded at the conven- 
tion to the winners of the essay contest 
which is being conducted in the schools. 

After the meeting adjourned, Mrs. W. 
E. McAndrew served refreshments at 
her home. 


Progress Reported 
Considerable progress along the line 
of sanitation was reported at the meet- 
ing of the New Jersey State Board, on 
January 27 in Montclair. Mrs. Henry 
Bunker, Jr., state sanitation chairman, 
said that a women’s apparel shop in Ho- 
boken had installed a rest room and 
she had received a letter from the man- 
ager, that it was one of the 
best pieces of business the company 
had done. Mrs. A. F. Ruehl of Orange 
told of the work she had been doing in 
connection with a chain candy store. 
At her last visit she had told the man- 


stating 


ager of the state meeting she was to 
attend. During the meeting she re. 


ceived a telephone call from the man- 
ager, who asked her to report the store 
and a rest 


is to be remodeled room 


will be installed. 


Miss Kathleen Rogers, presi- 
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State Treas. Mrs. John Heyrick 
stated she had been attempting to get 
the manager of a similar store in 
Montclair to take the same action, but 
with no results. Mrs. J. J. Corcoran, 
national sanitation chairman, advised 
that contact be made with the state 
manager of the company. Mrs. Cor- 
coran urged the members to keep their 
sanitation progress charts up to date. 

After the meeting about 100 mem- 
bers, their husbands and friends were 
served dinner at the hotel. Mrs. J. 
Hayes was the toastmaster and pre- 
sented State Pres. Mrs. Louis Komo- 
ski and National Pres. Geo. Werner, 
both of whom spoke briefly. Following 
the dinner, cards were played. 


Installation 


© The installation of the new- 
ly elected officers of the Nas- 
sau County (N. Y.) wo- 
men's auxilary was held at 
the club room on January 
20—T here was a fine attend- 
ance of members and quests 
on this special occasion 


State President Mrs. J. Stockinger 
was the installing officer and was as- 
sisted by Past State President Mrs. 


Wm. Metcalf of Rockville Center. Mrs. 
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William Bloeth was installed as presi- 
dent; Mrs. Lionel Kipp, vice-president; 


Mrs. William Jacobi, secretary; Mrs. 
James Metcalf, treasurer; and Mrs. 
William Metcalf, treasurer; and Mrs. 


Mrs. J. Reidman, trustees. 

Mrs. Reidman’s tiny twins, dressed 
in pink satin, marched into the meet- 
ing room bearing corsages and bouquet 
for Mrs. Bloeth. Retiring President 
Mrs. Seltzer received a handsome linen 
table cloth and napkins. Mrs. Stock- 
inger was presented with a purse. Mrs. 
Bloeth, Mrs. Floersch and Mrs. Wm. 
Metcalf each received a prize for per- 
fect attendance during the year. Brief 
addresses were made by President Mrs. 
W. Budrie, Queens; State Secretary 
Mrs. H. Billharz; President Mrs. M. J. 
Kennedy, Brooklyn; President Dick 
Floersch, Nassau; and President M. J. 
Kennedy of the Greater New York Assn. 

Sandwiches, homemade cakes and 
coffee were served and a social hour 
enjoyed. 


Salem Officers 


Mrs. J. A. Bernardi has been re 
elected president of the Women’s Aux- 
iliary to the Master Plumbers’ Assn. 
at Salem, Oregon. Mrs. T. M. Barr 
was chosen as vice president; Mrs. Milo 
Rasmussen as secretary and Mrs. Ed 
Pratt as treasurer. 
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Taken at January meeting of San Francisco auxiliary. Officers elected are seated 

in front row of picture and are as follows: Mrs. W. Monohan, secretary; Mrs. 

Gordon Turner, marshal; Mrs. Lena Sand, president; and Mrs. Charles Mayer, 
treasurer 


S. F. Inducts Officers 


A delightful luncheon attended by 90 
per cent of the membership, and an 
afternoon spent in planning activities 
for the new year, marked the annual 
installation of officers celebrated by the 
San Francisco auxiliary. The affair 
took place January 7 in the banquet 
room of the Western Women’s Club, 
the 10th floor windows commanding a 
superb view of the lower city, the bay 
and the new bridge. 

The occasion marked the installation 
of the following named officers: Mrs. 
Lena Sand, president; Mrs. Thomas 
Welsh, vice president; Mrs. Wm. J. 
Monihan, secretary; Mrs. Chas. Mayer, 
treasurer; and Mrs. Gordon Turner, 
marshall. The past president, Mrs. 
Harry Williamson, thanked the mem- 
bers for their splendid cooperation dur- 
ing her term of office, expressed con- 
fidence in the organization’s leadership 
in 1937, and turned the gavel over to 
her successor. The incoming president 
assumes Office with 15 years of official 
experience as secretary. 

The luncheon table was _ tastefully 
decorated with marigolds and English 
hawthorn. Mrs. A. J. Silva rendered 
vocal selections, accompanied on the 
piano by Mrs. A. Newmark. Among the 
activities planned for the winter is a 
theater party, being arranged by Mrs. 
Alex Coleman, Mrs. J. J. McLeod, Mrs. 
Harry Williamson and Mrs. Wm. J. 
Monihan, aiso a banquet for the out- 
going president, for which arrange- 
ments are in the hands of Mrs. Wil- 
liamson, Mrs. Monihan and Mrs. Sand. 


Racine Election 

Mrs. Otto Beetcher entertained the 
members of the Women’s Auxiliary of 
the Racine. Wis., Assn. of Master 
Plumbers, at her home on December 11. 
Christmas favors provided decorations 


at the luncheon table and gifts were 
exchanged. 

During the business session, the fol- 
lowing officers were elected: Mrs. John 
Dickert, president; Mrs. August Stein- 
hoff, vice president; Mrs. L. C. Pugh, 
secretary; Mrs. James Murphy, treas- 
urer, 

Those present were Mrs. Frank De 
Longe, Mrs. James Murphy, Mrs. Aug- 
ust Steinhoff, Mrs. John Feiner, Mrs. 
Jess Martin, Mrs. Emil Merz, Mrs. 
Louis Schoenleben, Mrs. L. C. Pugh, 
Mrs. N. C. Holgard, Mrs. John Dickert, 
Mrs. August Ernst, Mrs. Axel Sander- 
hoff. 


Asks Sanitation Law 


A law requiring that sanitation be 
taught one day a year in all Florida 
schools was requested by the Central 
District representatives, who met in 
Winter Haven January 15 at the home 
of Mrs. J. A. Mann, District Vice Pres. 


129 


Mrs. F. R. Fanning, who presided, was 
chosen to draw up a resolution and 
send to the state master plumbers’ 
legislative committee, requesting them 
to present such a bill to the state legis- 
lature. 

It was reported that sanitation is be- 
ing advanced also by the continued use 
of cards which are left in rest rooms; 
and by an essay contest in the schools 
on this subject. Papers are to be left 
at the Junior High Schools in the Cen- 
tral District so that essays may be 
prepared by the students. The St. Pe- 
tersburg auxiliary is also arranging for 
essays to be prepared by pupils in the 
schools there. The committee has ar- 
ranged so that prizes will be awarded 
at the state convention. 

Reports were made by Miss Kathleen 
Rogers, president of the Polk County 
auxiliary and by Mrs. Chas. Reicken, 
president of the Orlando group. Talks 
were also given by Mrs. C. M. Hancock, 
first vice president; Mrs. Elizabeth 
Phillips, corresponding secretary and 
Mrs. L. R. Sheffield, past state presi- 
dent. 


Brooklyn Dance 


The annual dinner dance given by 
the members of the Brooklyn, N. Y., 
women’s auxiliary, was held in the 
Brooklyn Elks Club on Saturday eve- 
ning, January 16. During the dinner 
the gaiety of the occasion was height- 
ened by the distribution by the com- 
mittee of balloons and noise makers. 
The feature dance of the evening was 
the Paul Jones in which all present 
participated. Solos were rendered dur- 
ing the evening by Mrs. A. Nacman and 
Mrs. J. J. Kernan. 

The auxiliary will hold their annual 
charity card party at the Elks Club on 
Saturday evening, April ° 


Taken at Winter Haven meeting of Florida auxiliary. Left to right, standing: 

Mrs. C. B. Davis, Mrs. Elizabeth Phillips, corresponding secretary; Mrs. C. F. 

Reicken, president, Orlando auxiliary; Mrs. L. R. Sheffield, Mrs. J. A. Mann, 

Mrs. Peter K. Bartow, and Mrs. S. J. Ferris. Seated: Mrs. F. R. Fanning, national 

director; Miss Kathleen Rogers, state president; and Mrs. C. M. Hancock, 
corresponding secretary 
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Over Radio... 


In Newspapers... 





Thru Magazines... 





An industry which is founded upon honest 
products and honest workmanship, as ours 
is, needs public recognition to expand. Ours 
is a growing industry which constantly 1s set- 
ting new records and breaking existing sales 
marks. Part of the credit for that advance- 
ment must go to the recognition which day 
by day makes the buying public sales minded 
towards the products and services of our 
industry. The following columns of this 
section show a portion of the recognition 
which has been accorded our industry within 
the past few months. Newspapers, magazines 
and the radio have contributed as publicity 
agencies and as media for the planned pro- 
gram of recognition for our industry. 


Shower Cabinets 


® Article stressing value of extra bathroom 
and adaptability of modern shower equip- 
ment reprinted by many papers 


A recent Plumbing and Heating Industries Bureau 
release stressed the value of extra bathrooms and 
showed how this added convenience could be secured 
through the use of modern shower cabinets. ‘The article 
as published in the ‘ree Press, Detroit, read as follows: 

“While all the plumbing fixtures essential to a bath- 
room may be located in a space as small as five feet 
square, some homes have only a small closet or alcove, 
less than five feet square, available for the extra bath- 
room. In this case it may be desirable to substitute a 
prefabricated metal shower stall for the tub. Many im- 
provements have been made in shower stalls in recent 
years.” 

So far 60 newspapers have reprinted this article. A 
representative group of these papers showing the cover- 
age given the article follows: Record, Philadelphia; 
Statesman, Boise, Idaho; News, Faribault, Minn.; 
News, Miami, Fla.; Star, Washington, D. C.; News, 
\berdeen, Wash.; Courier, Ottumwa, Iowa; News- 
Argus, Goldsboro, N. C.; Messenger, Canandaigua, 
N. Y.; Enquirer, Cincinnati, Ohio; Globe, Boston, 
Mass.; /vening Courier, Camden, N. j.; News, Mil- 
waukee, Wis.; Press Citizen, lowa City, lowa; Citizens 


Patriot, Jackson, Mich.; and Journal Gazette, Fort 
Wayne, Ind. 


Sanitation and Safety 


® Article on shop safety stresses importance of 
furnishing sanitary lavatory and washroom 


An article which appeared in the November issue of 
Better Roads effectively presented the vital need for 
sanitation in the shops of state and county highway 
departments. The article entitled, “Shop Safety and 
Good Workmanship Are Usually Companions,” was 
written by James G. Hayden, Public Safety Division, 
National Safety Council. This article said, in part: 

‘Any discussion on shop safety should include some 
mention of furnishing a tidy lavatory and washroom. 
Clean and well designed toilets are important. A cool, 
refreshing drink of water must be at hand, and individual 
wash basins, or larger circular, fountain-type wash 
stands, are decidedly an advantage. Hot water and soap 
are needed, and shower baths are a convenience that is 
appreciated.” 

A message such as this does two things, both of which 
are an advantage to our industry. First, it predisposes 
people to buy, or, in other words, it helps to create a 
market ; second, it tells the advantages of good plumbing. 


Savings 


© Booklet published by Rural Electrification 
Administration tells story of rural electrifica- 
tion and lists its advantages 


A booklet, “Electric Power on the Farm,” published 
recently by the Rural Electrification Administration, 
Washington, D. C., contains many passages which are 
recognition for our industry. While the booklet is devoted 
mainly to the subject of rural electrification, countless 
sales arguments for the products and services of our 
industry are included. As a matter of fact, the pur- 
pose of the booklet in trying to sell rural electrification 
also is Opening a new market for contractor-dealers all 
over the country. Some passages from the booklet 
follow. 

“Running water, made possible with electric pump- 
ing, will save money and time at every turn. The woman 
who pumps water by hand when it might be done by 
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electricity is earning less than three cents an hour for 
one of the hardest kinds of work. In addition, some- 
one has to carry the water in buckets, and also carry 
away the waste water. With running water, the job 
of cooking and dishwashing, cleaning dairy utensils, 
cleaning out the barn, providing drinking water for ani- 
mals and for the house and flushing waste products into 
a drainage system, can all be attended to with a small 
amount of time and labor. 

“Running water in the cow barn, with individual 
drinking cups in the stalls, will keep the cows in better 
condition and make them give more milk than if they 
do not have constant access to pure water. 

“With an electric pump and plenty of hot and cold 
water, the labor of the kitchen is greatly reduced. .. . 
The time, trouble and discomfort that can be saved by 
an inside bathroom can hardly be _ overestimated. 

Water under pressure is a great advantage in pro- 
tecting the farm property against fire.” 


Grease [Traps 


® Fifty-six newspapers in all parts of the coun- 
try already have published articles on the 
advisability of grease traps and more are 
expected to follow suit 


Recently the Plumbing and Heating Industries Bu- 
reau released a short article on grease traps to news- 
papers throughout the country. Already this article has 
been published by 56 newspapers and this is not a com- 
plete list. While grease traps may be considered as 
merely one of the parts in a plumbing installation, never- 
theless this is one more instance where attention has 
been called to the products and services which only our 
industry can supply. 

Most of the articles published by the papers were 
similar to the one carried by the Herald-Examiner, 
Chicago, excerpts of which follow: “Grease traps should 
be installed on the waste lines of all kitchen sinks and 
laundry trays. This is especially true where cess pools 
or septic tanks are used, as the grease and soap fill up 
the pores of the stones or tiles and gradually lessen the 
percolation of the water.” 

A list of the newspapers which have carried articles 
on the value of grease traps so far follows: Chicago, 
ll., Herald-Examiner; Detroit, Mich., Free Press; Van 
Wert, Ohio, Times-Bulletin; Milwaukee, Wis., News; 
Dayton, Ohio, Daily News; Kansas City, Mo., Journal; 
Mount Vernon, N. Y., Argus; Kalamazoo, Mich., Ga- 
cette; Menominee, Mich., Herald-Leader; St. Louis, 
Mo., Post-Dispatch; Toledo, Ohio, News Bee; Port 
Chester, N. Y., Jtem; Peoria, Ill., Star; Wilmington, 
Del., Star; Scranton, Pa., Scrantonian; Plainfield, N. J., 
Courter News; Grand Rapids, Mich., Herald; Terre 
Haute, Ind., Tribune ; Washington, D. C., Herald; Mun- 
cie, Ind., Morning Star; Oswego, N. Y., Pall-Times; 
Utica, N. Y., Observer-Dispatch; Benton Harbor, 
Mich., Palladium; Grand Rapids, Mich, Press; Wyan- 
dotte, Mich., News; Asbury Park, N. J., Press; Cen- 
tralia, Ill., Evening Sentinel; Piqua, Ohio, Call; Peoria, 
Ill., Journal; Pontiac, Mich., Press; Winfield, Kansas, 
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SAY MISTER S 


That's no way to treat 
a Toilet Seat?! 


It's lucky for you the plumbing 
contractor insisted on installing a 


BRECKWOLDT CELLULOID 
COATED seat on your job. 
Careless people like you ruin most 
seats in no time, BUT you won't 


scratch or mar BRECKWOLDT 


seats and they won't chip, crack, 
peel or turn yellow. Your plumber 
knew seats. 


4 
BRECKWOLDIT SEATS 


“FROM FOREST TO YOU” 
Doigeville. New York 


Catalogue on Request 
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Oil Burners 
(8 sizes) 








Water Heaters 
(Oil, Gas, 
Stoker) 
















Room Coolers 
and Central 
Cooling 











Stokers (for soft or hard 
coal) (5 sizes) 
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Air Conditioners 
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Boilers, Cast 





iron, Steel (Oil, Gas, 
(Oil, Gas, Stoker) 
Stoker) 


S-N DEALERS PROSPER 


because 


|. There's an S-N product for 
every month in the year. 


2. "'S-N" means highest quality 
—at competitive prices. 


3. The industry recognizes S-N 
as pioneers and authorities 
in the field. 


4. A complete line of easy-to- 
sell accessories ‘‘opens up 
leads" for major equipment. 


[=~ Water 
— Softeners 
(All sizes) 


Basement 
Sorinkier 
Systems 
(A popular 
novelty that 
gets you into 


é/ prospects’ 
homes. ) 


@ illustrated broadside describes 
S-N products in detail. Send for 
it—no obligation. 








SCOTT-NEWCOMB, INC. 


1923 PINE ST. 








ST. LOUIS, MO. 
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Courter; Middletown, Ohio, News Journal; Augusta, 
Me., Kennebec Journal; Alton, Ill., Telegraph; Oil 
City, Pa., Derrick; Columbia, Mo., Tribune; St. Paul, 
Minn., News; Jamaica, N. Y., Long Island Press; 
Owensboro, Ky., /nquirer; Fort Wayne, Ind., Journal- 
Gazette; Anderson, Ind., Herald; South Bend, Ind., 
Tribune; Kansas City, Kan., Kansan; Bridgeport, 
Conn., Post; and Peoria, Ill., Transcript. 


“Prosperity Bathroom” 


@ A new phrase coined to describe present day 
plumbing installations 


The Daily News, Chicago, recently carried a short 
article on “prosperity bathrooms.” The description and 
comparison between these bathrooms and the bathrooms 
of previous prosperity and depression eras did much to 
show the leadership which our industry exerts on hu- 
man comfort and living standards. The article follows: 

‘The ‘prosperity bathroom’ is here, William J]. Lang, 
plumbing contractor, told members of the Illinois Mas- 
ter Plumber Assn. at their annual convention in the 
Congress Hotel. 

‘“*The prosperity bathroom is highly individualized 
to meet the personal taste and color preferences of the 
owner. Smart modernism in the lines of fixtures, har- 
monizing designs to produce the ensemble effect, strik- 
ing contrasts in colors, such as a black tub set off against 
a background of yellow glass, are characteristics of the 
prosperity bathroom.’ ” 


Here’s How 


® Convention season offers great opportunity 
for members of associations to secure pub- 
licity for their business and recogmition for 
their industry 


For the past several months prepared news items have 
heen published in this column giving individual con- 
tractor-dealers the opportunity of securing publicity for 
their own, specific business as well as recognition for the 
industry of which they are a part. The convention sea- 
son of state associations affords a remarkable opportu- 
nity to members who attend such conventions. Once 
they have returned to their home towns from conven 
tions they are in a position to offer their local newspaper, 
news which it could not obtain from any other source. 
The opportunity to benefit yourself and your industry 1s 
here. Why not take advantage of it ? 








The position occupied by plumbing in the general 
subject of public health was stressed at the annual 
convention of (fill in the name of your association) 
which was held in (write in the name of the conven- 
tion city) recently. .........., plumbing and heating 
contractor dealer, who has just returned from attend- 
ing this convention, declared that public health offi- 
cials are realizing more and more that the health of 
a community depends on adequate plumbing properly 
installed. 























Central Heating... 





Relief Valves 





... Evaporative Cooling 








Central Heating 


® The reader wants to know what would be the 
best method of heating three separate houses 
from a central heating plant 


To THE EDITOR: 
Enclosed is a sketch, Fig. 1, of three houses which 
are now being heated by separate heating plants. No. 1 





supply main uphill and bringing all the return con- 
densation back in the same main as we feel sure that 
the condensation will be of sufficient amount to buck 
the steam flow, produce water hammer and other trou- 
bles. It must be realized that even in a one-pipe steam 
system, the steam flow in the main is always with the 
condensation and not against the condensation flow; the 
only place where the condensation flows against the 
steam is in the risers and short runouts to the risers 


















house has 250 sq.ft. of steam radiation, No. 2 house has where the amounts of condensation flowing are com- 
350 sq.ft. of steam radiation, and No. 3 house has paratively small. 

a pipeless furnace which it 

is intended to replace with 

a steam plant of about 440 | House No.2 

sq. ft. The fuel used is nut | pre Seip & eaten 

coal in the No. 1 house and 4905S ANNO Gp Love! | Steam Ma’in| pe 

oil in the No. 2 house. The | y — t /t}. pttet trom House We 5'o oiise ,€ 250 5g.¢h. (atiarion 
owner wants a central heat- | Ff wees | — A J 

ing plant using the present | Oorler 


oil burner in a new boiler, 
and locating the new boiler | 
in house No. 1. Kindly advise 7 
me if this would be practical 
under these conditions. 

If it is practical, please advise me as to the type and 
size of boiler which should be used, the size and insula- 
tion of the mains where run underground, whether it 
would be necessary to carry pressure at all times and, 
if so, what would be the pressure drop between the 
boiler and house No. 2 and the boiler and house No. 3. 
My plan is to carry a 3 in. main from the boiler to 
house No. 2 and to pitch from the boiler to the house 
which will eliminate a return line; to house No. 3 a 
3’ in. pipe pitched the same as No. 2; the mains in 
the house will be 2% in. I figure that with these large 
lines it will work without a return line as the condensa- 
tion can flow back in the same line. Knowing that the 
condensation will cool the steam to a certain extent, | 
still think that the loss will be less than with a return 
line, 


N. J. S. G. 





- al 


To THE READER: 

The logical place to locate the central plant would 
be at the low point of the three houses and from your 
sketch this will be in house No. 1 just as you intend. 
We do not approve, however, the scheme of running the 


a — 











ae 
Wet Keluf/)))W le i Aen ol 
——_——— BO tr -_——- > 
Fig. 1 


We believe that to do this job right you should pitch 
the steam main down from house No. 1 to the other 
two houses with a wet return carried back low enough 
to be submerged under the boiler water line. This 1s 
illustrated in Fig. 1. The size of the boiler should be 
as is indicated by the following calculations, with allow- 
ances for various heat losses: — 


House No. 1, sq.ft............2+22-200 
Piping 25 per cent............ tae a 

cc | PTE 313 
ee ae ee 350 
Pigmae Zo per cemt.......ccccceeeee & 

y  ('* PPT ererererreeie 438 
House No. 3, sq.it...... , 440 


PRE Be HOT COME. wn cic cc een: 110 
Ci ieee ste oscar ens } 550 
Grand Total, sa.ft............ | 301 
Connecting Mains 10 per cent......... 130 
Pick-up 25 per cent..... Mieaaheseeme es. ee 
Boiler Rating, sq.ft..........0ese0. 1/81 
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This indicates a boiler around 1,800 sq.ft. of steam rat- 
ing provided that there is no hot water to be supplied; 
if hot water is to be furnished the boiler rating should 
be increased at the rate of 3% sq.ft. of steam rating 
for each gallon of water heated per hour. As far as the 
type is concerned any boiler suitable for oil firing would 
be satisfactory. 

If our reader desires to hold to his original scheme 
of having the condensation come back in the same pipe 
as the steam, his velocities must be low enough to do 
this and the size of pipe to the two houses from the 
boiler would have to be 4 in. to house No. 2 and 4 in. 
to house No. 3, although 3% in. to house No. 2 might 
possibly get by. With the scheme we have suggested 
the mains could be made 2 in. and 2% in. respectively 
with a wet return of 1% in. in each case—possibly 1% 
in. to allow for sediment and scale. The pressure drop 
would not be over 1/10 lb. per 100 ft. of equivalent 
length of run. 

The mains and return running underground could be 
placed in 12 in. by 12 in. trenches and packed with 
suitable insulation material. 





























































Relief Valves 


® Correct and incorrect connections for the 
placement of combination temperature and 
pressure relief valves are discussed here 








To THE EpITor: 

Will you please give me your opinion of the hook-up 
as shown in Fig. 2 and whether you think that there 
would be any danger in using such an arrangement. As 
you see it is for a domestic hot water boiler heated by a 











lo/d water jne. Comb, presture and sSemper- 
ature (éliet valve. Releves 
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Stop & waste } , Bim ol waler /)7€ 
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Cold waler tube’ 
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| Fig. 2 


gas heater, with a combination temperature and pressure 
relief valve installed on the cold water make-up just 
_ before this line enters the tank. 


N. Y. 





D. O. Van B. 








To THE READER: 

We think that the arrangement which you show is 
open to the criticism that the temperature relief feature 
of the valve protecting the boiler would be nullified by 
the possibility that a small draw-off from the tank would 
keep the valve cool even though this draw-off were not 
sufficient to prevent the tank overheating if the gas 
heater were operating at capacity. We have in mind, 
for example, a leaky faucet which would result in a small 
inflow of cold water sufficient to keep the make-up line 
cold at the point where the valve is located but which 
would be so small that the gas heater could still over- 
heat the tank. A much better position for the valve 
would be on the hot water supply line to the house and 
as Close to the tank as possible. The best position, we 
believe, would be to locate this pressure and tempera- 
ture relief valve on the tank itself. 


Evaporative Cooling 


® Here the reader wants information for solv- 
ing a cooling problem which has arisen in 
connection with an air conditioning system 


To THE EDITOR: 

We are enclosing a drawing, Fig. 3 of an air condi- 
tioning system which we have installed in a funeral 
home and from which we are not getting the proper 
results. The air conditioner is the type in which water 
is sprayed on metal fins, and the air is drawn through 
the fin assembly and delivered into the room by means 
of a duct. We have elevated the tank and louvres 6 ft. 
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from the floor and are using a fan which moves 5,500 
c.f.m. of air when running at 450 r.p.m. and operated by 
a 14 hp. motor. We have had to replace this motor 
with one which is % hp. in size and have had to speed 
the fan up to 650 r.p.m. 

The louvres cover an area of 4 ft. by 4% ft. and we 
have 15 spray nozzles through which about 4 g.p.m. are 
circulated at 25 Ib. pressure. The trouble we are expe- 
riencing seems to be in getting too much humidity and 
not enough cool air. Can you make any suggestions ? 


Okla. G. W. R. 
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CoMBUSTIONEER 


AUTOMATIC COAL BURNER FRANCHISE 
PAYS EXTRA DIVIDENDS 


Combustioneer dealers every- vertising in your own town. 

where are proving with trial 5. You get a proved, practical, 

balances that their franchises complete selling program, 

pay double the dividends ot any primed with dealer profits. 

product they ever sold. Here's Add these facts together and 

why: you have some idea of the rea- 

1. Combustioneer pinch hits son why Combustioneer Auto- 
during lean profit months. It matic Coal Burner Franchise 
helps you keep your good sell- pays extra dividends. But don't 

ing men. be satisfied with less than the 





complete story of how Com- 
bustioneer dominates for deal- 
er profits. Write us today to 
3. There are no trade-ins to have a representative call on 
cut your profit. you. Address, Combus- 
tioneer Division of The 
Steel Products Engineer- 
ing Co., Springfield, O. 


2. Exclusive franchises may be 
arranged. 





4. You get national ad- 
vertising help and fac- 
tory paid newspaper ad- 



























THIS YEAR IT’S 


Sloneez 


AUTOMATIC COAL BURNER 
& 
FOR HOMES, APARTMENTS AND FACTORIES 
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57919 25" ANNIVERSARY _YEAR};937( 


SINK 
STRAINERS 


For the New Style Sinks 


Made to fit Sinks with 3'/2 in. Drill- 
ing Wrought Brass. Furnished with 
1'44 in. and I!/ in. Tailpieces in 4 
to 12 in. lengths. No. 184 (as shown) 
Chromium Plated. No. 562 same ex- 
cept it has Crumb Cup. 











products of 
THE M. S. LITTLE MFG. CO. 


HARTFORD THE CONNECTICUT 


ANTI-SYPHON 
TRAPS 


"S" Traps No. 982— 


(as shown) Depth of seal 6 in. Fully ad- 
justable, cast base of body, ground joint 
construction between body and outlet tube. 
Sure Grip Flanges, large cast cleanout 
screws and equipped with Casi Brass Hexa- 
gon Nuts. Made in I!/, and I'/, in. 17 
and 20 gauge 20'/, and 26!/, in. long. 






"P" Traps— 

Same general specifications. Measures || 
in. from center of inlet to end of outlet 
tube. 


Furnished Chrome Plated and Polished 
Nickel. 








On this, the 25th Anniversary year of the founding 
of the M. S. Little Mfg. Co. Manufacturers of Tubu- 
lar Brass Plumbing Goods and Heating Specialties, 
we wish to express our appreciation of the co-opera- 
tion given by the Master Plumbers and the heating 
Engineers and for their confidence in our products, 
manufactured and distributed through the Plumbing 
and Heating trade channels. To sustain this confi- 
dence and loyalty is our pledge during the years 
to follow. 


aman ESE Get this timely business. Spring is the 
house re-modeling and refinishing time. 
Old floor and ceiling plates should be 
replaced with Chromium—the lifetime 


finish. 


M. S. Little Plates are made in two 
styles and all standard sizes. 


Write for folders to send 
in your letters and invoices. 
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To THE READER: 


Our correspondent evidently is trying to cool by the 
evaporative method, which, in the type of equipment he 
evidently is using, consists of rotating the water through 
the spray heads so that the air passing through the spray 
evaporates part of the water and is cooled in the process, 
owing to the fact that the heat for the evaporation of 
the water must be supplied from the air. This method 
has very definite limitations inasmuch as the air cannot 
be cooled below the wet bulb temperature and on hot, 
humid days the wet bulb temperature approaches the 
dry bulb temperature until the air is saturated or has 
100 per cent relative humidity. At that point the dry 
bulb temperature and the wet bulb temperature are the 
same. 


COOLING WITHOUT DEHUMIDIFICATION 


It has been found that in trying to cool by this method 
fairly good results will be obtained in hot, dry weather 
but on sultry days, when the humidity is too high for 
comfort, not only is little cooling possible but the adding 
of more moisture to the air, which already has an undue 
amount, only makes conditions worse. In looking over 
our correspondent’s installation we see that he has 15 
heads using 4 g.p.m., or a total of 60 g.p.m. As some 
9 g.p.m. per 1,000 c.f.m. handled is the usual amount 
of water used in a washer for cooling, it would appear 
that his equipment is capable of taking care of about 
7,000 c.f.m. so far as the sprays are concerned. On the 
louvres with an area of 4 ft. by 4% ft. he has 18 sq. ft., 
and at the usual velocity of 500 f.p.m. this indicates a 
capacity of about 9,000 c.f.m. He has speeded up his 
fan from 450 to 650 r.p.m. or an increase of (650 minus 
450) /450, or about 54 per cent and this should increase 
his air quantity also by 45 per cent or 

5,500 & 1.45 or 8,000 c.f.m. (approx. ) 
It would not seem from this that the increase in the fan 
speed has seriously overloaded the equipment and, if so, 
it is only on the spray end and should result in under 
humidification rather than over humidification of which 
he complains. 


EQUIPMENT NOT OVERLOADED 


It is usually customary with such equipment to shut 
off the sprays in humid weather and let the flooding 
nozzles designed for washing down the eliminators, run 
alone to avoid too much humidity. Our correspondent 
does not say anything in his letter about having such 
flooding nozzles but they may be added very easily by 
branching off the pump line to the nozzles and valving 
each branch so that the sprays may be closed off when 
desired. 

It must be realized that real cooling is only likely to 
be obtained at all times when some source of cooling 
is available. For example, if the sprays were connected 
to a water supply from a cold well, then there would be 
added cooling done by contact with the cold water as 
well as by evaporation and, possibly, no evaporation 
would take place at all, with dehumidification occurring 
instead, due to the lower temperature of the well water. 
Or if the water now being rotated were taken through 
an iced tank so that the temperature of the water was 
reduced to somewhere around 50 deg. Fahr., cooling 
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results would be obtained. Or if a refrigeration plant 
were installed for this job with a capacity of about 25 
tons, cooling could be obtained at any time and in any 
amount necessary for comfort, and at the same time de- 
humidification would be accomplished. 

To sum up, cooling by rotated wash water is at the 
best only satisfactory—or partially satisfactory—in time 
of dry heat and is not real air conditioning, which re- 
quires a simultaneous control of temperature, air move- 
ment and humidity, under all conditions of outside tem- 
perature and humidity. 





Questions 


For READERS 


Of the many answers received to the reader’s question pub- 
lished in the December issue of Domestic ENGINEERING, the fol- 
lowing was chosen because of the clear and direct manner in 
The question was: 





which this reader’s answer was stated. 


An indirect heater has been installed to supply domes- 
tic hot water from a steam boiler for winter service; the 
heater proves just about adequate to furnish the supply 
required, but now it is necessary to supply water from 
the same steam boiler, which ts oil fired and will have tts 
boiler water automatically maintained at 160 to 180 deg. 
Fahr. during the summer season. What will be the ap- 
proximate increase in the capacity of the indirect heater 
required ? 


During the winter period when the present indirect 
heater is proving itself to be just about adequate to 
maintain the domestic hot water service, it will be as- 
sumed that the boiler water temperature approximates 
212 deg. Fahr. or is somewhere around the _ boiling 
point; the incoming cold water from the street may be 
as low as 40 deg. Fahr. and may be heated up to, say, 
150 deg. Fahr. in the tank making the average tempera- 
ture of the water being heated 


Temperature reached in the tank. .150 deg. Fahr. 
Temperature of water from street. 40 deg. Fahr. 





Average temperature ........... 190/2 or 95 deg. Fahr. 
and the average temperature difference between the 
water in the boiler and the water being heated is about 


Average temperature of boiler water..... .212 deg. Fahr. 
Average temperature of water heated..... 95 deg. Fahr. 
Average temperature difference ......... 117 deg. Fahr. 


Now in the summer the street water will be consider- 
ably warmer and therefore will require somewhat less 
heating but the boiler water temperature also will be 
somewhat lower so let the resulting temperature differ- 
ence under the summer condition now be considered. In 
the first place the street water will be assumed as enter- 
ing from the street at somewhere around 70 deg. Fahr. 
and that it will still be heated to 150 deg. Fahr. in the 
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PUT UP WITH 
OLD-FASHIONED 


WATER HEATERS? 




















WATER HEATERS 


Y THEY’RE V/A 
Vea yable 


...and that’s not ALL! They are 
the smallest, lightest heaters per 
gallon of capacity ... the strong- 
est heaters because of their cylin- 
drical form... they need make 
no apologies for their sleek, 
streamlined appearance... and 








THEY SELL AT THE 
PRICE OF CONVENTIONAL 
WATER HEATERS 


ADAMS ENGINEERING COMPANY, Inc. 
2607 Wentworth Avenue, Chicago 


























138 


DOMESTIC ENGINEERING 


































































































| |) Bae 
7 a ww 
e (ase 
in the F 
——— ——_! 
Because of their sheer mod 





ern beauty .. . because of 
their pleasing grace of line 
... because of their obvious 












































THIS SHIELD 
is YOUR 
PROTECTION 


ATHROOM! 


practical usefulness . . . these two brand new CARLTON Lava 
tories are destined to strike a responsive chord wherever displayed. 
Note particularly the convenient shelf back on both fixtures. Note, 


also, the attractive chrome legs and handy towel 


bars on the 


Model D-442TL, shown at the top. The beautiful all-metal, chrome 


plated combination supply and pop-up waste adds 


a final touch 


which will clinch many a sale. These new CARLTON Lavatories 


investigate now. Write 


Onite? States 


: will bring new beauty to the bathroom and 
new profits to the plumbing contractor. Better 


Sanitary NMYG-Co. 
GENERAL OFFICES: PITTSBURGH, PENNSYLVANIA 
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tank; this gives as the average temperature of the water 
being heated as 





Temperature reached in the tank. . 150 deg. Fahr. 
Temperature of water from street. 70 deg. Fahr. 
Average temperature ........... 220/2Zor 110deg. Fahr. 
while the average temperature in the boiler with the water 
ranging between 160 deg. Fahr. and 180 deg. Fahr. will 
be about 170 deg. Fahr. The average temperature differ- 
ence between the boiler water and the water being heated 
during the summer will be 





Average temperature of boiler water..... 170 deg. Fahr. 
Average temperature of water heated. ...110 deg. Fahr. 





Average temperature difference ......... 60 deg. Fahr. 


Therefore the indirect heater when operating in sum- 
mer will be working under a temperature differential of 
60/117 or close to 50 per cent 
This indicates that a heater of double the capacity would 
have to be installed to furnish the same quantity of hot 
water heated to the same temperature in the summer as 
it is in winter if the assumptions made in the foregoing 
are approximately what will be secured in the installation 

contemplated. 





How Would You Answer 
This Question? 








This problem is hardly original, but it does present an 
interesting problem in mathematics. The question 1s: 
Determine the shortest distance between the two points 
“A” and “B” from the dimensions shown in the sketch 
of the room. This distance may be across three walls, 
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Fig. 4 






across two walls and the ceiling, or across two walls and 
the floor; it's up to you to determine which. Or as an 
other variation of the same problem, assume that it would 
be necessary to run a length of pipe straight through the 
room from point “A” to “B.’ What, then, would be the 
length of this run? 










We know of several instances when such calculations would be 
necessary in the practice of plumbing or heating and ventilating 
It would be of further interest to know when and how reacd- 
ers have run into such problems. Therefore, with your answer 
send in your account of when just such calculations were neces 
sary in your work? The correct and most interesting answer wil! 
be paid for and published in the April issue. 
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PRODUCTS 
for DEALERS 





Twenty New 


Products 

A group of twenty new products was presented by 
American Radiator Company recently in Buffalo, N. Y., 
at a salesmen’s convention. Included among the new 
products were: a new air conditioning unit for oil firing 
that provides as one unit under a single jacket both a 
steam or hot water boiler and an air conditioning unit 
for conditioning with radiator heat; streamlined radiant 
front convectors; an attic fan; a new boiler designed 
to be adaptable, in different models, for manual, stoker 
or oil firing; a new stoker with high base for side fir- 
ing; a stoker boiler; a radiant temperature control; a 
new air conditioner for large homes; prefabricated ducts 
for the radiator heat type of air conditioning ; a humidi- 
fer designed to be attached to any boiler and furnish 
humidity for a home through a three inch stack pipe; 
a new coal fired domestic water heater with rear flue 
connection ; a dome type oil fired domestic water heater, 
a specially designed ash pan to eliminate dust with hand 
firing in the new boiler; and a new line of valves. 

The humidifying attachment for boilers is shown be- 
low. It is listed as being made in two models, one de- 
signed for a boiler in the company’s line, to be built in 
as part of the automatic water heater in the boiler. The 
other model is an independent attachment which may 
be applied to any boiler. Both models are supplied 
with a special diffuser and grille that is to be placed on 
the baseboard of one room, allowing the high tempera- 
ture humidity to diffuse rapidly throughout the home. 

The new air conditioning unit is shown here. It is 
designed to provide, under the same jacket, both a 
steam or hot water boiler and a V-shaped conditioner, 
which is at the side of the boiler, and which can be used 


Three of the new products 
just announced, At the left, 
the humidifying attachment. 
Below at left, the enclosure 
for convectors. Below, the 
boiler-air conditioning unit 
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ON to the | 
NEW ADDITI | 
el -Known GARDNER- oa 

Line of Air-Cooled Compressors 




















New Gardrer-Denver 
“"V"’ Type Two-Stoge, 
Ais-Cooled Compres- 
sor. 62 cu. fF. dis- 
plocement of 870 
r. p. Mm. 














A popular size of compressor for all- 
round service on pressures up to 200 
Ibs. . . . also well suited for Diesel 
engine starting service at 250 Ibs. 















@ High efficiency... cool discharge air 
... an accurately balanced, smooth- 
running compressor. . . special alloy 
cylinders honed to mirror finish. 


@ Double roller crankshaft bearings... 
extra-large fin-type inter-cooler... 
controlled lubrication. 


Write Us for Complete Details 


Other Gardner-Denver Air-Cooled Compressors 
for dependable service 


‘4 = 7 
paisa 








| 
| 
| 
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Gardner-Denver Duplex Single- 
Stage Air-Cooled 
Compressor 


Gardner-Denver Single- 
Cylinder Air-Cooled 
Compressor 





GARDNER-DENVER CO., Quincy, Illinois 


SINCE 1859 


GARDNER-DENVER 
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the convector with the idea of giving it a more pleasing 


8 U Y I N ¢: outward appearance, yet not cutting down the heat trans- 
fer capacity of the convector. 

A N -{ Pp t er E These new products are announced by the American 

¢ THR Radiator Co., 40 W. 40th St., New York City. 

4 EADER | 


to provide all the phases of air conditioning other than 
heating, including cooling. 

Shown also on the preceding page is the new enclos- 
ure for convectors. This is designed to be placed over 

















THESE 





A New Light Truck 


A New 
Light Truck 


A new light truck which is available in 1% and 34-1 
ton models and in a large variety of body styles has 
been announced. The panel body style is shown in the 
accompanying illustration. 

Features listed for the 4% and 34-1 ton models are: 
hydraulic brakes; fuel lines mounted on the outside of 
the frame; improved ventilation of the fuel pump to 
reduce the possibility of vapor lock; outside gasoline 
filler tube on the cab models; longer steel springs; 
stronger safety steel cabs; rubber insulated motor 
mountings ; vacuum spark advance and high compres- 
sion cylinder heads; and more powerful motors. Tele- 
scopic shock absorbers are listed as extra equipment. 
The motor develops 75 h.p. at 3,000 r.p.m., and has 
three transmission speeds forward one reverse. The 
trucks are equipped with disc wheels. 

The announcement of these new trucks is made by 
the Dodge Division of Chrysler Corporation, Detroit. 
Mich. 







One automatic self-opening 
die head covers complete 
capacity range. 

* 












One set of H. S. S. chasers 
threads complete standard 
range — changeable only for 
thread or pitch variation. 







a 
Chasers are easily and quickly 
changed. Screw-driver only 
tool required. 









a 
Chasers held in massive hold- 
ers—no bushings. 

* 
Die-opening trigger automat- 
ically opens chasers at cor- 
rect thread length. 














A basic improvement 
in design that sets an 
entirely NEW STAND- 
ARD of economical 
efficiency. Features 
found on no other 
Pipe Threader. Speed, 
accuracy and con- 
venience never be- 
fore possible. Write 
for details. 






e 
Cutting off and chamfering at 
same operation. 

e 
Gears are steel-cut, running 
in oil, Hardened chrome-nickel 
steel wearing parts. 


* 
TIMKEN ROLLER BEARING 
equipped. 































Sturdy construction excep- 
tional reliability. 





New Packless Radiator New Temperature 
| Valve Recorder 








New Packless 
Radiator Valve 

A new packless radiator valve which is designed for 
service with convection heaters, radiators or other equip- 
ment used on two-pipe vapor, vacuum or steam sys- 


JARECKI MANUFACTURING co tems has just been announced. A cross-section view 0 
* 


it is shown here. 


4 2 
Erie, Pennsylvania, U.§. A.) The valve body, a description indicates, is of cast 


~ 


—P 
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brass, with forged brass bonnets and collars. Heavy 
‘nickel plating with polished trim is applied to the ex- 
posed metal parts. In the valve mechanism, a disc of 
durable composition which does not swell or shrink 
closes tightly against a flat raised seat. The standard 
pattern is furnished with a bakelite handwheel which is 
impervious to water and does not overheat in service. 
Other models available- are the key operated lock and 
shield pattern, lever handle or wheel and chain type for 
ceiling installations. The illustrated model is available 
either with or without a nickeled indicator. The valve 
is available in 1%, 34 and 1 in. tap sizes, and is designed 
for a maximum operating pressure of 25 Ib. 

The Trane Company, 200 Cameron Ave., IaCrosse, 
\Wis., announces this new packless valve 





A New Temperature 
Recorder 


\ new temperature recording instrument has _ been 


wnnounced recently, and is shown in the illustration on LOWER STARTING CURRENT 


the preceding page. 
The instrument is equipped with a carrying strap and THAN nny OTHER TUPE MOTOR 
a coiled air bulb, with a protecting grid on the back 
of the case. The clock movement and the element are 
so placed as to be protected from moisture and dust. |For more than 33 years Century Single-Phase, Brush-Lifting 
The element used in this recorder is listed as an im- |Motors have made history — eliminating the extra cost of 
proved helical Bourdon tube, which is filled with a 
liquid designed to give added power and to assure sen- 
sitiveness, steadiness and accuracy of the pen arm. The 
clocks are available for either 24 hour or 7 day settings. Long before Air Conditioning was even thought of as an 
(he range of instruments which are listed as available |. | 
includes 6 models covering temperatures of from —40 industry, they established many outstanding performance 
to -+-140 deg. Fahr. to +50 to +350 deg. Fahr. ‘records, driving Refrigerating Machines, Compressors, 
The H—B Instrument Co., Inc., 2513 N. Broad St.. ‘Pumps and all similar Air Conditioning equipment — in all 


hiel- 2 ae ), ‘ eye “Ac Te TT . are “4: . ; . : 
| ee Pa., manufactures this new temperature kinds of service, in all climates, in all parts of the world 
recorder. 


‘over-motoring, because they have a lower starting current 


and a higher starting torque than any other type motor 


They were more than adequate and ready for Freon Com- 
New Copper pressors long before Freon Gas was ready for refrigeration 
Shunt-Tee 


A new copper shunt-tee for forced circulation single 
main hot water heating systems has been introduced 
on the market just recently, and is shown in the ac Motors—they carry the load, economically! 


companying illustration. | 
- CENTURY ELECTRIC COMPANY 


| 1806 Pine Street St. Louis, Mo. 


Offices and Stock Points in Principal Cities 


i 


Find out about the low starting current and high starting 
torque advantages of Century Single Phase Brush Lifting 














MOTORS 


REPULSION 
START 
INDUCTION 
BRUSH 
LIFTING 






New ‘opper Shunt-Tee 





The construction of this tee is listed as being the same 
as the present steel tee marketed by the company, except 
that it is made of copper. It is designed to make possible 
positive diversion of hot water from a single main to all | 
radiators at approximately the same time. It is available | 
in 1, 1% and 1% in. sizes with suitable openings. 

The Stevens-Root Company, 51 E. Grand Ave., Chi- | 
cago, IIl., is the manufacturer of this copper shunt-tee. SARIS RE A NRE ERE RISER SIP Gi CR RR A RIO PENS a I 
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Can You Spare 3c a Day? 
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237 Dome Ave. 





I Figure it out for yourself! The BEAVER Model-A 
' SPECIAL costs you $295.00. This amount invested 
at 3%—a liberal return nowadays—would bring you 
an income of $8.85 a year—or less than three cents 
a day. That is what it actually costs you to own a 
BEAVER Model-A SPECIAL Pipe Machine. Note 
, be these features! 


IT IS A FULL RANGE MACHINE—% to 2-inch—not 
merely 44 to 2-inch. It cuts, threads, reams and chamfers 
all sizes up to 2-inch. 


LARGER SIZES—from 2'% to 12-inch—may be cut and 
threaded with geared tools and drive shaft. 


IT CUTS AND THREADS SOLID ROUND BARS for 
making staybolts, pipe hangers, etc. This is an important 
advantage of the wheel-cutoff. 


IT IS RIGHT-HANDED—like a lathe or any other 
standard machine tool. 


ALL CONTROLS ARE IN FRONT—tright at your finger 
tips. Quick-opening adjustable die heads—no backing off. 


STANDARD BASE-MOUNTING UNIVERSAL MOTOR 
connected by a flexible coupling. Operates from AC or DC 
current 25 to 60 cycle. 110 or 220 volt optional. Motor 
and switch heavily guarded. Reverses at switch. 


STANDARD ALL-STEEL CHUCK with chuck wrench 
ejector. An important safety feature. 


ALL GEAR DRIVE—no belts. 


RACK AND PINION FEED—inverted type. Cannot clog 
from chips. 


OUTBOARD PIPE SUPPORT—stops the whip of long 
lengths of pipe and eliminates bad threads caused by pipe 
whip. 

OIL PUMP ACCESSIBLY LOCATED on the outside. 
Reversible. Oil lines concealed—can't get knocked off. 


SPEED. CUTS 2-INCH PIPE IN TEN SECONDS. 
Threads it in thirty seconds. Reams in three seconds. 


The price of one postage stamp a day—that is what it 
actually costs you for your investment in the Model-A 
BEAVER SPECIAL % to 2-inch portable electric pipe 
machine. 


Sold by leading jobbers everywhere! 
Catalog upon request. 





Warren, Ohio 
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Prefabricated 
Air Ducts 


A new system of prefabricated ducts which are pre- 
pared in the shop and assembled on the job has been 
introduced, and is illustrated in the accompanying pic. 
ture. 

The system is designed to provide better air distribu- 
tion throughout the building, and is described as being 
easy to install because the system is simplified. It con- 
sists of a large group of standardized duct fittings and 
trunk line parts. It is designed to permit the dealer to 
sell heating and air conditioning equipment and ducts as 
a single unit, completely installed and ready for use. Run- 
outs from the main trunk lines to the grilles are avail- 
able in four sizes, all a single depth to fit a standard 2 
in. by 4 in. partition. 

Gar Wood Industries, Inc., Detroit, Mich., is the 
manufacturer of these prefabricated duct fittings. 





Above, Gas Regulators 
Left, Prefabricated Ducts 





Regulators for 
Welding Gases 


A series of three new regulators for controlling the 
flow of oxygen and acetylene in welding and cutting op- 
erations has been announced recently, and 1s shown in 
the accompanying illustration. 

Design features which are listed for these valves are: 
the valves are stem operated and close with the in- 
coming pressure; sensitive rubber diaphragms and selt- 
contained first stage valves are included; the bodies and 
caps are pressure forged to provide adequate strength; 
the point of the pressure adjusting screw is cradled in 
three ball bearings to preserve alignment and to provide 
easy regulation through the full range; the handle 1s 
tri-spoked to provide a sensitive adjustment; the dials 
are colored and the calibrations silvered for easy read- 
ing; and the regulator bodies are finished in lacquer, 
green being used for oxygen and red for acetylene. 

The Linde Air Products Co., 30 E. 42nd St., New 
York City, announces these new regulators. 


New Hydraulic 


Motor Valves 

A new line of hydraulic motor valves has been intro- 
duced on the market just recently, and one model in the 
line is shown on the next page. 

They are designed to provide accurate temperature 
control of process equipment heated by steam, gas or oil 
and cooled by water or other refrigerants. It is indicated 
that the position of the limit switches incorporated in 
the valves may be adjusted by the user. One model in 
the line has one limit switch, and another has two, with 
the idea of permitting the valve to be held open at the 
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half-way point in the operating cycle. The valves are 
available in sizes ranging from % to 4 in. Valves in the 
sizes from 1% in. to 2 in. have bronze bodies with inserted 
seats of hard bronze, and the sizes from 2% in. to 4 in. 
have iron bodies which are bronze trimmed. The small 
size valves are designed for a maximum working pres- 
sure of 150 lb.; the larger models are designed to operate 
at 125 lb. pressure. These pressures are for the double 
seated valves. Single seated valves are designed for pres- 
sures ranging from 150 to 35 Ib., depending upon the size. 

Sarco Company, Inc., 183 Madison Ave., New York 
City, announces these new motor operated valves. 











Above, New Faucet Washer Kit 
Left, New Hydraulic Motor Valve 


New Faucet 
Washer Kit 


A new kit of faucet washers has been introduced on 
the market recently. It is shown above. 

This all metal kit contains 200 washers of 8 different 
sizes—40 of the % in. regular size; 60 of the 3% in. 
regular size; 30 of the 3% in. large size; 20 of the % in. 
regular size; 20 of the % in. large size; 10 of the 4 
in. small size; 10 of the ™ in. large size; and 10 of 
the 54 in. regular size. The kit is divided by perma- 
nently fixed metal partitions into sections in which wash- 
ers of different sizes are placed for quick finding. The 
kit measures approximately 8 by 4 in. in size, and 1s 
14 in. deep. 

Lavelle Rubber Company, 320 W. Illinois St., Chi- 
cago, Ill., announces this new kit of faucet washers. 


New Unit 
Heater 





A New 
Unit Heater 


A new small size unit heater designed for installations 
in small offices, gasoline stations and other similar size 
areas has been announced recently and is shown here. 

The heating element of this new unit is made up of 
streamlined tubes which are fitted with individual con- 
voluted fins. The element is mounted in the cabinet by 
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U. S. BULLION DEPOSITORY 
at FORT KNOX, KY. 
IS COMPLETELY EQUIPPED WITH 


MILVACO 
HEATING SPECIALTIES 


Six billion in gold will soon be safely stored in the vault 
of the new U. S. Depository on the Fort Knox Army Reser- 
vation. The transfer of this wealth in gold bullion will cost 
approximately one and a half 
million dollars. 


* 


To provide impregnable se- 
curity every safeguard known 
to modern science was em- 
bodied in the design and con- 
struction of the vast under- 
ground chamber and every 
feature of the building reflects 
the exacting standards of effi- 
ciency which have been met 
and must be maintained. 


* 


It is only natural therefore, 
that, with EFFICIENCY the 
keynote, a complete 
MILVACO Heating System 
was selected for installation. 
The choice was an easy one. 


* 


Thousands of complete 
MILVACO installations, from 
coast to coast, are ready ref- 
erences which attest the higher 
operating efficiency and 
longer low cost service of 
MILVACO Heating Special- 


ties. 


MILWAUKEE VALVE COMPANY 


MILWAUKEE WISCONSIN 
Manufacturers of 


MILVACO Heating Specialties 
APPROVED Bronze Valves 


an a ae ae ae a ae ae ae: 


Fig. No. 41 
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NEW BUSINESS FOR THE 
WIDE-AWAKE PLUMBER 


Phillips Trap Seal Valve Advertising Opens Big 
New Field of Profit for Plumbers 


DVERTISING is telling your customers about the dangers 
of Sewer Gas—and how they can be protected by having 
YOU install Phillips Trap Seal Valves in their homes. The 
advertisement reproduced here is in the February 27 issue of 
the Saturday Evening Post. It is one of a series of 14 which 
appear during 1937. ORDER Phillips Automatic Trap Seal 
Valves from Crane Company or other leading plumbing whole- 
salers. Get ac- 
quainted withthis 




















opportunity. Ask 
about the Phillips 
5-point program 
to make more 
money and help 





build your busi- 
ness on a sound 
permanent basis. 
Write, or send 
coupon. 











Your family’s only de-) 
fense against invasion. 
of foul gas and vermin, 
from the sewer is a thin) 
water seal in the U- 
shaped trap in the drain 
pipe under your base- 
ment floor. But this 
water seal frequently) 
evaporates—leaving an 
open duct from sewer 
into your home! 

Keep thistrap filled by 
installing the Phillips 
Automatic Trap Seal 
Valve. Only $5 plus 
4Phillips valve keeps trap installation. Call your 
we|filied. Home protected plumber or mail cou- 
pon for full details. 












Over 40,000,000 
copies of the Saturday 
Fvening Post will 
carry Phillips Trap 
Seal Valve advertise- 
ments during 1937 

Such messages as 
shown at the right 
will appear nearls 
every third week dur- 
ing the vear 





Name 


Address : 
Manufactured by Chicago Faucet Co and distributed by them 
through Crane Co, and other leading plumbing wholesalers | 


os 


The Phillips Corporation, 8068.W. Broadway, Portland, Oregon 


Gentlemen Please tell us about vour 5-point program 


Deliver Phillips Valves. at $4.50 each. to us through 


(Name of Lt hole tit Plu nthe r) 


Name 
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means of a floating mounting which is designed to 
eliminate expansion stresses between the element and 
the cabinet, and at the same time to maintain the align- 
ment of the element with full protection to the piping. 
It is rated at 75 sq. ft. e.d.r. with 2 Ib. steam and 60 deg. 
Fahr. entering air, and the cabinet is finished in a dark 
brown morocco finish baked enamel. 

Fedders Mfg. Co., Inc., 57 Tonawanda St., Buffalo. 
N. Y., announces this new unit heater. 






New Boiler and 
Boiler Jackets 

A new boiler jacket which is designed to be used to 
enclose round boilers of the company’s line, and an addi- 
tional size of boiler in the line have been announced. The 
jacket is shown here. 

The jacket is available in styles for front or rear fired 
assemblies, and for complete enclosure of the boiler with 
any type of oil burner. Extension panels are available 
for one type Jacket to accommodate long gun type burn- 
ers. The jackets are pale green crinkle finished, and 
have a dark tone corner mould for contrast. The new 
boiler added to the company’s line is a round boiler de- 
signed to handle loads below 400 sq. ft. of radiation with 
mechanical firing. 

The announcement of the new jackets and the new 
boiler is made by the Kewanee Boiler Corp., Franklin 
St. and “QO” Tracks, Kewanee, III. 











Timer for 
Stoker Control 


New Boiler Jacket 


New Timer for 
Stoker Control 


A new timer for stoker controls has been introduced 
on the market just recently, and is shown in the accom- 
panying illustration. 

Among the features listed for this timer, which 1s com- 
pletely electric, does not embody any clock mechan- 
ism and is housed in a metal container for protection 
against basement conditions, are as follows: It can be 
set to turn on the heat at intervals of from one-half to 
one hour, and to keep the heat on from two’ minutes to 
seven minutes; a device prevents the timer from going 
on if the thermostat has been calling for heat and the fire 
has been built up; and the length of time that the timer 
remains idle after the thermostat shuts off is automat: 
ically regulated in proportion to the length of time the 
thermostat has been calling for heat. 

The Spencer Thermostat Co., 34 Forest St., Attle- 
boro, Mass., announces this new timer for stoker con- 
trols. 
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New Information PERFORMANCE 
and Aids to Sales 


Catalog on 







a Ce THE y, 


Regulators  —— nor 4 OF 4 A> 
Watts Regulator Co., 250 Lowell St., Lawrence, Ps hd > ie | é 4 WELL Ne 
Mass., has just issued a twenty-page catalog on its re- la : > 
lief valves, pressure regulators, low water cut-offs, , , a ; & ‘ ale) & | 
boiler water feeders and hot water heating regulators. <a x € 


The text is illustrated with photographs and cut-away 
views of the various items, and capacities and ratings , — 
are given. .\ price sheet accompanies the catalog. , 
Catalog on f mq 
Heating Accessories 

Robert Barclay, Inc., 122 N. Peoria St., Chicago, has 
issued a seventy-two-page catalog on accessories for 
automatic heating covering equipment for stokers, oil 
burners and forced air heating. Controls, valves, 
switches, tanks, pipe fittings, combustion chambers, WITH 
registers, humidifiers and filters are some of the items 


listed in the catalog. Prices for th t als 
ot in this eaidiies which is pte aga GREATEST : | 
j ; 
ECONOMY LUXE JACKET — | 


Booklets on Oil Heating ene burner See Gad tet 
a — ‘ water tank. 

and Air Conditioning IN NEW STANDARD JACKET—Is 

lectrol, Incorporated, 934 Main Ave., Clifton, N. ] —— : 


has issued two booklets on automatic heating with oil 


and on air conditioning. The oil heating booklet con- 
tains sixteen pages which are devoted to conversion 


burners, boiler-burner units and controls, showing photo- 
graphs and cross-section drawings, specifications and 


installation specifications. The air conditioning booklet Your prospects are just as interested in cost of opera- 





contains ten pages in which are discussed air condition- tion as they are in efficiency of performance. In the 
ing with different types of heating. Both central sys- “KOVEN” WATERFILM BOILERS they find this 
tems and room conditioning units are shown by photo- ideal combination. Consider these outstanding fea- 
graphs and cut-away views. Specifications for the units tures: 
in the company’s line are given. Both booklets measure — : , enn , 

eee = ~~ : ECONOMICAL- Savings as high as 50% in fuel bills have been 


, vate , vA , ' ' ‘7eE . . 
approximately 84 by 11 mn. nM S1Ze., recorded by enthusiastic owners. 


| 
QUICK HEAT--steam is produced in approximately six (6) 
Bulletin on minutes from a cold start and is almost instantaneous after the | 
T C boiler water has become heated. , 
emperature ontro . - CONSTRUCTION— of welded fire box steel, built especially for | 
Automatic Temperature Control Co., Inc., 34 E. automatic firing. | 
Logan St., Philadelphia, has issued a four-page bulletin HOT WATER SUPPLY—plenty of domestic hot water the year 
on a new temperature control. It contains photographs ‘round, 
and diagrams of the operation of the control under vari- Make your next installation a “KOVEN” WATERFILM BOILER 1 
ous operating conditions, and an explanation of how — your customer’s greatest satisfaction and for greater profits 
o you. 


the control functions under different conditions. The 
bulletin measures 8% by 11 in. in size. 


Booklet on WATERFILM BOILERS, INC. | 
Air Conditioning 154 Ogden Ave. :: Jersey City, N. J. 


A sixteen-page booklet on air conditioning has been 
issued recently by the Dail Steel Products Co., 750 E. 
Main St., Lansing, Mich. It discusses the various func- 
tions of air conditioning and the equipment used to THe FLASH 


BOILER STABILIZED 
perform these functions, and contains photographs and ee 


cut-away views of the company’s line of air conditioning . 
units. The booklet measures 5% by 8% in. in size. A KOVEN PRODUCT 


Write for full particulars at once. 
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LET’S THROW SOME LIGHT 
 -f ON THIS MATTER OF Pipe 


Pipe is probably the most important item in a plumbing system 





—for without it, how could you have a system —how could you 
convey water, steam and gas? @ Yet pipe probably receives the 


least thought of any part of the system. To many people, it’s just 





pipe—or steel pipe. @ But there is a difference—take Fretz-Moon 
Pipe, for instance. It is made of clean, coiled skelp of high qual- 
ity, passed through a special heating furnace which heats it toa 
definite temperature and then immediately passed through spe- 
cially designed rolls which form and weld it into a strong, sound 
tube uniform in every respect, highly ductile and free from hard 
spots that cause trouble in bending, cutting and threading. An- 
other feature of utmost importance is the fact that during passage 
through the furnace, never once does it come in contact with the 
furnace bottom. Thus, it is as clean inside as outside. All mill 
scale is removed, @ If you would use quality pipe at no increase 


in cost, consider Fretz-Moon..,.Ask your jobber or write us. 


FRETZ-MOON TUBE CO., INC. 


| BUTLER+ PENNA 


rive. 


—-AND KNOW THE DIFFERENCE 
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Booklet on 


Electric Machinery 

A forty-six-page booklet on electrical machinery has 
been issued by Fairbanks, Morse & Co., 900 S. Wabash 
Ave., Chicago. It presents the most important theoreti- 
cal and practical features of the common types of direct 
and alternating motors, generators and control equip- 
ment. It is divided into sections, the first being gen- 
eral in character and the others covering specifically 
the following subjects: direct current generators and 
motors; alternators and alternating current motors; 
electrical machinery in general. It contains two tables, 
one on full-load currents for motors and the other, se- 
lecting wire and fuse sizes for motor branch circuits. 
The material is prepared in question and answer form, 
and an index facilitates finding the information sought. 
The booklet is 8% by 11 in. in size. 


Folder on 
Boiler Jackets 


Kewanee Boiler Corporation, Kewanee, Illinois, has 
issued a four-page folder on its new line of boiler jack- 
ets. Photographs and cut-away views show the jacket 
installed, enclosing the company’s round boilers. Speci- 
fications for various boiler sizes in the line are also in- 
cluded in the folder, which is printed in color, measures 
8% by 11 in. in size and is punched for loose-leaf 
binding. 


Specification Sheets 


on Equipment 

Westinghouse Electric & Mfg. Co., East Pittsburgh, 
Pa., has issued six specification sheets on new air con- 
ditioning equipment. Four new compressor units and 
six condensers are covered in the specification sheets. 
Drawings of the units are given, together with such 
information as connection sizes, dimensions, and motor 
capacities. The sheets measure 8% by 11 in. in size 
and are punched for loose-leaf binding. 


Folder on 
Pumps 

The Deming Company, 100 Broadway, Salem, Ohio, 
has issued an eight-page folder on its electric boiler feed 
pumps and condensation return units. Photographs, 
specifications and a drawing of a typical pump installa- 
tion, and photographs and a table showing the capact- 
ties, pressures and other rating data on the condensation 
return units are included in the folder, which measures 
8’ by 11 in. in size. 


Data Book on 


Chain Drives 

Link-Belt Company, 2410 W. 18th St., Chicago, 
has issued a’ ninety-six-page data book on silent chain 
drives. Illustrations, cut-away views and photographs 
of installations of the company’s chain drives are sup- 
plemented by numerous tables on horsepower ratings, 
determining length of the chain, recommended drive se- 
lections, and a section on electrical data. The book 1s 
bound in red fabrikoid and has a page size measuring 
approximately 8% by 11 in. 








































Folder on Stoker 


Fired Boiler 


A four-page folder on a stoker fired boiler has been 
issued recently by the Pierce, Butler Radiator Corpora- 
tion, 701 Nichols Ave., Syracuse, N. Y. Photographs 
and cross-section drawings illustrate the folder, which 
contains a listing of the specifications and ratings of 
the boilers in the line. The folder is printed in colors, 
and measures 8% by 11 in. 


Catalog on 
Pumps 

Goulds Pumps, Incorporated, Seneca Falls, N. Y., 
has issued a catalog on its line of pumps and pumping 
equipment. The catalog contains 112 pages, covers 
water systems, hand pumps, miscellaneous power pumps 
and accessories. The catalog also contains information 
on computing water requirements, friction loss in pip- 
ing, head and pressure equivalents and similar data. It 
is 8% by 11 in. in size. 


Shower and Bath 


Drain Literature 

Hays Mfg. Co., 12th and Liberty Sts., Erie, Pa., has 
issued two six-page folders on showers and pop-up bath 
wastes. The folder on bath wastes describes and illus- 
trates by a cross-section drawing the installation of a 
trip lever pop-up bath waste. The shower folder shows 
several models of showers which may be installed with 
tubs which are not so equipped. Both folders are 
printed in colors, and measure 314 by 6% in. in size. 


Literature on 
Sump Pump 

The F. E. Myers & Bro. Co., Ashland, Ohio, has 
recently released a folder on its sump pump. It is illus- 
trated with photographs, drawings and a cross-section 
view showing installation. Specifications and a price 
list are also given in the folder, which is printed in 
colors and measures 8% by 9% in. when opened. 


Booklet on 


Threading 

The Oster Manufacturing Co., 2067 E. 6lst Place, 
Cleveland, Ohio, has issued. a seventy-six-page booklet 
on pipe and bolt cutting and threading equipment, which 
includes both hand and motor powered models. Specifi- 
cations, sizes and prices, as well as photographs of the 
equipment in actual use are included in the booklet. A 
section on welding and cutting equipment is also in- 
cluded in the booklet, which measures 8% in. by 11 in. 
In size, 


Price List on 
Toilet Seats 


An eight-page illustrated price list on toilet seats has 
been issued by Brunswick-Balke-Collender Co., 623 S. 
Wabash Ave., Chicago. Photographs and prices of the 
company’s line are contained in the list, which is printed 
in colors, and is 8% by 11 in. in size. 
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This No. 65R RIEZID Die Stock 
threads 4 sizes of pipe (1, 


}// ed 


+, 4, 2) with 1 set of dies. 


RIiIEID No. 65R 
Ratchet threader. 
Made also as No. 85R 
with 2 handles. No. 
65 plain die has 2 


handles. 


id 
Rifai No. 65R, 


back view. 





Simply change the set- 
ting post on this Rifeaii> No. 65R and 
go ahead—threads 1”, 1%", 142”, 2” pipe. 

True accurate threads, all variations. 

New type self-contained work-holder: turn 
arrow on knurled gauge ring to pipe size, 
put on pipe, tighten one screw. 

Direct pull over dies. Plenty of chip room. 
Feet to stand it up. 

Try it at your Jobber's. 


o 
RitzeilL. a superior sulphur base 
cutting oil . . . penetrates, cools, lubri- 





cates and is antiseptic. 











That plain guarantee 
saves you fully 75% 


of your pipe wrench repairs. 
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Gates to Wright Field, Dayton, Ohio 


SYMBOLS 
-. OF 
SUPERIORITY 


@ Superiority in the air is symbolized by these 
entrance portals. Superiority in castings is also 
symbolized ... by a K.... trademark of Kuhns 
Brothers for 50 years. 


@ As aviation has grown, so has the demand for 
K fittings. Their consistent uniformity and high 
quality has long been recognized in the trade. 
@® Rely on the experience of 50 years . . . spec- 
ify K’s! 
@® Combined market facilities on both K_ east 
iron and M.I.F. malleables. Complete and heavy 
inventories for spot shipment at Dayton, Ohio. 
and Branford, Conn. 
@ Standard and extra heavy screwed fit- 
tings, American Sprinkler fittings, stan- 
dard flanged fittings, standard and extra 
heavy companion flanges, and drainage 
fittings. Catalog available for plumbers 


and industrial users. 


KUHNS BROTHERS COMPANY 


Dayton, Ohio 


ESTABLISHED 1887 
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NEWS of PATENTS 
Plumbing 


2,057,041. Radiator Valve for Heating Systems. Francis 
L. McDonough and Harold Russell, Dorchester, Mass., said 
Russell assignor to said McDonough. 

2,057,054. Two-Temperature Thermostat. Fred WwW. 
Powers, Chicago, Ill., assignor to The Powers Regulator 
Company, Chicago, Ill. 




















2.057 041 
KADIATOR VALVE FOR STEAM HEATING 
SYSTEMS 


Wa EA 


2,057,054 
TWO-TEMPERATURE THERMOSTAT 





2,053,533. Are-Welding Machine. Robert K. Hopkins, 
New York, N. Y., assignor to The M. W. Kellogg Co., New 
York, N. Y., a corporation of Delaware. 

2,055,629. Bath Rug. Valda K. Marvin, Detroit, Mich. 




















eee 
2,055,533 
ARC-WELDING MACHINE 








2,036,692. Double Sink. William C. Groeniger, Columbus, 


Ohio, assignor to John B. Pierce Foundation, New York, 
N. Y., a corporation of New York. 























2,046,041 
COMPOSITE CUTTING AND THREADING 
TOOL 


2,036,692 
DOUBLE SINK 














2,046,041. Composite Cutting and Threading Tool. Mor 


ris Spitz, Cleveland Heights, Ohio 
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2,049,663. Faucet. Frank E. Rice, Detroit, Mich., assignor 
to American Tap Bush Company, Detroit, Mich. a corpora- 
tion of Delaware. 
2,051,644. Wash Fountain. Howard A. Mullett, Milwau- 
kee, Wis., assignor to Bradley Washfountain Company, Mil- 
waukee Wis., a corporation of Wisconsin. 


‘ecw 


























J 
2,051,644 
2,051,350 
WASH FOUNTAIN VALVE 
2,050,647. Speed Coupler. John F. Carter, Bryan, Ohio, 


assignor to The Aro Equipment Corporation, Bryan, Ohio, 
a corporation of Ohio. 

2,051,350. Valve. George H. Smith, Kenmore, N. Y., as- 
signor, by mesne assignments, to Union Carbide and Carbon 
Corporation, a corporation of New York. 

2,046,969. Method of Resistance Spot Welding. James H. 
Redmond, Schenectady, N. Y., assignor to General Electric 
Company, a corporation of New York. 

2,038,869. Joint. Harold K. Rader, Port Huron, Mich., 
assignor to Mueller Brass Co., Port Huron, Mich., a cor- 
poration of Michigan. 

2,047,764. Valve Adapter. Paul W. Beggs, Chicago, IIl., 
assignor to Jas. P. Marsh Corporation, Chicago, Ill., a cor- 
poration of Illinois. 
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“er TO Sm 
ae’ Wee Te wore mrs 




















-,047,506. Pipe Tong. Richard K. Hertel, Vernon, Calif., 
assignor to Byron Jackson Co., Huntington Park., Calif., a 
‘orporation of Delaware. 

2,038,867. Joint. Francis 
Mich., assignor to Mueller Brass Co.. 
corporation of Michigan. 


Jordan Wilson, 
Pert 


Port 
Huron, 


Huron, 
Mich., a 
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— circulated type of Hot Water Heating 
System affords the best known method of effi- 
ciently delivering instantaneous heat to radiators 
and the supply system at all times. 


To sell and install the Kainer Circulating System, 
consisting of the KAINER CIRCULATOR— 
KAINER CIRCULATION CONTROL and 
KAINER GOVERNOR. aside from the resultant 
PROFITS you enjoy, is definitely a sure way of 
giving your trade complete and FULLY AUTO- 
MATIC closed Hot Water Heating Systems that 
effectually reduce fuel costs, efficiently and de- 
pendably provide more RAPID heat, COMFORT 
more quickly—modern up-to-the-minute heating 
systems that dutifully give CARE-FREE service to 
home owners year after year. 


Write for Bulletin No. 66 Today! 










KAINER & COMPANY 


761 MATHER ST. CHICAGO ILL. 
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2 HUSKY 
CELLAR 
DRAINERS 


100% Rust Proof 
Jr. 1800 G.P.H. — $37.00 
List 
Sr. 3000 G.P.H. — $63.00 
List 
Bronze and Everdur 
Metals, hot dipped tin- 
ning and _ galvanizing 
protect every exposed 
part from rust or corro- 
sion. A _ positive lubri- 
cation syetens is featured. 
Discharge outlet pipe to top of pump fur- 
nished. Automatic double pole quick snap 
float switch furnished. 
Complete and ready to install, these units 
offer more capacity per dollar than any 
equally well known drainer. Uniflow Drain- 
ers have years of acceptance and building 
experience behind them. Write for details. 


Liberal Jobber and Dealer Discounts. 








Snap up these Values for Prices must go up. 
List 


Eagle 250 G.P.H. Pump............ $40 0°00 
Jewel 250 G.P.H. Mam mm 4 with Tank. 46.00 
Eagle 300 G.P.H. 48.00 
G.P.H, System with 30 gal. 


eoseeeeeveeteeseneevneeveeeeenwneneevneneeeaeneee 


P42 BR OOO eee 420.8060 03 


— 300 


PF ere 50 

me Special 100 G.P.H. seuss © 
ee ee Ce. «eee emo 88.00 
Ce v2 66 in Oana ee oe 80.00 
Deep Well System with Tank...... 95:00 


aes for catalog and price sheets on larger 
sizes. 
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SHALLOW 
WELL PUMPS 




























DEEP WELL 
PUMPS 


CELLAR 
DRAINERS 

WATER 
Olaian | a.e 


DOMESTIC AND 
COMMERCIAL 
REFRIGERATION 


WATER 
COOLERS 


MILK COOLERS 


BOTTLE 
eolelaa ts 


DRAUGHT BEER 
COOLERS 


ee eee s+ 


BEER PUMPS 











orate Row of Sarco Heated Apartment Buildings 





Back in 1932 the first Sarco Heating System was in- 
stalled in one unit of this splendid apartment development 


at Woodside, Long Island. 


Four years later, four additional 


units were Sarco 


equipped, in accordance with outright specification by 
Springsteen & Goldhammer, well known architects. 


The conclusion is obvious. 


Sarco Heating Specialties 


are dependable. They guarantee efficient, noiseless and 
adequate heat in buildings of all types and sizes. You 
can specify and use them with confidence. 


Details will be found in Catalog M-45. Write for it. 


Sarco Company, Inc. 
183 Madison Avenue, 
New York, N. Y. 
Branches in Principal Cities 


Sarco Canada Limited, 
Federal Bidg., Toronto, Ont. 


SARCO 








HEATING 
SYSTEM 
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2,052,719 
HEATING RISER 








2,055,133. Valve. 
to Robertshaw Thermostat Company, Youngwood, Pa. 
2,052,719. Heating Riser. 


N. J., assignor to Warren Webster & Co., Camden, N. 





Manual— 


(Continued from Page 78) 


Robert E. Newell, Irwin, Pa., assignor 


Harold F. Marshall, Palmyra, 
é. 


Tables giving the coefficients of heat transmission 
through various materials, by means of which heat 


losses may be estimated, are presented here. 














TABLE 1 
COEFFICIENTS OF HEAT TRANSMISSION THROUGH 
WALLS 
0 RPT ETTORE CCT ETT ETI TTTTTTerrTeTre 
ey ree ee 
8 in. brick—plaster on wood lath—furred............ 


12 in. brick—plaster on wood lath—furred............ 
4 in. brick veneer, 2 by 4 studs, 1 in. sheathing, lath, 
PE 6 kb 666060660660006000966500 060604000606 60 08 


Stucco, studding, sheathing, plaster on wood lath....... 


Wood siding or shingles, 1 in. sheathing, lath, plaster... 
Wood siding or shingles, 1 in. sheathing, lath, plaster 


ee Ecos 6éwh ead hws 6etewbsebseeee 


4 in. cut stone veneer on 8 in. hollow tile, plaster on tile. 
4 in. cut stone veneer on 8 in. brick, plaster on wood lath 
EE 66 6:60 OOK bS 6b 0 C46 60d 66-64 6000006000 04d6006 06% 








TABLE 2 





COEFFICIENTS OF HEAT TRANSMISSION 
THROUGH GLASS 





DOES CHOU cccccccccec cer secceseocoeseeneeeeneses 

rs Cr. .cen ete ben oe eek bb bbe bbeebeeeoeress 

es TE gb bencdccavensecceetkendswavdsedsaaese 
wlio outside doors same as ) are see 


TABLE 3 


COEFFICIENTS OF HEAT “TRANSMISSION 
THROUGH FLOORS 





4 in. concrete floor, suspended or furred lath ‘and plas- 

Se Ce Sy 0. 06.60 06060 606650065604 e RODS O HOH 
4 in. concrete floor on ground (concrete bare)......... 
6 in. concrete floor on ground (concrete bare)......... 
4 in. concrete with pine floor on wood-sleepers........ 
Single pine floor on wood joists, exposed below........ 
Single pine floor on wood joists, lath and plaster below. 
Hardwood floor on pine sub-floor open wood joists be- 

a en ee ere eT Te ee ee Se ere 
Hardwood floor on pine sub-floor lath and plaster be- 

MPP TUCET ETOP CT UC CUTTTTTCTTTUTTTT CTCL. 


“TABLE 4 


COEFFICIENTS OF HEAT TRANSMISSION 
THROUGH INSIDE PARTITIONS 


Wood lath and plaster (one side only) on studding..... 
Wood lath and plaster (both sides) on studding....... 
4 in. hollow clay tile (no plaster)..........0cc cece cces 
4 in. hollow clay tile, plaster both sides.............--. 
4 in. gypsum tile, plaster both sides.............-0656565 














eS >. *- YS 
“ss Oo ol 


45 


281 


—~ 9 
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TABLE 5 


COEFFICIENTS OF HEAT TRANSMISSION THROUGH 
ROOFS AND CEILINGS 








Wood lath and plaster exposed joists above............ .62 
Wood lath and plaster single pine floor above joists.... .28 
Wood lath and plaster hardwood on pine sub-floor 
above joists ....... Tre eer eee TTT TTC PT TTPO T TT TCT .24 
2 in. concrete roof slab, no ceiling below........... bea 82 
4 in. concrete roof slab, no ceiling below.............. yb 
2 in. concrete roof slab, lath and plaster ceiling below. 42 
Flat metal roof, no ceiling below............cceeeeeee0. 95 
Flat metal roof, no ceiling below % in. insulation.... .39 
Flat metal roof, lath and plaster, ceiling below........ .46 
Flat metal roof, lath and plaster, ceiling below % in. 
SE écvecdcceocoden be beeseetedeeeddonedestesee 27 
i im. BORE POOR, WO COMME BOTW ccccccccccviccececeses .49 
S im, BORE FOGG, BO COCR BOIOW ec co cccccccccveciscocess .32 
1 in. board roof, lath and plaster, ceiling below........ .32 
2 in. board roof, lath and plaster, ceiling below........ .24 
Asphalt shingles, composition roofing, slate or tile 
DEGGMOE FOOSE CMO IMOMIMEIOR) oc ccccccccoeccsccccoceces 56 
Asphalt shingles, composition roofing, slate or tile 
DECGMOE FOOT CWIEM POUMIMEIOR) cc cccccccccccccctccse .064 
Wood shingles on wood strips, pitched roof (no insula- 
PTT TTT TT TT TT eT TCT TTT Terre errr Tree Tere ee .46 
Wood shingles on wood strips, pitched roof (with in- 


Se Ketek adece eee ow ins 680600068066 66 04008088 .062 








Estimate the cooling load and amount of air to be 
circulated for a bungalow under the conditions enum- 
erated, and as shown in the drawing: 











EXAMPLE NO. 1 
ESTIMATE COOLING LOAD AND AMOUNT OF AIR TO BE 
CIRCULATED FOR BUNGALOW UNDER THESE 
CONDITIONS 








All ceilings—8 ft. 6 in. high. 

Walls—4 in. brick veneer, 2 in. by 4 in. studs, 1 in. sheath- 
ing, lath and plaster. 

toof—1 in. boards, composition shingles. 

Ceilings—Wood, lath and plaster on 2 in. by 6 in. joists, 
l in. pine floor above joists. 

Windows—Double hung wood sash, weather stripped. 

No insulation. 

No awnings or shade. 
95° d.b. 
75° w.b. 
66° d.p. 

38% r.h. 
80° d.b. 
Assume inside conditions oe ng 

60% r.h. 

(Final r.h. can be reduced if desired and if well water is 
57 deg. Fahr. or below.) 

Four people normally in the house. Neglect all mechanical 
equipment as but little cooking is done in hot weather and 
no lights are used in the daytime. 

Attic temperature assumed to be 110 deg. Fahr. 

Total air due to infiltration — 5314 cu. ft./hr. = 88.5 cu. 
ft./min. (¢.f.m.) To reduce 88.5 c.f.m. from 95° d.b. to 80° 
d.b. requires 88.5 X 1.08 (.075 &* .24 * 60) Kk 15 = 1435 Btu./hr. 
Disregard the sun effect on the dining room, bath room and 
bedroom No. 2 as this heat will be balanced by the sun effect 
on the west wall in the afternoon, giving a sensible heat load 
per hour as follows: 


Assume outside conditions 


Heat gain through walls, ceiling and glass...... 22,144 

in barb ce stub y how ae eles ob eae ee ewe wee wees 1,435 

eS SP Ss ok ccc Sete he bees seeks hddeesac eines 900 
ee En bs cbse eaanbeeeked oeebuks 24,479 Btu. 


Latent Heat 
The latent heat load due to infiltration is as follows: 

9314 cu. ft. air/hr. X 0.75 398 lb. air/hr. 

256.3 = Grains of moisture per lb. of 95 deg. Fahr. dry air 
(at saturation). 

155.8 = Grains of moisture per Ib. of 80 deg. Fahr. dry air 
(at saturation). 

256.3 K 38% (r.h.) = 97.39 

155.8 & 60% (r.h.) = 93.48 





3.91 Grains of moisture removed per 
Ib. of air in passing through cool- 
ing coil. 
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Want to eliminate the danger of scalding 


in your shower baths 

and stop unexpected 

changes in the water 
temperature? 








@® No more slipping in a 
soapy tub or on a wet tile 
floor while trying to dodge 
a “‘shot’”’ of icy cold or 
scalding water—When you 
use a shower bath regulated 
by a Powers safety shower 
mixer the temperature re- 
mains right where you want 
it. You can really enjoy the 
thrill of a comfortable 
shower in absolute safety. 

























Why they’re more economical 
—There’s no loss of time or waste 
of hot or cold water while waiting 
for a shower atthe right tempera- 
ture — Powers mixers cost more 
—They’re worth more. 


Write for circular describing 
this remarkable shower mixer. 
The Powers Regulator Company, 
2716 Greenview Avenue, Chicago. 
Offices in 45 Cities — see your 
phone directory. 


POWERS cacwer wixens 




















Nye Pipe Threading Oil 





a 


To perfect your installation, threads must be sharp, 
clean and accurate. For this reason we recommend and 
guarantee our threading oil. It will add to the life of 
your dies. 





ASK YOUR JOBBER 








The NYE Tool & Machine Works 
4120-30 Fullerton Avenue, Chicago, Ill., U.S. A. 
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| — A TS ee a ne = 
398 &K 3.91 — 1526 + grains moisture removed from 5514 
cu, ft. 
; {i people xX 1200 — 4800 grains of moisture (infiltration) 
1 HAAnAAAAAnADA Z- S fi 6326 grains total amount of moisture 
METAPHRAM F / yy. Po et | removed by cooling coil. 
VONNHNNNOHUNE om, tS | (Use: 1000 Btu. as latent heat per Ib. of moisture.) 
, ae ‘ (7000 grains moisture per Ib.) 
6326 
—— = .904 Ib. of moisture 
7000 
, 904 & 1000 Btu. 904 Btu. latent heat. 
‘ Sensible heat ...... ; 24,479 Btu. 
’ I VU © nhs us ree, ea hte bs ae ak ale 904 Btu. 
"4 25,383 
F rs eae Gee SO. 6 ce kee koe eee ena ees 2,538 
< Total heat load ... 1... ccc ccc ccc cen cancers edt Wek BtU. Der hour 
Estimate the cooling load and amount of air to be 
‘ _ circulated for a restaurant under the conditions given 
oF METAPHRAM ' and as shown in the accompanying drawing: 
| . Type D2 | — 3 oe : 
p for low pressure, vapor EXAMPLE NO. 2 
or vecuum — oil, coal 
re or stoker fired. fi neagtes ain ; ea : 
x ESTIMATE COOLING LOAD AND AMOUNT OF AIR 
of FOR A RESTAURANT UNDER THESE CONDITIONS. 
| METAPHRAM Gradual Control 
; covers the entire range ot domestic hot Seating capacity eee eeeaeOGSD S26 SOS O46 OO ORS 63 people 
. UN a ae Oe er 10 people 
water and low pressure boilers and tank Exhaust fan 900 c. f. m. capacity, discharging into kitchen 
: . . Kitchen cooled only with exhaust fan. 
heaters, either gas, oil or coal fired. _—--25—60 watt lights. 
: , Ii—10 gallon coffee urn. 
Full stock carried in New York, 210 E. 45th St. | 1—Dish warmer, 10 sq. ft. shelf area. 
: a. : East exposure only. Figure 10 degrees difference in tem- 
Pek Descriptive Bulletins on Request | ast expos | n 
: . Pp q perature on party walls and ceiling. 
NATIONAL REGULATOR CO. ae wee 
N RE R ® Outside 75° w. b. Inside 70° w. b. 
2317 KNOX AVENUE CHICAGO Conditions ]66° d. p. Conditions] 65° d. p. 
‘weN — 38% r. h. 60% r. h. 
Heat gain on east wall assuming all glass sq. ft. glass 
1, « 403.5. With sun effect 25 deg. Fahr, H 3270 K .24 kK 10= 
TIGHTENING ALONE WILL NEVER 7,840 Btu./hr., 900 ec.f.m. XK 60 Xk .075 - 4,050 Ib. air/hr., 
‘ 4050 xX .24 x 15 = 14,600 Btu./hr. to cool air brought in hy 
KEEP PRESSURE JOINTS exhaust fan, 
FOREVER SEALED Sensible Heat 
oom lt ; Mast wall . oa | | .. 18,200 Btu./hr 
E EAT ED eter ae: Other walls Lee ve ¥ . 7,840 Btu./hr 
tightening overreaches Outside air ‘y ie i .. 14,600 Btu./hi 
safe bolt pressure on gaskets, 73 people a 225 ad ae 16,400 Btu./hr. 
strains all metal and. ulti- Lights ......... ie -o...e.... 8,120 Btu./hr 
mately ceases to stop the leak- (‘offee urn . i. . 16,000 Btu./hr 
age at ill-fitting or _ spot- ee OR bk ced ekscercescveieias 6,000 Btu./hr. 
weakened gasket or threads. aeons 
Coating the gasket or threads BOCHS BORGEDIO BORE... ec ccccvcccess 84,160 Btu./hr. 
with Smooth-On No. 3 aleed 256.3 Grains of moisture per Ib. of 95 deg. Fahr. dry ai! 
' ~apige Sips . . , (at saturation). 
assembly is the best guardian of sustained tightness. be- LEE 8 aetna ee ee ee 
cause the resulting metallic deposit fills all voids, and in (at oneamadion . , ( ee | 
: the Cuse of a gasket, preserves the fibre. 256.3 * 38% (r.h.) - 97.39 
| Joints correctly treated with Smooth-On No. 3 either at 155.8 x 60% (r.-h.) = 93.48 
the start or later become virtually as dependable as solid — 
| metal, because Smooth-On is not impaired by extreme $3.91 Grains of moisture removed per Ib 
pressure, temperature changes or vibration. Using Smooth- of air in passing through cooling 
On for sealing leaky joints removes the biggest nuisance coil. 
from your trouble list, and also makes a substantial sav- | }O50 1b. K 3.91 — 15,855.5 Grains of moisture per hour r 
ing in maintenance expense. moved from incoming ait 
, ‘ i3 people » 20 87.6 trains ris ner ; vivel 
Keep Smooth-On No. 3 handy for emergencies, and refer a _ rian - oe een eles 
| to diagrams and instructions in the Smooth-On Handbook 103.485.5 ae a ee 
. . e, Oa. 
| . — _ for correct application. 
i = > (Use 1000 Btu. as latent heat per lb. of moisture) (7000 erain 
| WAKES TIGHT OINTS | Write to us for the free book and buy moisture per Ib.) 
| 3 Smooth-On No. 3 in 1 or 5-46. can or 103,435 
92 | 1000 Btu 14,776 + Btu. Total Latent heat 
25-lb. keg from your supply house. 
SMOOTH-ON 4b g fre ™ PP" 7000 
Sensible heat load..... 84,160 84,160 
No.3 SMOOTH ON MFG.CO., oe. m | Latent heat load... . 14,776 10% Safety factor..... 8,419 
Ruan areas 4, $70 Communipaw Ave. Jorsey City, M. 3. | - a aie 
“ 98,936 (sensible heat load) Btu./h! 
a 10% Safety factor..... 9,893 h 92,576 
Vo if with H = 108,829 Total Sensible and Latent heat 
load Btu./hr. 
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Flood— 


(Continued from Page 75) 


ville, Lawrenceburg, New Albany and _ Jetfersonville ; 





in Tennessee—Memphis and Tiptonville; in Missouri— 
New Madrid; in Arkansas—Mellwood, Trumann and 
Monette; in West Virginia—Wheeling, Parkersburg, 
iluntington and Point Pleasant; in Pennsylvania— 
ittsburgh; and in Muississippi—Clarksdale. 

There is no chance to estimate the damage in money 
which the flood has caused until the water recedes. 
In the city of Pittsburgh alone where the full force of 
the flood was not felt, damage has been estimated 
over $1,000,000. Merchants and_ contractor-dealers, 
once they can get back to their places of business will 
be faced with the problem of replacing ruined stock and 
not the least of their troubles will be the replacement 
of catalogues. The accompanying map shows the area 
already affected as well as the region where it is ex- 
pected to strike. Manufacturers who have dealers in 
the flood territory must realize that such dealers need 
catalogues and other literature before they can resume 
the normal course of business. 

[f readers will address requests for specific catalogue 
material or other information to DoMerstic ENGINEER- 
ING, 1900 Prairie Avenue, Chicago, we will be glad to 
forward such information to the manutacturers con- 
cerned. 





Kven before the flood waters had subsided, our 
industry had begun the work rehabilitation. 
| Those members of the industry in the area will 
| be called upon first to’ bring flooded cities back 
to a sanitary condition. Already there has been 
an indication that groups in other parts of the 
country have taken steps to help in reconstruc- 
tion work. Here are three reports which have 
come in to date. 

The Master Plumbers Assn. of Montclair, 
Bloomfield, Verona & Vicinity, Inc., at a meet- 
ing held January 26, voted a donation of $5.00 | 
each to the various Red Cross units in their ter- | 
ritory. (Bloomfield, Montclair, Caldwell and 
West Essex, N. J.). | 
to the relief of flood sufferers. | 

*K * 





These donations are to go 


lor the relief of the sufferers from the flood 
stricken area of the Ohio Valley, the Plumbing 
Contractors’ Assn. of Chicago through its presi- 
| dent, Thos. I. Hanley, Jr., has subscribed to 
_ the Chicago branch of the Red Cross the sum of 
| $250.00. At a meeting of the Chicago Master 
| Steamfitters Assn. held January 26 it was unani- 
mously voted to donate a similar amount for this 


| UT pt se. 
* * 


Ked Cross representatives appeared at the an- 
nual meeting of the A.S.H.V.E. in St. Louis | 
and told of the plight of the flood sufferers. A 
collection was taken which amounted to $162.00. 
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SELECTOR Nay: __ ue 
(“~~ CHECK THESE POINTS 


1. Economy —burns low cost fuel cleanly 
2. Efficiency — exclusive “Y” type firing head 
3. Simplicity moving parts on single shaft 
4. Profitableness — only 1 size burner to stock 






WRITE TODAY FOR DEALER PLAN 


ee beeen e-em en 2 en © Malel. 


. EASTERN OFFICE, BROOKLYN N.Y 





FORT WAYNE, INDIANA . 











Almost Every Home a Prospect 


Hot 
Water 
Tank 
Relief 


No. 1360 
Combination Pres. Va | ve Ss No. 1350 


sure and Tempera- Pressure Relief 
ture Relief Valve. Valve. 


Every home which has a water heater with a range 
boiler is a prospect for one of these Relief Valves. No. 
1350, a pressure relief valve, will instantly relieve danger 
ous pressure. No. 1360 has, in addition to pressure 
relief, a fusible plug—inserted at the end of the pipe 
thread—which protects against dangerous temperature. 

Entirely of brass, with phosphor bronze springs— 
corrosion proof—sure in action—long lasting. 





There is a big market for these valves to guard against ex- 
plosion pressure, damage to tanks, heaters, water meters, etc. 


Solderless Copper Floats 


All copper with a solid reinforced 
brass spud. Built by a special method. 
they will endure any water, and give 
long, satisfactory service. No fiber gas- 
kets or rubber washers to cause leaks. 


Write for Consolidated Catalog 


CONSOLIDATED BRASS CO. 
138 Summit Ave. Detroit, Mich. 
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FEATURES 
FOR BETTER 
SERVICE 


Ue A 
















S TRONGER metal, more 
stem contact threads, 
bronze bushings at all stem con- 
tact surfaces, larger hand-wheels, 
wider seat and disc ring faces, 
and extra conveniences for con- 
necting up, repacking and mak- 
ing adjustments—these are some 
of the 33 special features of the 
new Kennedy Standard Iron- 
body Wedge Gate Valves. 


The Kennedy Valve Mfg. Co. 
EKimira, N. ¥. 





write ei - 
Bul describing the 


33 Features 
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STANDARD IRON-BODY {[Jet'4* GATE VALVES 
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*-BOILERS - TANKS- 


«STORAGE HEATERS - 
IN ALL COPPER 
OR COPPER SILICON ALLOY 


“HERCULOY” or “EVERDUR” |. 
as Specified 


Large Boilers, Tanks and Storage Heaters for Hotels, 
Hospitals, Schools, Institutions, Office and Apartment 
Buildings and all Industrial Purposes. 


Gerstein & Cooper are making prompt deliveries 
on Government Orders, Federal Specifications 
WW-P-541 for many Jobbers and Contractors 
throughout the country. For quick Service send 
your specifications to Gerstein & Cooper. 


GERSTEIN & COOPER CO. 


Main Office and Factory 


SOUTH BOSTON, MASSACHUSETTS 
Otfices in New York and Baltimore 
Represented by Albert C. Masche. Philadelphia. Pa. 
Lydon, Cousart & Co., Charlotte, N. C. 
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Distribution— 


(Continued from Page 71) 





facturer can perform them, and also that this system 
assures the manufacturer that his products will reach 
the contractor with the least possible delay. 

For the years 1930, 1931, 1932 and 1933, our figures 
showed that the wholesalers’ average operating expenses, 
not including any interest on invested capital, were con- 
siderably in excess of their average gross margin. In 
1934, a somewhat better showing was made. For the 
year 1935, the average net profit for 18/7 wholesalers 
who participated in our survey was .14 of 1 per cent. 
No figures are yet available for 1936. It is believed 
however that most wholesalers broke even. We expect 
a much larger volume for 1937, but we know that oper- 
ating expenses will be substantially increased, because of 
increased taxes and increased salaries. 

My purpose of reciting these figures is that sometimes 
we hear that master plumbers in some parts of the 
country are contemplating cooperative buying on the 
theory that they can save the gross profit which the 
manufacturer sets up for the wholesalers. 

Each function of distribution has its expense, and 
whoever performs those functions, whether it be manu- 
facturer or wholesaler or master plumber, must bear 


those expenses. 


It stands to reason, that if wholesalers 


who have been in the business for years and know the 
game cannot make more than a reasonable return on 
their invested capital, that a man with no knowledge of 
the wholesale business would stand little chance of mak- 
ing a better showing. As formerly stated, we believe 
the wholesalers should stick to wholesaling and that the 
master plumber should confine his efforts to selling and 


installing. 


It has also been predicted that the master plumber 
would eventually become merely an employer of labor. 
That prediction, in my opinion, will never materialize 
in territories where the master plumbers have a strong 
association and cooperate with the wholesalers of their 


state. 


We are vitally interested in seeing the long-established 
method of distribution continue. Our members believe 
that manufacturers of plumbing supplies who cater to 
wholesalers should announce a definite sales policy. 

In addition to a strict buying policy, a wholesaler 
should have a strict selling policy. 

Occasionally we hear addresses, which would infer 
that in some parts of the United States the long-estab- 
lished method of distribution is breaking down and that 
wholesalers are selling plumbing material direct without 
regard to the master plumber. Fortunately, this condi- 
tion does not apply in the central states and I am sure 
there is very little of it, if any, in the State of Wisconsin. 
If any direct selling does exist, you men have the power 
to correct the condition. If a master plumber, after con- 
ferring with his source of supply, cannot show him the 
fairness of confining his sales of plumbing material to 
master plumbers, there is no obligation on the part of 
that master plumber to continue to buy from that whole- 


saler. 


At last we are coming out of a period of depression 
which has tried the souls of men. During that period 


some members in various branches of the industry may 
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_have been forced to do things which they knew were un- 
ethical. When a man has his back to the wall, it is only 
natural that he should feel that “‘self-preservation is the 
first law of nature.” 

As business improved in 1935 and showed a still bet- 
ter improvement in 1936, many of those who, because 
of financial stress, were forced to disregard the ethics 
of the industry have again pledged their allegiance to the 
long-established method of distribution. The pendulum 
is swinging back, and in my opinion, wholesalers and 
master plumbers of the central states are in a more se- 
cure position today than they have been at any time 
during the past seven years. 

We admit that the mail order houses and the d. t. u. 
distributors have been a threat, but honestly I think 
their competition has been magnified. It is a question, 
whether or not their combined sales during the past six 
years have exceeded 15 per cent of total sales of the 
industry in the central states. Last year, it is believed 
that the wholesalers showed a larger increase in sales 
than did the mail order or d.t.u. distributors, which 
means that the master plumber obtained a much larger 
proportion of the available volume. 

The large mail order houses are here to stay, for 
there is a certain class of trade to which they can always 
sell, but they will not, in the future, enjoy the percentage 
of total sales of plumbing products which they have en- 
joyed during the past few years. 

If building improves, as the forecasters predict, there 
may be a shortage of high-grade journeymen and there 
may also be a shortage of quality merchandise. If this 











STOP 


WATCHING 
THE 


WATER- LINE 


WITH A 
“MICRO” WATER-BOY 
Boiler Protector 


No. 855 “MICRO” 
ER-BOY Cutout — Feeder 


WAT 
It makes automatic firing really possible by feeding 
necessary make-up water, or shutting off the burner 
if water is lost accidentally, and stops the burner 
when steam pressure is excessive. It is built en- 
tirely of non-ferrous metals and the “‘Micro” switch 
which carries the Underwriters’ laboratory label, is 
equipped with silver contacts. No. 855 complete 
with quick hook-up fittings: List $22.50. No. 854 
“MICRO” Low Water Cut Out: List $15.00. No. 
85 Water-Boy Feeder only with fittings: List $9.50. 
Liberal Discounts. 


A sample will convince you. 








Other popular priced Maid-O’-Mist Heating 
specialties are described in circular No. D-5. 
Such as Humidifiers for steam radiators and warm air 


furnaces, water level controls and vents for water 
containers, air conditioning equipment, etc. 


MAID-O’-MIST, Inc. 


180 N. WACKER DRIVE CHICAGO,*ILL. 
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comes to pass, mail order houses and d.t.u. distributors 
will find it more difficult to obtain skilled mechanics to 
install their merchandise and some of the manufacturers 
who, in the past, have catered to these other channels of 
distribution may again be glad to confine their sales to 
recognized wholesalers. 

Stabilization of markets is a subject in which the three 
branches of our industry are always interested. The 
Robinson-Patman Act which was enacted last summer, 
will tend to bring about this result. 

In simple language, this new Law says that a seller 
engaged in commerce, shall not discriminate in price 
between buyers of the same grade, quality and quantity. 

While the new Law has not been understood generally, 
nevertheless, we now believe that it applies to sales made 
by our members. We are urging our members to live up 
to the letter of the Law. In the future, wholesalers 
must follow their published prices. They must not dis- 
criminate in price or service between large and small 
contractors. If the wholesalers have quantity prices, 
they should publish them and make them available to all 
buyers who can purchase in such quantities. 

Strict adherence to this Law will be of benefit not only 
to the small contractor but also to the large contractor. 
When markets are not stable, a master plumber, when 
figuring a job of any size, must guess at the price at 
which he can buy the merchandise. Under the new law, 
large and small contractors will be sold at the same 
price for the same grade, quality and quantity. 

In the past on large building operations, some master 
plumbers and even architects have set the prices which 
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Buy 5 Hays Clean Spray Shower Heads 











BUY 5 


Cleansprays 
Get nifty 
metal display 
free - --- 


Cleansprays sell them. 
selves from this at- 
tractive display. They 
replace any old style 
head—give full range 
of spray selection at 
the turn of a knob— 
are self cleaning. 
Combined with Hays 


Plus Shower units to 


and get the metal display free. 


bring shower convenience to any tub user. Consult your wholesaler for 
complete details or write us direct for literature. Place your order now 
through your wholesaler for this fast selling shower head—CLEANSPRAY. 


HAYS MANUFACTURING CO., ERIE, PA. 


Manufacturer to Wholesaler to Plumber 
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Bath Fixtures 

Copper Plumbing 
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they were willing to pay for the materials, and the mas- 
ter plumber has often played one wholesaler and manu- 
facturer against the other until he finally beat them 
down to his price. Such a method will not be pursued 
in the future, for, under the Robinson-Patman Act, a 
buyer who knowingly induces a discriminatory price is 
just as guilty as the wholesaler who makes it. 

The cost of distribution by mail order houses is greater 
than that of wholesalers, but is less than the combined 
cost of distribution of the wholesaler and the master 
plumber. When the mail order houses are dislodged 
from their preferential and discriminatory buying posi- 
tion, they will, of necessity, be forced to increase their 
prices to the consumer. When this occurs, master 
plumbers can compete with mail order houses on a more 
profitable basis. 

Another very interesting complaint has been filed by 
the Federal Trade Commission, under the Robinson- 
Patman Act, against a tile manufacturer who is alleged 
to have granted a 15 per cent discount to certain “‘so- 
called wholesalers,” regardless of the quantity sold, which 
discount was not made available to tile contractors, thus 
tending to injure, destroy and prevent any competition 
by tile contractors with the “so-called wholesalers,” who 
are in fact in many instances acting as retailers by sell- 
ing to the ultimate consumer. If the charges of the Fed- 
eral Trade Commission are sustained, this decision will 
have a far-reaching effect upon the d.t. u. distributors 
and the manufacturers who sell them. 

Credits is another function of the wholesaler which 
[ should mention. In 1914, the Chicago Credit Bureau 


For Safety 
Darability 
Economy 








the Outstanding 
Gas Pressure 
1”, 1%". 1%". 


nnd 3”" wifes REGULATOR 


ia BARBER 


@ In a precision device such as a Gas Pressure 
Regulator—where accuracy of operation is all- 
important—there simply is no substitute for the 
BEST. Barber Reoalelors have A.G.A. Ap- 
proval, complying with strict requirements as 
to pressure drop. Beautifully compact design, 
all-bronze bodies, the finest in workmanship and 
assembly. Gas-tested and rigidly inspected. 
Don't overlook the big field for the sale of Reg- 
ulators with numerous Gas Appliances. You 
CAN'T go wrong on a Barber. 


Made in %”. 
%” ” ” 


Write for complete literature, prices and discounts on the 
entire Barber line of Burners, Controls and Regulators. 


THE BARBER GAS BURNER CO. 


3704 Superior Avenue, Cleveland, Ohio 


Address Michigan Inquiries to The Barber Gas Burner 
Co. of Michigan, 4475 Cass Ave., Detroit, Mich. 
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coined the slogan: ‘Strict credit is the best trade pro- 
tection.”’ Since that time, it has been my privilege to 
consult with and assist wholesalers in several of the 
central states in setting up their state credit bureaus and 
in establishing their automatic arrears system, and I can 
truthfully say, in all territories, the soundness of this 
slogan has been recognized. 

During the depression, with banks breaking right and 
left, and with master plumbers unable to collect many of 
their accounts, it has been necessary for wholesalers to 
ease up on their collections. In some instances, during 
the past four years, credit has been granted by the whole- 
saler, based upon the guarantee of the owner rather than 
the financial responsibility of the contractor. With the 
constant improvement of business and the general ob- 
servance of the Robinson-Patman Act, wholesalers can 
no longer discriminate between customers in credit 
terms. Recently, the Department of Agriculture issued 
complaints against two distributors of meat in the State 
of New York, charging that they not only discriminated 
in selling prices but also discriminated in extending 
credit because they made some of their customers pay 
at the net due date and extended other customers longer 
terms. It will be interesting to know the outcome of that 
hearing, which is now in progress. 

Some time ago I heard a definition of cooperation 
which I think all of us should remember. This defini: 
tion said: “Cooperation means conducting yourself in 
a manner which will permit others to work with you.” 
[ sincerely hope that there will be continued cooperation 
hetween the two branches of the industry in your state. 
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: | WAS “SHOWER-SHY” UNTIL OUR 
PLUMBER INSTALLED A 

















SAFE-T-SHOWR _ 


Many of your best customers are “shower-shy” too. They dread 





sudden blasts of hot or cold water—constantly fussing with a 
manual valve. They'll be mighty grateful for a tip on Doran 
Safe-T-Showr with its thermostatic control of temperatures 
from cold to a fixed maximum of 120 degrees. Ask your jobber 


about the Doran valve today! 


DORAN COMPANY 


SEATTLE, WASH 
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Social Security— 


(Continued from Page 67) 


being developed so that at an early date they hope to 
amend the Act and make it possible for individuals to 
obtain these pension benefits. 

One of the largest groups not included are agricu! 
tural workers, and they are entitled to old age pension 
benefits and so are you, and we hope soon to make } 
possible for more to have them. 

Q: The employe is now over sixty-five years of 
age, has no number. The employer must pay the 
one per cent, is that right? 

A: No, sir, because no tax return is to be made 
when a person reaches sixty-five, a tax return is re 
quired at the end of the compensation portion of the 
tax for all wages, there is no three thousand linut and 
there 1s no age limit under the employment compensa 
tion tax returns where there are eight or more involved 
Now, keep this in mind, there is no minimum age, so tf 
you have as apprentices, some minors, tax returns are 
required, because that voung man or young boy is en 
titled to start his benefits, and I can assure you that 
they are interested. 

Q: The thing before us at this time is what 
form of receipt are you required, if any, to give 
the man when you deduct his one per cent? Verbal, 
in writing, or what? 

A: The Internal Revenue office has ruled that a re 
ceipt must be given to the employes for the taxes de- 
ducted for the old age benefits provisions. What form 
must that be in? 

As late as yesterday J received from the Internal 
Revenue office, Washington, this interpretation. It can 
be in several ways: 1. It can be shown on the clock 
cards for each employe, containing an itemized _ state- 
ment of his earnings, also itemized statement of deduc- 
tions. Another method, it can be indicated on a pay 
envelope, showing the wages payable and the amount 
of the tax deducted. Another method, it can be used 
on a pay roll check, such check showing the amount 
of wages payable and the amount of taxes deducted 
separate items. Now, regarding pay roll checks, many 
banks have, for the benefit of their depositors, prepared 
a special pay roll check. Some of you have already 
seen them, probably. It has a stub on the check that 
is perforated and on this can be indicated the wages 
and the tax deductions, and the employe can tear that 
off before cashing his check, but the Internal Revenue 
office has ruled that if you show on the check proper. 
either on the front or the back. the wages and the tax, 
that that will be sufficient, 


Q: I would like to follow that by this question. 
You stated that an apprentice under twenty-one 
is subject to the Act. Is there a choice, an option, 
if it is the master plumber’s son, under twenty- 
one? 

\: If you have in your employ a relative, and he 
receives no money for his work, but receives in lieu of 
money, board room or both, or some other consid 
eration for his services, whatever he receives, a valua 
tion shall be placed on that, and tax returns made. 
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One -piece—all lead. Special caulking ring 
—adjusts to any roof pitch. 


THE EAGLE-PICHER LEAD COMPANY 
athe UchoM hol JG) Meal fal ty oa 


FOR YOUR PROTECTION this product is sold only 
through recognized plumbing supply dealers — who 
in turn loyally support master plumbers. 
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THERMOTROL 


PIONEER of self-contained tem- 
perature control valves ...a 
type for every purpose. FULLY 
PROVED by more than 30 years 
Thousands of success- 


The Valve that U. 5. 


REALLY controls. 


of service. 
ful installations throughout the 


WRITE FOR BULLETIN NO. 361 





STERLING ENGINEERING COMPANY 


3732 N. HOLTON ST. 


MILWAUKEE, WIS. 











JARMELEE 


USH NIPPLES 
modern and ctactele 





Quick Service 


P. O. Box 121 





When you want replacement Push Nipples quickly 
—think of Parmelee. Orders shipped the day re 
ceived. Complete stock. 
style, type or size of cast iron radiation ever made 
in this country. Exact fit guaranteed. Send sam- 
ple or sketch giving accurate dimensions. Rust- 
resistant finish if desired. 


PARMELEE MANUFACTURING CORP. 


Frankfort, New York 


Push Nipples to fit any 


Also boiler nipples. 
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A Rexoll Franchise means more 
than just bu oil burners. It 
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friendly, personalized factory co- ff 


operation plus the finest equip- 
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sion Burners, Boiler Units, Fur- 
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Price Problems— 


(Continued from Page 59) 


where such commodities are sold for use, consumption 
or resale within any place under the jurisdiction of the 
United States, and where the effect of such discrimin- 
ation may be substantially to lessen competition or tend 
to create a monopoly in any line of commerce, or to in- 
jure, destroy or prevent competition with any person 
who either grants or knowingly receives the benefit of 
such discrimination or with customers of either of them. 

This section contains a limitation which was not con- 
tained in the former language of the Clayton Act, 
namely, that the purchase involved in the discrimination 
must itself be in commerce, which again means interstate 
commerce. The question of what purchases are in inter. 
state commerce, will be reserved for discussion in con- 
nection with the somewhat metaphysical concept of the 
flow of interstate commerce, which has been a difficult 
question under all these enactments. 

The requirement that the commodities must be sold 
within territory subject to the jurisdiction of the United 
States needs no special exposition. 

In the next clause we find the first major extension 
of the doctrine of the former Clayton Act. Under the 
former language of the Act a discrimination in price to 
come within the prohibition must have been one the 
effect of which would be substantially to lessen compe- 
tition or tend to create a monopoly in any line of com- 
merce. Under this language it was necessary to estab- 
lish that there had been an injury to competitive condi- 
tions throughout the line of commerce involved, or that 
a monopoly of the entire field was threatened. The diff- 
culties of proof under this Law gave immunity to all 
price practices which did not affect an entire industry. 
The fact that a small dealer or merchant was forced out 
of business gave him no grounds for complaint unless 
the entire line of commerce was also affected. 

The new Act has added to the discrimination pro- 
hibited such discrimination as may have a substantial 
effect “to injure, destroy or prevent competition with 
any person who either grants or knowingly receives the 
benefit of such discrimination or with customers of either 
of them.” Since injury to an individual which falls short 
of a general lessening of competition in the line of com- 
merce affected is now sufficient to involve a violation of 
the Act, the next question for consideration is to de- 
termine if possible what individuals may be regarded as 
affected by the quoted language, and what discrimina- 
tions come within the scope of the prohibition. All that 
is said on this subject must be considered throughout 
as subject to the limitation of the interstate commerce 
clause of the Constitution and the definition of “com- 
merce” contained in the Act itself. 


CLASSES AFFECTED 


In considering first who are affected by the Act the 
answer seems reasonably clear that it applies equally to 
all sellers of commodities in commerce and to all pur- 
chasers who purchase with knowledge that they are re- 
ceiving preferential treatment as to price. 

The ordinary chain of distribution in industry 1s 
manufacturer to wholesaler to retailer to consumer. 























This, of course, is subject in some industries to va- 
rious modifications of these classes. I am told that in 
your industry there is a sort of hybrid denominated the 
d. t. u. I am told, too, that this is not one of the alpha- 
betical classifications of government, but an individual 
who undertakes to perform the double function of 
wholesaler and retailer. When we come to the discus- 
sion of so-called functional discounts we shall refer again 
to this subject. For the present let us consider the 
simple categories which have been mentioned. Manu- 
facturers of the same commodity compete with each 
other, of course. Is this competition of such a character 
that price discrimination by a manufacturer may lessen, 
injure, prevent or destroy competition and be subject 
to the prohibition of the Act? I believe an affirmative 
answer may safely be given without qualification. If 
Manufacturer “A” makes a discriminatory price to a 
chain store, which his other customers do not receive, 
(assuming that the discrimination is not justifiable 
under the special provisions to be discussed later), and 
Manufacturer “B” is unable to meet this price, it is 
obvious that Manufacturer “B” cannot compete for this 
chain store’s business. Competition between the sellers 
has been lessened, injured—perhaps destroyed—or, if 
Manufacturer “B” has never had any of that chain 
store’s business, prevented; and the conditions of the 
Act are satisfied. 

[f Manufacturer “A” sells to Wholesaler “X” at one 
price and to Wholesaler “Y” at another price, without 
justification for the distinction, it is obvious that Whole- 
saler “Y”’ cannot compete with “X” for the business of 
the retailer, and competition between “X” and “Y” has 
been lessened, injured or prevented. If Wholesaler “X”’ 
knows that he is receiving a preferential discount over 
“Y,” both he and Manufacturer “A” have violated the 
Act. 

In like manner, where the wholesaler sells to different 
retailers at discriminatory prices, if he has caused a les- 
sening or prevention of competition, either between the 
two retailers involved or between himself and other 
wholesalers, again the provisions of the Act have been 
violated. 


FUNCTIONAL DISCOUNTS 


These illustrations are reasonably simple and not open 
to much dispute. A difficulty will arise, however, when 
we come to consider the so-called functional discounts, 
which are established methods in the normal channels 
of distribution. Can a manufacturer announce that he 
will sell a certain article at 15 cents each, for one, or 
one thousand, to anyone who wishes to buy—wholesaler, 
retailer, contractor or householder? It has been argued 
that this would amount to a discrimination, since it 
might prevent competition among purchasers from the 
manufacturer for the consumer’s business. It seems to 
me that this contention can hardly be sustained, since 
the thing denounced by the Act is a discrimination in 
price, and the definition can hardly be thought to be 
satished by a price which is entirely without discrim- 
ination, although contrary to the usual practices of busi- 
ness. Of course, this particular question, unless the 
Act modifies distribution channels far more than seems 
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cance, since it is difhcult to conceive of a manufacture 
adopting this policy excepting in limited and special 
cases, in which he 1s willing to take over the entire dis- 
tribution function. 

Where we shall get problems of difficulty rather early 
in the development of the Act is in the field of the func- 
tional discounts to which | have referred. By functional 
discount, of course, is meant a price discrimination based 
on classification of purchasers according to the function 
which they perform in the distribution of commodities 
in commerce. While it has been contended otherwise, 
| think the weight of opinion under the new Act ts that 
functional discounts are not prohibited. This was the 
view expressed in the committee report in the House 

Representatives, and thus far no complaint has been 
hled by the Federal Trade Commission based on purely 
functional discounts. Where a manufacturer sells to 
all wholesalers alike at 50 per cent from his list prices, 
to all retailers alike at 25 per cent from his list prices, 
and to consumers direct at full list prices, or not at all, 
it seems probable that no violation of the Act will be 
involved ; for it is difficult to see how there can be any 
Injury to competition, since wholesalers generally, if 
their function is limited to their legitimate field, do not 
compete with retailers, nor retailers with wholesalers, 
and the discrimination in price can hardly be shown to 
have any effect on any competition, existing or contem- 
plated. 

The difficulty arises, however, when the purity of 
function of one of these agencies is somewhat sullied 
by dalliance in an alien field, and this brings us again 
to the d. t. u. problem. If a wholesaler receiving a 
discount, theoretically in that capacity, in fact competes 
with the retailer by selling direct to the consumer, then 
the discount given the wholesaler ceases to be an inno- 
cent one, because plainly and clearly the retailer cannot 
compete on equal terms with a wholesaler-retailer who 
buys the manufactured articles for two-thirds of the 
price which the retailer must pay for them. The Com- 
mission has evidently taken this view, and in the LU. 5. 
Quarry Tile Company case has filed a complaint on pre- 
cisely this ground. 


' MANUFACTURER’S OBLIGATIONS 


There are two viewpoints of the manufacturer's ob- 
ligation in this respect. Under one theory, if the sup 
posed wholesaler does any retail business at all, the 
manufacturer must sell him at the retailer's prite, and 
not otherwise. This, however, is open to the possible 
claim that sales by the manufacturer to other whole 
salers at a greater discount than the wholesaler-retailer 
receives may be contended themselves to be. an unlawtul 
discrimination, since thereby the wholesaler-retailer 1- 
prevented from competing as to his wholesale business 
with the pure wholesaler receiving a functional discount 
Perhaps the solution will be that if the manufacturer 
sells to such an organization he will be under the duty 
of allocating the business and requiring some evidence 
that products which have been sold upon a wholesale 
discount shall not be resold at retail, and vice versa. 

There is one other possible solution open to the manu- 
facturer by the proviso of Section 2, permitting him to 
select his own customers in bona fide transactions and 
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Hut Mm restramt of trade; and in order to avoid the two 
horns of the dilemma, the manufacturer may elect not 
to sell the wholesaler-retailer at all. And so, the Act 
uiay have the etfect of restoring the partly obliterated 
distinction between the service of these different agen- 
cies in the channel of distribution. 

lollowing the distribution further, we must consider 
sales by retailers to different types of ultimate consum- 
ers at discriminating prices. If the ultimate consumer 
buys for personal use only there 1s probably no problem, 
for it is hard to conceive of competition in commerce 
between two householders with respect to bathing in 
their respective bathtubs. Where, however, the ultimate 
consumers are contractors, and the merchandise which 
they use enters substantially into the services performed 
by them, it 1s quite possible to visualize an injury to 
competition between two such consumers resulting from 
a discrimination in price. 


COMPLEXITY OF THE PROBLEM 


These illustrations might be multiplied almost indeti 
nitely, but enough has been said on this point to indicate 
the complexity of the problem as applied to any particu 
lar set of circumstances, and we must give some time to 
some of the other phases of the Act. 

The first proviso contained in Section 2 allows the 
making of quantity differentials in a limited way. This 
is another radical departure from the former provisions 
of the Clayton Act. In that Act it was provided that 
nothing contained therein should prevent discrimination 
in price on account of differences in the grade, quality or 
quantity of the commodity sold. It was perfectly per 
mussible under the former Law to establish differentials 

price based on quantity alone, and such a price list 
as the Government has now attacked in the pending 
proceeding against the Kraft-Phenix Cheese Company 
would be open to no objection. In that proceeding there 
is an attack upon a unit price in lots of five to twenty- 
nine pounds, another unit price in lots of thirty to one 
hundred forty-nine pounds, and so on. (In referring 
to this particular case [| am, of course, using it for i 
lustration only, and expressing no opinion on the merits 
ot the special case on this or any other question in 
volved.) A quantity differential of the kind mentioned 
may or may not be permissible under the new Act, the 
question being whether the differential in price based 
on quantity is one which “makes only due allowance for 
differences in the cost of manufacture, sale or delivers 
resulting from the differing methods or quantities in 
which such commodities are to such purchasers sold 
delivered.” In other words, where a differential in pric 
is based on quantity it will be sustained under the new 
Act only where it appears to be justifiable from a cost 
accounting standpoint. It may well be that either the 
cost of selling or the cost of manufacture, or both, can 
be substantially reduced where large quantities of a 
single commodity are sold to a single purchaser. An 
outstanding illustration of this perhaps is in the printing 
held, where a large part of the manufacturing expense 
is in the typesetting, make-up and make-ready, and 
where 1,000 copies of a circular cost substantially as 
much to produce (except for paper stock and a small 
amount of press-time) as 10,000 copies. 
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When we get into this field we see at once that the 
justification for a quantity price differential will have to 
be based on fairly accurate cost figures in order to com- 
ply with the language of the new act. 

The second proviso of Section 2 carves an exception 
out of the first proviso, and permits the Federal Trade 
Commission to fix a point beyond which quantity dis- 
counts may not go in cases where quantity discounts in 
very large amounts would limit to a very few the num- 
ber of purchasers who could buy in sufficient quantity 
to obtain the discount, and thereby tend to give them a 
special and undue advantage. ‘This section is obviously 
based on the analogy of the provision of the Interstate 
Commerce Law, under which the Interstate Commerce 
Commission has fixed the carload lot as the maximum 
limit which may be considered in the making of quantity 
freight rates. This proviso has been much criticised, and 
there is a good deal of well-considered opinion which 
believes that this particular section of the new Act is 
in violation of the “due process” clause of the Federal 
Constitution, and an improper delegation of legislative 
power, and may be held invalid. 


SELECTION OF CUSTOMERS 


The third proviso of Section 2, permitting the selec- 
tion of customers, has been referred to in connection with 
sales of the manufacturer to d. t. u.’s, or other abnormal 
agencies in the distribution channel. Undoubtedly it 
permits anyone in commerce to say that he will sell no 
merchandise whatever to any particular individual or 
organization. It is clear, however, that this right must 
be exercised in good faith, and that the section cannot 
be availed of as a device to evade the anti-discrimina- 
tion provisions of the Act. 

The last proviso of Section 2 makes special allow- 
ance for price changes due to advertising, market con- 
ditions, deterioration of perishable goods, obsolescence, 
distress sales, and the like. Here again good faith and 
reasonable judgment will prevent much difficulty. It 
has been suggested that under this clause a seller might 
announce a special price to be effective to everybody on 
Tuesday afternoon from two to four o’clck, and by lim- 


‘iting the publicity of such information practically limit 


such sales to favored customers. All such devices as 
this are likely to put the seller adopting them into the 
unfortunate position of the ostrich, blinded by his own 
head in the sand while his posterior is exposed to vig- 
orous spanking at the hands of the Government. “Good 
faith” means exactly what it says, and in this Law, just 
as in the income tax Law, devices savoring of chicane, 
and involving a blind faith in the stupidity of the law 
enforcing agencies, are extremely likely to bring those 
who adopt them nothing but expense and regret. 


Subparagraph (b) of Section 2 casts upon the de- 


fendant in any complaint before the Federal Trade Com- 
mission the burden of proof, upon a showing that a price 
discrimination has been made, of establishing that the 
discrimination was justified under the provisions of ¢! 
Act. This section is intrinsically somewhat repugnant to 
our ideas of fair play in legal proceedings; the justifica- 
tion for it is that the facts with respect to such questions 
as the cost savings involved in quantity differentials are 
largely within the knowledge of the defendant rather 
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than the Commission. 
was attacked by one of the senators in the debates 
in the senate; but it must be considered that the same 
rule has been applied in Clayton Act cases before the 
enactment of the present law. In any event, until the 
question of the validity and scope of the section has 
been settled definitely, it would seem advisable that any- 
one in business should make the best preparation pos- 
sible to prove the justification for any price differential 
which he may set up. 

There is another clause in sub-section (b) which re- 
quires brief consideration; and the consideration will 
have to be brief because as yet I think no one knows 
the correct answers. The clause provides that the seller 
may rebut the prima facie case made by proof of dis- 
crimination by showing that his lower price ‘““was made 
in good faith to meet an equally low price of a com- 
petitor.” The first problem is whether this applies to 
the Commission proceedings only, or to other proceed- 
ings under the Act, such as the suit for treble damages. 
You will find plenty of opinion both ways on this ques- 
tion, and the Senate debates indicated a division of 
opinion among the Senators on this very point. 

The next question which is argued at length is 
whether the competitor’s price, the meeting of which is 
deemed an excuse, is a legal price made by the com- 
petitor or an illegal one. If the latter construction is 
adopted it would seem that everybody in an industry 
but the first offender would be excused for all violations 
of the Law, so long as the original offender continued 
to violate it, and the others merely met his prices. It 
is exceedingly doubtful whether this view will be sus- 
tained by the courts. 


INTERPRETATION OF UNDERSELLING 


Another point of difference between the present Act 
and the former Clayton Act as to this question is in the 
fact that the former Act authorized meeting compe- 
tition, while this Act limits the excuse to “‘meeting an 
equally low price.” The interpretation under the for- 
mer Act might allow a competitive underselling of 
competitor, which is plainly not treated as an excuse 
in the section under consideration, which allows only a 
price concession which is equal to that offered by the 
competitor. 

Subparagraphs (c), (d) and (e) of Section 2 con- 
tain specific provisions directed at what have been con- 
sidered the more obvious methods by which discrimina- 
tion in price has been effected without actual variation 
in catalog discounts or basic prices. It has been publicly 
stated that a large grocery chain selling to the general 
consumer at retail had an advertising appropriation in 
1934 of $6,000,000, and in the same year received $6,- 
105,000 in advertising allowances from its sources of 
supply, thereby compelling the manufacturers whose 
merchandise it bought to pay all of the chain’s adver- 
tising expenses. It has also been publicly stated that 
this same chain, in the same year, derived an income 
of something over $2,000,000 as brokerage commissions 
earned by a wholly-owned subsidiary of the chain from 
sales which such brokerage subsidiary made, supposedly 
for various manufacturers, but of which sales over 70 
per cent were sold directly to the chain itself. 

It would seem that the advertising allowances con- 


The section was criticized, and. 
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stituted really an additional discount in price. It is 
obvious too, that the brokerage subsidiary was over- 
paid for its supposed job of finding customers, when 
the principal customer which it found was its own 
employer, who had hired it to find himself as a 
customer, and that the brokerage charge did not repre- 
sent payment of the real value of the brokerage services, 
but, like the advertising allowance, was in reality a dis- 
guised price differential. 

It is probable that all of the specific practices de 
nounced by subsections (c), (d) and (e) of Section 2, 
even had such sections been omitted, would be pro 
hibited by the words “directly or indirectly” in subsec 
tion (a), and that the practices therein forbidden, would 
amount to indirect discrimination in price within the 
meaning of that section. However, Congress evidently 
deemed it desirable to refer specifically to certain of 
these practices so that there might be no question of 
their having been outlawed. 


PROHIBITIONS TO PURCHASERS 


Subsection (f) extends the prohibition imposed upon 
the seller under subsection (a) to any purchaser who 
knowingly induces or receives a prohibited price dis 
crimination. Here again it may be thought that an ob 
vious loophole has been presented, and a purchaser may 
escape responsibility by shutting his eyes. I believe this, 
too, like some of the other suggestions which have been 
made, will prove an illusion. There is an established 
principle in the law that a man will not be heard to 
say that he did not see and know that which the circum 
stances indicate he must have seen and known, and tt 
is usually not difficult to establish knowledge or the 
means of knowledge by proof of surrounding circum 
stances. I think the courts will require the recipient ot 
a prohibited price discrimination to make an unusually 
strong case of special circumstances in order to escape 
responsibility on the ground of ignorance, and that the 
use of the word knowingly has been over-estimated. 

What are the sanctions for enforcement of the Act? 
Aside from the criminal prosecution referred to under 
Section 3 they are: 

First, a Federal Trade Commission proceeding, lead- 
ing to what is known as a cease and desist order, by 
which the practice complained of is directed to be dis 
continued ; and violation of such cease and desist order 


AUTOMATIC CONTROL 


for every Purpose... for every Building 


INNEAPOLIS-HONEYWELL 

maintains branch and distrib- 
uting offices in all principal cities 
to provide nationwide service and 
facilitate deliveries. Established in 
1885. Minneapolis-Honeywell is the 
oldest and largest manufacturer of 
automatic controls. Minneapolis: 
Honeywell Regulator Co. 2801 
Fourth Ave So., Minneapolis Minn 


| AUTOMATIC 


MINNEAPOLIS-HONEYWELL 
CONTROL SYSTEMS 


Brown Instruments for Indicating. Recording, Controlling 
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when it is once made is punishable through proceedings 
in court, as for contempt. 

Second, injunction proceedings in court to restrain 
the further carrying on of the practice objected to. These 
inay be instituted either by the Department of Justice 
or at the suit of any private individual. 

Third, a suit under the provisions of the amended 
Clayton Act by any person injured through a violation 
of the Law. In such suits the plaintiff, if successful, 
may have his actual damages fixed by the jury and then 
may recover from the defendant three times the amount 
of such damages, together with his attorneys’ tees and 
costs in the suit. I fear very much that under this pro 
vision of the Law there is likely to develop a form of 
legal racketeering like that which now surrounds the 
“ambulance-chasing’”’ activities of certain lawyers in the 
personal injury field. 
tion of the Law may make it possible for men in busi- 
ness to avoid a situation exposing themselves to this 
danger. 

Karher in this discussion | promised (or threatened ) 


It is to be hoped that a clarifica- 


to say something more about the relation between inter- 
state and intrastate commerce as developed under the 
anti-trust laws. 


NO INTRASTATE APPLICATION 


At the outset, it is clear that before the Act applies, the 
person granting a price discrimination, the seller, must 
be engaged in interstate commerce. Taking up first the 
case of the manufacturer, it 1s well settled that where a 
manutacturer located in Illinois sells his entire output 
to Illinois purchasers, he is not engaged in interstate 
conunerce. This is probably true, in view of the recent 
decision of the Supreme Court in the now tamous Carter 
case, involving the Guffey Coal Law, even though the 
raw materials used in the manutacture may have been 
purchased in other states. On the other hand, it is as 
clear that if the Illinois manutacturer sells an appreciable 
percentage of his products to purchasers in other states, 
he is engaged in interstate commerce. 

\s to the wholesaler, the same considerations apply 
The important inquiry again is whether he makes sales 
across state lines. The fact that a wholesaler in I[linots 
may purchase goods from Wisconsin probably does not 
put him within the scope of this Act as to price diserim 
inations he may give in his sales, if these sales are en 


tirely within Illinois. For, although engaged in inter 
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SOOT & FIRE 


heat destroying and fuel 





HEATING CONTRACTORS! 


If you are responsible for getting the most out of fuel 


USE 


CALCINITE 


This highly efficient soot remover will completely remove 


heating plant, saving upwards of 15% of your fuel bill. 


Calcinite is highly endorsed by large industrial users 
everywhere. 2 pound box, $!.25—4 pound box $2.00 
list price. Also sold in 100 and 200 pound drums. Free 
demonstration. 


CALCINITE CHEMICALS, INC. 


SCALE REMOVER 


wasting soot from the entire 


_45 W. 45th St., N.Y. C. Dept. D. E. 
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HEET COPPER 


FLOATS 


The patented seam = and 
spud = construction makes 
them the world’s strongest. 
Thoroughly inspected = and 
tested and guaranteed leak 
proof Write for folder on 
complete line of floats and 
rubber tank balls. 
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state commerce as to his purchases, the discriminations 
in price are not given in the course of interstate com- 
merce as is required by the Act, since the sales are 
purely intrastate. This appears to be the necessary in- 
ference from the well-known opinion of the Supreme 
Court in the Schechter case, which held the National 
Industrial Recovery Act to be unconstitutional. In that 
case the Court limited the doctrine of the flow of com- 
merce which had been developed in the cases involving 
packing and stockyards industries. Briefly stated, that 
doctrine is that when a product is sent for sale from 
one state with the expectation that it will end its transit 
after purchase in another state, with only such necessary 
interruption in the course of transportation as is typical 
and constantly recurring in the industry, it is in the cur- 
rent of commerce, and the 
purchase of the commod- 
ity within the state be- 
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This decision, then, would seem to answer the prob- 
lem of interstate commerce as applied to wholesalers 
and retailers under the Robinson-Patman Act. Assum- 
ing now that we have a case where the seller involved is 
engaged in interstate commerce, one additional factor 
must be established before the Act comes into play. As 
you will notice at the beginning of Section 2, it is neces- 
sary that “either or any” of the purchases involved in 
the price discrimination be in interstate commerce. To 
illustrate: a manufacturer in Wisconsin sells his prod- 
ucts throughout the entire United States, and is thus 
clearly engaged in interstate commerce. However, he 
may, it appears, make price discriminations between pur- 
chasers of a particular product sold only in Wisconsin 
without violating the Act, since none of the sales in- 

volved in the price dis- 
criminations would be in 
interstate commerce. But, 











comes a part of and inci- 
dent to, such interstate 
commerce. 

In the Schechter case 
the Supreme Court de- 
cided that after the prod- 
uct had reached the state 
of its destination the cur- 
rent of commerce had 
ended, and the current 
idea no longer applied. I 
quote from that opinion: 

“The mere fact that 
there may be a constant 
flow of commodities into 
a state does not mean that 
the flow continues after 
the property has arrived 
at and has become com- 
mingled with the mass of 
property within the state 
and is there held solely 
for local disposition and 
use. So far as the poul- 
try here in question is 

















interstate commerce had 
ceased. The poultry had 
come to a permanent rest 
within the state, it was not held, used or sold by defend- 
ants in relation to any further transactions in interstate 
commerce and was not destined for transportation to 
other states. Hence, decisions which deal with a stream 
of interstate commerce—where goods come to rest within 
a state temporarily, and are later to go forward in inter- 
state commerce—and with the regulations of transac- 
tions involved in that practical continuity of movement 
are not applicable here.” 

Again the court said: 

‘Defendants held poultry at their slaughterhouse mar- 
kets for slaughter and local sales to retail dealers and 
butchers who, in turn, sold directly to consumers. 
Neither the slaughtering nor the sales by defendants 
were transactions in interstate commerce.” 

‘What's your idea for a cartoon? The idea for the cartoon on this 


page was suggested by H. J. D., Detroit, Mich. Readers who send in 
ideas acceptable for future cartoons will receive the original drawing. 








“Water Department? What's wrong with you people over 
concerned the flow in there? When I turned on the faucet marked ‘Hot’ cold 


water came out”* 


if any sales are made out- 
side of Wisconsin of the 
product involved in the 
price discrimination trans- 
actions within Wisconsin, 
the injured purchaser 
could avail himself of the 
Act, since, as long as one 
of the sales involved in 
the price discrimination 
is in interstate commerce, 
the Act applies. These 
considerations obviously 
apply likewise to cases of 
wholesalers and retailers 
if they, in turn, attempt 
price discrimination. The 
general conclusion to be 
drawn from this dis- 
cussion of the issue is that 
whenever a person selling 
commodities makes his 
sales entirely within the 
state in which he is lo- 
cated, the Act does not 
apply to him. 

The attorney for the 
Federal Trade Commis- 
sion, however, has taken 
the stand, at least in cases involving perishable 
goods, that the concept of the flow of commerce 
does apply, and that interstate commerce does not 
come to an end when the first purchaser in the receiving 
state obtains the goods, but rather that the goods re- 
tain their interstate character until they reach the con- 
sumer. If the court adopts this view in staple industries, 
an Illinois plumbing wholesaler buying goods made in 
Wisconsin would come under the Act, although he sold 
entirely to retailers within Illinois, because the goods 
which he was selling would be of an interstate character, 
although his sales were not interstate. It is not felt that 
the courts will go this far in cases involving the staple 
industries, but, of course, any positive answer must be 
given by the Supreme Court. 

From what I have said about the price problems 
under the Robinson-Patman Law you have already 
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probably reached the conclusion that there is a great deal 
of problem and a minimum of answer. I believe this is 
inherent in the nature of the situation. First, the Law 
itself has not been fully interpreted, and there are many 
purely legal phases of it on which any certainty of an- 
swer will have to await clarification by the courts. This 
is exemplified in the attitude of the -examiner for the 
commission, who in one of the pending hearings has ad- 
mitted certain testimony with the express statement that 
its admissibility is doubtful but that it is to be put in 
the record so that the reviewing court may have sufh- 
cient data to settle some of the controverted points. 


ADEQUATE STUDY NEEDED 


ven, however, when the legal questions have been 
settled, it will, I think, be a great mistake for business 
men to attempt to determine pricing problems on the 
basis of established formulae and to apply general prin- 
ciples to specific cases without adequate advice and 
study. One of the most intelligent comments that I 
have seen on the businessman’s problem in the face of 
this new act is contained in a very interesting article in 
DomMESTIC ENGINEERING for December, written by Mr. 

J. Beirn of the American Radiator and Standard 
Sanitary Corporation. In it he says: 

“Don’t rely on general advice, bulletins and trade 
gossip. These contain discussions and suggestions 
which at times are thought-provoking and usually worth- 
while studying. Compliance by individuals, corpora- 
tions or business affected by this law can not be formu- 
lated on general advice. You and your own individual 
attorneys are the only ones who can chart the course of 
your own business.” 


GENERAL ADVICE LIMITS 


[ would add to this the suggestion that your account- 
ant as well as your attorney is a necessary factor in 
many of the questions which will arise. Generally speak- 
ing, no purely hypothetical question can be wisely or 
correctly answered. The determination of procedure 
under the Act will have to be made by an intensive study 
of the detailed facts involved with respect to any prob- 
lem of price differentials. These facts will include your 
cost accounting, your relation to your customers, the 
relation of your customers to each other and to their 
customers, and study of the channels in the particular 
industry, to know which involve competitive relation- 
ships; and when all of this factual information is at hand 
it must be studied carefully with knowledge of what the 
law means, what its purpose is, and what effect will be 
created by the particular pricing program that you may 
deem advantageous in connection with your business. 
Coupled with this I would suggest as the most important 
general maxim for consideration a sincere attempt to 
comply with the spirit of the Act rather than an effort 
to find methods as close to the line as possible of avoid- 
ing compliance with its provisions. 

As I said in the beginning, whether the Act is wise or 
not I do not know. Its purpose is unquestionably good. 
It may be that experience will show the need of change, 
in which case a process of trial and error will bring the 
needed corrections. Meanwhile, let us hope that it will 
be to some extent at least beneficial. 
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place old equipment with new. 


BEAD CHAIN’ 


Use it on lavatories, tubs and shower curtains, on 
heat controls—and when “freshening up” there is 
no better time to suggest it for regulators on sky- 
lights, ventilators, and on air conditioning controls. 


Be ready. Have BEAD CHAIN* on hand, not only 
in the standard plumbing assemblies, but in bulk 
with couplings and pendants for many uses. Your 
jobber can supply you. 





Trade Mark Reg. U.S. Pat OF 


THE BEAD CHAIN MANUFACTURING CO. 
Kcr early BRIDGEPORT, CONNECTICUT 
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FACTS oF inreREST TO PLUMBERS 





CONSERVATIVE ESTIMATES ARE 
THAT 150,000 NEW HOMES 
WILL BE BUILT IN 1937, AND 


600,000 HOMES REMODELLED. 
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THINK OF THE NEW SINKS 
BATHTUBS. WASH BASINS 
ETC.THIS WILL REQUIRE ! 
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NATURALLY, FOR THE PROTECTION OF YOUR INSTALLATIONS 
YOU WILL WANT TO ADVISE THE HOUSEWIFE AGAINST 
THE USE OF HARSH, SCRATCHY CLEANSERS. 


THIS TEST actuatty sHows 
THAT OLD DUTCH CONTAINS 
NO SCRATCHY GRIT, THEREFORE 
SAFE FOR THE FINEST PORCELAIN 


AND ENAMEL ! 


Sprinkle a little Old Dutch on the back of a plete, 
rub with a coin and listen. You ll hear no grind- 
ing or grating. For Old Dutch is free from harsh, 
scratchy grit. Now make the same test with an 
ordinary cleanser and notice the difference! 




















NO WONDER p.UMBING 
CONTRACTORS THE NATION OVER 
RECOMMEND OLD DUTCH! 


In the interest of better care of plumbing, we invite you 
to make the test pictured above. Make it with Old Dutch. 
Then make it with an ordinary cleanser. And notice 
the difference. You will see that Old Dutch is free from 
harsh grit that scratches, dulls and damages porce- 
lain enamel finishes. Remember that the 
plumbing you install represents you and 
your work as long as it remains in use. 
Tell your customers to use Old Dutch. 
Then plumbing will keep “that show 
room’ finish. You owe it to yourself and 
your customers to recommend Old Dutch. 
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SITUATIONS OPEN 


CREST — THE SPECIALTIES THAT 

are special—Invites your application 
as salesman direct to Master Plumbers 
Write fully and confidentially, giving 
your complete selling experience. Ad 
dress CREST MFG. CO., 463 48th Ave 
Long Island City. New York. 


OPPORTUNITY 


for a man who has the ability to 
create and develop a pressure 
atomizing oil burner to operate 
at rates of one to four gallons 
per hour, smoothly, quietly, eff- 
ciently, in combination’ with 
boilers designed for oil burning. 
Send no designs or data, only 
your record of accomplishment. 
Address Key 342-D, “Domestic 
Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 


CHICAGO SEWER ROD GUIDE—NEW 

—Practical—Efficient—A ready mar- 
ket to the trade. Territories open 
Write for complete details. Address 
Key 338-D, “Domestic Engineering,’ 
1900 Prairie Avenue, Chicago, Illinoi: 


WANTED: EXPERIENCED PLUMB- 

ing, heating, warm air furnace and 
stoker salesmen. State qualifications 
and compensation expected in applica 
tion. STANDARD SANITARY MFG 
COMPANY, Box 1226, Pittsburgh, Penna 


SALESMEN WHO CALL ON PLUMB- 

ers and jobbers wanted to sell new 
line as side line on commission. Write 
A. B. TEST PLUG COMPANY, Ashland, 
Ky., giving references and experience 


ESTIMATOR WANTED—MAN THOR- 

oughly experienced in plumbing and 
heating contracting work. Write, stat- 
ing details to Key 347-D, “Domestic 
iengineering,” 1900 Prairie Avenue, Chi- 
cago, Illinois. 
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EXPERIENCBD MANAGER, ESTIMA- 

tor or superintendent plumbing and 
heating wants change. Practical. Sober. 
Southern or central states preferred 
Address Key 335-D, “Domestic Engi 
neering,’ 1900 Prairie Ave., Chicago, II! 
AMERICAN — PROTESTANT OF 3? 

Kight years’ experience in plumbing 
and heating job shop. Also fireman and 
stationary engineer. Will work as 
mechanic or helper in any similar lines 
for more experience and advancement 
Have tools and car. Will go anywhere 
for good job. Strictly sober, honest and 
reliable. Address Key 341-D, “Domes- 
tic Engineering,’ 1900 Prairie Avenue 
(thicago, Illinois. 


THOROUGHLY EXPERIENCED DE 

signer-Draftsman, 37 years old, de- 
sires connection with a reliable firm of 
Consulting Engineers, Architects 
Builders, Plumbing, Heating or Ajr 
Conditioning Contractors. Free to go 
anywhere. Address Key 323-D, “Do- 
mestic Engineering,” 1900 Prairie Ave 
nue, Chicago, Illinois. 































































REPRESENTATIVES WANTED 



















SEVERAL TERRITORIES STILL OPEN 

for sales representatives to sell na 
tionally known shower doors and tub 
enclosures Address Key 336-D, “Do- 
mestic Engineering,” 1990 Prairie Ave 
nue, Chicago, Tllinois 
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address count seven words. 
insertion. 


Chicago, Illinois. 





Eights cents per word, including heading and address. 
Minimum advertisement, $2.00 per 
Cash must accompany order. 
advertisements in this section write to Classified Advertising De- 
partment, DOMESTIC ENGINEERING, 1900 Prairie Avenue, 


RATES FOR CLASSIFIED ADVERTISEMENTS 


For keyed 


For rates on bold face 








ROILER AND SPECIALTY MEN, NOW 
selling on commission wanted as 
representatives for complete line of 
convectors. A _ specialized model for 
straight steam hot water and two-pipe, 
makes every heating system a prospect 
for additional sales with the same 
effort, on any job. If qualified, write 
vour experience, lines handled, activity 
and territory covered. Address Key 
245-D, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, Illinois. 


REPRESENTATIVE WANTED—WBELL 

established manufacturer of mer- 
chant steel pipe desires a capable and 
experienced man to take full charge 
of New York sales office. Previous ex- 
perience and a good personal following 
are essential. Give complete § facts, 
personal history and salary expected in 
first letter. Address Key 343-D 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 


DISTRIBUTORS, JOBBERS, DEALERS 
Write at once for the special mer- 


chandising offer and low prices on 
A.G.A approved Koil Les Automatic 
(jas and Oil Fired Water Heaters. Ad- 


dress KOIL-LES HEATER CoO., Geneva, 
Illinois. 


TOILET SEAT MANUFACTURER 

wants sales representatives to cover 
all western and southwestern states. 
Commission basis. Address Key 346-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 


WANTED: SALES REPRESENTA- 

tives for states of Iowa, Kentucky, 
West Virginia and Virginia by nation- 
ally Known manufacturer of thermo- 
static traps and other heating special- 
ties. Commission basis. Advise lines 
now handling. Address Key 330-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 


MANUFACTURERS’ REPRESENTA- 
tive familiar with ventilation and 
capable of doing a sales and engineer- 


ing job with an established line of 
Dual-Air Power Fans. Address Key 
264-D, “Domestic Engineering,” 1900 


Prairie Ave., Chicago, Illinois. 





LINES WANTED 
LINES WANTED 


Manufacturers Representatives Organization 
now covering Pacific Coast with competitive 
lines. Specialties and Brass, having warehouse 
facilities, carrying own credits and buying 
their merchandise from manufacturers for 
cash, wish additional lines on exclusive basis 
in the eleven western states. Address Key 
337-D, 1900 Prairie 
Avenue, 





“Domestic Engineering,” 
_Chicago, Illinois. 


W ANTED- -A G OOD LINE OF TOILET 

seats for metropolitan New York by 
experienced salesman with plumbing 
supply jobbers and hardware jobbers 
following. Address Key 339-D, “Do- 
mestic Engineering,” 1900 Prairie Ave- 


nue, Chicago, Illinois. 
ATTENTION! MANUFACTURERS! IF 
you want daily representation in all 


metropolitan area by a sales builder it 
will pay you to inquire. Address Key 
340-D, “Domestic Engineering,” 1900 
Prair{e Avenue, Chicago, Tllinois. 














FIVE YEARS IN PLUMBING 

and heating supply and = specialty 
business, with following in Chicago 
and suburbs. Wants lines as manufac- 


TWENTY- 








turers’ representative. Address Key 

325-D, “Domestic Engineering,” 1900 

Prairie Avenue, Chicago, Illinois. 
FOR SALE 

FOR SALE, PLUMBING AND HEAT- 


ing business—in one of the best small 
cities in Michigan. Established eight- 
een vears. Over 150 good homes built 
last year. About 60 under construction 
now. Must retire on account of health 
A bargain for a “live” man with a 
little money. Address Key 344-D, “Do- 
mestic Engineering,” 1990 Prairie Ave- 
nue, Chicago, Illinois. 
FOR SALE—ONLY PLUMBING 

in growing eastern Oregon 
Well equipped with plumbing, heating 
and sheet metal tools. oing a nice 
business. Address P. Box 686, On- 
tario, Oregon. 
FOR SALE IN FLORIDA—PLUMBING- 

heatinge-sheet metal business estab- 
lished 17 years. General Electric Re- 
frigerators, Oil Burners, Pumps. Do 
not reply unless interested in best 
Florida has to offer. Address Key 
282-D, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, Illinois. 


MISCELLANEOUS 
SPOT CASH 


For Your 


SURPLUS PIPE COUPLINGS 
AND THREAD PROTECTORS 
Turn your dead stocks of coup- 


SHOP 
town. 


0. 








lings and thread protectors into | 


cash. Write at once for simple 


shipping instructions and the high- | 
est market prices we will pay you 


for Pipe Couplings and Thread 
Protectors. 


VALLEY STEEL PRODUCTS CO. 
2700 Se. First Se. Se. Loule, Mo. 


USE THE CL ASSIFIED ADVER- 

TISING SECTION to get what you 
want. If you are looking for compe- 
tent employes; or if you contemplate 
a change in position, have a patent 
for sale; wish to purchase or sell a 
plumbing and heating business; sec- 
ond-hand machinery or tools; form a 
co-partnership, ete., your advertise- 
ment on this page will put you in 
touch with the people you desire to 
reach. The cost of insertion is eight 
cents a word, and may mean many dol- 
lars to you. Address classified adver- 
tisements to The Classified Advertis- 
ing Department, “Domestic Engineer- 
ing,”’ 1900 Prairie Ave., Chicago, II. 








SOCIAL SECURITY PAY 
ENVELOPES 


Government Regulations require employers to 
furnish written statements to employees show- 


ing amount of employee’s tax deducted from 
wages. We offer Pay Envelopes printed in 
accordance with above: 250 for $1.25; 500 for 
$2.00; 1,000 for $3.75. Orders shipped postpaid 
same day received. 


Louis Fink & Sons Co. 
School Building, Laurel Springs, N. J 


PIPE COUPLINGS 


We can turn your old surplus pipe couplings 
into CASH or, if you need pipe couplings we 


can supply you from stock AT A SAVING. 


Write 


Russell F. Kleinman 


$315-17 No. and &t., Philadelphia, Pa 
PLUMBERS’ BIN LABELS 


@ 13 
2" 4 
/ 
RED. ELLS 
Send for free samples and prices for plumbers’ 
bin labels, Metal Card Holders, Celluloid Card 


Protectors and Blank Cards. Haddon Bin Label 
Co., Haddon Heights, N. J 


WITH 


HAROLD ELECTRIC 
MODEL E THAWER 


Denver plumber in winter of 1929-30 
thawed 300 services, $3,000.00 worth 
A GOOD INVESTMENT. 


Order yours and really make money. 


of business. 


Order now before the next freeze. 


HAROLD ELECTRIC CO. 
Walla Walla Washingten 


ARE YOU QUALIFIED? 


Ask yourself this question: 


give an Engineered Job to my Cus- 
or Employer? Don't be like the firm 
Foreman installs scores of jobs, but 
freely acknowledges he knows nothing about 
heat losses, friction, pipe sizings, flow of fluids, 
trouble shooting, etc. Let us help you get 
down to fundamentals. The School Trains you 
in your Own Home, Personal, Clear, Direct, 
by Home Study. This is our 27th year of suc- 
cessful Educational work. Write us today for 
full information of Courses interested in, no 
obligation—Do it Now. 


Can I 
tomer, 
whose 


| Heating and Ventilating Engineering 
Steam and Hot Water Heating 
|] Air Conditioning & Refrigeration 
|) Plumbing and Sanitary Engineering 
|] Estimating and Contracting 


ST. LOUIS TECHNICAL INSTITUTE 
4541 Clayton Ave. St. Louis, Mo. 
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REORDERING MADE EASY... 











with Walworth Identified Valves 


The permanent aluminum marking plate on all Walworth 
Quality Valves makes reordering easy. This plate is placed 
directly under the hand wheel nut, and clearly shows the 
figure number of the valve. Identification is quick and 
positive—making it easy for engineers to reorder by name 


and number. 


WAL 


YARE?T OR TS Centra BF 
60 EAST 42nd STREET, NEW YORK 





VALVES 
FITTINGS 
and TOOLS 


Backed by 
95 Years’ Service 










DISTRIBUTORS IN PRINCIPAL 
CITIES THROUGHOUT THE WORLD 
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"Z” Engine-driven Typhoon Water System 
600 to 5000 g. p. h. 


$] 08°" and up 


ENGINEERING 


Complete System at Only 376°" 
F. O. B. Factory 


Pig 





ORE, 











@ This man is in the market for a low-price, 200- 
vallon-per-hour system ... and his neighbor wants 
a 2000-gallon deep well system. Only with a com- 
plete line to offer—with deep and shallow well, 
engine- and motor-driven systems, can you hope to 
be “the man to see” in your own trading area. 
Study the two models shown. Thousands of F-M 
franchise holders use the big 275-gallon-per-hour 
system at $76.50 and its smaller companion, the 


nationally advertised “Challenger” at $49.95, as 


FAIRBANKS, MORSE & CO. 


Manufacturers 


275 g. p. h.— with 42-gallon storage tank 
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big leaders—and back of them they have the com- 


plete line of F-M home water systems for the 
unusual, difficult, or larger installations. All are 
Fairbanks-Morse quality. All are Fairbanks-Morse 
guaranteed. And all are profitable to handle. 

The F-M dealer franchise on home water systems 
is still open in some communities to live-wire deal- 
ers. If you are interested, just pin the coupon to 
your letterhead and mail it today. You'll be on your 


way to new and bigger profit opportunities. 


—_— ee 


900 S. Wabash Ave., Chicago 


F-M Dealer Franchise 
Water Systems 
Hlome Lighting Plants 








CHICAGO, U.S. A. Name. - 


Address. 


BRANCHES AND SERVICE STATIONS COVERING EVERY STATE IN THE UNION 


MAIL COUPON NOW! 








Fairbanks, Morse & Co.. Dept Zi 


Please mail me full information on 
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